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| Auto Production On Eve of Expected Spring Upsurge .. . 


oe RE Qe Car Sales Slip a Little 


Up In First Quarter 
— : a -—_—_——® By Bob Gordon 


Stee.—Operations last week were + | ceucnsasnsnssaspmennanseieitisanmsaenessciaini 
planned for 101.1 percent of indus- | 1,988,000 Units Due ave oa a a ‘ * 
it’s the lu efore e 
IN e 


try capacity, calculated to produce) In 3-Month Period; Going Strong... 


2,021,000 tons, the second highest ~ ° 
tonnage on record. In previous week Week’s Output Rises eS p d ti FE ti t 
operations were at 100.1 percent. | By Bernie Thomas ar roauction stimates ple of weeks indicate that there 
Iron and steel scrap shortages, “ Associate Editor ° N |has been a softening in demand. 
however, have forced some mills to. 4 _7TOMOTIVE plants this week By Automotive ews = decline . meee _ 
curtail output. The shortages are) / oak Le es bs Sa ties | quarters as a transitory problem. 
getting progressively worse, said| onnar ales an Shiuee (U.S PRODUCTION ONLY) In the case of used cars, it’s 
an NPA spokesman. ang aos : . Week Week Jan. t dan. | nothing new. The market has 
. |was the best in history and to go Ended Same Ended March, to to ‘ 
Manvuracturers—New orders im | 4.4, 9 record first-half—nothwith- March 24, Week, March17, 1951 March 25, March 24,| been slow for some time and it 
January rose to $26,500,000,000, 56 | standing that tighter material re- 1951 1950 1951 to Date =1950* 1951* appears that it just became even 
percent higher than in January, | strictions omer effective Apr, 1. CHRYSLER 31,130 25,391 98,112 100,750 293,413| slower in the last fortnight, 
1950, and 15 percent above De- |" ya week, while rumors that Chrysler . 4,431 3,410 13,285 14,922 34,609| New cars have been selling in 
cember, 1950. ha avenuinneen would aan DeSoto 2,974 2,318 8,931 10,964 24,125 | high volume for several months. 
ConstTrRucTion—Builders put up| . ‘oo ntrelled Materials Program Dodge ..... 8,506 5,062 25,567 28,235 77,283 Sales in January totaled 472,766 
$1,980,000,000 worth of work in Feb-| ¢aiteg to materialize, U. S. plants | Plymouth .... 15,219 14,601 50,329 46,629 157,396|units—-an alltime high for that 
ruary, compared with $1,618,000,000| gtanned up schedules to a new |FORD. ........... 30,574 31,490 31,159 103,137 340,928 327,737| month. It is probable that February 
24,228 24,964 82,317 265,576 256,218) new-car sales also established a 


a year ago. It was highest February | ,; , | Ford 24,565 
total on record. canes ceee nok Oni on mais | Lineoin ..... 577 846 578 1,929 7,689 7,223 | new record for the second month of 
» hang i: total of 173,327 vehicles, ac- | Mercury ...... 5,432 6,421 5,617 18,891 67,663 64,296 | the year. * # 
Down | cording to Automotive News’ GENERAL MOTORS _ 58,048 59,920 57,418 191,055 632,145 614,547 N THE face of — 
Wuo esaLe Prices—Bureau of La-| estimates. | Buick .......... 9,700 19,712 0,724 32,865 111,373 110,980 cog aos Bee Be ae 
bor Statistics’ index for week ended; The previous week’s volume in| Cadillac .... 126 - . a x eS, SC I - 
March 13 declined 0.1 percent from | this ounsinas comprised 136,511 2 in| Chevrolet .. 29,309 30,874 28,774 319,492 305,600 ee new cars in March ete not 
record high of week earlier. Index |and 31,434 trucks—a total of 167,945 | Oldsmobile 8,230 7,243 8,245 85,741 76,266 — — = Rye mag - 
stood at 183.4 percent of 1926 aver-/units. A shortage of frames affected| Pontiac 8,488 = 8,713 8,393 99,211 94,569) ... thie oe - scan Winn aan e 
age. Level was still 20.2 percent/car production at Chrysler plants |KAISER-FRAZER 4,610 1,435 4,724 6,343 44,762 asia con ohne soins a . 
higher than year earlier. during that period. Frazer ; 1,429 ao some ens and still waitin ioe a 
INpustRIAL Propuction — Febru- | This week another peak 1951 pro-| Kaiser 4,610 6 4,724 — weather break in others * ex- 
ary level to 218 percent of 1935- | duction performance appears likely. | CROSLEY .. 224 156 131 1,348 pected to make for a tight new- 
39 average, from 219 percent in |\U. §. plants should round out|/HUDSON .... 2,806 4,627 31,835 car market in a matter of weeks. 
January, Federal Reserve Board’s |March having built 611,000 cars and |NASH._......... 4,203 3,997 £4,605 In the meantime, however, some 
index shows. | 135,000 trucks for a total of 746,000;PACKARD , 1,500 1,922 15,408 2 very bad weather in northern states 
Business Activity— New York| vehicles and the best March volume |STUDEBAKER . 5,636 6,441 65,553 has discouraged pros ective cus- 
Times’ index for week ended March | jn history. WILLYS-OVERLAND+ 1,027 61 2,637 iateeas dae Gals eater nat Ge 
10 declined to 172.5 from 175.3 in .* * *® ee ee Spring made its official bow last 
preceding week. Level a year earlier GIMILARLY, January and Febru-| Total Cars, U. S, .....142,230 108,173 136,511 467,629 1,241,547 1,469,368 Wednesday (March 21). but it was 
was 172.5. . , pw ary were also record months. | ¥includes station wagons and Jeepsters. *Revised. accompanied by very unspringlike 
Raw Freight—Loadings in week /First-quarter production in this (See Truck Table on Page 50) temperatures throughout most of 
ended March 10 totaled 749,627 cars, country will probably show the a , the midwest. 

6 percent below preceding week, |assembly of 1,612,000 cars and 376,- 


but 5.9 percent above like 1950/0900 trucks for another record total | G ° S ° E. : Ki ht: | DUSINESS in most of this terri- 
week. of 1,988,000 vehicles. atin een tn XCISe ls 9 tory was anything but good be- 
Bee | During the first quarter of 1950, |cause of the weather. Of course, 
General U. S. plants built 1,345,973 cars and Ne R W Chan e Due |dealers also blamed the declirfe on 
U. S. Bupcet—Surplus for fiscal | 298,233 trucks for a total of 1,644,- fh) eg. 8 |other factors, ranging from credit 
year, which started July 1, totaled | 206 units. Chrysler was strikebound | controls to taxes. 
2,221,570,000 on March 16. That/in March, 1950, when only 469,839) By William Ullman in dealer discounts. The committee,| The optimistic element in the 
compares with deficit of $2,708,207,-|cars and 110,361 trucks were built | Washington Correspondent after finishing up its early sessions|trade points out, however, that 
000 for corresponding part of last|for a total of 580,200 vehicles. ASHINGTON. — There are two over the weekend, was expected to/there “is nothing wrong with the 
fiscal year, which ended with deficit Through the early part of last | matters of extreme importance | announce its plans early this week.| automobile market that a week of 
of $3,122,102.000. week there were strong indica- to the automotive industry and | With the excise tax tumult and| sunshine and warm weather won't 
DEFENSE Spenpinc—Defense de- | tions that the National Produc- |trade that the makers and sellers | shouting on both sides now quieted | cure.” 
partment let contracts for $19,700,- tion Authority planned to an- |of cars can now view with fair as- | down and the results in the hands} They support their view by 
000,000 worth of war material dur- | nounce a Controlled . Materials |surance—that is, insofar as their|of the House Ways and Means| pointing to: (1) The high level 
ing eight months ended Jan. 30. Program, similar to one in effect | outcome is concerned under present |Committee, observers in every field | of sales in the first two months 
More than $16,000,000,000 went for during World War II. |defense and inflationary conditions. |of interest in the testimony offered| of the year, at least for new 
actual combat equipment. It was learned reliably that the | They are: ‘reporters and all--feel that the! cars; (2) The low level of deal- 
necessary forms, lists, etc, have| 1 Excise on cars, tires and fuel,|@Utomotive group will not be! ers’ stocks; (3) Continued high 


been circulating quietly for some- where are not likely to be any fur- socked again. | income and employment, and (4) 

Production time at NPA, and that the program lihee imposts; cae no 20 per-| The opinion seems to prevail that| The fact that a prospective short- 
Automotive News Estimates, | was intended for announcement | .ont on cars. —_— of _ individual en (Continued on Page 43, Col. 1) 

U. 8. Cars, Trucks | inet Pucsday. | * 2 Consumer credit terms. They bm Sauna SAMA NADA 

SF * — we , Ss. v e 2S no - | 

mest HOWEVER, by press time Thurs: are met Ae ee thats [and AAA and believe that the car | Top Cars 

day, no such action had been | doubtful considering oes” the an essential in the lives of most New-car registrations for one 

| people—already has taken far more | month, plus 10 states for Febru- 


167,945 
taken. Consensus in the auto indus- | : ‘ 
try was that NPA officials had| Federal Reserve Board’s Regula- |than a fair share of tax burdens. ans 
134,167 thought better of the idea tion W powers expire June 30 and .* *« 8 y- 
a ‘ tighter terms would make it a ‘O FAR as relaxation of Regula- 1951 Pos. Make 1950 Pos 


upsurge, but reports of new 
and used-car sales for the past cou- 
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nors going to Congress for re- which has made several stands be-| fae pees Ford 61,343— 
wanted but wholly unnecessary. | "¢Wal fore the FRB seeking relief, last| aan a ip 
Last Prev. 1950 Auto makers learned that, under Meantime, it was announced at/week got a flat “no” from the| ber at 3 ee 

weer rer weer the program getting NPA con- |Press time Thursday that the hoard of governors. oe So sey 51,924— 

For complete production totals sideration, they would have been |NADA executive committee was Not only did FRB say “no” to the | dy 66 Dodge . 26,589— 

by makes, see tables, pages 1, 50. || Jett to scramble for what ma- | Still studying battle plans for its formal appeal made .to the board 26,010 Mercury 20,615— 

(Continued on Page 50, Col. 1) fight against the OPS’ recent cut by the NADA on Jan. 18, but it | 25,006 Olds. 23,587— 

7 See ee also turned down the plea of the| 21,025 Stude, 17,300 9 

OPS D : ft C t delegation “* Far Western dealers, 12,627 Sache or °, 13 

headed by Joe Gandy, of Seattle, | : re = : ,004— 

Neb. Dealers Rap iscoun su for consideration of higher freight ered aoe eon 

. , costs which are making purchases 4— 10628 jaan, 3.38215 

By Arthur R. Oleson that they had received no informa-| tion; S. A. Mann, Omaha, first harder for car buyers in that area. = > toe 4 a 

Staff Correspondent tion from OPS other than the gen-| vice-president; Robert Kramer, Rejection of the NADA and waa cal ard ae 
OMAHA.—The Nebraska New-/eral word of the price freeze. They| Scottsbluff, second vice-presi- the Western dealer petitions oo oe 2, 

Car Dealers Assn. at its convention called for an OPS meeting as soon, dent, and Orville Glass, Beatrice, came in a letter last week ad- oa end ' pe 

March 16 adopted resolutions pro-|as possible “so we'll know what Secretary-treasurer. dressed to NADA President Rob- ocue a aoe 

testing OPS policies and the dollar we're supposed to do.” Chief guest speaker at the parley ert McKay. It was signed by | “ale Seckee yo 

ee eee 2 One Ss te The other resolution attacked was Joseph McCarthy, Communist-| Merritt Sherman, assistant sec- | 21-> 443 Austin 493—20 

the recent auto price hike because 


(See NEBRASKA, Page 44, Col. 4) retary of the board. 96 ‘ > 99 
crease. , . i ses Referring to the Jan, 18 request|]| > 304 Ang.-Pref, 1722 
The resolutions were adopted at oe ———- ——— _— [for an amendment to regulation | Frazer 457—21 
the 18th anniversary convention, sa mee or me a : In This Issue that would provide longer maxi- | Total All Makes . 
which was attended by more than Copies of both resolutions were | a pase 32 ||™™um maturities for installment | 534,150 441,029 
sent to OPS in Washington. a ‘‘pase 38 || Sales, the letter said: For further details see page 


500 persons, including 80 mem- . | Waskifen Austisos 
bers of the state legislature. H. C. Burnett, Lincoln, was Production by Makes ..Pages 1,50 || “In reaching a decision on the|]| 32, today’s iésue. 


Most of the delegates indicated’ elected president of the associa- (Continued on Page 44, Col. 3) 


officials were concerned, a CMP 


— so Se | tougher task for the FRB gover- | ton W is concomed, NADA,|| 1—126,910 Chev 99,033 — 
at this time was not only un- 
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Pontiae Lands Rocket Job... . 


Air Force Orders Go 
To Studebaker, Willys 


a starting worth of $45,000,000, calls 
for the production of a new am- 





By Bob Gordon 


Associate Editor 


THE RANKS of automotive com- phibious vehicle, dubbed the “Ot- 
panies holding contracts for ter.” 
the manufacture of aircraft engines Stopped by Air Force policy, 


or parts were swelled last week by| Studebaker said nothing officially, 
the addition of at least one, and| but announcements from two other 
probably two, more firms. sources made it appear certain that 

The sure addition was Willys- the South Bend firm has corralled 
Overland while the probable new- | what is probably a very large prime 
comer was Studebaker. Willys contract to build jet aircraft en- 
revealed that it has garnered a | gines. 

“large military order for jet en- 
gine components.” 

Pontiac, last of GM’s auto-mak- 
ing divisions without defense work, 
also broke into the lineup with a 
pair of awards involving initial 
amounts of $57,500,000. 

Under one of the pacts which 
has an initial value of $12,500,000, 
Pontiac will build rockets for the 
Army. The other agreement, with 


OPS Enlisting 
4,000 Enforcers, 
Sifting Records 


COLUMBUS, 0O.—Approximately 
4,000 OPS agents will be checking 
price violations by July 1, Price 
Stabilizer Michael V. DiSalle said 
here last week. 

(In Washington, Edward P. Mor- 
gan, assistant enforcement direc- 
tor for OPS, said he has begun a 
check on manufacturers Se ; 
salers to see that price schedules a ee ee 
are being made and that proper | \¥/ILLYS a ge gave few de- 
records are kept. Morgan said vio- tails on the company’s con- 

tract, but they did mention that 


ides R i 
es omen here that | “the-initial order is understood to 


those who violate price regulations be well in excess of the $63,000,000 


knowingly will be prosecuted. 

Technical infractions, when made | 
the first time because of misunder- | 
standing of regulations, will be 
overlooked, DiSalle said. 

“We'll look askance at them if| 
they make the same technical vio- | 
lation twice,” he said. n 

A regulation “now in the hopper” | 
would give manufacturers the} 
same markup they had before last | 
June 25, DiSalle added. 


N.Y. Court Holds 
Playboy Bond 


BUFFALO.—A final hearing in| 
the dissolution of Playboy Motor | 
Car Corp., held before Federal 
Judge John Knight, heard Atty.) An artist's sketch of Buick's new plant whic 
Edward H. Kavinoky tell the court | tions for the J-65 Sapphire jet engine Buick w 
that since proceedings began two| witli contain 580,000 square feet of floor space 
years ago, the assets have been | facility in Flint. 
sold to Lytemobile Corp. of New 
York for $50,000 cash. 

In addition, he presented a $50,- 


‘ » 


UDD CO. revealed in Philadel- 

phia that it has a subcontract 
from Studebaker to make parts for 
a jet engine. In Chicago, Stude- 
baker took over a $7,000,000 plant 
which it occupied during the last 
war, and an Army spokesman said 
the firm could get into production 
of jet airplane parts within 10 
months. 


Studebaker’s annual report 
noted that the company has been 
“authorized to acquire the neces- 
sary equipment and facilities for 
the manufacture of an aircraft 
engine. 

“This is a major project,” the re- 
port continued, “similar to an as- 
signment given to Studebaker dur- 
ing the last war. It involves the use 
of a portion of the South Bend 
plant, the new castern assembly 
plant at New Brunswick, N. J., and 
other plants which will be made 
available to the ccmpany by the 
government.” 


‘Continued on Page 47, Col, 1) 


Buick's Proposed Jet Plant— 





000 income bond to the court to 
hold “in case they ever get into 
production.” Union Convention to 


Kavinoky said total cash on hand 
is $45,000, from which the attor-| 
ney’s and trustee’s fees must be 
taken before it is prorated among 
general creditors. Total general 
claims are set at $207,000. : 

“We took in about $100,000 in 
liquidation,” Kavinoky said, “most 


By Mac Gordon 
Associate Editor 
JSARS of an approaching wage 


crisis for auto workers may pro- 
vide the hottest topic of discussion 


of which has been paid out to pri- at the UAW-CIO’s 13th interna- 
ority creditors.” Judge Knight noted tional convention next week in 
the claims of attorneys, which to- Gjeyeland. 


taled about $30,000. The union leadership looks at 
the wage picture in a much dif- 
ferent light than many rank-and- 
filers, but both views are domi- 
nated by fears of possible “strike 
situations.” 

Incumbent President Walter P. 
Reuther and his staff, expecting a 
continued rice in the government's 
consumer price index, are afraid 
that the administration will shut 
the door on future cost-of-living 
pay boosts. 

It now develops that Economic 
Stabilizer Eric Johnston approved 
the March 1 raise of five cents for 
auto workers only after Reuther 
car. The customer then could | had threatened call of an industry- 
sell the junker back to the | wide strike. 
dealer at a fraction of what he og Ss 
paid for it. HE UAW president also will be 

Several dealers had asked OPS T displeased if Johnston and his 
whether the scheme would be | wage Stabilization Board cancel or 
legal. The oo io — enld defer the four-cent “annual im- 
— cain “ear” had —— provement” raise due auto workers 

June 1. Johnston favors deferment 


tried here. : 
7 |of the productivity raises until the 





‘Package Deal’ Vetoed 


As OPS Ceiling Dodge 


LOUISVILLE. — A proposed 
used-car “package deal” has 
been ruled illegal by the OPS. 

Under the scheme, the used- 
car dealer would sell two auto- 
mobiles to a customer who only 
wants one. Both cars would sell 
at ceiling, but one would be a 
junker, worth far less than the 
price. Such a deal would make 
up for the above-ceiling price 
the dealer wants for the good 














Wage Fears Split UAW 


On Course of Consumer Prices 


. . 

First Lot Cited 
* 
By OPS Denies 
. * . o 

Ceiling Violation 

LOS ANGELES.—First crim na] 
charges under the price stabil-za- 
tion program were filed here ‘ast 
week against a Los Angeles u:ad- 
car firm and its sales manager 

The complaint, filed with U. §. 
Commissioner Howard Calveriey, 
named as_ defendants Norman 


| Frank, Inc., doing business as Jack 
Farmer's Auto, and Albert Ront»1] 


| 
| 





And Now the Official Olds Super 88 Photo— 


Although officially under wraps when Oldsmobile announced its new line in February, the sales manager of the firm. 


Super 88 attracted a lot of attention at the auto shows and in advertising. Automotive News James E. Harrington, OPS attor- 
used a picture of it at the Chicago Auto Show in its Feb. 26 issue. Now the Super 88 is on| ney, said the action stemmed from 
display at all Oldsmobile dealerships. Oldsmobile stylists have designed a distinctive rear/sale of a car for an alleged $4.- 
end, with a broader wrap-around rear window. New leaf-type rear springs are a feature. 597.92 instead of the ceiling of 


Oldsmobile Super 88 Bows ae expressed surprise ai 
At Prices $80 Higher 


the charges. “No Cadillac was 
sold for that amount,” he said. “1 
wonder where they got that fig 
ure.” 

If convicted, Rontell could re- 
ceive the maximum penalty of one 


ANSING. Oldsmobile dealers adopted for the Oldsmobile 98 year in jail and a $10,000 fine 
4 marketed newly styled Super 88 series a year ago. The Super 88|~ Rontell and the Frank corpora- 
deluxe sedans last week at adver- jis available now in deluxe models tion thus are to become the first 


tised-delivered prices ranging from only. 

$79.99 to $81.99 higher than those : * * 

for comparable 88 Deluxe models. UPER 88 deluxe advertised-de- 
The Super 88 deluxe line of five livered prices at Lansing, as 

body styles was first introduced approved by OPS following the 

to the public at the Chicago auto March 2 price rise of 3's percent, Tom Robinson, OPS enforcement 

show. The Feb. 26 issue of Auto- re as follows: investigator who filed the com- 

motive News published first pho- Four-door sedan, $2,190.93; two- | Plaint, said a large number of used- 


: ile § 3 door sedan, $2,132.47: club coupe, C4? price violations had been under 
tographs of an Oldsmobile Super ? investigation here, but that this 


test case under Price Stabilizer Di- 
Salle’s avowed intention “to throw 
the book” at the first person con- 
victed of violating the price ceil- 
ings. 


88 $2,089.41; Holiday, $2,407.25, and . ; 7 
. . convertible, $2,515.91. was the first case in which OPS 
Combined in the Super 88 are The 88 del is Ghee Wider Gedy had enough evidence to justify 
Oldsmobile’s 135-horsepower Rocket € Cemuxe in the Citer DOGY | prosecution. 


V-8 engine and the new body Style is priced in the four-door 
: . sedan at $2,110.94 and in the two- 


door sedan at $2,050.48. Thus, the 
Canada Dealers 


Super 88 four-door is $79.99 higher 
i and the two-door, $81.99 higher. 
Meet in Sept. 
OTTAWA. — The annual conven- 


. 
Series 61, Model 
Oldsmobile has dropped coupe 
tion of the Federation of Automo- 


| 7 
models from its lower-priced 88 In Series 75 
bile Dealers’ Assns. of Canada will 


groups. aa ”" DETROIT.—Cadillac is planning 
The Super 88 is identified by a|to suspend production of the two 
| be held Sept. 13-16 in Banff, Alta. 


Cadillac to Drop 


decorative sash from the shoulder|models in its Series 61 and the 
of the rear fender diagonally down | Series 75 nine-passenger business 
the fender to the gravel shield. sedan by the end of next month. 

The numerals “88” are located in A division spokesman emphasized 
the V formed by the sash and the/last week that the discontinued 
gravel shield. models may be restored to the line 
Overall length of the Super 88/later. He attributed the move to 
is 204 inches. Thirteen body colors the need for simplifying Cadillac 

|and 10 two-tone paint combinations | production processes. 
are available. The lowest-priced Cadillac group, 
e ; ; Series 61 carries a shorter wheel- 
ta8 base than Series 62 and offers 

MPROVED vision through a : ; 
J ee : a 3 .+|Hydra-Matic as optional. Hydra- 
™ ye seaviracnl pol bgyonged that Matic is standard on Series 62 and 

: sci 7 the Series 60 Special. 
Remaining in Series 75, after the 
nine-passenger sedan is dropped, 














Auto Sales Decline 


will be seven-passenger sedan 
At Geneva Show |models. 
| Oldsmobile recently dropped 


GENEVA, Switzerland.—Few- 
er cars were sold at the 1951 
Geneva motor show, which end- 
ed last week, than at the 1950 
show, according to Associated 
Press report. 

Representatives of most of the 
medium-sized European makes 
reported that, contrary to their 
expectations, there was a con- 
siderably smaller demand. They 


;coupes, convertibles and hardtops 
;from its lower-priced Series 88 in 
conjunction with the 1951-model 
changeover. 


h will house part of the manufacturing opera- | 
ill build for the Air Force. The one-story plant 
It will be built adjacent to the present Buick 


Rubber Pricing 


WASHINGTON. Chester F. 
'Conner has been named chief of 
the rubber branch, rubber chemi- 
cals and drugs division of the Office 
of Price Stabilization. 

Conner retired as sales manager 
'of B. F. Goodrich’s Industrial Pro- 
ducts department in September, 
1950. 






| had expected that fear of com- 
| ing shortages and higher prices 
| would spur sales. 

Demand for both the cheapest 
family cars and the most expen- 
sive luxury models, however, 
continued heavy. 


Air Conflicting Views 


inflationary spiral has spent itself. 
The automotive rank-and-file, as 
several delegates to the UAW con- 
| vention report it, are more inclined | 
to believe that Price Boss Michael | 3 
DiSalle will be successful in check-| § 
| ing the price climb. 
Ordinary hourly-rated workers 
are fearful lest the consumer | 
price index be rolled back suffi- | 
ciently to call for wage reduc- | 
tions at subsequent quarterly re- 
views of the industry’s cost-of- 
living bonuses. 
Reuther himself declared recent- | 
ly that the auto workers would ac-| 
cept wage rollbacks to the pre- | 
Korean level if the cost of living | 
could be knocked down to the same | 
level. 
But if the government is able to| 
|reverse the price trend, observers | 
| wonder how readily auto employes 
| would accept a single slice in their} 
| pay scales of five cents an hour or | 
jae. ie 








* * * 

AUTO workers may then feel they Ford Destroys Test Cells— 
| are being “docked? unjustifiably | Demolition of 82 obsolete aircraft engine test cells at the Rouge plant of Ford has resulted 
land strike in protest against the in this scene of ruin strikingly similar to a war-devastated city. The cells were much too 

escalator contracts to which their | s™e!! to test engines such as the 4,000-horsepower Pratt and Whitneys Ford will build for the 

union is committed until 1955, it is| U.S. Air Force at its Chicago Aircraft Engine division. These cells originally were constructed 

thought. There was a great deal of | for testing 2,000-horsepower Pratt and Whitney engines built at the Rouge during World 
|dissension in the General Motors | War II. The cells are being torn down to permit expansion of the Dearborn engine plant. 
lranks after the one- and two-cent | A half-million square feet of floor space in the plant already have been set aside to build 
| cutbacks in 1949 and 1950. aircraft engine parts. 
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| WAS pleased to see so many old | 


friends at the recent NADA 
convention, as well as to meet a lot 
of new ones. Almost without ex- 
ception, dealers weren't wasting 
time deploring the unpleasant state 
of affairs. I suspect that most of 
them have taken a realistic attitude 
on what we face. They are prepared 
for any eventuality that may de- 
velop. They are determined to give 
a good account of themselves, both 
as individuals and businessmen. 
Perhaps this general feeling of con- 
fidence was accentuated because 
they were away from the daily 
details of their business. 
It is always reassuring to asso- 


By John O. Munn 


(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 
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better situation than where an 
admitted strong leader takes all 
the responsibility, with the result 
that the majority of citizens show 


little concern? The thought 
seemed to cheer him up, and he 
went happily on his way. 

Another young dealer, a former 
G.I. who had taken on a line of 
cars since the war, wanted to know 
what he was going to do if he 
didn’t get new cars. I pointed out 
that there is every indication, short 
of an allout war, that the manufac- 
turers will make at least 50 percent 
of the number of cars built in 1950. 
Dealers can make more money on 
four million vehicles than they can 


ciate with other members of the|make on eight million units in a 


trade. Most dealers have gone 
through world-war experiences. 
They are prepared to meet the de- 
velopments of the future, 

Perhaps, too, being so busy 
with the convention activities 


competitive market, 
+ * 


So Why Worry? 

F PRODUCTION continued at 
the 1950 rate, dealers’ stocks 

would probably have been bursting 


* 





Iowa Convention Also Hits 20% Tax Pro osal... 





Reg. W, Discount Cut Slapped 


By Fred M, Lazell 


Staff Correspondent 


DES MOINES. - 
posing any increase in the federal 
excise tax on motor vehicles, urg- 
|ing a revision of Regulation W and 
| demanding maintenance of the re- 
|tail dealer discount were passed by 
| the Iowa Automobile Dealers Assn. 


On the House 





I’m happy to admit I was wrong in my last week’s column, regard- 
ing release of information on government defense contracts. . 
Byron Farwell, public information officer of the Ordnance Tank- 
Automotive Center in Detroit, tells me: 
figures which show the rate of production are not 
given, but in most cases there is no objection to 


have, in fact, 


Teague, 





Pete Wemhoff 


Resolutions op- 


issued many releases from this office 


which gave this figure... 

At a luncheon 
driver of the Hudson Hornet which won 
the recent Daytona Beach (Fla.) stock car race, 
Hudson Sales Chief N. K. VanDerzee 
that his dealers are becoming increasingly serv- 
ice-absorption minded . 


| raise the height limit on automobile 
truck transports. 

The resolution demanding a re- 
writing of Regulation W asked 
that it »e changed “so as to en- 
able persons needing motor vehi- 
cles for business and other prac- 
tical reasons to purchase them 
without upsetting domestic bud- 
gets.” 

The resolution opposing the pro- 
posed jump in the excise tax from 
7 to 20 percent declared such an 

| increase would prevent many per- 
sons from purchasing cars. 

Another resolution approved 
| pledged the association’s support to 
| the national scrap salvage com- 
| paign. 

The association elected R. E. 
McCoy (Chevrolet), of Carroll, as 
its 1951 president; Chet Carmer 


at the final session of its two-day 
convention here Wednesday. 

Other resolutions indorsed bills 
pending in the Iowa legislature to 
set up a statewide system of semi- 
annual motor vehicle inspections 
by licensed dealers, pledged support 
to the forthcoming May “Good 
Drivers Drive Safe Cars” campaign, 
and asked the state legislature to 


. Capt. 


“Naturally, 


publication of dollar value. In not a single case (Dodge - Plymouth), Centerville, 
has a company been refused permission by this of- vice-president, and Elmer Dunn 
fice to publish the dollar value of its contract. We (Ford), Des Moines, treasurer. 


Alfred W. Kahl continues as sec- 
” retary manager. 
last week honoring Marshall A round-table discussion on the 
government's mobilization program 
was conducted. 

Karl M. Richards, field service 
‘lAanager for the Automobile Manu- 
facturers Assn., told the dealers: 


reported 


. Teague and Bill France, 


they experienced, temporarily at 
least, a blessed relief from the 
blasting of the newspaper head- 
line hunters and the overanxious 
radio commentators, 


at the seams. New-car buyers have 
anticipated their needs for months 
to come. People have bought cars 
much before the time they would 


president of the National Assn. of Stock Car Racing, pointed up the 
valuable data car producers could obtain from these races, particu- 
larly as regards brakes, wheels and roadability of new cars .. . 
Little noticed item in Chrysler Corp.'s recent stockholder state- 
ment was fact that Owen R. Skelton, last of the corporation’s 


“You should undertake a_ grass 
roots and selective education of the 


|public on the importance of high- 
| ways in the national economy. 


“During World War II highways 


I was delighted to associate wit 
Ned Jordan for a couple of days. It 
is surprising how many dealers we 
met who, at one time, 
Jordan automobile. Many of them 
remember the speeches he made to 
dealer groups while he was manu- | 


facturing the Jordan car. 
a * * 


Which Is Better? 


ATS of the younger dealers 
weren't sure about their future. 
For instance, one asked what is 
this nation going to do in this 
time of need with such poor lead- 
ership in the White House. My 
only answer to that one was that, 
if he thought that our President 
was weak, it might turn out to be a 
blessing in disguise. 

It is a way of democracy to fill 
every need, If the majority of the 
people think the President weak, 
then won't we all individually ac- 
cept more responsibility ourselves 
and contribute our part in making 
the nation strong? Won't that feel- 
ing also apply to our congressmen 
and members of the Supreme 
court? 

If that be so, is it not a much 


Committees Picked 


At Philadelphia 


PHILADELPHIA.—President Ed 
Ronan of the Philadelphia Auto- 
motive Trade Assn. has named 
committeemen for the organization 
for 1951. The list is as follows: 

Executive committee—John B. 
White, chairman; Guy Hayden, M. 
B. Janes, Frank J. Miller, W. T. 
Plachter and Dave Reese. Legisla 
tive—Walter C. Fetters, Plachter 
and Raymond P. Scott. 

Employer - Employe Relations— 
Miller, chairman; Ray Mills and G. 
S. Keeley. Finance—M. B. Janes, 
chairman; Harry Krouse and E. C. 
Swirsding. 

Membership—William Greer, Kee- 
ley and Reese. Newspaper advertis- 
ing — Jack Fassitt, chairman; 
George Gorson, Janes, Cliff Koelle, 
Joe Lowenthal and George Thorn- 
ton. 





Index 


Advertising News ............ 37 
Auto Market Page .......... 5 aa ee 
Coming Events ......... won ea ae 
Court Decisions ... eae ea ae 
Dealer Business Counsel .......  . 
CE .. vcbceecevecess 18 


Dealer Forum 
Editorial 
Financial 
FOB Factory 
Jordan (Ned) 
Legislative News 





CE  catacen eG adie ena keneaciten nn 4 
Merchandising Memos .............. 35 
ER tee ks a as 9 4 h'G-09 do's 45 
eee Oe ere eter ee 36 
Prices, Used-Car, Averages ....... 38 
Production by RRNA hic saa vais cc A 50 
Registrations, Cars, Trucks ........... 32 
CN IR 54 bids 9.44 was '0'0'89 43 60:0 80 24 
Washington Column ................ 14 





sold the} 





| 








h naturally come into the market for 


fear that the manufacture of cars 
would be discontinued, prices go 
up, excise taxes increased, or many 
substitute materials utilized. 

I asked this dealer, who feared 
the lack of new automobiles, what 
|kind of business he was in before 
he took on a franchise. He said he 
ran a garage. Of course, my answer 
to that one was that if he had been 
a successful garage operator before 
the war, he had nothing to fear. In 
fact I told him plainly that many 
of us should be seeking his advice, 
rather than try to give some to 
him. 

As one goes through life he 
comes to the realization that 95 
percent of the things one worries 
about never happen. Worrying 
doesn’t help the other 5 percent. 
So why worry? 

Quite a number of dealers, even 
some belonging to appointive fac- 
tory dealer councils, felt that 
NADA’s long-range program of fac- 
tory dealer relations was not direct 
enough. One group pointed out that 
their factory dealer advertising 
council, in a meeting immediately 
after the war, assessed each dealer 
in the line $30 a car. This recom- 
mendation, they claim, has cost 
dealers more than $100,000,000. So 
they are not hopeful over the re- 


sults of the efforts of such councils. 
- + * 


All Need ’Em 

UT irrespective of criticism on 

the part of dealers, factory 
dealer councils are, I am sure, a 
step in the right direction. They 
will go a long ways towards estab- 
lishing a better understanding be- 
tween the two entities. 

We have just passed through the 
great production age of the auto- 
mobile industry. Factories are 
tooled up to huge capacity. The 
mass production machine has de- 
veloped great efficiency. Just as 
soon as the need for a defense pro- 
gram is eliminated, and assuming 
we don’t get into war, then We are 
going to face directly the need for 
the most efficient § distribution 
methods and techniques. Factories 
are going to rise or fall entirely 
on the strength of their dealers, 

I am glad to se NADA urging, 
and more and more factories re- 
sponding, with elected dealer 
councils, We need rotating mem- 
bers on each council so we will 
get the benefit of mass thinking. 
We can’t afford any longer to 
have dealer contracts with the 
factories on a hit-or-miss basis, 
or a one-shot approach. Factory 
dealer councils will provide a 
continuing program and much 
mutual benefit will be gained. 

It is gratifying indeed to find 
more manufacturers alert to the 
possibilities of such a program. It 
is hoped. that it will not be long 
before all factories will not only 
see the wisdom, but the urgent need 
of providing them, now, before the 
intensive merchandising battle is 
upon us. 


famous engineering trio of Zeder-Breer-Skelton, will retire Apr. 30. 
he'll remain on as a consultant . 


Ve hope reports of sizeable field-force reduction by some factories 


os Like Carl Breer, 


snaats indicate dealers won’t get 
1941-45... 


tation Administration .. . 
Facts” to its members. 





Louisiana Dealers to Hear 


O'Malley and Millians 





NEW ORLEANS.—A number of 
additional speakers have been 
added to the program of the Louisi- 
ana Automobile Dealers’ Assn. con- 
vention to be held here at the 
Roosevelt hotel, Apr. 2 and 3, ac- 
cording to Claude LeDoux, presi- 
dent. 

J. A. O'Malley, sales vice-presi- 
dent of Chrysler division; Joseph 
M. Rault, president of the cham- 
ber of comm commerce; Mayor DeLesseps 


Dealers Abtiad 
To Seek Voices 


On Manpower 


WASHINGTON.--The Labor de- 
partment’s office of defense man- 
power will form management-labor 
committees in all critical labor 
areas to help solve manpower prob- 
lems arising from the defense pro- 
gram. 

Twenty-one areas 
designated critical. 

NADA has suggested thaat state 
and local association managers in 
critical labor areas_ investigate 
what steps have been taken to form 
such committees. If possible, asso- 
ciations should obtain dealer repre- 
sentation on them since dealers will 
be confronted with growing man- 
power problems, NADA said. 

State employment security ad- 
|}ministrators will be asked to sug- 
|gest nominees for these commit- 
tees. Management and labor are 
be equally represented. 


have been 


Jamestown Assn. 
‘Fights Excises 


JAMESTOWN, N. Y.—Strong op- | 
position to excise taxes on automo- | 





biles has been voiced at the month-! 3 
Chautauqua | 


| Meeting with Los Angeles Dealers— 


ly meeting of the 
County Automobile Dealers Assn. 

The group discussed the proposed 
20 percent tax and _ formulated 
plans for organizing a solid front 
from individuals and organizations 
against the levies. 

A letter has been sent to Rep. 
Daniel A. Reed. Similar objections 
will be sent to Senators Irving M. 
Ives and Herbert H. Lehman. 


It’s reported Ray Chamberlain, former NADA executive 
vice-president, will be car-production consultant to Defense Transpor- 
Iowa association is putting out a “Flash 


to| 


were expendable and _ mistakes 
came on restrictions on motor vehi- 
cle production because of certain 
fallacies.” 

Richards said one of these was 
“the pleasure car fallacy.” Only 
16 percent of the miles driven by 
40,000,000 automobiles is pleasure 
driving, Richards said. 

Allan G. Rude, of Universal C.I.T. 
Corp., advised dealers to sell their 
| own finance plans “as energetically 
|as you sell cars.” 

“The finance plan is an impor- 
tant part of your business. If it 
satisfies you and your customer it 
will keep him coming back,” Rude 
said. 

George Moscowitz, Research In- 
stitute of America, outlined the 

(Continued on ve 45, Col, 4) 


help when needed, as occurred in 


Pete WeMHorFrr, Editor, 
Automotive News. 


Morrison of the Crescent City; Paul 
M. Millians, vice-president of Com- | 
mercial Credit Co., and R. S. Ab- 
bott, NADA southern central vice- 
president, will be other speakers on 
the first day. 


The feature speakers on the sec- 
ond day will be Gov. Earl K. Long. 
J. B. Van Tassel will give a talk 
on “Balanced Operation” on the 
closing day of the confab. 

Frank Ellis, the association’s at- 
torney, will act as toastmaster. The 
invocation will be given by Col. 
Tom Dutton. 





Dayton Campaign 
To Feature Free 


Driving School 


DAYTON, O.—Final plans for a 
“Drive for Safety” program in Day- 
ton, O., were made known by the 
Montgomery County Automotive 
Assn. Feature of the “drive” will 
be a free driver’s school to which 
the public is invited. 

Arrangements have been made to 
handle 2,300 “students” at each of 
the three sessions of the course 
which will be held at the National 
Cash Register schoolhouse’ the 
first week in April. 


Elkhart Dealers to Form 


Fleet for Civil Defense 


ELKHART, Ind.—The Elkhart 
Auto Dealers Assn. has volunteered 
to organize a transportation system 


for use in a civil defense emer- E. C. Crane, secretary-manager of 
gency. the Dealers association, stated that 

Dealers will register vehicles,| newspapers, radio, television, pos- 
such as_ trucks, buses station ters, envelop stuffers and announce- 


wagons and bulldozers, that can be | |ments to civic groups will pub- 


used in an emergency. ‘licize the project. 





When Bob Finlay, managing editor of Automotive News, was on the West Coast recently 
to cover the Mobilgas Grand Canyon Economy Run, a luncheon was given in his honor by 
the Los Angeles Motor Car Dealers Assn. Seated (left to right): Lonnie Hull, Ted Wesson, 
Finlay, Roy Carrington, Spencer Honig, James Waters. Standing: Joe Coberly jr., George 
Harger, Del Schrader, Los Angeles Times; Russ Ewbank, editor of NADA Used-Car Guide; 
Bob Burt, Los Angeles Examiner; Hersche! Blewett, Los Angeles Herald-Express; Domenich 
Basso, F. G. Peto, L. C. Barnard, Los Angeles Examiner; Charles Elmendorf, manager of the 
association. 
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OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
and dealers in motor vehicles, parts and accessories. § 2. A fair profit to 
the dealer on every used vehicle accepted in partial payment for a new 
car or truck. § 3. Every dollar of gasoline tax collected by state or federal 
governments applied to the building and maintenance of highways. Jf 4. The 
elimination of governmental and bureaucratic controls over this industry. | 
15. A return to the precepts of independence and the rewards of applied | 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 
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Stronger Cooperative Effort 
Called a Must Today 


ae yay strength of the auto makers is a spirit of com- 
petition that has seldom if ever been equalled. In fact, 
that spirit of competition spills over, making it difficult for 
the auto makers to work together on problems well within 
the boundary of cooperative endeavor. 


There are problems which by their nature call for a united 
effort. These come to the fore especially in times of national 
uncertainty like the present. 


The task of bringing a defense-civilian economy to an 
even keel may hang in large measure upon proper solu- 
tion of these problems. 

Too many people fail to understand what a serious matter 
this may become. 

Take the task of securing an essential rating for passenger 
car production. Many think of this as a worthy endeavor. 
But it’s more than that; it’s a critical endeavor. 


Come July 1, the nation is almost certain to be under a 
controlled materials plan. Some believe this will be a dic- 
tatorship of red tape which will strangle many businesses. 


Lines are expected to be drawn between what is essential 
and what is not, with the “nots” getting short shrift. 


As of today, passenger-car production is still on the 
wrong side of the line. This is true even though millions 
depend on the industry for their livelihood, and in any 
long range view, the arms program itself depends on a 
strong civilian economy. 


It is true that eventually the powers in Washington will 
realize this the hard way, but that might entail deep and 
unnecessary dislocation of the economy. 


A’strong and united effort by the auto industry could 
obviate such dislocation. 

With forceful leadership on matters calling for coopera- 
tion, the industry can do the job. But while the auto makers 
have done outstanding work as individual leaders of their 
companies, there seems to be a lack of leadership on coopera- 
tive matters. 

However, the fight the auto makers are putting up 
against the auto excise tax indicates that they can get 
together on some problems. 


They must meet other joint 
It is a day in and day out jo 
occasional unity. 





roms with equal strength. 
, not merely one calling for 


| becomes 


Epitor’s Note: Following is one | 
of a series of articles written | 
especially for Automotive News | 
by managers of the various state 

auto dealers associations: 


By Charles H. Elmendorf 


Secretary, So. Calif. Dealers Assn 


ITH current chaotic conditions | | 


interfering with careful long-| 


|range planning, the time would} 
seem to be appropriate to consider 
the necessity and 
advantages of a 
dealer 
to all three asso- 
ciations. By all 
three associations 
we mean his local 
(city or county), 
his state and na- 
tional association. 
Many dealers 
seem to have a | 
feeling that, if} 











Cc. H. Elmendorf 


any one of the three, they are do- 
ing their full part. 

Having been in association work 
for 20 years and having been em-!| 
ployed by associations at all three| 
levels, I believe I can truthfully, | 
and certainly emphatically, state 
that the dealer who takes this atti- 
tude is harming himself and his 
fellow dealers. 

Let’s look at the situation for 


| @ moment. We like to regard the 


three associations as the three 
sides of an equilateral triangle. 


| With all three sides in place, the 


figure is complete, strong and 
sound. With one or more sides 

missing, it ceases to be a triangle, 

of course, and becomes an incom- 
plete figure, thus losing its 
strength. 

Very few dealers need to have 
called to their attention the mag- 
nificent job that the national asso- 
ciation is doing for them. Most of 
them do not realize the tremendous 


|tasks that face the officers, com- 
|mittees and the staff of NADA to 


keep this strongest of all associa- 
tions running smoothly. 


* * * 
T SHOULD be evident that, for 
the comparatively reasonable 


|}amount of dues paid to the national 
| assuciation, the dealer actually gets 
|more for his meney than he does 


for almost anything else he buys. 
And—he should be proud to have 
a share in the wonderful represen- 
tation rendered by the national as- 


| sociation in the nation’s capital. 


At the state level, the picture 
a little clearer to the 
dealer because he is nearer to it. 

Most state dealer associations 
render an invaluable service to 
their members in helping prevent 
the enactment of state laws 
which are harmful to the dealer, 
his customers and business gen- 
erally, and promoting the enact- 
ment of laws which are advan- 
tageous. With the legislative sit- 
uation in most state capitals in 
its present condition, much addi- 
tional expensive and harmful 
legislation probably would be 
passed in every session were it 
not for the watchful eye of the 
state dealer body. 

Unfortunately, it is very difficult 
to list the many things that state 
dealer associations do for their 
members. The program changes 
constantly. But most of the state 
associations, in addition to watch- 
ing state legislation: 

1. Provide bulletin service on fac- 


tors pertaining to the dealer's 
business; 
2. Assist in obtaining sales tax 


interpretations and service; 
3. Have a legal counsel providing 
general legal service; 
4. Keep a hand in the classified 
advertising picture; 
5. Carry on a _ public relations 
(See FORUM, Page 47, Col. 1) 
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Output Figures | 

Would it be possible for you to) 
supply us with figures showing both | 
DeSoto and Plymouth production | 
for the past five years? 

May I take just a moment to| 
mention that your paper is of vital 
importance to the dealers? It is| 
complete and up-to-date and you 
are to be congratulated. — On10| 
DEALER. | 

Epitor’s Note: Plymouth: 1946, | 
239,824; 1947, 353,689; 1948, 375,- | 
803; 1949, 574,447; 1950, 569,871. 

DeSoto: 1946, 62,431; 1947, 80,- | 
427; 1948, 93,591; 1949, 105,846; | 
1950, 126,664. 
* * * } 
Aesthetic Choices 

In regard to your article on the | 
most beautiful cars since 1928, I 
would have to class these as my 
selections. Please excuse my choice | 
of some good “orphans” who bit} 
the dust in the early thirties. 

1928—Pierce-Arrow 8, Jordan cus- 
tom-line 6, Moon 8-80. 

1929—-Pierce-Arrow 8, Kissel- 
White Eagle speedster. 

1930—Jordan Speedway 
Ruxton front drive. 

1931—Marmon 16, Reo Royal. 

1932—-Graham Blue Streak 8, 


8, Cord 








was carrying on considerable ex- 


perimental work on the possibility of using reclaimed rubber in the 
manufacture of auto tires, because of the high costs of crude rubber. 


It was considered probable that 


further experimentation, involving 


different grades of reclaimed rubber and different compounds, will 
“lead to still better results,” the report said. 





—From the files of Automotive News. 


WHATS THE TAPE 
QUOTATION TORAY ? 


CHANGES 1M MENS CLOTHES STYLES 
ANNOUNCEP BY THE MAKER-—ANP 
THE WORLD-SHAKING STORY BY A 


EXHIBITION = 





‘Output and Eye Fillers... 


This is an open forum for the discussion of any subject of interest to our 
and your letters are welcomed. 
letters but you may sign your name with the assurance that it will not be 














WE AIRE PLANNING RAPICAL CHANGES 
IN Ole NEW CARS COMING UP” 
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Franklin 12. 
1933—Reo Flying Cloud 6, Frank- 
lin Olympic 6 convertible. 
1934—LaSalle, Franklin Airman 6. 


1935—Oldsmobile, Lincoln V-12 
(136-145 series). 
1936-’37—Cord front drive. 
1938—Ford 85, Lincoln Zephyr. 
1939—Mercury. 
1940—LaSalle 52. 
1941—Oldsmobile 98. 
1942—-Packard Clipper. 
1946—Packard Clipper. 
1947—-Studebaker Commander. 
1948—Cadillac 60. 
1949—Lincoln Cosmopolitan. 
1950—Oldsmobile 98. 
1951—Chrysler V-8, Kaiser. 
—Lewis C. Forest, Spokane, Wash. 


* * + 


Foot Foolery 


I note in the papers the automo- 
tive industry is setting out to find 
new uses for the left foot. 

Having knocked around on news- 
papers and magazines for 22 years, 
I don’t know if the disease and 
proposed cure comes from the fer- 
tile brain of some reporter or from 
an automotive laboratory. 


Anyhow, I want to take advant- 
age of my constitutional preroga- 
tives and get in on this discussion. 
I believe I have some qualifications 
to present to show I am an expert 
in the automotive engineering and 
designing field. Two years ago, I 
bought a new car. The ignition 
switch, which one touches only 
when the car is at rest, was right 
out in the open on the dashboard. 
The cigaret lighter, which one uses 
chiefly when the car is in motion, 
was half hidden under the steering 
wheel column. 

For the 18 months I owned the 
car, I rejoiced in my dangerous 
living. It was quite a vaudeville 

(Continued on Page 49, Col. 2) 
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And here's how Studebaker ded/ers 
are fellin g all America abou} hd 
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Among 26 cars entered in standard classifications 
in the [951 Mobilgas Economy Kun... 


three Studebakers 


finished 1*2™ and 3" in 
actual miles per gallon 


Commander V-8 won the highest award 
in price class B for ton miles per gallon 


| LOOK AT THESE SENSATIONAL 
STUDEBAKER GAS MILEAGES 


Coanis Commander V§ Land Cruiser V8 
ra artes Pee ANS ACTUAL MILES PER GALLON ACTUAL MILES PER GALLON : 
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WASHINGTON.—A special study 
to determine the minimum require- 
ments of men, equipment and mate- 
rials necessary to keep the prin- 
cipal Virginia highways in service 
during the emergency period is ex- 
pected to get under way shortly, 
according to the National High- 
way Users Conference. 


Virginia Road Study 


ASF to Direct Survey for Requirements 
On ‘Stopgap’ Highway Improvements | 
tive Safety Foundation has agreed | 


to make the services of its staff 
available for the project. 


The ASF staff will be assisted | 
in various phases of the study by| 


specialists of the public road bu- 
reau, and the defense department. 
Other agencies, both public and pri- 
vate, may be asked to supply data 


A resolution calling for an in- | and advice on special problems, it 


vestigation to be made on a pri- 
ority basis, was recently adopted 
by the Virginia highway commis- 
sion and requested the coopera- 
tion of the U. S. Bureau of Pub- 
lic Roads and the Department of 

Defense. They asked that the 
Automotive Safety Foundation 
direct the survey. 

The commission listed four basic 
objectives of the proposed study: 

1. To develop minimum improve- 
ments necessary during the emer- 

gency period. 

2. To develop estimates of costs 
for particular “stop-gap” improve- 
ments to keep roads in servicable 
operation. 

8. To develop a minimum sched- 
ule of equipment, manpower and 
materials necessary, 

4. To establish a priority system 
of improvements based on meas- 
ured relative importance. 


The study will be jointly financed | 


by the Bureau of Public Roads and 
the state of Virginia, as a federal 
aid planning project. The Automo- 


States Will Ease 
Rules on Trucks 


For Duration 


WASHINGTON, — Oversize and 
overweight vehicles, carrying loads 
rated essential to the nation’s de- 
fense effort, will be allowed to 
operate in any state in the country 
for the duration of the emergency, 
the Defense Transport Administra- | 
tion announced last week. 





was announced. 

The present investigation will 
be limited to the principal ar- 
teries, the committee announced, 
but stated that it may be ex- 
tended later to other roads, 

In pointing out the importance 
of the survey, the committee said 
that the “highway plant is seri- 
ously deficient, and the many 
shortages which confront the na- 
tion will make large scale recon- 
struction impossible for some years. 

“Our purpose, therefore, is to pro- 
vide an engineering measurement 
of bed-rock requirements for mov- 
ing essential traffic, and do it 
quickly.” 










.. a 


Super Market Sells Cars— 


Kings Super Market, 127 E. Second St., Plainfield, N. J., is selling new cars by the pound. 
Priced at 83 cents a pound, or a total of $1,795, the British-made Hillman Minx can now be 


purchased along with groceries, meats and 


innovation in supermarketing was planned by Kings officials as an extra service to their 
customers. No salesmen, just an information clerk is available. Immediate delivery is made, 
and cash sales are rung up on the register. 


Scrappage Rate Below Prewar .. . 
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Credit Lids Spur 
To U.C. Market 


Reg. W Driving Away 
New-Car Prospects 


WASHINGTON. — The latest re- 
port of the Federal Reserve Boar i 
indicates that stringent credit con- 
trols are driving automotive buyers 
into the used-car market, wher: 
prices are cheaper and down pay 
ments correspondingly lower. 


During January, the FRB re- 
port showed, credit deals on new 
cars were in no greater volume 
than they were in December, 
when they declined for the fourth 
month in a row. 


However, January credit activity 

on used cars was up 18 percent 

__. | over December. For trucks, not re- 

™*\stricted by any credit regulations, 

credit volume was up 19 percent 

on new units and 20 percent on 
used units. 


For all types of automotive vehi- 
cles, sales finance firms reported 
to the FRB that they purchased 
9 percent more retail installment 
| paper than in December. 
| Some economic observers took 
this to mean that fewer savings 
bonds may be lying around with 
which to finance cash purchases. 

About 80,000 fewer new cars 


produce in the self-service super market. The 





Old Cars Not Being Junked Fixit! go sist weve 


DETROIT.--Old passenger cars 
those 12 years old or older—are not 
being scrapped by their owners at 
prewar rates, a study of car scrap- 
page by R. L. Polk & Co., automo- 
tive statisticians, shows. 


Between 1940 and 1941, a total 
of 9.6 percent of the 5 to 11l-year- 
old passenger car groups were 
scraped, and 34 percent of the 
cars older than 12 years were 
junked. However, between 1949 
and 1950, only 2 percent of the 
5 to ll-year-old car group was 
scrapped. 


Figures show that only 15 percent 


of the 12 to 16-year-old group went 


The announcement came after| off the road and 26 percent of the 
DTA Administrator James K. Knud-|17-year-old or older cars. In all, 
son had held a meeting with Frank | only 17 percent of the cars 12 years 
Bane, secretary of the Governors’|and older went off the nation's 
Conference. |highways last year, as compared 


In a letter to the governors of | 
all 48 states, Knudson recently ad- | 
vocated that trucks be allowed to) 
operate under the uniform code} 


with 34 percent just prior to World 
War II for the same age group. 
There are no “middle aged” cars 


proposed by the American Assn. of |today, it was pointed out, because 


State Highway Officials. 

But Knudson said the code should 
be considered as a “floor” rather 
than a ceiling. He added, however, 
that he was opposed to such over-| 
loading as might destroy highways. | 

Appointment of George A. Meyer, 
Arlington, Va., as chief of DTA’s 
field operations branch, street and 
highway transport division, was 
also announced by Knudson. Meyer 
formerly was a district supervisor 
with the Interstate Commerce | 
Commission's bureau of motor car- | 
riers. 

The U.S. Chamber of Commerce 
announced that its membership| 
will be asked to vote on a policy| 
position favoring elimination of 
state vehicle size and weight regu-| 
lations unnecessarily restrictive to 
the movement of interstate trans- 


port. 
Fisher Appoints 


Defense Planner 


DETROIT.— Appointment of Carl 
W. Moyer as defense plans coordi- 
nator for Fisher Body was an- 


nounced last week | 


body-building di- 
vision. 

Ralph R. Nor- 
dyke was named 
to succeed Moyer 
as Fisher’s gen- 
eral industrial 
director. Nordyke 
has been Moyer's 





C. W. Moyer 1945. 
Moyer has been with Fisher since 


1925, starting as an accounting | 
clerk. Nordyke joined the GM divi- | 


sion in 1933 as a trim department 
worker. 


Cronin also announced the ap-| 


pointments of Sidney J. Sabourin 
as plant manager and Bart Cotter 
as chief engineer at Fisher's plant 
in Grand Blanc, Mich. Both have 
long periods of service with GM. 


assistant since} 


by J. J. Cronin, | 
head of GM’s| 





of the war interruption. In 1941 
there were 14,000,000 cars less than 
5 years old; in 1950 there were 
16,000,000, 

In 1941 there were 6,900,000 cars 
classifiable as “middle-aged” cars, 
but none in 1950. Instead, a new 
classification, known as “elderly” 
has had to be created to describe 
the older jaloppies. Before the war 
there were 3,100,000 cars in the 


Florida Groups 
Slate Carney 


SARASOTA, Fla.—Ralph W. Car- 
ney, former marketing vice-presi- 


dent of Coleman Co., is scheduled | 
to speak to auto dealers here today | 


(March 26), at Tampa tomorrow 
and at St. Petersburg Wednesday. 

Carney, who has spent 26 years 
in selling, spoke last week to deal- 
ers in Jacksonville, Gainesville, 
Daytona Beach, Lakeland and Or- 
lando. 











— Coming Events= 





: 
Dealer Conventions 
Mar. 26-27—IIlinois Automotive Trade 
Assn., 3lst Annual Convention, Pere 
Marquette hotel, Peoria, Ill. 
March 27—Brooklyn and Long Island Auto 
Dealer Assn., annual meeting, Hote 
Granada, Brooklyn, N. Y 
Apr. 2-3—Louisiana Automobile Dealers 
Assn., The Roosevelt hotel, New Orleans 
May 13-l6—North Carolina Auto Dealer 
Assn., 16th Annual Convention, Carolina 
hotel, Pinehurst, N. C 
May 14-15 — Missouri Automobile Dealer 
Assn., Hotel Jefferson, St. Louis. 
May 3l-June 2 — Washington State Aute 


Dealers Assn. Winthrop hotel, Tacoma 
June 28-July | Michigan Automobile 
Dealers Assn., Mackinac Island, Mich 
July 8-10—Summer meeting of Automotive 
Trade Assn. Manager Hotel Book 
Cadillac, Detroit. 
Sept. 13-16— Federation of Automobile 
Dealers’ Assns. of Canada, Banff, Alta 


Sept. 16-18—28th Annual Convention, New 
York State Auto Dealers Assn., Saga 
more Hotel Bolton Landing Lake 
George, New York. 

Sept. 16-18—Annual convention of Ken 
tucky Automobile Dealers Assn., Ken 
tucky Lake, Gilbertsville, Ky. 

Sept. 27-28—33rd Annual Convention, New 
Jersey Automotive Trade Assn Hote 
Traymore, Atlantic City, N. J. 


Oct. 4-6 — Pennsylvania Automotive Assn 
annual convention, William Penn Hote! 
Pittsburgh. 

Oct. 14-16— Tennessee Automotive Assn 
convention Buena Vista hotel Bilox 
Miss. 

Oct. 21-23 — Florida Automobile Dealer 
Assn., 1951 Annual Convention, Tampa 


Terrace hotel, Tampa, Florida. 

Oct. 29-30—Annual Convention, Ohio Au 
tomobile Dealers Assn., Dayton Biltmore 
hotel, Dayton, Ohio. 

Nov. 3-6—Texas Automotive Dealers Assn. 
Shamrock hotel, Houston. 

Nov. 14-15—Annual meeting of Oklahoma 
Automobile Dealers Assn., Skirvin hotel, 
Oklahoma City. 

Jan. 27-30, 1952—NADA convention, Wal 
dorf-Astoria hotel, New York City. 


- . 


Aftermarket Shows 


Apr. 26-29 — Southwest Automotive show, 
Oklahoma City. 





May 17-20 Southeast Automotive show 
Atlanta 
. . ‘ 
General 
Apr. | -2— Canadian Automotive Whole 
salers and Manufacturers Assn., conven 


tion, King Edward hotel, Toronto, Ont. 

Apr. 4-15—33rd International Motor Show 
Turin, Italy. 

Apr. 9-10—American Petroleum Institute 
Lubrication committee meeting. Book 
Cadillac hotel, Detroit 

Apr. 17-20 National Packaging Expos 
tion, sponsored by American Manage 
ment Assn., Atlantic City 

Apr. 26-May !4—Paris Fair, Paris, France. 

Apr. 30-May 2—U. S. Chamber of Com 


merce 39th annual meeting, Washington 
0. Cc 

May 7-l!—The Greater New York Indu 
trial show. 7ist Reaime nt Armory. twew 


York, 


May 30- Sept. 9-—— World Transportatior 
Fair, Santa Anita Park, Arcadia, Calif. 


Sept. 24-26—National Truck Body Manu 
facturers and Distributors Assn., annua 
convention, Haddon Hall. Atlantic City 
New Jersey. 

. * * 
7 . 
Engineering 

Apr. 2-5—American Society of Mechanical 
Engineers (spring meeting) Atlanta 
Biltmore hotel, Atlanta 

Apr. 16-18—American Society of Lubrica 
tion Engineers (annual convention and 
lubrication show Bellevue - Stratford 
hotel. Philadelphia 

June 3-8—Society of Automotive Engineers 


summer meeting, French Lick Spring 
hotel, French Lick Indiana. 

Aug. 13-15—Society of Automotive Engi 
neers, West Coast meeting, Olympic 
hotel, Seattle, Washington. 

Sept. 10-13—Society of Automotive Engi 
neers, tractor and production forum 
Schroeder hotel, Milwaukee. 

Oct. 29-31—Society of Automotive Engi- 
neers, transportation meeting, Knicker- 
bocker hotel, Chicago. 

Oct. 29-30—Society of Automotive Engi- 
neers, diesel engine meeting, Drake 
hotel, Chicago. 

Oct. 31-Nov. 1! — Society of Automotive 
Engineers, fuels and lubricants meeting, 
Drake hotel, Chicago. 


more savings bonds than it has 
bracket of 8 to 10 years old. At the! been selling. 
end of 1950 there were 8,000,000} Reflecting a lesser volume of 
cars in that age bracket. sales during January, finance firms 
Most of the nation’s current | reported to the FRB that outstand- 
supply of passenger cars are not |ing balances on retail automotive 
only old but have been subjected |installment paper held by them 
to hard usage. More than half | were 2 percent below the level of 
the cars on the road are 8 or |the previous month. 
more years old, while the average Meanwhile, January retail credit 


prewar car is estimated to have {roe on goods other than auto- 
traveled 79,000 miles, motive showed an 11 percent in- 


: the month before 

Among reasons credited by Polk | ©T®2Se over 
for the great number of persons The _— finance a 
| still hanging on to their old cars is| ing to the FRB said they handle 
the low value of such cars as| the Wholesale financing of a 
tradeins, plus the fact that the ee ae of Pc 
j}automotive industry has not been - De cn” fon chet the . 
able to produce as many cars as aa ine tela a aa anes. 
the market could absorb. | actions decreased. 
ates ls tlk tae boas | gare rece eee 
|the line than owners of late-model ee et 
cars. Owners of very old cars want-|“fjoor-planning” was done on used 
|ing newer used cars have increased | cars. 
|the demand for new cars. Setanta 


Thus it has become very diffi- ‘Scranton Asem 


cult for the used-car buyer to 

acquire a car in reasonably good 7 

shape; to do so he a make Elects Ohoro 

the big step into the class from | scRANTON, Pa.—Russell Ohoro 
which new-car buyers normally (pontiac) has been elected presi- 
ome. dent of the Scranton New-Car 
In 1949, 67.21 percent of cars On| Dealers Assn. He succeeds Stanley 

the road were prewar models. In| gtonier (Nash). 

1950, 55.34 percent of cars still Op-|" James A. Moore (Lincoln-Mer- 


erating were prewar models. cury) was chosen secretary-treas- 
In 1949, 32.79 percent of all cars ae 7 


operating were less than 4 years 


old; 31.86 percent were 5 to 11] We Regret 


years old; 38.36 percent were 12 to| 
Since so many dealers have 


16 years old; and 6.99 percent were 
12 years old or older. sent Automotive News photos of 


In 1950, these percentages had | themselves receiving Ford Four- 














changed considerably, In all, 44.66 Letter and Pontiac Chieftain 
percent were less than 4 yours awards, or giving cars to schools, 
old; 28.46 percent were 5 to 11 We are swamped and regret sin- 
| years old (1939 to 1945 year cerely that space limitations will 
models); 22 percent were 12 to | not permit us to publish them 
16 years old and 4.88 percent were all. We shall try our best to use 
cars made prior to 1933, or older | them in the order received and 
than 17 years. we trust that those dealers, 
| In spite of these percentage| Whose photos we are unable to 
|changes, numerically, the number| publish, will understand our 
of cars in each of these age brack-| problem, 
ets was substantially the same. 


een 











Nash Cites Cleveland Salesmen— 

Nash recently honored the leading retail salesmen of the Cleveland zone at a banquet. 
Outstanding salesman in the zone was Michael Tozzi, of East End Nash of Cleveland. J. E. 
Lamy, Central regional manager, Detroit, extended congratulations. O. G. Watson, manager 
of the Cleveland zone, also spoke. 
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[951 MERCURY 
) WITH OVERDRIVE 
[5 DECLARED 


rrr Sree 


HIS year it’s the 1951 Mercury with Touch-O- 
Matic Overdrive* that won first prize in Class 
“C” in the Mobilgas Economy Run! 


Proving its pound-for-pound gasoline economy, 
this stock Mercury scored amazing 59.868 ton- 
mile performance over a grueling 840-mile course 
staked out by the American Automobile Associa- 
tion. Virtually every kind of weather and road 
condition—7,000-foot ice-ridden mountain passes 
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owners money in terms of day-to-day economy for 
years to come. 


And, as if this amazing economy weren’t enough, 
Mercury also offers beautiful new styling that’s 
more than just skin deep. Restful new riding com- 
fort that’s designed to give a smoother ride longer. 
Practical new value that can’t be surpassed by 
any car on the road today! 


é 
u ‘ , Once again the facts have proved it—the new 1951 
ECONOMY CAR . .. sweltering, sand-swept roads of Death Valley — M — h - “EB P C f Its Class’” 2 
: . Mercury is the Lconomy ar o Ss ass! 
‘ put the car to the test. But still, the new 1951 What’ y M Sere ‘ ; 
5 eS ° als at’s more, Mercury’s impressive repeat victory 
: Mercury delivered the best ton-mile gasoline econ- . : 7 - : , 
OF ITS CLASS" omy of any other car in its class proves why—there’s nothing like it on the road! 
ee . . of s . *For “the drive of your life," Mercury offers a triple choice in 
That 8 something prospects will consider when transmissions. Merc-O-Matic Drive, the new, simpler, smoother, 
they’re thinking about buying a 1951 car. For it’s more efficient automatic transmission—or thrifty Touch-O-Matic 
. - Overdrive are optional at extra cost. There's also silent-ease a 


tS 


fan 


a 


It certainly pays 
to travel with 


good to know that the new 1951 Mercury can save 


synchronized standard transmission, 
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By Pittsburgh DeSoto Dealers... 


NADA Urged to Lead , 
Reg. W Crusade | 





Allout Battle 
Between Rails, 


Trucks Feared 


NEW YORK.—If the railwa;s 
insist on continuing their wer 
against truck transport, E. D. Brar - 
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some, president of Mack Trucks, L 

PITTSBURGH.—Plans for a mail| feature of the latest new-car price | warned last week, “it looks like ire 
campaign against the “discrimina-| order. — the time has come for an allout by 
tory” measures of Regulation Wj; The DeSoto dealers suggest that | : battle and not the continuation of 1 Ma 
have been devised by the Alle-|dealers ask would-be buyers, who! “2% : e cold war. me 
gheny County DeSoto Dealer’s|can't meet Regulation W terms, to} e ° | “If the railroads do not coop- 

Assn., and have been passed on to|send postcards to their local con-| Winner of Fram Filter Sales Contest— j}erate in this time of crisis, then | eon 
National Automobile Dealers Assn.|gressman explaining that they are! D. W. Hazlewood jr., salesman for Rigney Auto Parts Co., Lubbock, Tex., sold more Fram |say the time has come for a show his 
headquarters for consideration, it|}unable to purchase needed trans- oil, air and gasoline filters last year than any other salesman in the nation, thereby winning | down.” son 
is announced by A. H. Schwartz,| portation because of the excessively | @ new Ford, the grand prize in a national sales contest, sponsored by Fram Corp., Provi- Pledging the trucking industry (Fl 
president. high payments required, | dence. Hazlewood, third from left, is shown accepting congratulations and the keys to the|to “peace on the home front” and pio 

In a letter to the national organ- | The Allegheny dealers wrote | car from Frank Maupin of Dallas, Fram zone manager. Between Maupin and Hazlewood is | cooperation with every other forn aa 
ization, which contained their plan | NADA that “when Regulation W D. R. Crandall jr., district manager for Ford. Standing on other side of the car are J. C./of transport for the sake of na Bil 
of action, the Allegheny dealers| Was suddenly and drastically | Rigney (left), owner of Rigney Auto Parts Co., and Harry Morris, president of Lubbock Auto | tional security, Bransome urged the ae 
asked for information about the| ®#mended in 1950 restricting time | Co. (Ford). | railroads to do the same. wa 
NADA plans to carry on a fight! Sale contracts to a maximum of | ak kta ers . |S Otherwise, he warned, the rail- t 
against Regulation W. 15 months, the reason given by |ment of the most discriminatory| mailed by the disappointed buy- | way war against trucking might 

“Regardless of the form or pro- the Federal Reserve Board was | directive ever issued by a govern-| ers, One of them reads: lead to government take-over of al! Hi 
cedure involved,” they wrote, “we that in absence of price and wage | ment bureau? With prices on new| “Dear Senator Jones: I need 4] transportation. in 
i: Seeniinn Sor ibe dan wat controls, such consumer credit re- |and used cars firmly pegged at|car and can afford one if I could Bransome had high praise for the “ 
resolutions—from the various as- strictions were necessary to ‘curb | the established ceiling, how could | use the same credit terms I've en- | pioneering spirit and growth of th dt 
sociations.” : the inflationary pressures at work |extensions of more liberal credit |joyed for many years, The price is|railways, but lashed out against a 

‘ in our economy.’ ” | terms affect the prices on these|OK, but the payments are too high.|their attempt to substitute propa- 

The dealers also demanded in-| But, the letter continues: “Now| commodities?” | Regulation W is certainly discrim- | ganda for legitimate business com- Te 
formation on what action NADA|that price and wage controls have | The plan suggested by the |inating against the low and aver- petition. = 
is taking to resist the reduction in| been applied, what justification can| Pittsburgh dealers includes |age wage earner who buys out of He emphasized these points in a the 
dealer discounts which is a built-in|there be for the continued enforce-| sample cards which could be |income on the installment plan.”|talk on “Transportation in a Time 7 


pa of Crisis’ which he made before 
|}some 800 guests—including leading 


e e ® re a ; ba eae: 
Sell More Trucks ... Make Bigger Profits . . . by Featuring ates Fo 
|sea, inland waterways and air at a 
|luncheon here sponsored by the 


ZED |New York Board of Trade, Inc., a 
|transportation section, in recogni- = 


|tion of Bransome’s contribution to ] 


| the field of transportation and de- ste 
DELIVERY VEHICLES fense : 


TAA Support 
Aids Passage Ni 
| Of Six Bill 7 
“Ask Your Truck Dealer” , ia 2 oe 





YOU HANDLE THE COMPLETE DEAL—WITH ABUNDANT HELP 















| Tennessee Automotive Assn. were sp) 
|successful in aiding the passage me 
says lof six measures, and contributing no 
“i | to the defeat of seven others during fic 
M Oo n t p e | | e r the current meeting of the state ins 
general assembly. Lo 
A d — | Among the bills that were passed, ’ 
ve rt isin g and supported by TAA, were meas- sq 
ures to obtain a revised vehicle Bi 
o . | certificate of title and registration ea 
in Leading BAKERY, DAIRY and | law, repeal the sales tax on finance = 
. : : |charges of conditional sales con- il 
LAUNDRY Publications, and in tracts and prohibit the misuse of ec 
: : resale registration certificates and on 
Direct Mail Programs. avoiding sales tax in purchasing he 

| tangible personal property at whole- 

8 7a | sale. 
AND WE DO MEAN You Other supported bills that were 
Many Large BAKERY Fleets are . passed included a revision of the 
Engineered by MONTPELIER YOU, the Truck Dealer, handle the complete deal—with vehicle financial responsibility law, Ju 
the full cooperation of MONTPELIER Sales, Engineering and and the proposal to regulate and ' 
ae Manufacturing Specialists—whether it be for one vehicle fix qualifications for the insurance = 
: ora large fleet ree oe a favorable to in 
the automotive trade. 

| . . ‘ hi: 

| Among major issues which the 
eh pa |association helped to defeat was a 
|a proposed 5 percent gross receipts a 
. 'tax on parking lots and garages, : 
MONTPELIER You Make More Sales, Bigger Prey i ey ny, Bh Pg eee he 
Will Help You. Profits — when you Give Them ———- sale of repossessed M 
. wi 
What They Need and Want.... ——----—_-—— ne 


Delivery Vehicles Engineered and Michigan May Up 
Built to Their Specific Needs. Overload Fines 


, LANSING. — Heavier fines for 
Here $s How MONTPELIER Helps You— overloaded trucks are proposed for 
' : Michigan in a bill introduced in the 
1. You tell us the nature of your customer's business, , — is Sean, 
the weight and size of commodity to be delivered, what The bill specifies that heavy over- 


specific features he needs and wants. gee can a to — — 
and prosecute na - 


2. Tell us the Make and Model of Chassis to be used. LINEN SUPPLY demeanor basis. The proposed scale 


of fines starts at two cents a pound 
3. MONTPELIER will submit proposal and quotations to up to 2,000 pounds overweight, and 
YOU—our recommendations cota upon almost twenty- four cents a pound up to 3,000 
five years of experience in building delivery vehicles 


pounds. At 4,000 pounds, the fine is 
automatically six cents a pound, 
specially designed for maximum delivery efficiency, 
minimum cost. 


EL RRR SPORE Per RL 


WHITE LAUNDRY 


and eight cents up to 5,000 pounds. 
Above 5,000, the fine becomes 10 
a8 cents a pound overweight. 

4. Simple, isn't it? It will help you make More Plus-Profit 2 a. 
Sales. MONTPELIER is especially interested in helping you -_ 38 Auto Firms 


get MORE FLEET BUSINESS—both Local and National. 





WRITE, PHONE OR WIRE The MONTPELIER "URBAN" is Fail in Canada 
FOR COMPLETE DETAILS a "Natural" for Laundries and OTTAWA. — Thirty-eight bank- 


Bakeries. 





ruptcies, the highest number in 
three years, were reported in the 
Canadian automotive products re- Al 
tail trade for 1950. Liabilities of the ce 
bankrupt organizations were listed sa 


THE MONTPELIER MANUFACTURING CO., MONTPELIER, OHIO ae . = 


In 1949, 35 bankruptcies were re- 

ported, liabilities listed at $760,000. F pr 
SPECIALIZED MOTOR VEHICLES Figures for 1948 are 31 firms with ex 
liabilities of $464,000. : te 
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By Pete Wembhoff 
Editor, Automotive News 

DETROIT.—Today’s automobiles 
ire too powerful for safe control 
by the average motorist, race driver 
Marshall Teague told newsmen 
here last week. 

Teague was honored at a lunch- 
eon by Hudson officials following 
his recent victory, driving a Hud- 
son Hornet, in the Daytona Beach 
(Fla.) National Stock Car Cham- 
pionship race. N. K. VanDerzee, 
Hudson sales chief, presided, while 
Bill France, president of the Na- 
tional Assn. of Stock Car Racing, 
was a guest. 

Teague declared that most cars 
today need better brakes, strong- 
er wheels and greater roadability. 
He also criticized steering as be- 
ing too loose, which he termed 
“another concession” to women 
drivers. 

“A high portion of accidents,” 
Teague declared, “are caused by 
drivers being unable to control 
their cars after they’ve made a 
mistake.” 


Wheels could be reinforced for | 


Autos Too Powerful? 


Today’s Brakes, Steering, Roadability Need 
Improvement, Race Driver Avers 





| improvement in handling, for his 
| success in the Daytona Beach 
| Face, Teague called for better 
weight distribution in present- 
day cars. Brakes are also inade- 
quate in a majority of autos, he 
said, adding that too often brakes 
fade after numerous applications. 
ed to the 1950 Mexican race in 
| which he was a driver. 
“American cars kept well ahead 
of European autos until we got 
into the mountains,” France de- 


all down hill, the American cars 
| ran out of braking power while 
the foreign makes got through with 
little trouble.” 


France pointed out that his asso- 


| ciation sponsored 398  stock-car 
races in 1950 and expressed the 
opinion that car manufacturers 


respective cars from these races 
than from the 500-mile Indianapolis 
|race, in which only racing cars 
are entered. 





as little as five cents per wheel, he} 


estimated. 


Teague suggested, and was sec-| 


onded by France, that the auto 


factories “should take more inter-| 


est in stock-car racing since it 
points up car weaknesses a lot bet- 
ter than the proving grounds.” 
He 
stock-car racing equals 50,000 miles 
of driving by the average motorist. 
Crediting Hudson’s low center 
of gravity, with a consequent 


New York Sales Office 
Is Onened by Binks 


NEW YORK.—To serve the New | 
York and northern New Jersey ter- | 


ritories, Binks Mfg. Co., makers of 
spray guns, spray finishing equip- 
ment, 
nozzles, has established a new of- 
fice in New York. The Binks build- 
ing is located at 22-01 41st Ave., 
Long Island City 1, N. Y. 

The new quarters 
square feet of floor space, enabling 


Binks to carry a complete stock of | 
equipment in the New York area, | 


according to Ed Cremer, sales en- 


gineer and manager of the new of-| 


fice. Special emphasis will be placed 
on technical service to customers, 
he said. 


Patee’s Will Probated 

SAN MARINO, Calif. — Superior 
Judge Newcomb Condes last week 
granted probate of the will Lester 
G. Patee, Pasadena auto dealer, 
made before he shot himself Feb. 13 
in his home here. By its provisions 
his widow, Nora, will receive his 
entire estate, except for a minor 
bequest. A life income of $600 a 
month will be hers. After her death, 
her daughter, Marjorie P. Glass of 
Pasadena, will inherit the estate. 
Mrs. Patee has been contesting the 


will of her nephew, radio and auto | 


heir Tommy Lee. 





At Dealer Council Banquet— 

Co-chairman Walter J. Coyle of the New 
Albany Motor Co., New Albany, Ind., re- 
ceives from W. E. Fish, Chevrolet general 
sales manager, a miniature of the Bel-Air at 
a banquet of the National Dealer Planning 
Committee in Detroit. The business sessions 
preceding the banquet were the first under an 
expanded program of the Chevrolet commit- 
tee system. 


believes that 150 miles of | 


cooling towers and spray | 


have 6,000) 





| clared. “In one stretch of 150 miles, | 


|Nash Contest Winners in Washington— 


| 


| 


| 
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as 





Nash Motors’ Washington (D. C.) zone sent more than 250 sales contest winners from dealer- 


| 
In this connection, France point- | ships to visit its plants at Kenosha and Milwaukee. 


Pontiac Names 


Defense Chiefs 


superintend the second shift. 


superintendent of the Army rocket 
project (days), and Paul Tabor will 
Ro- 
been named 


land Satterlee has 


superintendent of transmission pro- 


PONTIAC.—Arnold Lenz, Pontiac | quction for the amphibious cargo 


general manager, last week an- 
nounced realignment of production 
personnel to handle defense pro- 
duction of the Army rocket and 
amphibious vehicle projects. Manu- 
facturing Manager Arlie F. John- 
son has been placed in charge of | 
all defense output, and David J. | 


could obtain more data on their| Dunlop will head automotive pro-| 


duction, both remaining’ under | 
General Manufacturing Manager | 
Buel E. Starr. 
G. Robert Scharf was named! 


carrier, and Jesse C. Hunter super- 
intendent of assembly of the vehi- 
cle. W. L. Kelley, sheet metal plant 
superintendent, will head all sheet 


metal operations, both automotive | 
and defense. 





Parker Motor Builds 
Work has been started on a new 
building for Parker Motor Co., 
Parker, Ariz. It will contain shops, 


storage and office space. 


SCHOOL BUS BODIES 














SCHOOL BUS SALES DIVISION 


ONEIDA PRODUCTS CORPORATION 


CANASTOTA, NEW YORK 


Open up a new source of profit for yourself! Get your share 
of School Bus Sales. Within the next few months thousands 


of orders will be placed by Sc 


hool Boards throughout the 


country. Engineered to fit all leading chassis makes—Oneida 


Safety School Bus Bodies will 
your chassis. 


help you clinch the sale for 


Oneida is America’s Finest School Bus Body. It has lead 


the way—pioneered features in design and construction 


that mean greater safety and 
life and lower operating costs. 


passenger comfort—longer 


“A Cradle of Steel from Wheel to Wheel” — Oneida bodies 
have the structural strength to stand up under the hard, 


daily grind of road shock and 


strain. A universal, stream- 


lined cowl complements the advanced design of new 1951 


chassis front ends. 


You'll find School Boards recognize an Oneida-equipped 


chassis is a better balanced—bigger dollar-value School 


Bus. Oneida advertising has been telling educators why 


Oneida is a better buy—year after year! 


Capture your share of School Bus Sales via the Oneida 


Route. Mail the coupon today. 






BROCKWAY 


a 4 


a RY 


TODAY 
ns 


It'll pay. 


DIAMOND-T 


Canastota, N. Y. 


la 


Name 


Address 





© 


Gumout Sales 


Double in Year 


CLEVELAND.—Sale of Gumout, 
an on-the-engine carburetor deter- 
gent, was more than doubled in 
|1950 over 1949, according to Penn- 
sylvania Refining Co. 

In order to efficiently handle the 
increased demand the sales depart- 
ment of the Gumout division of 
Pennsylvania Refining has been ex- 
panded and reorganized, and four 
district managers have been ap- 
| pointed, 

Great Lakes Building 
New Blast Furnace 

DETROIT. — Great Lakes Steel 
Corp. has started construction of 
the fourth blast furnace on Zug 
island, in the Detroit river, it was 
announced last week by George M. 
Fink, president. The new furnace 
| will have a capacity of 500,000 tons 
annually. 

Work also is under way to en- 
| large several open hearths from 250 
ito 500 tons capacity. When the 
expansion is completed early in 
1952, Fink said, it will increase 
Great Lake’s ingot capacity from 
2,400,000 tons to 3,600,000 tons an- 
nually. 





GET YOUR SHARE OF THE SCHOOL BUS MARKET 


Sell OnatleP Safety 











FEDERAL 


School Bus Sales Division, Oneida Products Corporation, 


Please rush me full details on your Safety School Bus Body Sales opportunity. 


Zone State 
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| sentatives of hundreds of young 
| men who had been inspired by 
| the spirit and example of this 
| pioneer and had come carrying 
| @ bronze plaque, bearing the fol- 
lowing inscription: “To Frederick 

Ewan Moskovics . . , In apprecia- 
tion of his interest and patience 
| in teaching several hundred 

young men, from 1915 to 1950, 

the fundamentals of business 

management and human _ rela- 
tions.” 

The’ signatures, engraved in 
bronze, included S. Earle Gemmer, 
|Chevrolet distributor, Portland, 
Me.; Frank Hambly, Canadian rep- 
resentative of the Rootes group, 
British car manufacturers; Jack 
ane . |Hendricks, vice-president of a Chi- 

(The opinions expressed herein | cago corporation; Col. W. S. John- 
are those of Columnist Jordan | ston, Cadillac distributor, Trenton, 
and not necessarily those of |N. J.; W. L. Peterson, Oldsmobile 
Automotive News.) dealer, Jenkintown, Pa., and Spen- 

cer G. Pope, Buick distributor, 
ON THE evening of Oct. 18, 1950, | Pottstown, Pa. 

a distinguished pioneer of the} 
automobile industry was resting in| idea which had obsessed Fred Mos- 
his suite at the Waldorf, prepara-|;ovics when he was vice-president 
tory to receiving another reward of | and general manager of the Nor- 
merit at the 11th annual dinner of | qgyke & Marmon Co. (1912-1923). He 
the Automobile Old Timers. Sud-| discovered and hired 100 bright, 
denly the buzzer buzzed.  Six| ambitious young men and trained 
“young” men walked in... “Hyah,/them in every department of the 
Fred! . . . Surprise!!” | business .. . engineering, manufac- 

They were the appointed repre- (turing and merchandising. It was 








THE ’51 


DESOTO 


Presented to the public only a 
few short weeks ago, the new 
51 DeSoto has captured the 


enthusiasm of car buyers every- 


where. And everywhere 


expressing the same opinion: 


NO OTHER CAR RIDES LIKE A 





DE SOTO-PLYMOUTH Dealers present GROUCHO MARX in “You Bet 
DE SOTO DIVISION, CHRYSLER CORPORATION 
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This was one of the fruits of an| 


| he who made the first real survey 
|of the market for Marmon cars 
and he who has always been recog- | 
nized by this writer as the “first 
vice-president of the firsts” in the 
American automobile industry. 
What I mean... he talked about 
everything first and if he didn’t 
| actually “do” the thing himself... 
| (and he “did” many firsts) . .. he 
never stopped plugging for a good 
|idea until some one of his fellow 
engineers had “done’”’ it. 
| . * * 


|\No Anti-Climax 


TI WAS by no means an anti- 
| climax when Fred Moskovics re- - 


t 1951 
AIR uaRtT 


eum (ohan 








|ceived the “distinguished service | Olds Unveiled in Duluth Hotel— 


citation,” presented by the Automo- | 
| bile Old Timers, signed by Alfred 
|P. Sloan jr., honorary president, | 
and David C. Fenner, president. 
|This citation was “in recognition | books. 
= aed pioneering work a ith he sounds like an engineering Co- 

ustry, commencing in 97 wi fumbus ... lle ; i 
the Daimler Co. in Germany. ees ike one of those Span 

Many oldtimers will smile at my 


in the hotel's lobby. 


effort to pack the story of “Moskie”|4""" - - - casually considering the 
into a few words. The amazing} ee ee eo 
thing is that the gentleman isn’t} first time. In his wide repertory 


old. I expect to see him in the|of accomplishments is his record 
engineering crew piloting the first| run of 1,874 miles... non-stop”... . 
rocket ... way, way beyond Mars. with Lee Frayer in a Frayer Miller 

Anyway, he will tell you more| with a total distance of 3,202 miles 
about the things yet to be done in 144 hours. 


than you could crowd into a lot of Somehow he makes me think 


they’re 


DE SOTO! 








Your Life” every week on both RADIO and TELEVISION , 4. NBC networks, 


To a guy with imagination 


'ish explorers on a peak in “Dairy- | 


Howard & Sell (Oldsmobile), Duluth, helped introduce the 195! models with this display 


of that automatic frame produc- 
tion line, when for the first time 
I witnessed the magic methods in 
the A, O. Smith plant in Mil- 
waukee, of which Fred is now 
the consulting engineer. Imagine 
|... @ huge magnetic genie was 
| picking up frame members from 
| @ flat car . . Swinging them 
| over to a giant conveyor, which 
| looked as if it were about a half 
| mile long ... B-B-B-R-R-R! went 
the frame members down the 
line ... W-H-H-I-Z! ... WHIZ! 

. . » loopy loo, they went, with a 
mere handful of workmen in 
sight... and... came out at the 
end of the line .., . scores of fin- 
ished frames every hour... ready 
for automobile bodies. 

For many years the memory of 
that amazing operation has stuck 
in my mind .. . often inspires me 
to describe that plant, as I saw it 
then, as one of the miracles of 
American manufacturing efficiency 

. in fact it was really the fore- 
runner of present day manufactur- 


ing technique. 
* 


° * 


Uninhibited 
H=® MADE money for his com- 
pany in every job he ever 
undertook; saved enough to insure 
himself substantial annuities . . 
never wanted to be a magnate... 
never suffered from PUBLICI- 
TITUS but always loved to 
spread his ideas and enthusiasm 
among young men. 

I'll admit that he first attracted 
my admiring attention when he 
conceived of the Marmon 34, a car 
which first approached the ideal of 
the engineers who were then 
dreaming of an all-aluminum car. 

Now, I'll make a_ confession 
which may be news to Fred Mosko- 
vics. When I sold the first stock 
in the Jordan company, all I had 
was a beautiful wash drawing and 
a lot of guts. I took a photograph 
of the Marmon 34, laid it over a 
picture of the Stutz ... and said 
to Charles Daniel Frey ... “than 
whom there was no better artist 
or advertising man”... “Charlie, 
get one of your boys to draw a pic- 
ture of a composite of Stutz and 
Marmon ... I'll doll it up like a 
beautiful somebody waiting at the 
garden gate for her first love... 
hair do... ne'er do... billet do 

and we'll go out and bring 
home the bacon. And so we went 
to town. 

PS. . . Just another guy you 
inspired, Mr, Frederick Ewan Mos- 
kovics, 


Stadchaker Gets 
Jet Parts Plant 


CHICAGO.—Studebaker took pre- 
liminary possession of the $7,000,- 
000 plant which it occupied during 
World War II for the building of 
airplane engine units, and will use 
it now for the production of jet 
airplane parts. 

The long, windowless factory is 
located at 5555 Archer Ave., near 
Midway airport. 

The government took the plant 
from National Tea Co, by court 
order, and will pay an annual rent 
of $516,022. The building had been 
purchased by the tea company last 
August. 

An army spokesman said that 
machine tools can be moved into 
the plant at once, and that Stude- 
baker plans to get into production 
within the next 10 months. 





Henry Hudson Chartered 


Henry Hudson, Inc., Wichita, 
Kans., automobile and truck dealer, 
has incorporated at $75,000. Incor- 

| porators were Henry Hudson, Gene 
| Heins, and George E. Fuller, Tulsa, 


| Okla. 
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r Dealer Controls Financing — By keeping a third party out of the car sale, the dealer avoids possible loss of 
. sales through outside influences. He keeps a valuable follow-up contact with the buyer, cashes in on servicing and 
future car sales. He also reaps the benefit of repair business on insurance adjustments for accidental damages. 
a 
: ae f . 3% y . : F ’ mae 
. on 
Auto de ale rs tu n to Automatic Insurance Coverage — The minute your 
customer signs his ComMerciaL Crepit contract, his car is auto- 
matically insured against damage . . . for its actual value. And 
ComMerciAL CreEpItT’s nationwide organization is on the job to 
& e : ; 
Commercial Credit for help your customer, no matter where an accident might happen! 
l t fi I I 
| In 36 years of financing millions of cars CoMMERCIAL 
; Crepir has gained the reputation of financing as usual 
during war or peace, prosperity or depression. CoMMER- 
cIAL Crepit’s financing package offers you complete 
i wholesale and retail plans . . . allows you to finance your a 
See This Timely Study —This interesting analysis of the Time Sales market shows how , : ; : . 
oe 5K y ores 8 ome ar stock of cars from factory to customer through one 
our plan can help you keep profits up, even though deliveries may go down. Ask your nearest labl ? 
\ F ‘ oa : mae ae dependable s e. 
ComMERCIAL CREDIT office to see ‘The Dealer’s Stake in Time Selling. PomneNe source ® 
Customers prefer CommerciaL Crepit financing, too, 
( because of the many benefits it offers, such as Automatic 
Insurance Coverage,*Life Insurance, Personal Insurance, 
Bail Bond Protection, etc. 
Investigate the CommerciaL Crepit PLAN today | 
write, wire or phone your nearest COMMERCIAL CREDIT 
office and ask to have a representative call at your con- 
venience. He will be glad to explain complete details a 
without obligation. e 
*Not available in California 
COMMERCIAL CREDIT - 
Z A subsidiary of Commercial Credit Company, Baltimore... 


Capital and Surplus over $100,000,000... more than 300 
offices in principal cities of the United States and Canada, 
XUN 
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FOB FACTORY 


Makers Rush Tooling 
For V-8 Engines 


A STIFF RACE to the finish line is promised in the cur- 
rent struggle of car manufacturers to complete their 
tooling programs for high-compression V-8 engines. The 
new power plants were originally set for 1952 models. 

Barring an actual shutoff of materials by Washington 
authorities, the trade believes a ee 
at least three of the new en- 
gines now being tooled will 
go into production late this year 
or early in 1952. 

In most cases, the original in- 
troduction date will be set back. 
For example, the introductory 
date originally set for the Ford 
engine program was Oct. 15. It 
is now believed this date can 
hardly be met. However, both the 
Ford six and the new Lincoln 
high compression engines are 





and Ford tractor are rated “good.” 

Tooling for the Chrysler divi- 
sions is well along. Starting with 
verbal orders to its tooling sources, | 
this program has been pushed at 
every opportunity. The Chrysler 
V-8 engine is just winding up its 
tooling. Tooling for the DeSoto is 
already well advanced. There is 
some difference of opinion about 
ability to complete the Dodge en- 
gine program, but suppliers are be- 
ing pushed hard to complete the 





program. 


given an excellent chance. 
Sources close to Buick continue! 


Chances of the Ford 8, Mercury 








POWER OPERATED to make di- 
rect lifts up mountain sides, from 
several hundred feet below. 





DOUBLE SWINGING BOOMS 
permit maximum speed and safety 


on crowded highways. suited for 


ERNEST 





HI SPEED TOWING CRADLE 
provides safe, dependable method 
of towing modern cars. 





SELLS SERVICE by bringing in 
profitable shop work you would not 
otherwise obtain. 
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Dingeman, Oxnard, Calif., Wins Ford Award— 


Associated with Ford for 32 years, A. J. Dingeman, Ford dealer in Oxnard, Calif., was 
recently presented the factory's Four-Letter award. Left to right: Dingeman, William Jenks, 
Ford representative, and Gordon King, manager of the dealership. 
project appears doubtful at the mo- 
ment. 


to insist that its engine program 
will be finished, although somewhat 
behind schedule. The trade feels, A . 
however, that so many obstacles | Three Barriers Seen 

are already piled ahead of the F tani ete tool builders have 
program that completion of the three hurdles they must jump 


* * + 











... The Zéew ALL-PURPOSE 
HOLMES 2odel 525 


Ture’s no getting around simple facts. The really Big 

Profit jobs are NOT driving into any sho 

power. These jobs are today being TOWE 

who are far sighted enough to let a HOLMES WRECKER sell 
shop service for them. 

The new all purpose Holmes 525 Wrecker is especially 


under their own 
IN by operators 


this job for it is a very versatile model, capable of 


performing a wide variety of work, It has speed and flexibility 
for any automobile with power and capacity for handling the 
average truck. Each boom has a rated capacity of 6 tons with 
a triple line pull of 15 tons. The 525 has therefore, a broad 
range of operation, which makes it most desirable for all-round 
road service. If your shop is not equipped to render modern 
road service, then you need a new HOLMES WRECKER, engi- 
neered to sell shop service for you. See your jobber or write 
factory today for details on the new Holmes Model 525. 


HOLMES CO. Chattanooga, Tenn. 








over. The first barrier is the grov. - 
ing volume of defense orders. Th 5 
has not been a formidable obstaci> 
up to the present time. Most of 
the engine tooling programs are ai- 
ready so far along that the ma- 
chine tool builder ‘may rightfull- 
claim a hardship if the program i; 
stopped. 

The second obstacle is the 
threat of shutting off materials 
to all but rated government pro- 
grams. Rumor has it that such a 
program may be laid down in 
Washington to become effective 
July 1. The report is unconfirmed. 

If such a program should be 
adopted by defense authorities, the 
trade believes, it would nip all the 
engine tooling program now in 
progress, except Chrysler’s. 

Available information indicates 
that most of the engine tooling 
programs now under way are more 
than 50 percent completed. Cancel- 
lation of these programs, it is ar- 
gued, would leave the machine too! 
builder with an empty shop and no 
working capital. 

. « s 


Hunt for Steel 

| (HE third barrier—the most seri- 
ous at the moment—is steel 
|The bar steel shortage has already 
|hit Detroit machine tool builders 
| hard. Most special machine builders 
have relied for years on warehouses 
las a source of carbon and alloy 
bars. Today, Detroit warehouses 
have practically exhausted their 
| stocks of bar steel. At the moment, 
no relief is in sight. 

A prominent Detroit machine 
| tool firm reported last week that 
| all steel warehouses in New York 
| and Detroit had been canvassed 
to obtain a few hundred pounds 
of alloy steel. No alloy bars were 
found. In another instance, a 
| regular warehouse source was 
| asked to furnish 40 different sizes 
| of assorted bar steel. Only four 

sizes were available in any quan- 
tity at all. 

Should the new engine tooling 
programs be completed as now 
| scheduled, it is believed the new 
‘machines will be installed imme- 
diately in the auto plants. This is 
|}in contrast to the policy that is 
likely to be adopted on 1952 model 
| dies. 

There is good reason to believe 
car manufacturers who have 
| planned extensive body changes will 
llikely freeze their 1952 dies for 
|“the duration.” Under normal cir- 
|cumstances, 1952 would have been 
|}the most extensive body changes 
| since the first postwar models were 
| introduced. 


Lumite Broadens 


| 
‘Seat Cover Line 


NEW YORK.—Six new basic pat- 
terns in eleven different colors of 
woven saran for automobile seat 
covers have been developed by the 
Lumite division of the Chicopee 
Manufacturing Corp., George Day, 
general sales Manager, announced. 

The patterns, all in a twill weave, 
include five plaids and one stripe. 
Two of the plaids are adapted from 
the Princess Margaret Rose and 
Stuart of Appin tartans, Another 
plaid comes in either a_ bright 
green, red or blue, combined with 
black and white. Two others are 
bold, tropical plaids in yellow, red, 
green and black. 

The rope-like stripe comes in two 
tones of blue, red or green, com- 
bined with a stripe of cream and 
silver. 


Fiber-Glass Plant 
‘Opened by L-O-F 


| TOLEDO. — A new devision to 
|manufacture fiber glass has been 
formed by Libbey - Owens - Ford 
Glass Co. and will occupy the com- 
pany’s Parkersburg (W. Va.) fac- 
|tory, it has been announced by 


John D. Biggers, president. 


| A certificate of necessity has 
been issued by the U.S. govern- 
ment for development to aid in 
|the national defense rearmament 
program. Equipment of the Park- 
ersburg plant will be rushed so 
that production may be under way 
in approximately six months, Big- 
|gers said. 

The new Fiber Glass division will 
|be under the general direction of 
G. P. MacNichol jr., vice-president 
of Libbey-Owens-Ford. General of- 
fices of the new division will be in 
the Wayne building, Toledo. 
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TRADE MARK 
SEAL ALL is the latest in a 
; line of profitable products 
by NO*MAR. 
SEAL ALL sticks tight to 
: anything from the first 
moment it makes contact. 
: It stops leaks the instant 
it is applied. 
SEAL ALL is quickly and 
easily applied and is safe 
to use. It is not affected 
Nt by gasoline, alcohol, 
yy \\ ANS: naphtha, or water. 
~ a \ An ww w W 
The Amazing OA AY 
SZAL [If ON CONTACT 
Like every other NOeMAR Product, SEAL ALL is fast-moving — means a quick Gr. a Ay) COPYRIGHT 1950 
profit for you. It has advantages for your customers they’ve never been A AYA 
offered before. And it can be used in so many ways and in so many places \ \\ S\N Ware's 
that you’re sure of plenty of repeat business. AN \ NYS \' \ 
SEAL ALL SEALS LEAKS IN: Windshields e Auto Tops ¢ ae ag es “rr ue 
Gasoline Tanks and Lines e Radiators e Hot Water toscana. of SEAL ma sane 
Heater Hose e Cementing Tire Boots « Waterproof po purchase. 
Ignition Wiring and Spark Plugs « Waterproof Holes | 24-Bottle shipping corton provides 
or Cracks in Tire Casing « Seal Cracks in Battery Cases | handy storage and display. 
; e Coating Battery Terminals e¢ Boats ¢ Water Lines ¢ 
i Sprinkling Cans e Gas Pipes e Laundry Tubs e And 
; Many Others. 
‘ 
: 
HOSE LINES GASOLINE TANKS 
3 
4 NEW FACTORY AND EXECUTIVE OFFICES setae et hed edhe tet beds 
i This new building was designed and built especially for producing ‘ 204 50 SHERWOOD AVE. 4 
' NO-MAR Guards and other NO-MAR Products. Actual operation 


in this location was begun November 10, 1950. DETROIT 34, MICHIGAN 











AUTOMOTIVE WASHINGTON 





3 States Protest Hike 
Of Car, Gas Taxes 


By William Ullman 


Washington Correspondent 


i ts holding hearings on the various excises proposed | 
by the administration, the House Ways and Means| 
committee received resolutions of protest from three states 


—Arkansas, Indiana and Utah. 
Labeling federal automotive excise taxes “discriminatory 


and unfair,” the Utah legisla- 
ture, 


directed to Congress, placed 
itself on record as being “unalter- 


oo 


in a joint resolution|a board. Management spokesmen 


|want the authority limited to dis- 
putes resulting from wage control 


ably opposed to any proposals to policy. 


further increase the federal auto- 
motive excises.” 

“Passenger cars are no longer a 
luxury to be taxed as such, but 
instead are used daily by workers, 
professional and business men, 
farmers and livestock men in the 
pursuits of their livelihood,” the 
resolution said. 

Meanwhile, both legislative 
houses in Ar- 
kansas and In- 
diana have 
asked Congress 
to withhold ap- 
proval from 
any tax legisla- 
tion increasing 
the federal tax 
on gasoline, 

The Arkansas 
ja legislators termed 

a the federal gaso- 
William Ullman line tax “an inva- 
sion of the state’s rightful field of 
taxation which impairs and 
dangers the state’s most important 
source of highway revenue.” 

* + + 


Tax Hikes Delayed 
‘YHAIRMAN Walter George of 
4the Senate Finance committee 

predicted last week it may be Octo- 

ber before individuals begin paying 
higher income taxes or heavier 
excise levies. 





The Senate’s veteran tax author- | 


ity ruled out the possibility that 
a new revenue law can be put 
through in time to boost the with- 
holding rates on millions of wage 
earners commencing July 1, as 
some experts had hoped. 

He based his conclusion on indi- 
cations that a tax bill is not likely 
to reach the Senate from the House 
before May 1, and that it will take 
90 days thereafter to get it through 
the Senate. 


* * + 


Construction Permits 


en- | 


| 


| 


| 
| 





ACCORDING to reports, about 13 | 


percent of the applications filed 
with the government for commer- | 
cial construction projects are being 
rejected by NPA officials. 

NPA reports that between Feb. 
6 and Feb. 23 it took action on a 
total of 590 project applications 
from every city and town in the 
country. 

Many of the rejections involved 
service stations and other similar | 
buildings, but officials point out the | 
agency is not singling out any one| 
type of project in refusing approval. 

+ * | 


Reconstituted Board? 


HE necessity for machinery to | 
administer wage control policy | 
soon may force President Truman | 
to create an 18-member Wage Sta- 
bilization Board despite lack of 
agreement on its powers from both 
labor and industry. 
Government Officials said such 
action seems to be the only way 
of resolving labor - management 
differences over the setup of a | 
reconstituted board. 
Labor and industry are in agree- | 
ment that a new board to recom-| 
mend and administer wage control | 
Policy must be established, but they 
differ widely over the granting of 
dispute-settling authority to such 





Aro Mfg. Co., Boston, 


Moves to New Quarters 


BOSTON.—Aro Mfg. Co., manu-| 
facturer of replacement tops for| 
convertibles, has completed the 
transfer of manufacturing and sales 
departments to its new factory, 
1089 Commonwealth Ave., Boston. 

The new factory provides four 
times as much space as the com- 
pany formerly occupied. 





* * 


Brake Failures Lead 
A CCORDING to ICC, brake fail- 
ures are becoming “more than 


ever” the predominant cause of 


Delive 










red in Alexandria, Va.— 


Old Dominion Motors has sold this new Hudson to the Alexandria fire department. 


|ing brakes, 544; engine defects, 131 
ltires, 119; coupling devices, 111 
wheels and associated parts, 76 
steering mechanisms, 73; springs 
and associated parts, 73; lights, 64: 
fuel lines and tanks, 42; axles and 
differentials, 32, and all others, 179 
* * * 


i icianenis State Control 

| 4 RECOMMENDATION of the 
by U. C. Chamber’s transporta- 
E tion committee that vehicle size 
and weight regulations be contin- 
ued as a State and not a federal 
|responsibility was received by the 
chamber’s board of directors at its 
regular spring meeting here. 

The committee took the position 
that states should be urged to co- 
operate in eliminating regulations 











mechanical defect accidents among 
motor carriers. 

An ICC analysis compiled from 
reports of 
showed that faulty brakes caused 
37.7 percent of the mechanical fail- 
ure accidents. 

The analysis covered 1,416 truck 


,;and bus accidents attributed 


which “unnecessarily” restrict in- 
to |terstate traffic. 
mechanical defects. These were 4! “The related problems of so- 
part of a total of 22,478 motor car-/ called gypsy trucks,” an announce- 


last year’s operations |rier accidents of all types reported|ment from chamber headquarters 


to the commission during the year.|says, “was approached through 

Number of accidents caused by | recommending employment of ade- 
the various types of mechanical | quate ICC personnel to do a needed 
failures were: improperly function- | job of enforcing safety regulations.” 
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po R C t LAI By i Z E is the only appearance service 


New Car Dealers complete in one package. All the mate 
and supplies are provided —everything needed to insure | 


success in appearance service. 


The “Porcelainize Package” gives stepped up eff 
ping ahead profitably. It comes to Dealers with the highest 
ever awarded an appearance product. Today more 
factories approve and recommend PORCELAINIZE than ha . 
any other method of appearance maintenance. The judg 
critical experts is confirmed by multiple thousands of au 


and re-confirmed by millions of car owners. 


Thus, PORCELAINIZE leadership and PORCELAI 
no mere arbitrary claims. They have been decided by the : 
ities: Motordom’s Supreme Court—avtomobile manufactéim 


bile dealers, automobile owners. 


PORCELAIN 


PROMOTE PORCELAINIZE—PRODUCE PERMANE. Ni 


Trade Mark Reg. U.S. Pat. Off. 


FREEMAN & FREEMAN, 
DENVER 3, COLORADO 
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club| weave in the bolster rolls. 


“ Sedans in New Line Are $80 Higher .. . 
6 e 
: Dealers Display S 8S 
: Olds Dealers Display Super | 
nd 
79 iB» i ' (Continued from Page 2) | fender, at the point where the | 
om. : sa contributes to greater safety is al diagonal sash begins. There, the | 
S feature of the 1951 Super 88. This| body line slopes upwards and 
window treatment also is standard| then the rear fender crown flows 
1e on Oldsmobile’s 1951 Series 98) @ownwards until it blends into 
a- closed models. Rear vision is im-| the tail light assembly. This 
ze proved by 50 percent through this| decorative assembly terminates 
n- .. |greater window area, according to| in @ bullet-shaped red lens. The 
a “ | Oldsmobile engineers. | front and rear fenders are dis- 
1e | The Super 88 is equipped with| tinguished by long horizontal 
ts new leaf-type rear springs as a| decorative trim strips that simu- 
part of the six-point suspension| late rockets in flight. ; 
- system that this GM division is in-| Front of the Super 88 retains the 
troducing on this series and the 98| familiar wide horizontal bars in ° 
4 in 1951. The new suspension sys-|the grille, with the lower bar ex- Oldsmobile Shows Super 88 Holiday— 
- tem gives passengers a smoother|tending through the two bumper| This car is now on display at Oldsmobile dealerships. Maximum visibility is obtained 
Z | balanced ride, with the chassis sup-| guards. The Oldsmobile world em-| through elimination of the center pillar when the windows are down. The interior is uphol- 
Nylon & Leather— ported at each end of the 58-inch-|blem is on the front of the hood, |stered in colored leather contrasting with light gray nylon fabric. Distinctive are the wide 
oe Two-tone door trim in the i951 Oldsmobile;long leaf springs and by coil| with the Oldsmobile name in a sash down the rear fender shoulder and the wrap-around rear window offering better vision. 
a Super 88 Deluxe Holiday features light gray | Springs in front. Foam rubber seat! semi-circle over it. The rear deck | Wheelbase is 120 inches and overall length is 204 inches. 
re striped nylon cloth in the upper panel and| cushions are standard on all Super/lid has an Oldsmobile world em- 
h leather in four color choices in the lower|88 models. blem for a handle and there is a} with two-tone nylon or leather up- | trasting light gray nylon diamond 
es panel. The rubber floor mat which simulates Front fender crown lines of the |metal “88” superimposed on a/holstery. The sedans and 
d carpeting can be seen in the front compart-| Super 88 extend along the body | rocket on the left side. coupe offer gray striped nylon cord | 


to the shoulder of the rear 


Interiors of the Super are fitted 


in the seat and back, with a con- 


CELAINIZE 


TRADE MARK REG. U.S. PAT. OFF. 


qt 





ment. 
































Here are all the materials necessary to properly process 
every type of car from 195] clear on back...time-tested 







and time-proven materials to increase the beauty of new 








cars...to increase the value of used cars...and to 


increase customer satisfaction. 




















The “cornerstone of the Porcelainize Package” is the pol- 
icy offering PORCELAINIZE solely as a New Car Dealer 
Service. This policy gives every Dealer the opportunity to 
build his third largest source of Service Revenue, confident 
that his investment in time and money is protected. 


APPLIED ONLY 
BY NEW CAR 









Everything you may either need or desire to transform a 
space as small as 10 ft. x 23 ft. into the most profitable 
area on the service floor, with profits better than 50% 


BUFFER 


BUFFER PADS 











gross. Each tool, each accessory, is designed to do a 


better job faster —and to increase your service profits. REPEAT SALES 


UNIT 













In the Super 88 Holiday, light 
| ray striped nylon cloth contrasts 
| With red, dark green, dark blue or 
black leather upholstery. The con- 
vertible has ali-leather upholstery 
in red, dark green, dark blue or 


black. 

‘ue than 60 inches of hip room 

4 is offered in the front seats 
of all body types, while the rear 
seats of the closed models have 
59%% to 64% inches of hip room. 
The two-tone metal instrument 
|panel has a wider glove compart- 
|ment and the pull-out ash receiver 
is on the left center, more easily 
accessible to the driver. 

Compression ratio of the Rocket 
| engine has been increased to 7.5 
to 1. The combustion chamber has 
| been redesigned to obtain better 
efficiency. This will capitalize on 
high-compression advantages even 
if premium fuel octane numbers 
are lowered somewhat in the na- 
tional emergency, the division 
states. However, Oldsmobile en- 
gineers still recommend the use 
of premium fuels for best per- 
formance. 

The Super 88 has a new down- 
draft carburetor with quicker 
starting and non-flooding charac- 
teristics, an improved distributor to 
provide greater voltage, moisture- 
proof silicon rubber insulating 
sleeves for the spark plugs and 
a redesigned wiring harness. 

Hydra-Matic drive is offered as 
optional equipment on all 1951 
| Oldsmobiles. 


+ * * 













|No Crowding— 


More baggage space is available in the 
1951 Oldsmobile Super 88. The compartment 


lis fully !ined and there is a shelf in the for- 









PORCELAINIZE focuses the multi-million power of Amer- 
ica’s top circulation magazines on each New Car Dealer- 
ship. Hard-hitting advertisements, appearing regularly, 
reach 50,000,000 readers, emphasizing PORCELAINIZE 
as an exclusive New Car Dealer Service. 



















The PORCELAINIZE National Field Force blankets the 
nation. Day in and day out, year in and year out, these . . ee 


Rikite a tine 
Wall Posters | | 





men devote all their time toward helping New Car Deal- 





ers. Each gives never-ending assistance in setting up de- 
partments for PORCELAINIZING, operator training, and 
in bringing the best in merchandising and advertising. 












off C pro> DISPLAy CARDS En 
pan Newspaper Mats scnrts pe 
Scracee Wy ganie 


BOOKLETS ul Display Racks = M 


Years of PORCELAINIZE success developed a “library” of 
selling and merchandising helps for building and main- 
taining appearance profits. These tested ideas are lively 








instruction Cards 
ny CARDS 


and seasonal and are easily available to every one of the 
thousands of PORCELAINIZE Dealers. 








| 











| ward part that offers extra stowage room. The 


trunk lid is counterbalanced, permitting the 
lid to swing upwards with a-minimum of 
effort. 


Car & Garden 


Chrysler to Display ’51s 


At Flower Show 

DETROIT.—The Chrysler Corp. 
gardens, with more than 1,000 rose 
bushes in full bloom, will be a fea- 
ture of the Detroit flower show at 
Convention hall March 31-Apr. 8. 

Leading varieties of roses will 
predominate in the more than 4,000 
square feet which the Chrysler 
gardens will occupy. 

Among other mechanical exhibits 
in the Chrysler gardens will be the 
Plymouth plastic chassis display, 
which presents the function of the 
various parts and assemblies of the 
modern automobile. 

Plymouth, Dodge, DeSoto and 
Chrysler cars and Dodge trucks will 
be displayed throughout the gar- 
dens, and will be shown on alter- 
nating days from a centrally-locat- 
ed turntable. 













\Z ra VAy 
WF awarp 


WW / ANNUA FIRST GRAND 
; EXHIBITION AWARD 
\ SION First Grand Award 
(/\ ADVERTISING as best in entire show 
—/\ ART 198! was won by this Ford 
Sy |S 
. ryrP Car 24-sheet poster. 
QO ADCC / 


FORD TAKES TOP HONORS SECOND YEAR IN ROW! 


Pr wins again! For the first time in history, the Grand Award for the best poster in the annual 
Exhibition of Outdoor Advertising Art, sponsored by the Art Director's Club of Chicago, was won 
by the same advertiser two years inarow! 


By taking the First Grand Award for all posters exhibited and Second in the Automobile Classification, 
Ford again received more major awards than any other automobile manufacturer. 


This formal recognition of yet another phase of Ford’s consistent policy of backing its Dealers with an 
aggressive well-balanced advertising program is another reason why “‘it’s great to be a Ford Dealer.” 


FORD Division o f FORD MOTOR COMPANY 














_ NATIONAL EXHIBITION 
OF 1950 OUTDOOR POSTERS 


ET ASA FORD 
\LL BE AN aioe ny (ee 


: WY ANNUAL CLASSIFICATION 
ty AW / : HITE TION , This Ford poster was 
N\(// THO O! / named Second in the 
’ \(/, ADVERTISING // Automobile Classi- 
ce 2: ; WY) ART 2198} / fication. 


aoa 
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Francis Parkinson as service man 
ager. 









* * * 


To Push Alta. Industry 
Fred T. King, owner-manager of 
ization, Among those serving on | Freq King Motors, Ltd. (Stude- 
the committee are Frank Calder, | paker), Lethbridge, Alta., has been 
secretary -treasurer of Pyramid | appointed chairman of a new in- 
Motor Sales, Ltd., and Frank | qustrial committee established by 
Sherring, sales manager of Smith |the Lethbridge chamber of com- 


Dealer Doings 


Bonus checks were awarded 
Kaiser-Frazer dealers in the Cleve- 
land area by E, Peerce Lake, of 
Raymond Lake Motors, Inc., dis- 
tributor for northeastern Ohio. | 





The 75 dealers heard that Henry| Motors, Ltd. = merce. It was formed to improve , 
J’s production would be up during ., |industry throughout southern Al- | 
1951; that Kaiser Special and| Dekle on Dealer Council | berta. 

Frazer lines would decline, and} Gus J. Dekle, Perry, Fla., has Pas : 
that the bonus plan would be ex-/been made a member of a zone Thieves Visit Franks 





tended through this year. Ken S.|committee which will study prob- 
i The safe of Franks Motor Co. No- 
Moyer, regional manager, repre-liems of Chevrolet dealers and cona, Tex. containing records and 


sented the factory. make suggestions to the Chevrolet|/,, undetermined amount of cash, 
* * “ central office. Dekle was chosen for was hauled away by burglars who 
Aids Alta, Civil Defense Saaveeue jE liaag oe fellow | proke into the building recently. 
+ " * 7 ? 
Auto Dealer Handles Firestone for 30 Years— an an tem ee on —— a. Phil fe t 
Tom Frost (left), Warrentown (Pa.) (Ford-Mercury), receives a 30-year pin from Raymond ager oO ny evrole — ;, nd T o ica | I a e e 
Firestone, vice-president of research, Firestone Tire & Rubber, while Luke Fairbanks, sales bile, Ltd., Lethbridge, Alta., has Diamo d f Ut = 


been elected chairman of the E. C. Holland, president of Dia-| 5 Pontiac Dealers Celebrate 
transportation committee of |mond T of Utica, 334 N. Genesee ith P 

Lethbridge’s civil defense organ- |St., Utica, N. Y., has appointed Awards wit arty J 
ee > : — ————-| Five Philadelphia Pontiac deal- 


manager, looks on. 








erships, which have received Pon- a 
tiac’s Better Dealer award, cele- ve 
brated the occasion with a dinner i. 
party and dance. th 


The honored firms were E. E. 
|Brumbaugh Co., Bushong Pontiac 
Co., Graf Motors, Main Line Pon- 


u 

bed and Ware Brothers Motors. : 

; | Presentation of the awards was q 
|made at the party by Charles Dev- t 

Ld |ereaux, zone manager. He was in- t 

‘4 |troduced by C. A, Goodwin, newly- ' 

, lelected president of the Pontiac ; 

; Dealers Assn. 1 

” * a 7” f 
5 | 1 


| Heads Country Club 


Charles A. Bryant, manager of 
| Pyramid Motor Sales, Ltd., (Ford- te 


gS & 
|Monarch), Lethbridge, Alta., has = 
|been reelected president of Leth- : 
ub. 


| bridge country cl 
* 





Air Brake 
Unit that 
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e . : b 
/ Fire Sweeps Morrison i 
| Damage estimated at more t! 
: s | than $25,000 was caused when fire { a 
| swept through the building of . 3 
Morrison Motors, Davidson, Sask. i Pp 
o Included in the loss, which Pro- i tl 
G prietor Harvey Morrison said was 
> Car mostly covered by insurance, | | 
' Were several new cars on dis- 
." . | play. Two new cars and one , u 
\| sy) | truck were saved through the a 
\ ) 4 ' | use of a bulldozer and chain, The 
r at fire was blamed on a defective b 
‘ | Spark plug in a tractor which ' v 
, | was being repaired in the garage. n 
Te " 4 > * ®@ f 
— : . a il Adeeb—Miami Beach, Fla. 7 
The Bendix Air-Pak is an air-hydraulic unit that See K, Alas, weceiiens of Bench ; 
changes air pressure into hydraulic pressure by Chovrelet ar Miami Beach, Vie., 
. . as been made a member of ev- . 
means of two direct connected pistons. Thus an i. San Gane Sealer 
air brake system is combined with all the well- planning committee. 


* * * 


roved advantages of hydraulic brake actuation. 
. . . Rochon Court Ruling 














: With the Air-Pak, a non-compressible column of | Henri Rochon, auto dealer in 
brake fluid, instead of air, connects between the Verdun, Que., has been discharged - 
2 : k from bankruptcy by order of the 
driver's foot and the brake shoes. Brake action superior court of Quebec. j 
is faster, more positive and under better control. * * 8 
° ° ik ’ ° 
Also, brakes can be applied instantly by foot- |Kennedy’s Service Manager ] 
power alone—a valuable emergency stand-by | — St. Louis Contest 
: . : . A. Smith, Jack Kennedy Chev- I 
if brakes are needed before air pressure builds | rolet Co., 5453 Natural Bridge Ave. f 
up, or if air pressure fails for any reason. |St. Louis, has won first place in t 
7 wt , y Pee the 1950 Chevrolet contest among I 
The Air-Pak is similar in design and principle to the Class A retail service managers in r 
well known Bendix* Hydrovac*, vacuum-hydraulic the St. Louis sone. : 
. re ial | The Class B winner was Warren r 
braking unit, in use today on more commercia Carron, of Lawrence & Tlapek, 1 
vehicles than any other power braking system. | Inc., Perryville, Mo. Smith was 
. Y P 1 poe 9 | first in the metropolitan St. Louis t 
Bendix has built more than 24% million Hydrovacs; larea in 1949. V 
thus the Air-Pak has a matchless background of re- | F H 1 ee) as ; 
lated engineering and manufacturing experience. | “0150 Head's Dealer Group c 
ae Of Chicago Red Cross Fund t 
~_ = —S A descriptive folder on Air-Pak | Emanuel E. Larson, of Broad- 
. way Lincoln-Mercury Sales, has 5 
co will be sent on request. | been named general chairman of : 
| the auto dealers’ group for the 
BENDIX Cs} AN Tk 8 Red Cross fund-raising compaign ( 
PRODUCTS DIVISION in Chicago. The group’s 1951 : 
quota is $13,500. I 
SOUTH BEND BRAKING HEADQUARTERS FOR Larson has appointed the fol 2 
(4 {T/ AY lowing vice-chairmen: Edward L. ' 
Export Sales: Bendix International Division, Cleary, Chicago Automobile ‘ 
we aut Trade’ Assn independent group: ° 
ee Windsor, Ontario, Canada ra Fletcher Kettle, Larry Burns, é 
3 | Inc., Chrysler group; Joe E. Rob- t 
a A | ert, Cadillac division, General ‘ 
E 1 OMOTIVE INDUSTRY Motors group; Morton Rosen, t 
Jackson Motors, Ford group, and ; 
aveavinn Genpehanoon | L, M. Schaffhausen, Broadway : 
| Lincoln-Mercury, coordinator. i 
* € e 
| €. of C. Honors Battaile 
| William M. Battaile, B & M Chev- ~ 
rolet Sales, Winchester, Va., has { 
|received an award of merit for : 
| outstanding community service j 
from Winchester’s chamber of com- 1 
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necessarily those of 
By J. B. Van Tassel | 


eee are nearly 4,000,000 more 
new cars on the road now than 
. year ago. The average age of cars 
is now close to 
eight years, com- 
pared with the 
prewar average of 
5% years. A lot} 
of postwar cars| 
are just begin-| 
ning to reach the | 
time of life when} 
many repair parts 
and service are 
needed. 
’ This means| 
J. B. Van Tassel §=that 2% times as 
much material and labor will be 
needed for repairing of cars this | 
year, compared with 1941. It will | 
be approximately 12 percent more 
than in 1950. 

Some dealers are going to show 
a nice increase in service and 
parts volume this year. It is my 
guess that the largest increase 
will be in service labor, rather 
than replacement parts due to 
the curtailment of material to 
manufacture parts. Since mate- 
rials are alloted, manufacturers 
will probably build more parts 
for cars than they will build for 
the replacement parts market. 

In normal times it is always bet- 
ter business, as I see it, to sell a 
customer a new replacement part 
rather than a repair job on the 
part, especially if there is any ques- 
tion as to whether the part should 
be replaced or repaired. 

When the part is not available, 
the service department will prob- 
ably have to sell the customer on 
the wisdom of having the part re- 
paired, at least until such a time as 
the new part may be obtained. 

* x x 





T IS my guess that the parts 

shortages will be more noticable 
in the nonfunctional and sheet met- 
al groups to start with. 

In 1950, the ratio of customer la- 
bor sales to parts sold in repairs 
was $1.21 to $1, according to the 
many dealer statements sent to me 
for analysis. In view of this pending 
shortage of replacement parts, this 
ratio of customer labor to parts 
will probably increase this year. 

Because of the possible short- 
age in nonfunctional and sheet 
metal parts, at least to start 
with, it might be good business 
for dealers to take a good look 
at their body, paint and fender 
bumping departments. 

This is where I think the bulk 


. 
Ad Claims Pared 
° 
By Two Firms 

WASHINGTON. — Quaker Su- 
preme Chemical Corp, Montgomery, 
Ala., and its officers last week en- 
tered into a stipulation with the 
Federal Trade Commission to stop 
representing that Quaker Supreme 
Grade A hydraulic brake fluid will 
not evaporate and is a “high boil- 
ing” brake fluid. 

The stipulation was approved by 
the FTC, it was said, in accordance 
with the commission's policy of en- 
couraging law observance through 
cooperation in certain types of 
cases where there has been no in- 
tent to defraud or mislead. 

At the same time, and for the 
same reason, the FTC approved a 
stipulation in which Peter Cook, 
trading as Scientific Electric Co., 
Cleveland, agreed to stop reprcsent- 
ing that a device designatcu Power- 
master wattage regulator will “com- 
pletely, practically or permanently | 
end trouble in the electrical system | 
of an automobile.” 

Other claims to be discontinued 
under the terms of the stipulation 
are that the device will produce bet- 
ter starting of the motor; that it 
will “keep up” the battery at all| 
times; that the longer the device is 
used the better it operates, or that 
automobiles in which the device is 
installed will never be stranded. 





Ford Honors Sikes 


W. K. Hamilton, zone representa- 
tive of Ford, has awarded a certifi- | 
cate of membership in the “500 
club” to A. L. Sikes, employe of | 
Winn Motors, Inc., Winnfield, La. | 


Dealer Business Counsel 


Parts, Service Sales Volume Seen Rising 
Because of Many Older Cars in Use 


(The opinions expressed herein are those of Columnist Van Tassel and are not 
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Automotive News.) 


of the increase in the labor ratio 
will come from. Be sure these de- 
partments are properly manned and 
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‘Lubrication Parley 
Of Apr. 9-10 Books 
‘Harrig and Rice 


NEW YORK.—The lubrication 
|committee of the American Petro- 
| leum Institute’s division of market- 
ing will hold its spring meeting in 
| the Book-Cadillac hotel, Detroit, on 
| Apr. 9-10. 


Program for the first day’s ses- 
sion includes the following speak- 
ers: E. L. Harrig, service director, 
Chevrolet; W. B. Rice, director of 
| Service, Plymouth, and H. L. Moir, 
|}assistant manager, retail division 
| Pure Oil Co., Chicago. 

At a banquet session Monday 
evening, Lew E. Wallace, assistant 
to the president, National Safety 
Council, Chicago, will speak on 


tooled to handle some increases in 
business. 
* * * 

N 1950, the body and paint shop 

volume of the dealer statements 
I analyzed, accounted for 35 per- 
cent of the total customer repair 
labor. The gross profit accounted 
for 32.4 percent of the total cus- 
tomer labor gross profit. In 1951, 
this proportion of body and paint 
sales and gross profit will probably 
be increased in proportion to the 
ability of the average dealer to re- 
pair nonfunctional and sheet metal 
parts. 

In case a dealer has to sublet 
this class of repair work to other 
shops, he will probably notice a 
decline in his ratio of customer 
labor to parts sold in repairs. 

In times of great uncertainties, 


Fut These TWIN ARCS of CONSTANT VISION 
beTween drivers and TROUBLE! 





Blind Auto Salesman— 
Wilbur J. Roth, who lost his eyesight in 1935, still continued selling automobiles, as he had é . 
done since 1915. Last year, Roth and his wife, Annette, sold 82 vehicles for Chrysler-Porris Co. Service and Safety. 


The Tuesday program is devoted 
to regular business sessions. Paul 
F. Keyser, of Socony-Vacuum Oil 
Co., New York, is 1951 chairman of 
the lubrication committee. 


(Dodge-Plymouth), Cleveland. Roth demonstrates a keen ability to appraise a used car's 
value, according to Leonard Gribble, vice-president and general manager of the dealership. 
such as we are faced with today, it; customers to his service and parts 
is important that dealers do every- departments. 

thing necessary to protect their (Any questions you may have 

service absorption. One sure way a| concerning Dealer Business Man- 

dealer can do this is to make sure| agement will be answered by J. B. 

he has the facilities, manpower and| Van Tassel, care of AvtTomotive 
merchandise to attract and hold| News./ 


Bob Wiles sr. and Bob Wiles jr. 
have opened Wiles K-F Motor Co. 
in La Grande, Ore. 






AMERICAN BOSCH 
DIRECT ELECTRIC DRIVE 
DUAL WINDSHIELD WIPERS 


Coo. _ When the weather turns bad, that’s when your 
customers need constant, good vision on the road. 
You can put them on the clear route to safety with 
American Bosch DIRECT ELECTRIC DRIVE 
Windshield Wipers. Regardless of engine speed, 
load or acceleration, they always function with 
unfaltering, synchronized action, because they 
operate independently of the engine. There’s no 
lag or stuttering of the wiper blades, even in the 
roughest weather. 

Ask about Model WWB—designed for swift, 
simplified dual installation under cowl on late 
model cars and trucks. Model WWA for vehicles 
requiring single wipers also available for header 
mounting. Rugged, heavy duty American Bosch 
construction guarantees years of trouble-free 
service. Write NOW for details on this sales- 
active conversion unit. Already in wide use as 
original equipment, these Dual Wipers are to- 
day’s answer to greater safety. You can sell good 
vision in bad weather—at a real profit! 


American Bosch 


MAGNETOS + GENERATORS + VOLTAGE REGULATORS + IGNITION COILS 
ELECTRIC WINDSHIELD WIPERS + DIESEL FUEL INJECTION EQUIPMENT 


BOSCH CORPQRATION + SPRINGFIELD F7 e MASS. 





WINDSHIELD 
WIPER 





» Direct, electric drive with constant action regardless of 
engine load or speed. 

$ Synchronized, two speed operation of Dual arms and 
blades. Tandem or opposed wiping motion. 

5 Fully automatic blade parking, adjustable to suit instal- 
lation. Arms up to 12” long. Blades up to 14”, Wiping 
angle up to 118°. 

> Bad weather power—30 inch/Ibs. torque per blade. 
Thermal cutout protects wiper motor against overload. 

& Available for 6 or 12 volt systems. For cars, trucks and 
tractors. 





AMERICAN 
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Reports from Various Areas... 


Auto Market 


Pittsburgh | Dodge, 476; Ford, 1,055 ; Henry J, 

New-car registrations in Pitts- | 47: oS a. deen aan oo 
burgh during the week ended March | ©° ns Nash. 111: Gales ‘bile $08: 
3 were the highest in four weeks, Sanka "so: Pouesth, 1; Poe 
the University of Pittsburgh re- tiac, 328: Studebaker, 168, and 


ports. Willys, 41. 


The increase helped turn up the si 
school’s index of business activity) Truck sales for February, 1950, 
for the week to 203.1, compared | Were 568, or 134 over the 434 for the 


with 200.9 in the previous week. same month a year ago. The break- 
ecw. a down by makes: Autocar, 6; Chev- 

Akron rolet, 171; DeSoto, 4; Diamond T, 

New-car sales turned upward in| 1: Divco, 26; Dodge, 37; Ford, 133; 
Summit county (Akron) during the |GMC, 16; International, 99; Linn, 
week ended March 3 when 546 new |! Mack, i; Reo, 2; Studebaker, 
units were titled. In the preceding | 12; White, 44; Willys, 4, and Twin 
week, the total was 488, while in | Coach, 1. (Sanford Markey.) 
the same 1950 week, it was 411. 





Page 


plating on many automotive parts. 
Nevertheless, manufacturers face 
the necessity of finding substitutes 
for nickel and Canadian cars are 
likely to be decorated with very 
thin plating over copper, or per- 
haps with zine which can be pol- 
ished to a bright finish, but which, 
like copper, will eventually become 
scarce, due to defense demands. 
Dealers believe that even with- 
out decorative sundries they can 
sell all the cars obtainable but 
they know that some customers 
will be disappointed and perhaps 
jibe at prices or turn to used 
cars which have more glamor and 
glitter, or to the small British 






» 


Doss Greets Prexy— 
Dr. Hollis Edens (left), president of Duke 
| university, is greeted upon arrival in Detroit 





Oil Industry Hits 
U.S. Plans for 
Depletion Cut 


WASHINGTON.—A Treasury d:- 
partment proposal to reduce tle 
272 percent depletion allowance 
for gas and oil production hes 
been attacked before the Hous» 


Ways and Means committee. TI 
Treasury wants the allowance to | 
reduced to 15 percent. 

The nation’s economic progress 
and the mobilization program 
would be harmed if Congress fol- 
lows the recommendation, Gov. 
Shivers of Texas told the com- 
mittee. Numerous independent 
oil well owners also appeared to 
blast the measure. 
| Shivers emphasized that if th+ 
depletion allowance is cut in ac- 
|cordance with plans, the govern 
ment will lose large sums of money 


Used-car sales also advanced as) 


663 were sold in the week ended | 


March 3, against 492 in the previous 


week and 403 in the like 1950/those from the U. S., will, dealers 
of the shine and 
glitter which have made them more 
attractive to buyers in recent years. 

Canada has not yet followed the 
in restricting use of nickel | Carmichael.) 


B.F Goodrich 


the WORLDS FIRST 
Protects Against Blowouts 


period. 


* * * 


Manhattan, Kans. 
New-car sales during February in | 


Riley county (Manhattan), Kans.,|U. S. 


slumped below January sales. Reg- | 
istrations reported from the county | 
treasurer's office gave February a/| 
total of 91 against 106 in January. | 

Sales by makes were: Chevrolet, 
17; Ford, 8; Buick, 7; Dodge, 10; 
Mercury, 11; Plymouth, 9; Pontiac, 
7; Studebaker, 6; Chrysler, 1; De- 
Soto, 2; Hudson, 2; Nash, 4; Olds- 
mobile, 2, and Kaiser, 3. 

New-truck sales in February | 
were slightly over January sales. | 


Makes sold were: Ford, 7; Chev- 
rolet, 4; Dodge, 2; Studebaker, 1; 
International, 5, and miscellane- 
ous, 5. This gave February a | 
total of 20 against 14 in January. | 

Used-car sales in February were 
below January's total, with the 
score 365 to 496. Used-truck sales 
in February totaled 42, the same 
as in January. 

Lack of new cars is hindering 
sales, dealers report..-(George M. 
Hunholz.) 


* + * 
Cleveland 

An early blush of spring weather 
in Cleveland sent prospective cus- 
tomers into the car market and 
sales reflected the heavy demand 
with new marks being chalked up 
for both new and used-car sales. 

In the new-car field, the Federal 
Reserve Bank of Cleveland report- 
ed, sales for the week ended March 
9 advanced to 2,229. That was 210 
units over the previous week, and 
was just 5 percent short of the 
postwar high set last August. 

Used-car sales also were way 

up. For the same seven-day pe- 
riod they totaled 4,483, the highest 
weekly peak in 10 years. That 
was more than 1,400 units over 
the previous week and almost 
three times the used-car sales re- 
corded two weeks ago. 

Also marking high sales were 
used truck with 471 units sold. This, 
too, was the highest in 10 years. It 
was three times the units sold the 
previous week and equal to the en- 
tire turnover for the month of Feb- 
ruary. 

New trucks were the slowest in 
the vehicle field, showing a drop 
of 33 units to 167, as against 200 
for the previous week. 

The heavy demand for cars in 
the Cleveland area was in evi- 
dence in the February report of 
sales in Cuyahoga county, Total 

sales were 6,285, as against 5,397 
in February a year ago. | 

Here is the sales breakdown by | 
makes: Austin, 1; Buick, 581; Cad- 
illac, 133; Chevrolet, 1,163; Chrys- 
ler, 228; Crosley, 4; DeSoto, 166; 





Autoists Hoarding Tires, 
Says Chicago Report 

CHICAGO, — Tire hoarding is 
on the increase here, according 
to Earl Dunne, director of Tire 
Dealers, Inc. He said last week 
that motorists have purchased 
“tens of thousands of extra tires 
in a scare buying spree during 
recent months,” 

“It’s this scare buying that has 
helped most to make the tire | 
market tight since the outbreak | 
of the Korean war,” Dunne | 
said. He predicted that the flow 
of tires from manufacturers 
should increase in about two 
months as a result of the open- 
ing of synthetic rubber plants by 
the government, 











Montreal cars 

In the latter part of this year 
Canadian - made automobiles, as/| spring delivery. Dealers are not too'| 
sanguine about meeting the deliv- 
ery dates requested by customers 
| and it is likely that summer may be | 
well on the way before all contracts 
for spring delivery are met.—(Roy dollar inflation and the effects of the military | 
draft on the university. 





it Saperwtied 
BLOWOUT TESTS 
B.F. Goodrich 

TUBELESS TIRES 


NO AAA PROVES BLOWOUT 

SAFETY! Tests by the 
American Automobile Associa- 
tion add scientific proof that the 
B. F. Goodrich Tubeless Tire not 
only seals punctures—it protects 
against blowouts! 





194 TUBELESS TIRE PLACED 

ON SALE. After 3 years of 
intensive testing, the Tubeless 
Tire is placed on sale for the first 
time in Cincinnati, Ohio, Janu- 
ary 22, 1948. 


by H. C. Doss (right), Duke trustee andj/in reduced taxes from the oil in- 


velopment 


be Lae 
OR SEMI-TUBE™ 


HOW IT WORKS: (1) Inner layer 
of special rubber built into tire 
body protects against sudden 
blowouts. (2) Gummy material 
under tread seals punctures. (3) 
Rim-seal ridges form airtight lock 
on standard rims. 


194 FIRST NATIONAL AD. In- 

vention of the Tubeless 
Tire is announced in a full-page 
ad in the New York Times and 
Wall Street Journal on Feb. 8 
and 9, 1948. 


of Michigan to discuss the university's ‘'de- 


oil. 


program,"' aimed at offsetting 





194 B. F. GOODRICH DEVELOPS 

TUBELESS TIRE. During 
World War II, B. F. Goodrich 
applied the tubeless principle to 
combat tires. BFG scientists later 
applied this tubeless principle to 
tires for automobiles. 





194 NEWSREELS SHOW TUBE- 

LESS TIRE. In movie the- 
aters across the country, millions 
see newsreels of the Tubeless Tire 
in action. Three national maga- 
zines feature articles on it. 


There remains the question of | Nash's sales vice-president, and Lee Durham,| dustry. And at the same time, he 
assistant director of adult education for De-| added, 
| troit schools. Dr. Edens met with Duke alumni| too, because higher prices would 
result from diminishing supplies of 


the consumer would lose 


Others are profiting from AUTOMOTIVE 
| NEWS WANT ADS. Why not you? 





194 TUBELESS TIRE PASSES 

TESTS.W ith problems that 
long baffled tire engineers solved 
at last, BFG Tubeless Tires show 
blowout and puncture safety in 
tests on police, taxi, test fleets 


194 LOCAL NEWSPAPER ADS 

RUN. As sale of the Tube- 
less Tire is expanded to 30 states 
hundreds of local newspaper ads 
tell motorists about Tubeless 
Tire safety. 
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WASHINGTON. Proposals to 
restrict or completely eliminate 
vehicle reciprocity are under con- 
sideration in at least eight states, 


uccording to a survey by the Na-| 


tional Highway Users Conference. 

Such measures, the NHUC points 
out, “could well have a harmful 
effect upon the increasing defense 
responsibilities of highway trans- 


Reciprocity Crackdown? 


NHUC Survey Shows 8 States Considering 
Restriction, Elimination Bills 
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“ports of entry” to be established. 
This plan is similar to one now 
being carried on in Kansas, NHUC 
pointed out. 

New Mexico is considering a 
bill that would repeal the port of 
entry law, while another measure 
would abolish reciprocal agree- | 
ments for exemption of non-resi- | 
dent vehicles from mileage taxa- 


portation. 

A heated battle is under way 
in Indiana, where a bill has been 
introduced to void all reciprocity 
agreements with respect to vehi- 
cles weighing more than 20,000 
pounds. This would also include 
all vehicles operated in common 
or contract carrier service, the 
conference states, 


A Minnesota bill would forbid Subject non-resident owners and California, Illinois, Maryland, Ne- | allowing reciprocal agreements on 
reciprocity if registration fees on Operators to all fees and taxes| braska, New York, Ohio and | apportionment of fleet registrations 
out-of-state vehicles were com- Placed on violation of any state| Tennessee. according to mileage 
puted on a mileage basis, or if it laws. On the other hand, the confer- each state. 
was registered for less than its Ton-mile and mileage tax pro- ence reveals, bills in other states 
actual gross weight. posals constitute another threat would establish or modify non- | Connecticut, South Dakota and Wy- 

Legislation in Missouri now un- to reciprocal agreements, the resident _ privileges. Connecticut,| oming would amend existing non- 
der consideration would require) NHUC points out, and such Iowa and Kansas would allow re- resident privileges. 


tion. 

The North Dakota house has ap- | 
proved a bill that repeals 
procity entirely on vehicle licens- | 
ing and registration. Oregon would 
repeal a provision permitting re- 
ciprocal agreements on fleet regis- 
trations on a mileage basis. 

Nevada and Texas bills would 


measures are being advanced in 
at least seven other states. Such 
measures are being advocated in 


ciprocal 
states. 


Reports on 3 Years’ Use of 


TUBELESS TIRE that 


and Seals Punctures, loo! 


Over Half A Million B. F. Goodrich Tubeless Tires Built! 
Bought and Proved by Thousands of Motorists! 





ef ae = om Soe 
194 TUBELESS TIRE MAKES 

NEWS. First press an- 
nouncement of the invention of 
the Tubeless Tire by B. F. Good- 
rich appears in newspapers on 
May 12, 1947. 





1950 USERS' REPORT. With 
Tubeless Tire proved by 
thousands of motorists, BFG na- 
tional ad in August, 1950, quotes 


typical user reports: —‘‘no blow- 
outs’’; “‘no flats from punctures”. 








Performance Certified by American Automobile Association! 


VER half a million B. F. Goodrich 
Tubeless Tires have now been built! 


Already more than 100,000 people have 
bought them since they went on sale three 
years ago! 

Three full years of use under actual driv- 
ing conditions have proved that the B. F. 
Goodrich Tubeless Tire protects against 
blowouts and seals punctures, too! 

And now impartial tests supervised by 
the American Automobile Association add 
sctentifu proof! 

The Contest Board of AAA has issued 
Certificates of Performance, certifying to 
the blowout and puncture protection of 
the B. F. Goodrich Tubeless Tire 

Conventional tires and Tubeless Tires 
were weakened by knife cuts to force fail- 
ure under identical conditions. Conven- 
tional tires all blew out explosively. Tube- 
less Tires lost air slowly, allowing plenty 
of time for a slow, safe stop. 

States the AAA Certificate: ‘For all of 
the Tubeless Tires tested, an average of 
4 minutes, 4 seconds, was required for 
pressure to drop from 22 pounds per 


square inch to 3 pounds per square inch.”’ 

Why doesn’t the Tubeless Tire blow out? 
The Tubeless Tire has no inner tube to fail 
with sudden release of air. Its air-retaining 
inner layer of special rubber is built into 
the tire. When a break in the fabric occurs, 
the tire’s action gradually causes a small 
break in the liner and a slow release of air. 

The AAA further reports: ‘'B. F. Good- 
rich Tubeless Tires were driven over spike 
boards in such a manner that several spikes 
completely penetrated the tire at the tread 
and were then withdrawn with no loss of 
air pressure indicated on the gauge.”’ 

The B. F. 


now on sale nationwide. However, because 


Goodrich Tubeless Tire is 


B. F. Goodrich is cooperating with the 
government's program to restrict the use 
of rubber, it may not be available in your 
area at this time. 

Another great B. F. Goodrich ‘First in 
Rubber,”’ the BFG Tubeless Tire brings 
safety never gummssssmsim 
possible before. 
The B. F. Good- 
rich Company, 
Akron, Ohio. 





Ford and Bayne Meet with L-M Dealers in N. Y.— 

Benson Ford and Joe Lewis, eastern regional sales manager for Lincoln-Mercury, are inter- 
reci- | ested listeners as L-M sales manager Joe Bayne discusses the division's participation in the 
Mobilgas Grand Canyon Economy Run won by a 195! Lincoln. Ford and Bayne were in New 
York for a meeting with L-M dealers in the New York district area. 


agreements 


with 


operated 





other 


Utah passed a bill for a measure 


in 


Proposals in California, Colorado, 


21 


Purchasing Agents 
Report Metals 
Continue Tight 


NEW YORK.—Non-ferrous met- 
als are in tight supply and inven- 
tories are low throughout the na- 
tion, the National Assn. of Pur- 
chasing Agents reported last week. 

Cutbacks in uses of aluminum, 
effective Apr. 1, will cause much 
unemployment until the time that 
military requirements can _ substi- 
tute for reduced civilian output, 
said L. E. Batten, of Nichols Wire 
& Aluminum Co., Davenport, Iowa, 


H. R. Michel, of Westinghouse 
Electric Corp., stated that favorable 
action by Congress on reduction of 
the two cents per pound duty on 
imported copper will spur imports. 
The earliest time seen for easing 
of the copper situation was put 
at next October. 

Other metal experts said it was 
advisable to “forget about” uses of 
nickel for applications other than 
defense order rated items, despite 
the reopening of refining facilities 
to increase availability of the 
metal. 

Lead consumption has been at 
unusually high levels, and sellers 
are now allocating available sup- 
plies. Zine stocks are also insuffi- 
cient to meet demand, the report 
said. 


It was stated that some brass 
mills are working on_ reduced 
schedules, with a limited amount 


of defense orders on hand. 


Boom Forecast 
In Refinishing 
‘Throughout 1951 


CHICAGO. Record auto regis- 
tration plus looming shortages of 
new cars should create more auto- 
motive refinishing 
business in 1951 
than in any year 
|before, Don A. 


|Seeley, manager 
of the automotive 
finishes division 


of Martin-Senour 
Co., Chicago, told 
National Automo- 
tive Parts Assn. 
representatives. 

Refinishers 
should base plans 
on the expectation that business 
circumstances will become “more 
and more abnormal,” he warned. 

Vehicle registrations have topped 
48,000,000 and defense restrictions 
| indicate “an indefinitely long period 
{in which new cars will become in- 
creasingly scarce,” he continued. 

Seeley cited the typical example 
of Joe Smith, who has a 1948 model 
and originally planned to trade it 
in for a new car this year, Now 
it appears quite likely he may have 
to make his present model last for 
several years. Looking to the fu- 
jture, Joe finds it would not be 
| smart to postpone refinishing. 
Multiply Joe’s case by hundreds 
}of thousands and you begin to ge 
}a picture of Mr. Auto Refinisher 
as a key defense mobilization fig- 
ure in extending the lives of auto- 
mobiles, trucks and buses, he de- 
clared, 





Don.A. Seeley 


‘Defends Drivers 


With H earing Aids 


WASHINGTON. An Interstate 
Commerce Commission proposal 
aimed to prevent persons with par- 
tial loss of hearing from driving 
interstate buses and trucks last 
week drew sharp criticism from 
Mary Switzer, director of the office 
of vocational rehabilitation of the 
Federal Security Agency. 

Miss Switzer charged 
ICC proposal completely ignores 
the possibility of correction with 
j}hearing aids and would force driv- 
ers who need hearing aids off the 
jroad. It would, she said, require 
|that an interstate driver would 
|have to be able to hear a conver- 
| sational tone at 10 feet that a per- 
}son with normal hearing could hear 
jat 20 feet. 
| “That is like insisting that a 
|driver must have good eyesight 
| without glasses,” Miss Switzer said. 


that the 


| “This could throw thousands of 
isafe and efficient drivers out of 
| jobs.” 
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bills to increase the gasoline tax|* } f 
rates in North Carolina to finance } ; 

state construction and maintenance | 4,’ Yeoh . ; 
of city streets as part of the end 

highway system were rejected. In- 


In the Hopper 





Final approval of a Massachu- provision exempting aviation gaso- 
setts bill requiring that blinker line before passing the measure. 
lights be carried on school buses | Legislation to reduce the distribu- 


and placed in operation while chil-|torg allowance, _ limit gasoline | 


dren are boarding or alighting from trans 

? ; ; sport gallonage to 3,500, and 
the vehicle has been voted by the prohibit use of trailers in hauling 
house. ie a |gasoline remained in committee 
Oregon Truckers Fear Ruin pen, the legislature adjourned. 
From Proposed Tax Hikes which would have provided for re- 


Protesting a measure which funding 85 percent of the tax paid 
esti-|0n gasoline put to off-highway use. 


would raise their taxes an 7 aa : , 
mated 33 percent, the Oregon Mo- Despite administration backing, 


tor Transport Assn. has complained | 
to the state’s legislature that it} 
would ruin their businesses and 
harm Oregon’s economy. 

Clair Brown, representing the 
transport group, said that if Ore- 
gon increases truck taxes, freight 
costs will have to be boosted so 
much that business would be driven 
into California and Washington. 

* * 


Oklahoma Truckers Denied 


Leeway on Overloads 


Oklahoma's house transportation | 
committee has refused to approve a 
proposal to give truckers a 10 per- 
cent “tolerance” on the state’s axle | 
load limit of 18,000 pounds. 

By a vote of 10-7, the committee 
decided to get advice from the 
highway department on whether 
the limit can be raised without 
damaging Oklahoma roads. The 
trucking industry has asked for the | 
10 percent leeway to allow for| 
“errors in judgment.” 

* * * 
New Mexico House Passes 


Four Bills Affecting Trucks 

New Mexico's house of represen- 
tatives has passed and sent to the} 
state senate a bill to prohibit leas- 
ing of motor vehicles by motor car- 
riers operating under state corpo- 
ration commission permits without 
the commission's approval. 

Also passed by the New Mexico 
house and sent to the senate were 
bills which would include foreign 
and territorial motor carriers un- 
der the registration provisions of 
the SCC; which would permit mo- 
tor carriers to file certificates of 
insurance policies with the SCC 
rather than the policy itself, and a 
bill setting a new series of fees! @ 
for certificates filing with the SCC. | 

* * * 
Special Driver’s License 


Eyed for Pa. Truckers 

Measures which would require 
Pennsylvania truck drivers to take 
out a special driver’s license, and 
establishing special fitness and 
competency examinations for them, | 
have made their appearance in the 
senate. 

Sen, T. N. Wood introduced sen- 
ate bill 295, which would require 
operators of all commercial vehi- 
cles except school buses to obtain 
a “chauffer’s operator’s license” 
which could be obtained through 
special tests. The bill would also 
increase the charge for a regular 
car operator’s license from the 
present $1 to $2 and learners’ per- 
mits from $2 to $3. 


Gas Tax Bills 
Surveyed; 14 
States Adjourn 


Legislative sessions have been ad- 
journed in at least 14 states, a sur- 
vey by the American Petroleum In- 
dustries Committee shows. These 
states are: Arkansas, Georgia, 
Idaho, Indiana, Montana, New Mex- 
ico, New York, North Dakota, 
South Dakota, Tennessee, Utah, 
Washington, West Virginia and 
Wyoming. 

Arkansas lawmakers disbanded 
after rejecting proposed increases 
in the tax on gasoline, pipe lines, | 
severance, sulfur, sales and_ in- 
comes. Among measures passed: 
Tax increases on cigarets and liq- 
uors; a measure allowing carriers 
of oil field equipment and supplies 
to operate throughout the entire 
state instead of being limited to 20 
percent of the state highway sys- 
tem; provision for an audit of the 
highway department, and a resolu- 
tion to create a five-man highway 
commission. The governor vetoed 
a measure to grant gasoline tax re- 
funds to commercial fishermen, 

Utah legislators reduced a pro- 
posed two-cent gasoline tax in- 
crease to one cent and inserted a 











stead, legislators passed a bill ear- | 
marking for this purpose ‘-cent 
of the present state gasoline tax. | 

The West Virginia gasoline tax | 
proposal, also administration- 
backed, failed after drawing oppo- 
sition from highway users. 

Proposed licensing of oil burner 





BODY REPAIRS - : Du eS: . 7 





installers has been rejected in both| Addj#ion to Smalleomb Motor— 


Maine and Massachusetts. 


This Chevrolet dealership in Burlingame, Calif., has opened a paint and body shop whic 


Under a bill which passed both measures 30 by 150 feet. The shop is located across the street from the dealership. 


houses, sellers of special highway 
‘(Continued on Page 23, Col. 1) 
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FIVE YEARS AGO, stitchless quilted 
plastic was little more than an idea. 
Today, nationally accepted Jason 
SEALTUFT is the sales sensation of 
the auto seat cover industry. For 
SEALTUFT’s true three-dimensional 
beauty has captured the buying in- 
terest of America’s car-owners! 

As a result, most leading seat cover 
manufacturers now feature SEAL- 
TUFT in their quality lines. 


SEALTUFT will continue to be tops in public acceptance because 


only SEALTUFT gives these assurances of continued leadership: 


YEARS AHEAD IN DEVELOPMENT AND 
researcH! Only SEALTUFT brings 
you the benefits of America’s largest 
research laboratory devoted exclu- 
sively to electronic quilting. 28 
Electronics engineers, physicists, 
chemists are working for you around- 
the-clock to develop new techniques, 
formulas, methods, equipment to 
bring you a better product! 








Want to Buy or Sell something? Try AUTOMOTIVE NEWS WANT ADS! 


THE AMAZING SUCCESS STORY OF the stitchless quilted plastic’ THAT HAS CAPTURED OVERWHELMING PUBLIC 
ACCEPTANCE AND IS NOW THE FEATURE ATTRACTION IN THE LINE OF EVERY LEADING SEAT COVER MANUFACTURER! 


HIGHEST QUALITY STANDARDS! Only the 
finest materials are used in the manu- 
facture of SEALTUFT! Every yard 
of SEALTUFT conforms to rigid 
standards and undergoes the most 
searching inspection to insure per- 
fection of product. Deeply padded, 
richly quilted, luxurious to the eye 
and to the touch, SEALTUFT is the 
original electronically welded “sand- 
wich” of two layers of vinyl plastic 


with a filler of fire-retardant padding. 


GREATEST PRODUCTION INSURES 
Detivery! Available to you — the 
world’s largest productive capacity 
for the manufacture of stitchless 
quilted plastic...millions of yards 
to take care of the needs of the entire 
automotive industry. Our new plant 
and extensive additional equipment 
are setting new production records 
daily to speed delivery of the indu:- 
try’s most wanted trim material. 


ELECTRONIC QUILTING SPECIALISTS! The originator of stitchless quilted plastic, THE JASON CORPORATION specializes exclusively in electronic guilt 
ing! With its entire research and production facilities concentrated solely on SEALTUFT, the JASON CORPORATION is the pace-setter in the j:eld! f 





In the Hopper 





| uel in Indiana will be required to 
| ollect the use tax if they place 
he fuel in the supply tank of any 
vehicle. 
A Montana bill to require licen- 
sing of real estate brokers in a 
manner affecting industry activi- 
ties has been rejected. 
New Mexico legislators have 


(Continued from 


Page 22) 


a bill revising restrictions on the | 


sale of reclaimed oil. 
* * * 


| Motor Club Backs Measures 


To Curb Illinois Overloads 
Four bills, providing more strin- | 
gent penalties for truck overload- 
ing, have been introduced in the 
Illinois legislature with the back- 
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iad guilty. The driver could be jailed 
and fined and the owner fined. To 












‘|handle out-of-state owners of 
trucks, the bills provide for sus- 
pension of “habitual” violators. 
| * * ra 





Utah Truck Tax Gains; 
Nickel Gas Levy Enacted 
The Utah senate, after some re- 
vision and discussion, has passed a 
in Alice, Tex.| bill to increase the truck taxes in 
foot |the state. The bill would reduce the 
fees for smaller trucks, while in- 
. —_—_——— |creasing the payments for larger 


vehicles 

i iv ! ri i curs. If caught op- | . 
suspension of drivers of other violation oc cu 2 zg a. pp aa 
after 10 viola-| erating during a suspension Pp ’ & zg 


sole. 


ed 


. . 
Cole Motors in Alice, Tex.— 
A view of the attractive new headquarters of Cole Motors (Studebaker), . 
Erected on a 150 by 150 foot lot, the building measures 60 by 140 feet with a 30 by 
| wing devoted solely to washing and lubrication. 





90-day 
overloaded trucks 


ing of the Chicago Motor Club. 
The measure would provide for a 


passed a measure requiring inspec- 
tion of antifreeze preparations, and 


7 ‘ rould be other highway revenue measures, 
and —- —_——|including a bill increasing gas 
|taxes to five cents a gallon. 

+ x * 


tions, and a year suspension if an-| both driver nployer W 


North Dakota Adopts 


Three Truck Laws 


Three bills affecting the trucking 
|industry were signed into North 
| Dakota law by Gov. Brunsdale. 
| Two were companion bills estab- 
|lishing a new schedule of registra- 
\tion fees. In addition to the regu- 
lar registration fees, trucks used 

for commercial hauling between 
cities will be required to get an 
|additional license from the public 
| Service commission. Cost of the ex- 
| tra license will be figured on a ton 
| basis. 

| The other measure provides that 
|firms operating fleets of trucks in 
‘a number of states shall license a 
| proportionate number of the ve- 
|hicles in this state, based on the 
|number of miles traveled in North 
Dakota compared to the total miles 
traveled by the fleet. 


| * * * 


Colorado Senate Tables Ban 
































a | 
mat VS WNKES T 
Fe yarentnet 


“gaat co” 


¢ Ly 


exciting 
new 


SEALTUFT 


patter ns 


On Sunday Auto Sales 


A Colorado senate committee has 
tabled a bill which would have 
forced automobile sales _ firms 
throughout Colorado to close Sun- 
days. E. J. Barnes, Sterling, Plains 


Motor Co. led the opposition 
against the bill, arguing that it 
would interfere with legitimate 
business. 





Here are Saxon, Chevron, Flight, 
Patio —four striking new patterns 
by Jason designers. With the addi- 
tion of these four patterns, Jason 
SEALTUFT gives you a still wider 
variety of colors and finishes to help 
you sell more seat covers than ever 
before! 


However, Harry A. Hennies, of 
Denver, told the committee that a 
poll of auto dealers showed they 
favor Sunday closing three to 1. 
|The Sunday issue has long been a 


MORE “SELL” FOR YOU...in SEALTUFT’s sales tools! 
Colorful window streamers, dynamic counter and 

i - i i ewspaper |controversial issue in Denver, 

sample displays, eye-catching window cards, n controversi 
. . y ordinance bans selling 
mats, mailing pieces to draw the crowds ...make more | qubemsdhiies on Santee. ional 
! there is no such ban on suburban 
noe _— cities, and lots in the surrounding 


area remain open. 
* + 


North Carolina House Balks 


| At Governors for Speeders 


The North Carolina house has 
rejected a bill which would have 
slapped governors on the cars of 
all persons being convicted of 
speeding 65 miles an hour or more. 

The same law body killed a bill 


a ance 


THERE'S A SEALTUFT RERESENTATIVE in your territory ready 
to serve you! 


Popularly 






















1 ° d BOSTON, MASS. Kermit McCormack’ requiring mandatory jail terms for 
en NEWYORK, N.Y. The Morris Kaufman Co. sos hod te basting af ak: 
. : ; e e ; 
WINSTON-SALEM, N. C. Edward A. Cotton Scott’s committee on highway 
. SEALTUF T DALLAS, TEXAS Marion Reynolds safety. a 
r 5. E. Kul ° Jr. re : 
id “gente f pectoris Iriya John T Searle | Mass. Senate Kills Bill 
patterns. CHICAGO, ILL. - For Auto Liability Fund 
; S.  o eaten fh. Prawn On voice vote without debate 
. “ > “ a . e ‘ r >, 
Te LOS ANGELES, CAL. Ramco Associates | the Massachusetts senate has killed 
d, These original SEALTUFT patterns PORTLAND, ORE. John Matschek |a bill proposing the establishment 
. |of a state fund for compulsory au 
e “1 Diamond, anes hig — jtomobile liability insurance. 
ne already won enthusiastic acceptance | ay tne 
i by the American public. Their rich Pa. Responsibility Bill 
‘ three-dimensional beauty — The Jason Corporation does not manufacture seat Every persoe reaieterins & veble 
1c every seat cover buyer’s desire for ith cle in Pennsylvania would be re- 
1g rectioal luxury . "keeps cash regis- covers. We supply only the Jason SEALTUFT w quired to furnish proof of financial 
bs P inging! which they are trimmed. responsibility with respect to lia- 
iat bility or personal injury or death 
arising from the operation of such 
vehicles under the provisions of a 
? bill which has been introduced in 
the house. 
le * * # 
y Tax Refund Bill Killed 
5 The Utah bills, which would have 
) rovided for tax refunds on gaso- 
is i ff-highway ses 
SS Misti aactee nhed pee sore seiced ty ior’ 3. 
e the ORIGINAL stitchless quilted plastic! oe J Ea 
it * ES * 
isn’ SNUINE SEALTUFT unless 
; ce |W. Virginia Eyes 2% Tax 
: g 
it has the name stamped on the back — | 4 
js look for it! |\On Outstate Purchases 
| sodhoahe A bill providing for the impo- 
; sition of a 2 percent use tax on 
purchases made by West Virgin- 
ians outside the state was given 
5 : final passage by the ae bs 
rf ginia legislature and sent to the 
a AAA RVC RIM PARRA TM ah LLM Oana e NOE CULL gine legisinture and sent to the 
“ measure is designed to raise 
$500,000 in new revenue for 


teacher salaries. 
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result would be well worth the e> 
| pense. 

State Sen. Thomas C. Desmon 
has introduced to the New Yor 
legislature a bill that contains man 
|datory provisions for night-drivin 
'tests for all drivers. 

Donald Slutz, managing directo 
of Detroit’s Traffic Safety Assn 
said many drivers and pedestrian 
do not take into consideration th 
|fact that they cannot see as wel 
jat night. 


Highways & Safety... 


Night-Driving Tests 
Urged for Licenses 


By Tom Hewitt | vision” and are poor judges of 
Staff Writer distance when driving in the 
71TH highway deaths after dark| dark, said Dr. Herbert J. Stack, * * & 
"’ rated at four times the day-| director of New York University’s ee 
light toll in aig ™ ateiyi center for safety education. Training Classes 
leaders have! Dr. Stack cited reports compiled : 
urged that tests|by the American Assn. of Motor| Bglf#imore Dealers Cited for Safety Aid— For Truck Drivers 
for night driving| Vehicle Administrators that about 


e 
. ‘ Automobile dealers of metropolitan Baltimore who have presented cars to schools in the O d C 
c a “ree > iwi ; ‘ - 
ane Pa 35 percent of the driving public | area for driver education purposes were honored at a luncheon by the Automobile Club of P ene un onn. 


drivers’ licenses. was below a safety standard in vi- Maryland The club presented eight dealerships with certificates of Civic Contribution. Shown The Connecticut state department 
sion, At least 15 percent of this| with their awards are six of the eight honored. They are from left to right: Frank J. Marsden, of education, in conjunction with 








% 
UST S 


important single factor causing a|Teport stated. 

much heavier death toll among} + * & 
motorists and pedestrians in the | AN ADDED peril, Dr. Stack 
hours of darkness and dusk and | / 

dawn,” said Nevin E, Funk, board | 
chairman of the Philadelphia Traf- 


fic board. 


repeaters 























“Poor driving 
vision at night is 


group have eyesight that rendered | J. W. Seymour, William Hinds, Leonard E. Kolmer, general manager, Automobile Club of /the Motor Transport Assn, of Con- 


probably the most them dangerous to drive a car, the! Maryland; Richard A. Hartman, director of safety, Automobile Club of Maryland; Henry | necticut, has opened a free train- 


have defective “glare longer drive safely after dark, al- tests are not now given is that the 


trimmed 440 Ibs. off this axle unit 


What's a few hundred pounds extra payload capacity worth 
to a fleet owner? Plenty... over the life of a truck! That's 
why Timken- Detroit engineers decided to develop an alumi- 
num rear axle. 

They teamed up with Alcoa engineers in an exhaustive re- 
search and road test program. “Shake-down” results proved 
the new axles, with aluminum housings, hubs and brake 
shoes were fully as strong as the standard axle—yet weighed 
440 lbs. less. Besides adding payload capacity, reduced 
unsprung weight was found to lengthen tire life, improve 
riding qualities. 

Military needs now limit the amount of aluminum we can 
supply. But perhaps our technical men and development 
facilities can help you imagineer with aluminum for future 
design improvements. Call your nearby Alcoa sales office. Or 
write ALUMINUM CoMPANY OF America, 1842C Gulf Building, 
Pittsburgh 19, Pennsylvania. 


Pex\clsy 


ALUMINUM 
) 


Miller, Foster Talbott and Marshall Eskridge 


though their vision is adequate for 
daytime driving. 
stated, was that the aptitude to Both Funk and Dr. 
see under night conditions deterio-| |jeye that states should add tests 
rates rapidly. Therefore, many driv-| for night driving to their exams 
ers reach a degree, often unknown| for drivers’ licenses, 


A large percentage of accident to themselves, where they can no Dr. Stack said the reason such 


ing school for truck drivers. 
: ‘ The school was started to combat 
testing apparatus required is too the shortage of competent truck 


costly to be used on a large scale dri : 
a 7 : vers for heavy equipment and 
He said New York would need sev- eaten trucks ee ee 


eral hundred examiners and much sa ‘ 

equipment. , The training program is already 
in operation in several large cities. 
It is an intensive 70-hour course of 

PECIAL funds would be needed poth classroom and highway in- 
for the project, but he said the | struction. Thirty hours are being 
devoted to safe-driving procedures, 
state and federal regulations, first 
aid, fire prevention and pedestrian 
safety. 

The second part of the program 
consists of 40 hours of training in 
actual driving. Twenty hours of 
this period are devoted to field 
training, with 10 hours of actual 
instruction in city driving and 10 
hours in trip driving. 

Vehicles for the course are being 
furnished by distributors of heavy 
equipment. Instructors are made 
available by the larger trucking 
concerns. 

John F. Maerz, executive vice- 
president of MTAC and chairman 
of Connecticut’s automotive man- 
power advisory committee, has 
been instrumental in originating 
the program. 


* » + 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue. 


Advertisement 


Farm Journal 
Announces 
Dealer Tie-In 
Program 


The biggest salesman in America’s 
biggest market is going to work for 
you again, urging millions of families 
to get their cars, trucks and tractors 
in shape for the hard use this equip- 
ment is going to get in the months 
to come. Farm Journal’s new “‘Keep 
’"Em Rolling’? feature appears in 
the April issue, which is now being 
mailed to its readers. 


To enable dealers to take advan- 
tage of the impetus which this 
program will give their service 
business, Farm Journal is mailing a 
complete tie-in program to 100,000 
automobile and truck dealers, im- 
plement and tractor dealers, inde- 
pendents and distributors. 


The mat sheet listing the tie-in 
material available includes window 
displays and stickers, display adver- 
tising mats, post-cards for box- 
holder and list mailing, classified 
ad copy. These classified ads really 
work when they’re tied in with 
editorial matter in this magazine, 
because Farm Journal covers out- 
of-town customers like a local news- 
paper. Dealers who tied in with a 
similar program last Fall said it did 
wonders for their local business. 


If by any chance you missed 
getting the mat sheet which was 
mailed to you, you can obtain a 
copy by writing direct to Dealer 
Service Department, Farm Journal, 
Washington Square, Phila. 5, Pa. 
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DETROIT.—Harry J. Klingler 
offs at the critics of so-called 
overproduction” who fear the ve- 
hicle is being 
taxed beyond ca-| 
pacity. 

“I,” Klingler| 
told the Society 
of Automotive 
Engineers at its} 
passenger - car| 
banquet, “have| 
tremendous con-| 
fidence in our) 
opportunities now 
and when the 

H. J. Klingler present emer-| 
gency is over and we are in a more 
nearly normal state again.” 

Former general manager of 
Pontiac, Klingler was making 
his maiden speech as vice-presi- 
dent in charge of General Mo- 
tors’ car and truck divisions. 
Klingler pointed out that 55 per- 
cent of all cars operated today are 
over six years old. He observed 
that as of last July 1, over 8,000,000 
cars were from 13 to 17 years old. 

“And now we have another period 
of restricted production and there 
is a possibility that all production 
conceivably could be halted,” Kling- 
ler said. “Should this happen for a 
reasonable length of time, the new 
demand will be piled on the old de- 
mand and transferred far into the 
future.” 

The GM executive predicted that 
the motor car business would “re- 
main a wonderful business for a 
long time to come.” 

“T heard a prominent man say 
recently that he loved the busi- 
ness because the competition 
kept him young,” Klingler said. 

“It used to bother him, he said, 
but now he sleeps well because he 
knows that when he awakens he'll! 
be faced with another busy and 
interesting day. It has always been 
a source of satisfaction to him to 
be able to fight his competitors 
tooth and nail until five or six 
o'clock and then meet them for a 
libation and dinner and maybe a 
little gin rummy on a friendly, 
high-grade basis. 

“If we were to go into the shoe} 
business or selling sugar over a| 
counter, we would quite likely find 
life tasteless and dull after this} 
fascinating automobile business of 
ours.” 

Klingler suggested closer rela- 
tionships between engineers and 
the other component groups of an 
automotive management. 

“I do not expect that a Utopia 
will ever exist between sales, en- 
gineering, manufacturing and 
overall management, but on the 
other hand I see no reason to 
put on a Clyde Beatty lion and 
tiger act,” he continued, “Some- 
body always gets hurt. A little 
give and take produces so much 
better results.” 

Engineering executives should 
accompany sales officials on field 
trips and attend dealer meetings, 
Klingler said. He also advised en- 
gineers to sit in on some advertis- 
ing conferences to learn the jargon 
of that field. 

“Merchandising and good engi- 
neering must go hand in hand if 
any product is to be successful,” 
Klingler declared. “And this is par- 
ticularly true in the automobile in- 
dustry, with its fierce competition 
which exists to a degree even in 
times of shortage... 

“If merchandising and engineer- 


K-F Dealers Unite 


In St. Louis Area 


ST. LOUIS.—Kaiser-Frazer deal- 
ers in the Greater St. Louis area, 
including parts of Missouri and 
Illinois, have organized the Kaiser- 
Frazer Dealers of Greater St. Louis, 
Inc., and Carl Cope of St. Louis has 
been chosen president. Other of- 
ficers are F. W. Tennant, regional 
sales manager, with zone offices in 
St. Louis; Clyde Ferguson, vice- 
president; Paul Schulte, treasurer, 
and Sam Summers, member of the 
board, all of St. Louis. 

Out-of-town dealers and directors 
are Sam Gunter, Benton, IIl.; Sam} 
Knowles, Columbia, Mo., and Don 
Klene, Quincy, Ill. The association | 
was formed to stimulate dealer ac- 
tivity to handle an advertising pro-| 
gram in conjunction with factory | 
and dealer advertising in the name | 
of the association. | 
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Opportunity Unlimited 
Klingler Decries Cassandras on Auto Future, 
Sees Cutbacks Extending Car Demand 


| women. 






|ing are properly timed, then suc- 


cess for the product is assured. If 
one lags behind the other, then the 
result often is disastrous.” 

Turning to the essentiality and 
popular appeal of the automo- 
bile, Klingler noted that last 
year consumers spent more on 
motoring than the sum of their 
outlay for doctors, dentists, re- 
ligion, private education, life in- 
surance, telephone, television, mo- 
tion pictures, books, magazines 
and newspapers. 

“Today,” he told the SAE, “one| 
of every 20 motorists likes your 
cars so well he buys two of them— 
which would appear to make the 
automobile more popular’ than 
On the farm, autos out- 
number bathtubs. 

“If the 6,000,000 passenger cars 
produced in 1950 were to take the 
highway at once, they would fill 16 
traffic lanes from Boston to Los 
Angeles.” 

Klingler 
against being 


warned the engineers 
“intolerant of the 





|New York Lincoln-Mercury Dealers Meet— 


Lincoln-Mercury dealers in the New York district are shown at a luncheon meeting held in 


|New York recently. Officials of Lincoln-Mercury division, headed by Benson Ford and Joe 


Bayne, L-M general sales manager, outlined the 1951 sales and production outlook for the 


group. Eastern regional sales manager, J. G. 
William Grete, were hosts to the group 


little non - functional gimmicks 
which delight the soul of the car 
owner.” He quoted from a letter to 
GM defending gadgets on automo- 
biles, as follows: 

“*‘4A man is accused of being a 
cad if he boasts of his love affairs. 
He is called an inflamed egoist 
if he should say a few words 
about himself. His natural pride 
in his children may be construed 
as boring bragging. 

““Thus, his automobile becomes | 
his safety valve for pride. In it he} 

discovers all the hidden virtues} 


Lewis, and New York district sales manager, 


lacking in a formal frustrating ex- 
istence. 

“So, give him all the gadgets 
you can. They are his toys. Aside 
from giving him comforts and luxu- 
ries his own home may not possess, 
they give him something to talk 
about.’ 

“Yes,” commented Klingler, 
all like them pretty.” 

Klingler was introduced by Har- 
vey J. Campbell, executive vice- 
president of the Detroit board of 
commerce, 


“we 
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Post Explodes 
Myth of Road 


To S. America 
PHILADELPHIA.—tThe 






popular 
| myth that it is possible to drive an 
|automobile overland from the U. S. 


is exploded in 
Saturday 


to South America 
the March 24 issue of 
| Bvening Post. 

Not only is it reported now im- 
possible to make such a trip, but 
Leigh White, in an article titled 
“You Can't Drive to South Amer- 
ica,” quotes a Pan American Union 
official as saying, “I don’t think 
anybody ever will—not in our life- 
time, anyhow.” 

White says the first thing he dis- 
covered is that there is no such 
thing as a Pan-American highway 
and that there has been built up 
in the public mind the erroneous 
idea that such a highway soon 
would connect the two continents. 

“Someday, perhaps, it will. I 
think it should,” he asserts, “But 
the fact remains that the only high- 
way now projected is the still-un- 
completed Inter-American high- 
way, the terminus of which is Pan- 
ama City.” 


After closing time...and still selling 


Pittsburgh open-vision store front never stops “selling.” 


Even after the 


4 & showroom is closed, an open-vision front still presents the showroom interior 
and the automobiles and accessory displays attractively to the passer-by. 


Many automobile dealers have utilized this “salesman” that works overtime to 
increase their business. They have modernized their showrooms with Pittsburgh 


Glass and Pittco Store Front Metal, and have proved that it’s the appealing, in- 
and the lion’s share of the business. 


viting showroom that gets 


Put a modern, eye-catching store front of Pittsburgh Glass and Pittco Store 
Front Metal to work for you. Modernization is not just an expense, but rather 
an investment in the future of your business. And when you remodel, do it right 
—do a complete job inside and out. If you desire them, easy payment terms can 


be arranged. 


Your architect is familiar with Pittsburgh Products, so consult him for a well- 
£ 
planned, economical design. In the meantime, write for our free modernization 
booklet which gives examples and descriptions of many actual Pittsburgh instal- 
g I I ; g 


lations. The coupon below 


the attention... 


is for your convenience. 








Store fronts 
and Interiors 


by Pittsburgh 





PiTYTss 


DELIGHTFUL TO LOOK AT... 


This automobile showroom in Houston, Texas, has a neat, 
inviting front that “stops” the passer-by. The extensive 
open-vision area of Polished Plate Glass is framed by 
Pittco De Luxe Metal, which provides a resilient setting 
for the glass. Pittco De Luxe Metal is a handsome, extruded 


economical to maintain. 


Herculite Doors 


and hose, is all 
like this bright 


Houston, Texas. 


metal with clean-cut contours and a lustrous finish. The 


and Pittsburgh Door Frame Assemblies 


complete the open-vision front. A wiping cloth, or a brush 


that’s needed to keep an attractive front 
and clean. Architect: C. Herbert Cowell 


(wr a a a a a a a a a -~ 
| Pittsburgh Plate Glass Company | 
2070-1 Grant Building, Pittsburgh 19, Pa. 
| Without obligation on my part. please send me a FREE copy of your book on modernization Modern Ways | 
| for Modern Days.” | 
Name 
| Address | 
| City State 
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THE AMBASSADOR e¢« THE STATESMAN e¢ THE RAMBLER 


The World’s Most Modern Cars 


NASH MOTORS, DIVISION OF NASH-KELVINATOR CORPORATION, DETROIT, MICHIGAN 
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WMobilgas Economy Run 
951 Wash Ramblon, with 
Act a Vow (00 Time 


, Roond oh 3105 MLPG' 


NASH WINS THREE TROPHIES! Not only did the Nash Rambler set 
the all-time miles-per-gallon Economy Run record and win its 
special class trophy (being awarded, at right, to Rambler driver 
Pierce Venable by famed Tommy Milton, AAA official), but 
the popular Nash Statesman attained 26.12 MPG and the luxuri- 
ous Nash Ambassador made 25.92 MPG to win trophies in their 
respective classes! Proof of outstanding Nash Airflyte economy 
—3 cars entered . . . 3 cup-winners, plus an all-time record! 

















HILE 

sales 
high, the 2 
miscellaneous group showed a 
percent loss from 1949. These are 
the smaller manufacturers who, in 
the main, build for a special use 
or just a limited area. 

The largest loss was shown by| 
Thames, a _ foreign make _ that} 
dropped from a sale of 1,216 units | 
in this country in 1949 to but 258) 
units last year. Two other aa 


truck 
last year set 


production 
an 


makes dropped out of the U.S. pic- | 


Mac- 
two | 


ture entirely—Martini and 
Donald, each of which sold 
trucks in this country in 1949. 

The largest gain was made by 
the Brown Equipment & Mfg. 
Co., Charlotte, N. C. This com- 


pany is tied in with Buddy S. | 


Horton’s trucking operations and 
builds mainly for his Assoc. 
Transport Co. Brown jumped 
sales from 154 units to 316, seem- 
ing to indicate that they are also 

selling to other operators. 
Austin, British made, 
its sales in this country from 97 
units to 108. Others to show in- 
creases were Available, 27 units to 
30; Biederman, five to eight; Cole- 
man, the Denver four-wheel drive, 
from four to 11; Corbitt, from 100 
to 109; Dart, from 22 to 24; Euclid. 
the Goliath off-road job, from 42 
to 59; Freightliner, 57 to 83; Hend- 
rickson, 59 to 88; Peterbilt of San 
Francisco, 249 to 280; Walter, the 
eastern four-wheel drive off-high- 
way, 76 to 82. 
* 


+ # 


Will U. S. Step In? 
WO tremendous forces identified 
with on-rubber’ transportation 
are beginning to collide head-on in 
practically every state in the Union. 
The “trucks-break-up-the-roads” 
propaganda, 
ning wild for the past year, has 
encouraged far too manv = state 
legislatures to entertain bills this 
year which would greatly hamper, 
or add a great hardship, to truck 
transport. 
At the 
Knudson, 


same _ time, 
administrator of the De- 
fense Transport Administration, 
came out March 8. with a letter 
addressed to all state governors in 
which he says in part: “Restrictive 
state limitations on the sizes and 
weights of highway transport vehi- 
cles, and lack of reciprocity cover- 
ing their operation between the 
several states, are materially reduc- 
ing the load capacities of our 
transport facilities and preventing 
their full utilization in the defense 
effort. 

- It is is important that steps 


which has been run-| 


James K.} 


and | 
alltime | 
2 makers in the so-called | 


| 
55 | 





increased 





| tions on sizes 
vehicles, 


ization of all of our transport fa- 
|cilities to meet the unprecedented 
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Commeretial Car 


Regular Monthly Section those who make, 


ua 


Buses, Commercial Vehicles and E 


DO $5 Symbol Expedites Output, ‘Delivery . . % 


Aid on Scarce Parts 


| 


equipment for themselves, where 


be taken promptly to deal with 


these highway problems. If the 


‘. - of materials. 
states do not, in this emergency 


: a For hardship cases, the Na- 
period, cooperate effectively in tional Production Authority has 
objective reappraisal, looking to- devised a method of issuing 
ward the elimination of all un- rated defense orders, or “DO” 


justifiable highway transport bar- | 
riers, their failure to do so will 

be an invitation to elements in 

the federal government to take 

the lead in bringing about uni- 

form standards. 

vn Unjustifiable state limita- 

s and weights of motor 
intended 


orders. Regulations provide that 
DO orders be filled in advance of 
non-rated orders and manufac- 
turers will be allowed to use them 
to obtain materials to manufac- 
ture the product they call for. 
Truck dealers have several means 
of recourse to get replacement 


and restrictions parts for their custcmers if those 


customers out of difficulty and to 
permit dealers themselves to pur- 
chase certain equipment and sup- 


(Continued on Page 31, Col. 1) 


The Score on Trucks 


Production and Sales— 





Truck manufacturers built 312,987 vehicles through March 17, com- 
pared with 248,343 in like 1950 period. 
New-truck sales for January, plus 13 states in February, amounted 


to 100,923 units, against 77,806 in comparable 1950 period. 


* * * 


Railroads vs. Trucks— 

America’s transportation system will be injured if railroads con- 
tinue “open and guerilla warfare” against the trucking industry, 
according to H. W. Dodge, executive vice-president of Mack Trucks. 
He said railways are “attempting to restrict and strangle” trucking 
during a national emergency “through lobbies, advertising, and 
propaganda.” 


. * * 


Legislative Action— 

A Pennsylvania measure would require truck drivers to take out a 
special driver's license, and would establish special fitness and com- 
petency tests for them. In North Dakota three bills affecting truckers 
have been signed into law. Two require trucks used for commercial 
hauling between cities to get an extra license. The other provides 
that firms operating trucks in a number of states shall license a pro- 
portionate number of vehicles in North Dakota. The Utah senate has 
passed a bill to hike truck taxes on larger vehicles. Fees for smaller 
trucks would be reduced. 

Fighting a measure that would raise their taxes approximately 33 
percent, the Oregon Motor Transport Assn. has complained to the 
state legislature that the bill would ruin their businesses. California's 
public utilities commission has started an investigation to find out 
which trucking firms are the worst violators of highway safety laws. 

* a + 
Tire Wear on Diesels— 

Tires wear out faster on diesel trucks because drivers are not 
trained to accelerate properly, says J. A. Beckett, of General Tire & 
Rubber Co. He said diesels have a high take-off speed and untrained 
drivers tend to actually spin the drive wheels when starting off. 





sell and 


the manufacturer's inability to de- | 
liver such items stems from a lack 


service Americas 


quipment 


1 EALERS can help their truck| plies are DO-10--Transportation 
| customers procure necessary} Equipment, DO-22--Contract Con- 
|replacement parts and get shop| struction, DO-97— Maintenance, Re- 


pair and Minor Operating Supplies, 





Increased DO Steel 


Quantities of some steel prod- 
ucts which producers must re- 
serve on their order boards to 
meet defense rated orders have 
again been increased by the Na- 
tional Production Authority. 

The increased reserves reflect 
the accelerating demand of mili- 
tary orders, as well as those 
expected to result from NPA’s 
recently-announced MRO  pro- 
gram. 

Steel producers have been in- 
dividually notified by NPA of the 


‘to harass and burden highway |CUstomers are engaged in any of = a 

transportation to obtain competi. NPA’s designated businesses and emia.” Wide caceie os 
tive advantages for other modes of have kept records for at least a oan © frem 5 percent in the case 
transportation, cannot be tolerated Year prior to a DO order being of eee an wire to 2% per- 
in time of national emergency such issued. ; eont fer elootstenl dectn ot 
as this, nor can they be permitted Among some code designations strips of alloy steal. For eight 
to impede our gigantic defense ef- that appear likely to be helpful staiaices steal products en O- 
fort. We will require the full util- to truck dealers in getting their serve has heen imerensed from 


the previous 25 percent of 
monthly production to 50 per- 
cent. 


No change has been made in 
the “lead time” for filling rated 
orders. Similarly, no change in 
the previous percentage reserves 
for the bulk of the following 
products: steel castings, fabri- 
cated steel forgings, structural 
steels, pilings, ingots, rails or 
skelp. 





and DO-98—Production Equipment 
|for Certain Private Contractors. 
* * * 


| O-97 IS the rated order designa- quarter, 


we 


ee 


i ae 





rating to obtain material there- 
fore to the same extent that such 
person would be entitled to use 
if he were doing the work him- 
self. The cost of the materials 
so obtained shall be charged to 
the MRO quota of the person for 
whom the work is done.” 


There are several restrictions 
that may work a hardship on firms 
resorting to DO ratings which 
might make it desirable to first 
use every other means of procure- 
ment, 

* * * 

NE of these is found in Sec- 

tion 1 of the above regulation 
which states that: “His (the firm 
applying) standard quarterly MRO 
quota shall be one-fourth of the 
amount so computed (expenditures 
for maintenance, repair and minor 
operating supplies for the previous 
year). If he elects to use seasonal 
quotas, he may apportion. the 
amount so computed into four sea- 
sonal (quarterlv) MRO quotas, in 
accordance with the seasonal ac- 
tivity in which he is engaged. 

“Any person who establishes a 
quarterly MRO quota in exces 
of $1,000 under provisions of sub- 
paragraphs (1) or (2) of this 
paragraph must, within 30 days 
after his first use of a DO-97 
rating pursuant thereto, notify 
the NPA in writing of the quota 
he has established, the base 
period he has used, the method 
quota, and any corrections he 
has made for seasonal or other 
factors.” 

Section 5. Quantity restrictions. 
(a) Charges against quota. “Every 
person who, during any calendar 
makes any use of DO-97 


tion that dealers can use for rating, assigned by this regulation, 


| shop service equipment and which shall 
itheir customers can use to obtain quota for that quarter: 


charge his MRO 


(1) All 


against 


|parts and assemblies to keep their MRO material ordered for delivery 


{trucks in operation, 
purpose of supplying the 


either for the during the quarter, whether or not 
maker obtained bv 


use of the DO-97 rat- 


|with ability to get unavailable ma- ing, and (2) all material for minor 


terial to expedite shipments of 
parts or assemblies that are needed 
|in a hurry and which cannot be 
acquired speedily in any other 
| manner 


(Continued on Page 30, Col, 1) 


Sales of Cracks 


Dealers cannot make out _ Exceeding 1950 


DO-97 orders themselves, excep 
| tor obtaining their own cans 
| shop equipment, or as_ provided 
|under section six of regulation four | 
and directive one, title 32A, Na- | 
tional Defense appendix, which 
| reads as follows: 
| “Materials obtained for an- 
| other’s benefit—materials sup- 
plied by service trades. Any busi- 
ness enterprise (such as a service 
repair shop) engaged in doing 
| maintenance or repair work or 
installing minor capital additions 
for any other person (as defined 
in section 2) may use a DO- oF 


—— Plan Adaptable to Truck Dealers 





ILLETT CO., Chicago, credits|frozen food units, milk tank jobs,, all trucks are given an “A” in- 
a new method of maintenance| riggers and general cartage units.| spection once a month or every 
for its large fleet of trucks not . * # 1,500 miles, and a “B” inspection 
only with saving the firm $31,097| \7OT all of Willett’s 1,000 power every six months. 
: : . garaged in one place. The com- cludes lubrication, checking cooling 
A good many observers think | pany’s newest maintenance pro-|_. ane 7 ; 
that Willett’s system of monthly | gram calls for making a monthly, system, tires, electrical equipment, 
and six-month checks might well |or “A” inspection at whatever ga-|8eneral tightening and road test 


be copied by dealers and applied 


vehicles. 


maintain trucks for usage in a wide | 
variety of hauling uses. 

The Willett fleet runs the gamut 
of pie-wagons to heavy-duty jobs 
with a 72,000-GVW rating. It a, 
cludes 70 units for hauling steel, | 
60 beer trucks, bakery trucks, | 


| rage they may be. 
to owners of only one or two | 
| air 

Willett conducts a large leasing | mechanism, 
operation and, like a dealer, has to! side inspections. 





Private Carriers Upheld ..... 
Truck New Products ...... 


for adjustments, takes an average 


A service truck, equipped with of 1.5 -manhours’ time. Te “a 
compressor and lubricating |imspection, far more complete, | 
is used for these out- |*@kes 4.5 manhours. 
* + * 


T IS believed that truck dealers | 
or combination car and truck| 
| dealers could well incorporate such 
an inspection and diagnosis pro- 
gram on a flat-rate basis that 


Under the revised Willett plan | 


Truck Highlights 


-Page 29 
.. Page 34 
and adjustments and 


lubricating | 


that would be highly acceptable 
the truck-owner. 

In selling such a monthly and 
six-month maintenance deal, the 
dealer would not only have an 
attractive package for owners of 
his own make truck but for own- 
ers of other makes operating in 
his service area. A dealer might 
so schedule monthly trips into his 
shop that they would eliminate 
much of his idle time. 


In addition to the revenue from 
|}actual diagnosis and _ inspection! 
| work the dealer might also expect | 
to fall heir to a large volume of | 
service work that would not come | 
under the normal inspection agree- | 
ment. 


to 


(See INSPECTION, Page 30, Col, 5) 


| 


The operator of the main-| pounds, 
would cover the cost of inspections | tenance would pick up these neces-| pounds, 30 percent, and 5,001-10,000 
pounds, 21 percent, 


By 29 Dicdiceass 


ANUARY new-truck  registra- 
tions increased 29 percent this 
year over the total in the same 
month of 1950. With returns in 
from all states, the totals were 88,- 
058, against 67,925 in January, 1950 
This represented a gain of 20,- 
133 units for the first month of 
this year, and the total of 88,058 
was an alltime high for the 
month of January, topping the 
previous peak of 69,486, set in 

January, 1948. 

Practically every major builder 
in the industry recorded gains in 
registrations for the month with 
two, White and Kenworth, more 
than doubling their last year sales 
with gains of 102 and 131 percent, 
respectively. 

( THER truck makers showing 

large gains during the month 
over last year were: GMC, 80 per- 
ment; Reo, 54; International, 33: 
Mack, 25; Dodge, 37; Chevrolet, 26, 
and Ford, 17 percent. 

Trucks in the 26,000 pounds 
GVW class showed a gain of 93 
percent in January, 1951, regis- 
trations, compared with the same 
month of last year. 

The over-26,000 pounds GVW 
class showed a 70 percent increase, 
while advances in the other weight 
classifications were: Under-5,000 
29 percent; 14,001-16,000 








ns 
as 





WASHINGTON.—The U. S. Su- 

eme Court has upheld a ruling 
iat a business firm, where its 
iain business is not trucking, does 
xt lose its private carrier status 

it directly or indirectly collects 
ompensation for delivering its 
oods to customers in its own 
ehicles. 

The high tribunal’s decision 
affirmed a ruling of the U.S. Dis- 
trict Court of Richmond, Va. The 
case constituted an appeal by 
Brooks Transportation Co. and 
other firms from decisions of the 
Interstate Commerce Commission 
and lower courts. 

The earlier decisions held that 
Lenoir Chair Co., Lenoir, N. C., and 
Schenley Distillers Corp., New York 
and Frankfurt, Ky.. are private 


earriers even though they some- 
times charge for hauling their 
goods. 


The ruling upheld the “primary 
business test” as the major deter- 
minant of carrier status. 

Since private carriers are exempt 
from all but ICC safety regulations, | 
for-hire carriers contended that | 
validation of the primary business | 
test would open the door to an in- 
sidious and hard-to-regulate form 
of competition. 

Private carriers maintained 
that attacks on the underlying 
principle showed a for-hire car- 
rier desire to stifle private trans- 
portation. 
Private carriers told the Supreme | 

Court, and the court now has | 
agreed, that: 

“Congress never intended to pro- 
hibit a concern which transports 
in its own trucks, goods sold bv it. | 
from directly or indirectlv collect- | 
ing compensation for transporting 
these goods, or that such a concern 
was to be considered as a for-hire 


Allman Suggests 
Enlightened View 
On Truck Laws 


DETROIT.—A plea that the na- 
tion’s lawmakers quit “tossing sard 
in the gears” of highway trans- 
portation progress was voiced here 
by L. C. Allman, vice-president of 
Fruehauf Trailer Co. 

Speaking at the annual meeting 
of the Purchasing Agents Assn. of 
Detroit, he said: 

“Motor transport is only in its| 
infancy. It is just beginning to 
serve. But right now, lawmakers | 
in practically all of the states are 
building a steady series of road 
blocks by making the laws regulat- 
ing length, axle loads and gross 
loads different in each of the many 
states. Most of these laws were 
not written on the basis of high- 
way engineering experience, but 
were lobbied through the lawmak- | 
ing bodies by men who wanted to 
make it impossible for highway, 
haulage to serve all of our people.” | 

At a time when more demands 
are being made upon the utility of 
truck transport than ever before, | 
Allman said, many state legisla- 
tures are being asked to step up 
gasoline and weight taxes on motor 
vehicles. 

The higher taxes cannot help but 
result in added transportation costs 
in everything the public buys, All- 
man warned. 
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The Modern Service Identification 
Emblem—Plus Advertising Value. 
Write TOD. i “$i 

FREE SAMPLE. yeantiful full-size 
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Private Carriers Upheld 


Supreme Court Rules That They Can Charge 
For Transporting Their Goods 
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Scrappage of Trucks 






- ~ Serap- 
Trucks in Use New Trucks Sold “— Trucks Surviving Trucks Failing Scrappage ler 
arrin . °, 
Year_____Number__Year__—Number__—Scrapoane_——_Year Number__—Sereppage “in Use Sold” 
carrier and subject to regulation, | 1924 2,126,216 1925 333,150 2,459,360 1925 2,332,585 126,781 5.44 38.05 
when such transportation is_ in| 1925 2,332,585 1926 387,341 2,719,926 1926 2,671,061 48,865 1.83 12.62 
‘bona fide’ furtherance of a non- | 1926 2 671,061 1927 327,965 2,999,026 1927 2,804,196 194,830 6.95 59.41 
transportation service.” ; | 1927 2,804,196 1928 341,123 3,145,319 1928 2.990,927 154,392 5.16 45.26 
Participating in the hearings! 1928 2,990,927 1929 527,057 3,517,984 1929 3,302,761 215,223 6.52 40.84 
were the Private Carriers confer- : , 
ence of the American Trucking 1929 3,302,761 1930 410,699 3,713,460 1930 3,416,9 
; ,302, . 713, 416,962 296,498 8.68 72.19 
Assns., ATA’s Regular Common 1930 3,416,962 1931 313,884 3,730,846 1931 3,318,782 412,064 12.41 131.28 
Carrier conference, the National | 1931 3,318,782 1932 180,332 3,499,114 1932 3,070,076 429,038 13.98 237.91 
a < acon’ i || 1932 3,070,076 1933 245,869 3,315,945 1933 2,962,614 353,331 11.89 143.71 
a e National Industrial Traffic | 1933 2,962,614 1934 403,886 3 ; 
loa | ,366,500 1934 3,274,994 91,506 2.79 22.66 
—_—_——_———— 1934 3,274,994 1935 510,683 3,785,677 1935 3,535,661 250,016 7.07 48.96 
Deluxe Products Forms 1935 3,535,661 1936 611,644 4,147,305 1936 3,887,393 259,912 6.68 42.49 
° . Pras 1936 3,887,393 1937 618,249 4,505,642 1937 4,150,072 355,570 8.57 57.51 
Industrial Sales Unit 1937 4,150,072 1938 365,349 4,515,421 1938 4,038,207 477,214 11.82 130.62 
RACINE, Wis.—Deluxe Products | 1938 4,038,207 1939 486,748 4,524,955 1939 4,318,706 206,249 4.77 42.37 
Corp., LaPorte, -Ind., has _ estab- , , 
lished a separate industrial sales | 1939 4,318,706 1940 576,327 4,895,033 1940 4,539,969 355,064 7.82 61.61 
division for its gasoline and diesel | 1940 4,539,969 1941 640,697 5,180,666 1941 4,838,378 342,288 7.07 53.42 
engine oil filters and replacement | 194) 4,838,378 1942-3-4 350,797 5,189,175 1944 4,506,189 682,986 15.16 
cartridges, according to John L.| 1942 4,506,189 1945-6 1,348,789 5,854,978 1946 5,462,973 392,005 7.18 29.06 
Engels, vice-president of the com- | 1946 5,462,973 1947 954,217 6,417,190 1947 6,378,433 38,757 61 4.06 
pany. 1947 6,378,433 1948 —«*'1,035,174 7,413,607 1948 7,105,740 307,867 4.33 
: belie . 378, 035, 413, 105, j ’ 29.74 
i h- 3 SE we be 1948 7,105,740 1949 761,961 8,067,701 1949 7,583,663 484,038 6.38 50.32 
eade . F. Austin, Dallas, for- 949 7,583,663 1950 —‘1,142,307 
mer representative of the organi- es _ oe — ones oes = = 
Compiled by R. L. Polk & Co 


zation in the southwestern area. 
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without extra work 








%& A complete line 
to choose from 





% A model for every 


a 
job, every chassis 


BODY and 
HOIST 





A Heil distributor near 
you does the mounting 
and servicing! 









fast, clean dumping. Heil weight- 
saving design helps him haul big- 
ger loads, saves gas and tires. 


Let your Heil distributor help 
you get two profits when you sell 
one truck. He can help you recom- 
mend the right Heil Body and 
Hoist — and he does the mount- 
ing expertly and quickly. Get 
acquainted with him now — he’s 
as near as your phone. 


Every time you sell a Heil Body 
and Hoist, you make more money 
— and get another customer who 
stays a friend. 


50 years of design and fabricat- 
ing experience stand back of your 
good judgment in recommending 
Heil. Heil no-sag construction 
and quick-acting hydraulic hoist 
help your customer enjoy long 
dump-body life; less down-time; 


THe HEIL co. 


DEPT, 5931, 3059 WEST MONTANA STREET ° MILWAUKEE 1, 
Factories: Milwaukee — Hillside, N. J. 


District Offices: Hillside © Washington, D. C. * Atlanta © Milwaukee ® Detroit ® Chicago 
Minneapolis © Kansas City * Dallas © Los Angeles © Seattle 8-164 
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Colecto-Pak Garbage Unit 





Contractors’ Body 
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WISCONSIN 





Platform Conversion Hoist 
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DO Procedure Outlined .. . 





_AUTOMOTIVE NEWS, MARCH 26, 1951 _ 


Aid on Searce Truck Parts 


thorized under the ene 
is -gulation to use the rating 
capital additions ordered for de- ae materials covered by the 

livery during the quarter, if (but! oper. 

only if) obtained by use of the| . « * 

DO-97 rating.” T IS urgently suggested that 
The authority the |= dealers who may wish to use 


(Continued from Page 28) 


for making 


rating is spelled out in Section 3|a DO-97 rating for their own needs | 


(DO rating assigned). The NPA| a 


hereby assigns to every business | 


enterprise, government agency and ‘National Roadeo 
institution the right to apply a nor! Set for Ch icago 


rating to obtain — and wae 

capital additions, subject to the 
quantity restrictions ery nin |Next October 
Section 4 (given above). Suc 

ratings shall be applied by placing | WASHINGTON. — The 1951 
on the order for MRO and minor |tional Truck Roadeo, sponsored by 
capital additions, or on a separate | the American Trucking Assns., will 
piece of paper attached to the order | be held Oct. 22-25 in Chicago’s In- 
or clearly identifying it, the symbol | ternational amphitheater. : 

DO-97 together with the words | The contest will be held in con- 
“Certified under Regulation 4.” | junction with ATA’s annual conven- | 
Such certification shall be signed |tion, scheduled Oct. 22-26 at the | 
as prescribed in Section 8 of NPA| Stevens hotel, Chicago. 

regulation two. This certification| More than 75 of the state roadeo 
shall constitute a representation|champions in the four classes of 
to the supplier and to the NPA|competition are expected to com- 
that the person making it is au-'pete in the 1951 finals. 


Na-| with the nearest Department of| Office. 


|Commerce office to make certain | | 
that he uses the proper symbol|& means of getting material that | 


or those of a_ customer 
truck is 


should get in touch with 


are applying the DO-97 
properly. 

Where the DO rating is needed 
|for a customer and where the ma- 


terial is not used in the repair of 


shop, the customer and only the 
customer can apply the DO rating 


whose 
in their shop for repair 
their | & 
nearest Department of Commerce | # 
office and make certain that they 
rating | 





| Used by Trucking Firm— 


These Chevrolet Suburban Carry-alis have b 


| the company's six districts, checking drivers 
| in case of emergency. Each car is equipped 





jand the dealer should suggest to/| 


2 ‘ ae 
PACIFIC INTERMOUNTAIN . x 





een placed into service by Pacific Intermounta n 
a vehicle in the dealer’s service | E*Press to be used as highway courtesy cars. District driver supervisors will travel throuch 


and assisting both their own men and motorists 
with repair tools and first-aid materials. 


the customer that he get in touch | local Department of Commerce | operating supplies they sell in an 


It does, however, make available 


|ticipation of DO-97 orders 
expect to receive later. 


NPA said there are 


the 


indications 


for his needs and that he is using|may be scarce or in short supply |that some businesses have misin- 


the rating properly. 


The present act is intended to 
make critical material available 
in hardship cases and may be 
amended or acted on in such a 
way that it clarifies many points 
that now are left mainly to the 
judgment of the user and his 


land easing many hardship cases, 
especially among those engaged in 
| transportation. 
* 2 + 
| NPA SAID March 12 that busi- 
| nesses are not permitted to 
|extend DO-97 ratings to obtain in- 
‘ventory of maintenance, repair and 


COMMON SENSE BUILDS BUSINESS 









“You can carry o bi 
load and you can speed ina am 
'e just about as 
brakes. One $| 


and dangerous oS the other. 


That’s right, but Associates, pioneers of non- 
recourse financing for automobile dealers, 
can relieve you of that contingent liability 
burden by buying your time contracts on a 
“without recourse” basis. 

By assigning your contracts “without 
recourse’, your risk is eliminated 
and loss liability is borne by the 
largest truly non-recourse company 
in the finance business today. Back of every 
Associates deal is the strength of over 
$376,000,000 in assets and a reputation built 
through more than a third of a century of 
growth with the automotive industry. 

Associates’ non-recourse feature is like all 
other Associates services—keyed to the dealer’s 
needs. The complete Associates finance plan 
helps you do the greatest amount of business 
on the soundest basis. We invite you to take 


advantage of it. 





Associates Investment Company 


Associates Discount Corporation 


Emmceo Insurance Company 


South Bend, Indiana 
















| terpreted NPA _ regulation four, 
| which provides for the issuance of 
| MRO DO-97 ratings. 
| Section 2(h) of NPA regulation 
four says in part: 
“Products used for 
materials required for incorpora- 
tion in such products) shall not 
j|be deemed ‘MRO’ as to the pro- 
| ducer of such products even though 
he sells them for use by others 
as ‘MRO.’ However, when he re- 
ceives rated orders for such prod- 
ucts, he may extend the rating to 
get materials to be incorporated in 
the products. 
“Materials or products sold by a 
| distributor thereof for use by others 
jas ‘MRO’ shall not be deemed 
'‘MRO’ as to such distributor but, 
when he receives rated orders for 
them, he may extend the rating 
to get them.” 


‘MRO’ (or 


. 
| Inspection 
(Continued from Page 28) 
|Sary other jobs in the course of 
| his regular inspection and main- 
‘tenance work on each truck as he 
went along. 


After establishing this service 
jand making it highly desirable to 
| truck operators in his neighbor- 
| hood, and as his capacity to take 
on additional jobs became ab- 
sorbed, such an operation would 
put the dealer in a position where 
'he could only offer this service to 
|those owners who were regular 
| customers for vehicles. 

* * * 


| Tas has been done in many in- 
| stances where the service is de- 
'sired and facilities do become 
cramped. It adds materially to the 
dealer's standing in his area to be 
|able to offer such a service to only 
his truck customers. 


The Willett Co. has found that 
by having this preventive mainten- 
ance system established in its op- 
eration that it can operate on a 
| very efficient basis and also replace 
|equipment to the best advantage 
| on approximately a four-year basis. 

A. Walter Neumann, director of 
maintenance for the company, 
| stresses that well-trained inspec- 
tion men and the best materials 
be used throughout. For instance, 
a man who would slight even one 
operation in the “A” inspection 
might be the cause of an expen- 
sive repair or a breakdown on 
| the road that would lose a cus- 
tomer. 


He also points out that as vehi- 
cles are lubricated but once a 
|month, it pays to use only the best 
|lubricants available. He advocates 
|lubricants that won’t pound out or 
become hard and dry during the 
period. Watch oil very closely, not 
jonly as to original quality but as 
ito its performance in each indi- 
vidual job, he adds. 


In the six-month inspection a 
|}complete engine diagnosis follow- 
ing the Sun diagnosis system is 
used, as well as a full safety in- 
|spection and adjustment. Addi- 
|tional procedures are listed for re- 
| frigerated trucks and_ gasoline- 
| powered transports. 

Dealers interested in getting the 
|full story on the Willett operation, 
| together with the two complete in- 
|spection procedures, can procure 
|them by writing the Society of 
| Automotive Engineers, Inc., 29 W. 
39th St., New York 18, asking for 
bulletin 581 titled “Maintenance 
Savings Accomplished Through an 
Integrated Plan of Precision Test- 
ing and Adjustment to Manufac- 
turers’ Standards.” 
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By Jack Weed 


(Continued from Page 28) 


emands being placed upon all 
iodes of transportation at this 
ime.” 


Overload Problem 


T KINDA looks as if the inter- 

ests that started all these anti- 
ruck propaganda stories, and the 
1ighway engineers and other poli- 
ticos who jumped on the band- 
wagon to wash their own dirty 
inen and hide their shortcomings, 
might have made their effort for | 
iaught, I can’t see any state hold- | 
ng out against a national emerg- 
eney, regardless of how much 
pressure is put on them to casti- 
gate the truck business as a whole, 
for lack of foresight in their own 
building program, for lack of using | 
their highway funds to keep main- 
tenance up during the years since 
the war and for the derelictions 
of a very small percentage of all 
highway users who have taken ad- 
vantage of lax law enforcement to 
carry unlawful overloads. 

Kentucky, under the domina- 
tion of the L & N railroad, did 
its best to remain a barrier for 
north and south truck traffic dur- 
ing the past war, but had to 
knuckle down to establishing 
universal standards. North Caro- 
lina was another state with the 
same attitude. 

I have no quarrel with a state 
that puts a high fine and strict 
law on overloading. It is one means 
of getting around the present laxity 
in enforcing the laws against over- 
loading we now have on our books, 
and which would control it if the | 
violators were hit hard and often | 
enough. I'm even for legislation 
that would necessitate unloading at | 
the spot where the violator was 
caught in case of gross overload | 
conditions. : 

* * 


N. Y. an Example 
~UCH iegislation—if enforced—| 

would deter most haulers who} 
deliberately flaunt the regulations | 
because they know that the per-| 
centage is in their favor, and the | 
hauler who knowingly hauls an 
overweight load because it is put 
on his vehicle by his contractor 
and he is afraid to protest for fear | 
of losing his contract. 

But I am not in sympathy with) 
the legislators of the state of New} 
York and its Michigan-born gov- | 
ernor, who wishes to further penal- 
ize not only the truckers in his | 
state but all truckers who must go} 
through a part of the state, by| 
means of a proposed weight dis- | 
tance tax. 

Here is a state that has led the 
nation for over 20 years in the 
amount and percentage of high- 
way fund diversion, now endeav- | 
oring to pay for its needed and 
politically advantageous road im- 
provement program by lowering 
the boom on the truckers. The 
proposed New York tax would 
start at six mills per mile for 
vehicles of 18,001 to 20,000 pounds 
loaded weight to as high as 24 
mills per mile for trucks of 60,000 
up to the state limit of 63,000 
pounds loaded weight. 

While it seems like crying “wolf” 
to say that such legislation will 
hurt the truck industry when the 
rails are making every effort to 
increase their rates drastically all 
along the line, there can be no 
question but that all of these ex- 
cessive taxes will eventually be 
paid by the public in higher costs 
for everything that must be shipped 
in to them and that the trend of 
higher truck taxes will tend to 
drive the smaller operators out of 
business. 

With their higher overheads, the 
smaller haulers cannot possibly | 
absorb the tax load in the same 
degree as the larger operator with | 
his ability to spread the burden| 
over more business, 

Such a trend cannot but help to 
hurt the truck dealer, and espe- 
cially the smaller dealer. As the 
purchasing power gets into larger 
hands and greater quantities, the 
net profit per average sale can’t 
help but diminish. For that reason, 
if for no other, every truck dealer 
in every state should endeavor to 
make certain that the truck laws 
in his state are equitable and fair 
to both the state and the operator. 

* * x 








Dodge’s New Book 


[Fpees= has recently brought out 
one of the most comprehensive 


body builders’ layout books that it 
has ever been my fortune to see. 
It seems to be complete in every 
detail and graphs how every 
change in the new models will 
affect truck dimensions. 


Copies of this book, I under- 
stand, are going out to approxi- 
mately 1,000 body and _ special 
equipment builders and distrib- 
utors across the country. It can’t 
help but improve _ relationships 
that the Dodge truck dealer may 
have with the body builders and 
equipment distributors in his 
area, 

There is nothing more harassing 


| Fields, 


|to a body builder than to have to| 


work with questionable blueprints 


when the body man has to build 
a special body in advance of the} 
receipt of the chassis at his shop. 
If the dimensions on the blueprint, 


or the dimensions the body builder | | 


works out, are not correct it many 
times costs him considerable time 
wasted and money to correct these 
after the chassis arrives. 

* * * 


Joe Fields 


) epttcleneaey Chrysler top “exec,” 
+“% whom I had known since my 
cub days in the industry, Joe 
passed away March 12. 
Among the group of us at the old 
Carl M. Green Co. who had to make 
contact with Joe, I believe that I 
was the only one who really un- 





that don’t give needed dimensions | ’ 


Ses ae 





Conforms to Neighborhood Style— 
Middletown Lincoln-Mercury, Middletown, O., has constructed this 80 by 200 foot building 
to match the homes being built in its area. The service section is located at the rear. 


derstood him. I know that my|Chalmers, and Joe was in the sales 
boss, Charlie Steele, hated to take | department. 
a piece of copy out to Joe for an| I had a grandfather who was like 


okay in the days when we handled | (See TRUCKIN’, Page 42, Col. 5) 


FRUEHAUF VAN BODIES ane Job-Fitted’ 
to YOUR 





5. peries you consider any other Truck Body 
today, you owe it to yourself to investigate 
these “BIG 5” FRUEHAUF BUYING AD- 


VANTAGES: 


1. Over 500 standard body options “job-fit” 
them to your business. 2. All steel, “Unit-Built” 
construction. 3. Straight-frame or wheelhous- 
ing... all popular lengths. 4. Fast assembling, 
mounting and painting service at 80 Branches 
coast-to-coast. 5. Custom-built quality at pro- 


duction-line prices. . 


. lowest in the industry. 


USINESS...OVER 500 WAYS! 
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Fruehauf Truck Body 


“JOB-FITTED” IN MINIATURE! foster sc. oe” 


make up your own unit—complete with all options—before it’s built! 
A few seconds is all it takes. Ask for your model kit today—free to 
any prospect upon request. 


FREE CATALOG AND MODEL KIT! 


See your local Truck Dealer or Fruehauf man, or write 


FRUEHAUF TRAILER COMPANY 


BODY DIVISION 


10969 HARPER AVE. * DETROIT 32, MICH. 














Modern Trail-Drivers 
11,000,000 Tons of Livestock Reported 


Sent to Market 


CHICAGO.—A_ new record of 
nearly 11 million tons of livestock 
reached the market by truck in 
1950, according to figures released 
by The Corn Belt Farm Dailies, the 
publications of the livestock indus- 
try. This represents 75 percent of 
the total tonnage of cattle, hogs 
and sheep arriving at the market 
terminals, the report stated. 

While only figures on livestock 


by Trucks in ’50 


transported to the markets are ob- 
tainable, it was estimated by the 
industry papers that nearly 100 
percent of all meat animals ride 
part, if not all, the way to their 
ultimate destination in trucks. In- 
variably, livestock leaves the farm 
by truck for the nearest rail siding, 
if not on to the market. 


The record 1950 total is shown 


to be the result of a steadily in-| 


creasing use of truck transportation 
since 1946. At that time, the total 
percentage of livestock tonnage 
shipped by truck to all markets 
was listed at 56.7. The figure in- 
creased to 65.9 in 1947, 68.3 in 1948, 
68.7 in 1949, and the new high of 
75.2 in 1950. 

The publications estimated that 
3,500,000 truck loads were needed 


to transport the 52,272,774 live ani- | 


mals from farms during the year. 

Placed bumper to bumper, this 
number of trucks would reach 
around the world at the equator, 
and that the miles the loaded 
| trucks traveled would equal 15,000 
trips around the equator, The Corn 
Belt Farm Dailies stated. 





Ouzts Chevrolet Loans Truck— 

J. Guy Ourts, president of the Winder (Ga.) dealership, presents a new Chevrolet trick 
to G. Fred Ingram, vocational teacher at Winder school, for use by the local Future Farmers 
of America chapter. Looking on are J. O. McNeal, superintendent of county schools, and 
Howard S. Peek, superintendent of city schools. Officers of the FFA watch from the truck 


New Passenger Car Registrations, All States for January, 1951-1950 


Car registrations by states are 
released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 
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All States Reported "51 12573, 9891, 23471 39312 85247, 78562, 2810 22960 104332, 37396, 9441 1.4523, 22469 37362, 221191 5533 4550 10083 291 424 542 9334 11228 7000 19422 2421 1251 472766 
To Date for January '50| 12090, 8420, 23684, 43407 8760! 70654 1868 17551 90073, 28038, 2737 84887| 19592 27227 16248! 412-2556 2968 73,444 «5199159 7584 4146 14404 1820 290381562 











New Passenger Car Registrations, 10 States for February, 1951-1950 
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New Commercial Car Registrations, All States for January, 1951-1950 
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New Commercial Car 





Truck registrations by states are 
released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 
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Registrations, 15 States for February, 1951-1950 
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Insurance Fight 


Looms in Florida 


| 

| MIAMI, Fla.—Miami auto dealers 
are watching moves of the insur- 
|/ance interests to determine whether 
they will have to make a fight in 
ithe legislature to prevent their 
elimination as limited insurance 
;}agents in connection with automo- 
| bile financing. 

Insurance men are engaged in 
‘ ak ies : W. (2d) 817. Here it was shown 7 ,|drafting a new code, but it was 
garage is liable for theft of an au-| Stored it in a garage which : the Miam! Auto Dealers Assn. that 





Court Decisions 


By Leo T. Parker |the bailee, garageman, must use 


Attorney at Law | ordinary care to safeguard an auto- 


l N AUTO dealer in Valley City, |mobile against theft. If he does so 
“AN. D., asked this question: he js not liable for theft or other 
“When is a garage owner liable for 2 s 

loss of the car. 
theft or loss of a parked automo- . . a 
bile?” | See Reimers v. Peterson, 22 N. 








Lawsuits Affecting Dealers... 







; — tomobile from where it is parked on, burned during the night. The Sate the een ectvcanee Maar Gi 
' an hourly basis if the testimony) automobile was destroyed and its | enjoyed in the m4 "Chass B 
shows that neglect of the garage owner sued the garage owner for | Wins Honor in Frankfort, Ky.— Tutan who sepecneliie the Miami 
owner to guard the automobile re- damages. . ; | This float, entered in a recent parade by Goins Motor Co., was judged one of the out-|/ association on the state organiza- 
sulted in the theft. On the other Since the automobile owner failed | standing commercial floats. The float was mounted on a Studebaker truck chassis. |tion’s legislative committee, indi- 
hand, a garage owner is not liable to convince the court that the fire iste cated that there will be no definite 
a gp ged e. temn a started as a result of negligence of | action until just prior to convening 
or theft of an automobile from a the garage ow res, | gre — hate amit ¢ etn chi > legisiat 
cpate rented to the automobile a eee ae eas ee Circuit Court Upholds state against . oe chain eT the legislature next month. 
owner by the day, week or month. | the garage owner liable for the loss. Va. Fair Trade Act with selling cigarets below cost, an acaeee ee reports _—— 
7 See Freeman v. Myers Automo- The court said: RICHMOND, Va. — Constitution- a eee — — aoe Se eee general anieemank ont while 
5 bile Service Co., 40 S. E. (2d) 366, “Defendant (garage owner) was ality of Virginia’s unfair trade sales act is a ‘valid exercise = attendance was disappointing, it 
e where the testimony showed that not an insurer, and it then becomes | practices act, outlawing below cost |P0lice power by the state and its|\ 4. 4 better show than last year’s 
an automobile owner paid $4 per incumbent on the bailor (automo- retail sales, has been upheld by Provis'ons have a “reasonable rela-/as a token of their appreciat'eh 
tte j month for a designated space in@ bile owner) to show that the circuit court Judge Harold N./|tion to a proper legislative purpose | the dealers presented a gold wrist 
38683 garage. The automobile - was bailee’s want of care co-operated | Snead. and are not arbitrary or discrimin-| watch to Jack Zeder, general chair- 
36730 stolen from the space and it has with the destroying cause.” Ruling in a case brought by the atory.” |man of the show committee 
a never been found. ; — - ——. : 
81562 In subsequent litigation the high- 
er court held the garage owner not NO MATTER WHAT THE FUTURE HOLDS: 
liable, saying: A 
If a designated place was 
assigned to the owner of the car 
the status was that of a lease, but 
the status of bailment was not cre- 
ated under either circumstance.’ 
& a ” 
~ | a OTHER words, where a space 
: in a garage or parking lot is 
2 rented to the owner of an automo- 
bile the relationship of the auto- 
1503 mobile owner and the garageman 


is tenant and landlord. If, however, 
1228 one entrusts his automobile to the 
0088 care of a garage owner, or pro- 
97084 prietor of a parking lot, the legal 
4961 relationship is bailor and _ bailee. 
4479 Under the latter circumstances 
573 er = 


a | Fruehauf to Use 
= Trailers Made 


1961 x 

1807 For Lustron 

3/33 DETROIT.—The 800 truck-trail- 
1253 ers manufactured by Fruehauf for 
16!5 Commercial Home Equipment Corp. 
1384 to haul Lustron prefabricated 
a. homes—which figured prominently 
in the RFC investigation headlines 
recently—are now in Fruehauf’s 
possession and plans are to convert 
them without loss to Fruehauf, 
President Roy Fruehauf revealed 
last week. 

The specially-built trailers are to 
be converted into commercial trail- 
ers “as soon as possible,” Fruehauf 
declared in a letter to stockholders. 
“We do not anticipate any loss on 
this conversion,” he said. 

Fruehauf, who was one of the 
principal witnesses in the Ful- 
ly bright committee investigation into 
iv RFC practices and who testified, 

k under oath, that a Washington law- 

yer had told him he had two RFC 
directors “in his hip pocket,” 
pointed out to stockholders that 
the Commercial Home Equipment 
still owed Fruehauf $2,500,000 for 
the Lustron trailers. 
| His letter also said that the 1950 
earnings of the company would ex- 
| ceed $8,500,000 after all taxes and 
' the excess profits taxes. The 1950 
annual report figures will be an- 
nounced the latter part of this 
month, he said. 
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Truckstell, Baumis 
United by Merger 


CLEVELAND.—Through merger 
of assets, the Truckstell Mfg. Co., 
Cleveland, will use the facilities of * 
Baumis Mfg. Corp., Townsend, for filling 
Mass., to boost production of the 
Baumis dual axle truck drives, it Defense Orders 
has been announced by Donald W. 

Meyer, president of Truckstell. are at your 

The Baumis dual-axle drive can disposal 
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Never before have 
these Ideals meant so much. 
Our facilities 
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be used to convert any standard 


medium or light-heavy two-axle CAepenrdtbia 
truck into a “10-wheeler,” with two 

rear driving axles. According to aud tole pair, 
Meyer, use of 10-wheelers also “ _ 
helps truck operators meet high- | Of, 


way loading requirements, since of 


weight per axle is reduced even 
though gross weight is increased. . 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive | QYY 7 
method of reaching the men who want | " SS é 
what you have or have what you want! | 


See the back pages of this issue. METALFLO + LOCKSEAM + COIL STRIP AND SEAMLESS TUBING + TUBULAR PARTS 


rt & iH TUBE AND MANUFACTURING COMPANY 
248 UN. Forman Avenue * Detroit 17, Michigan * Vinewood 2-3600 
(P 


) —_ JL 9 
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Truck New Products ce es 


the plant, has been prepared by Dearborn Publishes Book 


Towmotor Corp., 1226 E. 
Cleveland. 


ern stacking methods. 


The methods in the job study| 
show that loading costs were re- 
duced 75 percent, and that ware- 
| house capacity was tripled by mod- 


AUTOMOTIVE NEWS, MARCH 26, 1951 See 
couplings, tire valve tools, valve | 
cores and other automotive prod- | 
ucts. 


52 St., Telling of Ford Tractors 


“Power for Production,” a 40-| 
page booklet covering the Ford 
tractor and the Dearborn line of 
|farm equipment, as well as the con- 
|tributions of mechanization to bet- 
|ter farm living, has been published | 





* ’ ‘ {by Dearborn Motors, Birmingham, 
Mich. 

The booklet shows how the Ford 
|tractor has been designed with ver- 
\satility in mind. “Power for Pro- 
duction” is illustrated with two- 
color action photographs of farm 
y| equipment. Modern methods of seed 
bed preparation, planting, cultivat- 
jing and harvesting are shown. 





FITS FORD F-3s—Vanette, Inc., Detroit, has 
introduced the Vanette Junior, a narrower unit 
engineered for the stripped parcel delivery | 
chassis. The Junior is built on two wheelbases: 
104-inch or 122-inch, with load areas of 242) 
and 320 cubic feet. 


* * * 










+ + * 


FOR TRACTOR-TRAILERS — Shur-Lock trac- 
tor-trailer connectors, which feature a double- 


By T ( Acme Air Catalog 
, 4 is safety lock, are being produced by Berg Mfg. ¢ sii satel on 
oe ore & Sales Co., 18 E. 18th St., Chicago. This lock; A 12-page catalog describing its 


A certified job study, showing) guarantees that the truck-trailer's lights will| products has been published by 
how Columbus Auto Parts saved | work even though one of the locks is dam-|Acme Air Appliance Co., 100 Hins- 
160 man hours a week in handling) aged, the firm states. The device will operate |dale St., Brooklyn, N. Y. The firm 


. . ‘ae under the iciest and dirtiest conditions, it is - 
and transporting materials within | cjaime makes drain cocks for radiators, 


Job Study Announced 
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Linco/n 


ate wa tem 


Is Second to None in 


Business-Building Appearance 


" and Profitable, Efficien 
A\tter a good many years in 


: +B) 
the Service Division of the Service 


S. E. Gower, Service Manager 
ee Te re when opened. The hardware mechanism is 


automotive industry, during which 
time | have used various makes of FT eT ca 
lubrication equipment, | can 
honestly say that | place Lincoln 
second to none. Its attractive 
appecrance builds business and its 


fast, efficient operation builds profits. 


“| have found that being able to 
give expert lubrication service 
helps build over-all service volume 
because when you have a car on 
the rack, you get a chance to see oie 
what additional repair work | ! 


is needed.” 


S. E. Gower, Service Manager 
East Point Chevrolet Dealer, Inc. 
East Point, Ga. 


Build Lubrication Volume and Profits 


with LIeCOIn (Sol Exginecred 
LUBRICATING EQUIPMENT 


e BUILDS Customer Confidence 

e ASSURES Fast, Easy Operation 

e PROVIDES Trouble-Free Service 

e INSURES Guaranteed Dependable Performance 


For the complete story on 
how you can increase your 
profits with Lincoln Busi- 
ness-Building Equipment, 
ask your Lincoln Jobber — 
or write for brochure entitled 
“StylEngineered Lubrication 
Departments.” 


Replace Lost and Damaged Fittings with LINCOLN BULLNECK* FITTINGS 


eee PIONEER Uist) The modern fitting with the Ball-in-the-Top... 
the choice of original equipment manufacturers 


in the automotive and farm implement indus- 
tries. Seals dirt out... grease in. 


UT TTA at 
LINCOLN ENGINEERING COMPANY - 5709 Natural Bridge Avenue, St. Lovis 20, Missouri 





| says. 


EUte Yih 





TRUCK LIGHTS—The Jetlined Rocket Lites, 
| manufactured by J. W. Speaker Corp., 3059 | 
N. Weil St.. Milwaukee, are designed to 
match the streamlined construction of mod- 
ern trucks. These identification lamps replace 
| the conventional ''three-on-a-bar'' lamps, and | 
may be mounted in any combination, depend- | 
ing on highway department requirements, the 
| firm states. The shape of the Rocket Lite, to- 
gether with the resilient rubber mounting pad, 
|make the lamp suitable for attachment to| 
|any curved surface on truck cab or trailer 
| top. The rubber mounting pad prevents water 7 ; : 
seepage. All wiring is completely concealed, | fom ia a ae G eee 

. "tatlor. “ y uli i y 
| SeSrne fo “vettor-ttes” appearance, Speaker Dixie Tallyho, Inc., Fairburn, Ga. Since the 
| equipment is hand operated, the unit can be 
| used both in the shop and field. Eighteen tons 
jof pressure can be exerted by the slight 
movement of the hand-operated pump, state 
company officials, who claim that this Tire 
matic machine will remove the toughest tire 
from rusty rims. 


TIRE CHANGER — Designed for removing 
heavy aircraft tires and the removal of tires 





| OVERHEAD TRUCK DOOR —R. L. Taylor 
| National Sales, 12480 Evergreen, Detroit 28 
states that its Taylor-Made garage doors have 
| been put through extensive tests in actual op- 
eration on trailers, and one large trucking 
firm has placed an order for 105 trailers with 
this type of door. The door fits between the 
posts and recedes completely into the trailer 


t 


spring operated, and the door can be ad- 
|justed to open completely with finger-tip 
operation, according to Tom Connellan, sales 
}manager. There are two disadvantages to 
this type of closure. A small amount of load- 
ling space is lost at the top of the truck or 
trailer due to the way the door recedes into 
| the opening. Secondly, posts are necessary for 
this type of installation. Advantages claimed 
include: 1. The truck or trailer can be backed 
|up to the dock without opening the doors 
|2. Nothing protrudes from the side to catch 
|on other equipment. 3. Approximately 50 per- 
| cent saving in original cost. 4. There is easy 
| operation. 5. Eliminates costly repairs. 6. The 
favorable reaction of the drivers. 
* * * 





| DUALOC DIFFERENTIAL — The Dualoc 
Drive, Inc., 700 20th St., Rockford, Ill., has 
|}announced it has completed sufficient field 
tests and engineering research and is now 
making plans to market its improved power- 
|dividing differential for autos, trucks and 
|farm equipment. The function of the new 
Dualoc Power-Dividing differential is to dis 
tribute the torque between the wheels, giving 
the wheel with the greater amount of traction 
the greater amount of torque, whereas th 
| conventional differential attempts to force 
each wheel to take approximately half of the 
power output, the company states. Under ad 
| verve driving conditions the Dualoc contro!s 
the flow of torque to the point that slippags 
| due to uneven road surfaces, sand, grave 
snow, ice or slippery mud is minimized ¢ 
the extent that stalling is practically elimi: 
ated, it adds. Operation is automatic. 


ET 
aE LL 





| 

|Parts Dealers Charged 

| With Tax Evasion 

| HARTFORD, Conn.—Two part 
iners in an automobile business 
| were charged before U. S, Commis 
sioner William J. Wholean wit! 
evading payment of $16,621 in in 
come taxes. Harry Lazinski and Jo 
seph Slonim, partners in the L an 
|S Motor Auto Parts Exchange, 46: 
| Albany Ave., waived examination. 

| Inthe complaint, Thomas F. Hur 
|ney, special agent of the Treasur 
|department’s intelligence division 
|charged the two men with evadin; 
personal income tax liabilities ir 
1944. 
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Memos to Dealers 





i URING a visit with dealers in 
the West, one dealer brought 


up the public-relations aspect of| 


dealers pictured on the beach at 
Hawaii or Miami or some other 
nviable spot. 

This dealer took the view that 
while dealers are entitled as much 
as anyone to a vacation, advertis- 
ing the fact is a mistake. 

“You have a heck of a time 
arguing with a customer over a 
$5 repair bill after he sees such 
a picture on the society page.” 

He has a simple system for him-| 
self. When he goes on such a 
junket, he tells the local editors 
of his intention and adds that he 





would rather they didn’t publicize 
the fact. — 
a 


Comic Book Technique 

ORTHWEST K-F MOTORS has 

adapted the comic-book tech-| 
nique to the story of the Kaiser 
car. 

Colorful cartoons show how Kai-| 
sers are built at Willow Run and 
depict features of the car. 

The booklet is an attractive 
job, produced by Artext, Minne- 
apolis. It is used by the 80 deal- 
ers under the Northwest distrib- 
utorship. 

Original press run was 250,000. 
Booklets will be used as mailing 
pieces, showroom handouts, sales- 
men’s calling cards and as give- 
aways at community gatherings. 

It’s an intriguing way to get 


across a story. 
. * * | 


Two-Day Trial 
J. YOUNG, of R. J. Young 
* Motor Co., Inc. (Dodge-Plym- 
outh), New Orleans, is running 
used-car copy in the newspapers 
reading: “R. J. Young says: My 
customers must be satisfied. 
“This is why my guaranteed 
used cars are sold on a two-day 


free driving trial. Money-back 
guaranteed.” 

” o > 
Tie-In 


N GREENFIELD, Mass., La- 
Montagne Motors (Lincoln-Mer- 
cury) tied up OPS Regulation No. 5 
in advertising in the Greenfield | 


Defense Viewed | 
As Pointing Up | 
Safety Need | 


WASHINGTON.—"“Traffic Safety 
as a Part of National Defense” was 
the theme adopted by the 1951 
meeting here of the National Com- 
mittee for Traffic Safety. 

Dr. John W. Studebaker, former 
U. S. commissioner of education, 
sa'd that this subject has been 
brought to prominence “from the 
necessity to conserve manpower 
and materials through traffic acci- 
dent reduction and to assure safe} 
ard efficient highway transporta- | 
tion in the national emergency.” 

Gen. James A. Anderson, Virginia 
commissioner of highways was the 
speaker at the annual luncheon. 
His address was related to the 
need for expanded joint activities 
between public officials and the} 
civic and_ service organizations | 
which provide public support for | 
safety measures, 

Five individuals and six organi- 
zations were presented with cita- 
tions for outstanding performance 
in the field of public support for 
highway safety. 

The program included a panel 
discussion on the impact of the 
national emergency on such high- 
way safety fields as public support, 
public information, public health 
and industry. Norman Damon, vice- 
president of the Automotive Safety 
Foundation, Washington was panel 
moderator. 





Moltz Names Moon 
G. Stanford Moon has been ap- 


pointed used-car manager for Moltz 
Chevrolet Co., Williamsport, Pa. 
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|we sell so many. You know you | 


| set a fair and square deal here.” 
* 


| Score 


| HAT’S the score on cars? That 

question was the theme of a 
newspaper ad used by Orange 
|Motor (Ford), Albany, N. Y., to 
help consumers get a clearer pic- 
— ture of what they may expect from 


|the auto industry. 
By Bob Finlay 


Said copy: “We have been 
guessing the automobile picture 
fairly accurately during the past 
| 35 years and particularly the up 
and down period since 1946. And 
sO we are on record as saying, 
‘We told you so,’ 

“Well—what is the score? The 
score is that new cars are scarce 


Recorder-Gazette by quoting Sec. 4, 
Article F, as follows: | 

“In the case of a sale by a per- 
son not in the business of selling 
used cars, the seller must select 
ao = 7 = h — So we recommend to our old cus 
. , * 
Galivery 42 te oie ‘ the paper. ——s and to our new ones who 

as ave inquired about our cars, to 
‘ enue aan aan Seite take ae | contact us as soon as possible to 
what the guide bevk indicates for | 2vold disappointment on delivery 
the selling price.” of our 1951 Ford; because we 


The ad then went on to describe | will have less in the future.” 





| the services offered: 7 


Ti me to Shed 


N MER ROUGE, La., Windsor 
Chevrolet told the public: 
“You don’t need winter under- 


“We recondition our used cars. 

“We fully guarantee all ’46 to ’51) 
used cars. 

“We sell our used cars at lower | 


| than book prices. | wear any longer! 
“Nor does your car need to 


“These are some of the reasons | 


eatin ais re aU) PP coos 
March ‘1951 .¢ 25¢. ‘In Canada BSt f 


See why Better Homes & Gardens—with 31-million 
circulation—is not only one of the 3 BIGGEST man- 
woman magazines, but is ESPECIALLY BIG in readers’ 
needs for what you sell: 


BIG need for new cars! 
BHG families live in the better homes in the 


better parts of town. Almost all own cars—and 
3 out of 5 BH&G car owners buy new cars! 


BIG need for maintenance! 
BHG': 3%-million families are mainly subur- 


banites. They use cars daily for business, family 


Serving a SCREENED MARKET of 3%-Million Better Families 


MEREDITH PUBLISHING COMPANY, Des Moines, lowa 


and will even become more scarce. | 


| haven’t enough cars now and we} 








Television Focuses on Fageols— 

Twin Coach Co.'s "two grand old men of the bus industry'’ recently went through their 
paces for NBC television cameras. They are F. R. Fageol, chairman of the board, and W. B. 
Fageol, executive vice-president, who in 1927 built the world's first underflow engine bus. In 
the photo "'W. B."' (left) and ''F. R."' are shown about to enter one of the new Twin Coach 
"“Convertibles."' The latter is a combination bus-truck, designed by L. J. Fageol, company 
president and a son of ''F. R."' It can be converted to a litter carrier or field ambulance. 
Others in the picture, taken at the Twin Coach plant in Kent, O., are (left to right): George 
W. DeSellem, Twin Coach sales department; A. C. Palm, president Palm & Patterson, Inc., 
Cleveland, Twin Coach advertising agency, and Robert Blair, NBC cameraman. 





struggle along with winter serv- 
icing and lubricants. 

“Bul « 

“Now that the real warm spring 
days have finally arrived, bring 


Wilson’s Youth Work Cited 

Claude Wilson, dealer in Valleje, 
Calif., has been presented with a 
“Man of the Year Award” for his 








“unselfish contribution” to the 
youth of Vallejo during the last 
five years. 


your car to us for a spring service 
and checkup .. . prompt, courteous 
service.” 





and social occasions—and nearly 2 million take 


vacation auto.tours as well! 


BIG need for accessories! 


BHG' 3%-million families bought millions 
of tires last year. In fact, 8 out of 10 that bought 
tires, bought at least two! That’s just a sample of 
how vital to you this accessory market can be! 


So it’s easy to see what a big boost a campaign 
in BH&G can be to the automotive products you 
sell. It primes your best prospects today—and 
pre-sells them for tomorrow! 





To 












Michigan's Champ— 
Michigan Trucking Assn. members named 
Clinton Knapp Michigan's ‘'Champion Driver 
of 1950" at their annual meeting in Detroit 
recently. Back of the steering wheel of a 
tanker truck for a million miles without a mis- 
hap, he has a string of 16 accident-free years 
on the highways. 
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Thomas K. Morgan has been 
named office manager of the Phila- 
delphia district sales office of Sei- 
berling Rubber Co. Morgan re- 
places A. A. Fuller, who retired 
March 1. Morgan joined the Sei- 
berling organization as a shipping 
clerk in 1946. 


. 


White Motor Adds Porter 


To Board of Directors 

T. M. Evans of Pittsburgh has 
been elected to the board of di- 
rectors of White Motor Co., 
Cleveland. Evans is president of 
H. K. Porter Co., Inc., Pittsburgh. 


Dwyer Named to Head 


California Truckers 


Thomas R. Dwyer, owner and 
president of Delta Lines, Inc., San 
Francisco, is the new president of 


SINGLE SOURCE 
FOR ALL YOUR 
SPRING NEEDS 


TRAINOR 


Helner Springs x Build-up Kits 


There will be fewer trucks available dur- 


ing 1951 because of increasing defense 


needs and that means that trucks must 


PST Ae eat lil | a ele aa bg 


ret ME LC meee mle 


AT Pe TU el Gi eal ts 


et adls Bie el es le eo 


ee ee 


Mell ae ll Lae ee hal 


load tested and engineered for maxi- 


mum carrying capacity with the least 


amount of increased weight. These 
Tat TL Ls) ce 


Trainor Build-Up Kits are designed to re- 


Tiilee ey eh P ee eee eR kes 


and engineered to provide truck and 


tire protection against damage caused 


by excessive loads. Installation is quick 


and simple. 


T-Ta ic Me iM Dee te) ale l 


Tat Be Rie ee et ee ees 


with over 50 years of manufacturing 


Coated ei dla dl eee 


re Pid See 


CINCINNATI 
COLUMBUS 
INDIANAPOLIS 





the Truck Owners Assn. of Cali- 
fornia. He succeeds Frank F. Ter- 


ramorse, of Kentner Truck Lines. 
* * * 


Wagner Electric Names 


Smith Purchase Head 


Wagner Electric Corp. announces 
appointment of J. S. Smith as di- 
rector of pur- 
chases for the 
company. 

Smith has been 
with the company 
for 32 years, be- 
ginning his ca- 
reer with the 
company in the 
research depart- 
ment in 1919. In 
1942, he was 
named manager 
of industrial sales 
department, and held that position 
in St. Louis until his recent ap- 
pointment. 





4. 8S. Smith 


* * 


I-H Appoints Herman 


H. A. Herman has been appointed 
assistant manager of International 
Harvester’s Albany motor truck 
district. 


* * * 


Burns and Wharton Join 


Board at Trailmobile 


Election of two new directors 
of Trailmobile Co., manufacturers 
of commercial truck-trailers, is 
announced by George M. Bunker, 
president, 

They are: William A. Burns jr., 
sales vice-president of the com- 
pany, and J. B. Wharton jr., 
Trailmobile vice-president and 
treasurer. 

. J . 
Three Field Promotions 


Announced by C.L.T. 


Appointments of two new district 
managers and one new branch man- 


ager have been announced by the 
Universal C.1.T. Credit Corp., 1 Park 


Ave., New York. 

Named district manager of the 
firm’s Portland (Me.) office was 
Richard J. Quinn, while a similar 
position in Elmira, N. Y., went to 
Thomas L. Bailey, Paul V, Reckner 
was named branch manager of the 
company’s Akron office. 

* * + 


Rees Manages New Branch 


For White in New Orleans 


White Motor Co. has opened a 
factory branch building in New 
Orleans, it is announced by J. N. 
Bauman, sales vice-president. The 
building is located on S, Clai- 
borne Ave. at Calliope St. 

James S. Rees is branch man- 
ager for White in New Orleans. 
The new White branch includes 
greatly enlarged machine shop 
and garage facilities, a complete 
Parts and accessories department, 
and modern sales and service 


offices and facilities, 
oe * 7 


Auto-Lite Names Valter 


Appointment of William J, Valter 
as manager of the Foundry divi- 
sion of the Electric Auto-Lite Co. 
is announced by Royce G, Martin, 
president and board chairman. 
Valter, who has been assistant 
manager of the Foundry division 
since 1947, succeeds the late W. A. 


O’Brien. 
* © e@ 


| Walker Co. Promotes 
| Martin, Flickinger 


Ben Martin has been appointed 
district manager of the mid- 
southern states for Walker Mfg. 
Co. of Wisconsin, according to 
John L. Engels, vice-president of 
the company, In his new capac- 
ity, Martin will supervise sales 
to the automotive wholesalers of 
Tennessee, Alabama, Arkansas, 
Louisiana, Mississippi and west- 
ern Florida, 

Engels also announced ap- 
pointment of Jack Flickinger of 
Berkeley, Mich., as sales repre- 
sentative of the Walker whole- 
sale division in the eastern Mich- 
igan area, replacing Martin. 

” - + 


C.1.T. Credit Names Olsen 


To Head Twin City Unit 


Universal C.I.T, Credit Corp. an- 
nounces appointment of Robert S. 
Olsen as assistant vice-president 
and head of the company’s Twin 
City division office. He will make 





| 
| 
| 


| 





| whether there 


his office in the Northwestern Bank | branch offices 


Bldg., Minneapolis. 


Olsen and his staff will supervise | Minn.; ; 
| company operations through|N. D., and in Eau Claire, Wis. 


in Duluth, Min» e- 
Rochester and St. Pail, 


apolis, 
Fargo and Grand For:s, 


 Clrereyy: 





bs 


TENNESSEE 


Are Your 


SERVICE MANAGERS, 
PARTS MANAGERS, 


SERVICE SALESMEN and PARTS COUNTERMEN 


oO to make 
DANIEL L. BECK SONNEL 


Director 





handling people and GETTING 
SALES as effectively as you would like? 


Are they 
ANT PROFIT 
organization that the future demands? 


Enroll them now for our 4-Da 
ing course which is especially 
our PARTS and SERVICE PER- 
ETTER MERCHANDISERS who 
SELL more PARTS & SERVICE, are more 


repared to be the IMPORT- 
AKING COGS in your 


Train- 
esigned 


effective in HANDLING COMPLAINTS and BUILDING 
BETTER PUBLIC RELATIONS, who really understand and 
can handle the “PEOPLE” part of their jobs. 


The freight saving on one drive-out will easily pay all expenses. 


Executives Selection & Training Institute 
956 Maccabees Bidg., DETROIT 2, MICH., TEmple 11-55-1 


Advertisement——____— 


Geass Ba Cou 


Most passenger-car dealers make 
over half of their new-car sales to 
families living outside the city 
limits, according to a survey just 
released by the magazine Farm 
Journal. 


Questionnaires were sent to 
every tenth passenger-car dealer 
in the United States. Dealers from 


every city-size responded. 


The purpose of the survey was 
to find out (1) where the cus- 
tomers of dealers live and (2) 
difference 
between out-of-town and city cus- 


is any 


| tomers in buying habits. 


Some of the facts brought to 
light are that cash purchases are 
25 percent more common among 





7 . 
Customers Live? 
car buyers, and that even big 
city dealers depend upon country 
customers for a healthy portion 
of their annual sales. Credit Regu- 


lation W, according to the com 
ments of the dealers themselves, 


| hit the big-city dealers harder than 


those located in smaller centers 


Although, currently at least, de 
mand now outstrips supply, if 
production is allowed to continu: 
at a high level, dealers will once 
again feel the effects of restricted 


| credit and higher taxes. The: 


rural buyers will become ever 
more important than before. 


A complete summary of thi 
interesting and vital survey ma: 


| be obtained from the Dealer Serv 
| ice Department, Farm Journal 
rural car buyers than among city | Philadelphia 5, Pa. 
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bs _ now in its new quarters in the 

Penobscot building, Detroit, 
which gives it about 25 percent 
more space than its former area 


in that building, 
- « oJ 





Aa Affecting Factories and Dealers... 
r Auto Advertising 


Hudson Drops Rose 

Hudson and its dealers will not 
renew the Billy Rose show on tele- 
vision Tuesdays, a spokesman for 
the factory said last week. This 
week’s performance marks the end 
of the present 13-week contract. He 


By George Deery | magazines, contains over 40 pages 
Associate Editor | of advertising representing 82 ad- 
Except for a whopping gain of} vertising accounts, including 
31 percent in television advertis-| many of the “blue ribbon” na- 
ng, business papers chalked up the tional advertisers. 
sharpest increase in January over op 
the same month a year ago, The advertising dollar volume 





2 x out the nation beginning Apr. |. Simplicity of the new poster design highlights the comfort 

= ack with a decline of The current issue of “Rural | 2" driving ease of International's L-line trucks with rubber-mounted Comfo-Vision cab, the ao oe ° ums 
percent each, . 7 - : company states. The four-color posters are part of its 1951 dealer cooperative advertising - : " : 

f. a ‘ | rketing” is oun- | , ; i ice- i s . 
Television continues to lead all|“a@rketing” published by the Coun-| | on scheduled to be the largest in the company’s history. \acllor tn tas caress. Svammiae aah 


i : : yi r ; try Gentleman, describes the cam-| 
media in gains. With its newly! jcign of the Pennsylvania Grade|~ feature editor of Parade Magazine, 


rap ty NOW considesnuty inf | Crude Oil Assn. to win acceptance/ ing that “the demand for its oil | nals of national advertising.” The|and he has served in various edi- 
ence the overall picture indicated | °f its products in a consistent ad-| was shrinking at an alarming |farm market has been given a/troial posts with Young America, 
vertising program for more than a| rate due to the flood of oils com- | prominent place in the association’s|Golf and Sports Illustrated maga- 


6. On the losing side were radio Success Story 


Printer’s Ink said last week. | in this issue totals $214,011 and . : 
‘ sg. =| according to available records, it said he did not know whether the 
The boost in that publication’s | is the largest sum ever invested |program would be renewed in the 
—. paper se i: Sn | by advertisers in the first issue —— 7 o 
wi percent for total maga- | |; ail * lute | ae & 
: , any magazine, the firm points 
zines (weekly, 5 percent, women’s, | °' t y 9 een I-H Schedules 800 Outdoor Boards— |v 
8; general, 9; farm, 6); outdoor, er * * * International Harvester's new 24-sheet posters will be shown in more than 800 cities through- | ak 
Winthrop Brubaker has _ joined 














oe ee quarter of a century. ing out of the new wells in the | planning, he said. zines, 

“With the first month of 1951; “In 1923 the Pennsylvania oil | West and Southwest.” : = % Edgar F. Coombs, former Detroit 
finding “advertising expenditures at| TeSion faced the most serious Donald Cunnion, editor of Rural Mere R manager for Midwest Farm Papers, 
an alltime high,” the following per- crisis since the first oil well was |Marketing, terms the results of |! e moom : has transferred to Chicago as 
centage changes took place be- brought in at Titusville, Pa., in | the drive “one of the most out-| Batten, Barton, Durstine & Os- | Western manager of Farm 4 
tween January ‘and December on 1859,” the publication states, add- | standing success stories in the an-| born, ad agency for DeSoto, is | Ranch-Southern Agriculturist. 





the upside: 

Total magazines, 9 (weekly, 11;} 
women’s, 6; general, 6; farm, 4); 
radio, 1; business papers, 7; tele- 
vision, 21. Decreases were: news- 


papers, 11, outdoor, 4. 
- * + 


Nash’s Moore in New Post 


J. T. Moore has been appointed | 
technical advisor to Nash’s adver-| 
tising and sales promotion depart-| 
ment, N. F. Lawler, director of ad- re 

vertising and sales reteky RM 
promotion, an- ae 
nounced. Moore 
succeeds L. H. 
Nagler, who has 
been assigned to 
the Nash - Kelvi-| 
nator defense 
department as a 


coordinator of| 
government regu: ...are a STANDARD of QUALITY 








1946 until 1948) 
J. T. Meere Moore served as| ao THE rN 
a technical and liaison engineer at 


the Nash plant in Kenosha. He 
later worked as an industrial engi- 
neer for James Martin Associates 
and as a sales engineer for Tri- 
Clouer Machine Co, at Kenosha. | 

As captain in the Army Air Force 
during World War II, Moore served | 
as a test pilot and project engineer. 
He rejoined Nash in 1950. 

+ 


* * 





For Toast of the Town 
Shooting of television com- 
mercials for the Ed Sullivan 
CBS-TV show, “Toast of the 
Town,” sponsored by Lincoln- 
Mercury dealers, has been com- 
pleted in St. Petersburg, Fla. 
Exteriors were taken to match 
interior shots made at the plant 
in Detroit in February, Kenyon & 
Eckert, is the agency. The com- 
pany operated from the car lot of 
Scarritt Motors Co. 
+ * 


















REFINISHING MEN, too, have come to know they 
can depend upon R-M finishes for color-match- 
ing accuracy, depth and beauty, uniform drying 
and high gloss. R-M finishes have been tested 
constantly, over the years, for maximum durabil- 
ity and color retention in every type of climate; 


BIRD’S-EYE VIEW of Rinshed-Mason’s 32 buildings: 
office, factory and laboratory units, blanketing 10 
acres in the heart of Detroit. Since 1921, R-M has 
* produced some of the finest, most beautiful auto- 
motive finishes ever made; today used on the assembly 
lines of many leading car manufacturers in the 


Agency Tells Rank 


President Parker Holden of b . as : : : ; : 
; ; ustling automotive industry. Lustrous R-M lacquers, and are now being used by the best automotive 
cong ng wg: dna ce smooth-flowing R-M enamels, and sturdy R-M under- refinishing men throughout the world. 
wr.tes that people coats have become a standard of quality. 





advertising agen- 
cies are there? 
Where does your 
agency rank?” He 
replies that there 
are about 4,100 in 
the U. S. and that 
Bic... “with a 
staff of 15, ranks 
among the first 
300 agencies in 
size. Industriai 
Marketing ranks 2 
it 125th among the Parker Holden 
firms reporting.” 

Holden further points out that 
this is one of the “very few adver-| 
tising agencies owning its own| 
building (in Detroit), one of the 8 
percent that keeps time and cost! 
records by individual account, and | 
one of the 7 percent established | 
prior to 1930.” The firm  was| 
founded in 1926. 


+ * * 





THE R-M COLOR MATCHING SYSTEM, designed 
around the highly accurate Tintometer, shown 
at left, makes it possible for the refinishing man 
or wholesaler to prepare car colors as required. 
Even inexperienced help can match colors per- 
fectly with the Tintometer. 


Only 22 lacquers or 22 enamels are needed. 
With these laboratory-controlled base colors, 
any one of thousands of car colors can be pre- 
pared in a matter of minutes! 


You match only the amount of lacquer or 
enamel for the job at hand; you can maintain 
but a small inventory of always-fresh colors; 
and you get a perfect color match at all times, 
pepeee from laboratory formulas furnished 

y us. ; 





Write or call now! 


RINSHED-MASON COMPANY 
5935-71 MILFORD DETROIT 10, MICHIGAN 


Imposing Debut 

The first issue (May) of Better | 
Living Magazine has gone to 
press with important publication | 
records shattered, the publishers | 
state. A 100-page magazine, it is 
the largest first issue in the his- — 
tory of food store distributed Manufacturers of passenger and commercial car lacquers © enamels @ primers @ surfacers @ tinting colors © reducers ® removers ® rubbing compounds, etc. 
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Average Used-Car Prices 
















ian, $580, $665, $745, $755 
| DODGE _’5i Wayfarer sedan, $1,800*; (Compiled by Automotive News) 
Market Trend | ten pickup, —,'* sedan, $785 starch 1981 ro den 
, ; 4-ton pickup, 5. . 7 
ns 5°. Model a 
Dealers apparently have decided to hold the wholesale line, at a "tee, hen bake Le, 98) ‘es - onans an 
least for the time being, because the overall average price of used $1,475, $1,540. '50 CD (8) sedan, $1,375, $1,012 $994 $987 y ’ 
cars took a $4 dive last week—the first loss for the market since $1,455, $1,425, $1,600; CD (6) sedan, 1950. 1,607 1,607 1,62 
the opening week of February aie oo $31,090 +51, 100 “31.120, | 1949. 1,261 1,227 1,251 
ve tom (8) sedan, ,090, ’ , ' | 
The average last week dropped to $1,012 from the preceding week’s $1,100, $1,160. 01,598; Custom (8) 60- 1948. 977 956 945 
1951 high of $1,016. The record of the used-car market for the past Sent, °48 Mun pletenn, Ble, "47 Godan, | 1947 800 779 740 
couple of weeks shows a loss for the latest seven days, preceded by $575, oes 725. '46 sedan, $705. ‘'42 1946 691 685 68. 
a steady market in the third week in the month. atone ac 1942 342 326 32 
3 SON—'50 Commodore (8) sedan, $1,- 
Both '50s and ’51s declined last week, the former slipping $8 and 600°. Pacemaker sedan. $1,300%. ‘49 se- 1941........ 315 326 325, 
the latter, $6. The only other postwar losers were ’47s, which fell $2. 5458 $1,045, $1,250°. "46 Super (6) sedan, Overall ———— ———— — 
Gains among the postwars were: '49s, up $7; ’48s, up $2, and ’46s, | KAISER—'17 sedan. $445 Average... $1,012 $ 994 $ 985 


LINCOLN—'49 Cosmopolitan sedan, $1,410 
sedan, $1,230 

MERCURY—’51 sedan, $2,200, $2,345, $2, 
435°, $1,470*. ‘50 sedan, 


up $9. A large loss of $27 for ’42s highlighted the prewar market 
with ’41s gaining $1. 
There was also a dip in the number of cars offered for sale last 
















































$1,725°. °49 









(The above figures are averages of used-car auction prices, all 
makes and models, carried regularly in Automotive News.) 























s conv., $1,435. '46 sedan, $730. '40 sedan, | 

week and the number of cars sold. At 10 representative auctions last $200. CHEVROLET—'50 SL Deluxe 4-dr., $1,370; ] °49 SL Special 2-dr., $1,035; 4-dr., $1 

week, 939 units, or 63 percent, of the 1,488 offerings were sold. At the | oLDSMOBILE—'51 (98) Holiday, $3.105*.| FL Special 2-dr., $1,340. '49 FL Deluxe| 310, $1,430; conv., $1,335, $1,470, $1,40: 

same auctions in the previous week, 993 units, or 65 percent, of the 50 (88) sedan, $1,725*, $2,100°, $2,150*; | 2-dr., $1,290, $1,275. '48 FM 2-dr., $950, ‘48 FL aerosedan, $1,090, $1,080, ‘47 

17 offeri were sold (76) sedan, $1,610*, $1,675*. ‘49 (88)| $920. "47 FM 2-dr., $750; 2-dr.. $825. FL 4-dr., $850; SM 2-dr., $700. '46 SM 
1,517 offerings “gisiee ie ; : sedan, $1,410. ‘48 (98) sedan, $1,135.| $810; FL 4-dr., $825. '46 SM 4-dr., $700.| 4-dr., $700; FL 4-dr., $560, '42 Deluxe 
Prices marked with an * indicate a unit equipped with "47 (76) sedan, $910*. '42 sedan, $235.| ‘42 2-dr., $250. | 4-dr., $430. ‘41 SD 2-dr., $230. ‘40 
automatic transmission or overdrive PACKARD—’51 sedan, $2,305*. | CHRYSLER—'46 Windsor 4-dr., $790 | MD 2-dr., $265. '39 MD 4-dr., $75, 
: ap i = tee. —. oo | Demon —'49 —— 4-dr., $1,360. CHRYSLER—’47 Windsor (7-pass.) 4-dr 
. a ie Cambridge sedan, $1,750. '50 SD sedan, ODGE—'50 fayfarer 2-dr., $1,240. ‘38 $860. 

CONCORD, MASS oat 2edr.. $1,700", "48 RM 4-dr., $980. | $1,500. '49 SD sedan, $940, $970, $1,185.| 4-dr., $125. DeSOTO—'48 Deluxe 2-dr., $1,150. "17 

gai a CADILLAC “49 (61' ou . , '47 sedan, $605. '46 sedan, $610. FORD—’50 CD (8) 2-dr., $1,350. '49 SD Deluxe 4-dr., $1,010. 

(Concord Auto Auction, Inc. eo} <4 168) 4-0 ; ),2-dr., $2,440. "48 | PONTIAC—'51 (8) Catalina, $2,795*; | (8) club coupe, $870. ‘46 (8) %-ton| DODGE—'49 Coronet club coupe, $1,500 
Monday and Friday. Prices are for sales CNEVROLAt $1,925. '47 (61) 4-dr., $1,390.| Chieftain (8) sedan, $2,475". '50 SL (8)| pickup, $595. '37 (60) 2-dr., $60. Meadowbrook 4-dr., 2 at $1,475. "48 %,- 
of March 9-12.) 872: 1 L.ET—'S1 SL Deluxe 2-dr., $1,- Deluxe sedan, $1,785*,  $1,795* ‘49 | HUDSON—’49 Commodore (8) 4-dr., $1,-| ton pickup, $650; %-ton panel, $360. ‘47 

(Sold 168 units out of 271 a oo 4-ton pickup, $1,195. '50 SL Deluxe Chieftain (8) sedan, $1,340, $1,465°*, 180*. ‘47 Super (6) 2-dr., $670. | Custom 4-dr., $850, $880. ‘46 2-dr.. $710 
BUICK—'50 Special | sedan, $1,700 te Smo ae pei 7050; FL Deluxe 2-dr..} $1,605%. "48 sedan, $800, $805, $950°. | KAISER—'49 4-dr. (taxi), $600. FORD—'50 Deluxe (8) 2-dr., $1,200. '49 

Super sedan, $1,425, $1,575°. '4 MT a" 49 FL Deluxe 2-dr., $1,300, $1,075. LINCOLN—'46 (12) club coupe, $650 | Standard (8) 2-dr., $1,030, $1,050, $970 

sedan, $1,085; Super sedanet, $1,150. '4 $1,280, $1,225; 4-dr., $1,275, $1,225; %- | STUDEBAKER—'47 Champion sedan, | MERCURY—'49 4-dr., $1,175. $935; Custom (8) 2-dr., $1,100, $1,115. 

RM sedan, $850; Super conv., a = o SL Special business coupe,|  ga50°. NASH—'50 Ambassador 4-dr., $1,170 | $1,070, $1,080; club coupe,’ $1,035. ‘48 

46 RM sedan, $775. ‘41 Special clu 7 ). FM 4-dr., $900; FM 2-dr., $1,000; | WILLYS—’51 station wagon, $1,725. ‘49 | OLDSMOBILE—'49 (98) 4-dr.. $1,350, $1,- SD (6) 4-dr., $780. '47 Deluxe (8) 2-dr 

coupe, $275. ae: ‘L, aerosedan, $975, $970. '47 station Jeepster, $815*. '48 Jeep, $470, $640 | 330. "48 (98) conv., $1,200. $715. ‘46 Deluxe (8) 2-dr.. $720; busi 
CADILLAC—’50 (61) club coupe, $3,34 7 eoeen, $740; SM 4-dr., $650; FM 4-dr., MISCELLANEOUS—GMC__%-ton pickup, | PLYMOUTH—’50 SD  4-dr., 2 at $1,470. ness coupe, $410; SD (8) 4-dr.. $660 

(62) sedan, $3,550; club coupe, $3,480", on - 41 SD 4-dr., $400. , $1,430. | ‘49 SD 4-dr., $1,220. '41 SD 4-dr., $230.| conv., $700. '39 conv., $120. 

$3,550*. '47 (61) sedan, $1,410*. ‘41 (61) = oly tan 49 NY 4-dr., $1,080. "48 NY . '40 2-dr., $160, $140. ‘39 coupe, $165: | KAISER—'51 Deluxe 2-ar., $1,895 

sedan, $450; (62) sedan, $375. -dr., $1,050. "47 Windsor 4-dr., $900. N. PLAINFIELD, N. J. | 4-dr., $160. | LINCOLN—'49 Standard 4-dr., $1,530 
CHEVROLET—’51 SL Special sedan, $1,- DesOTO—'50 conv., $1,850. '48 Custom 4- ? PONTIAC—'42 (8) sedanet, $200. ‘47 (6) $1,525. 7 

775. "50 SL Deluxe sedan, $1,510, $1,- dr., $1,080. ‘41 Deluxe business coupe, (Lebanon Auto Auction. Sale every Wed- 4-dr., $875. | MERCURY—'50 Monterey $2,385: 4-ar 

675*, $1,525; conv., $1,700, $1,750. ‘49 $365. ; nesday. Prices are for sale of March 14.) | sr~UDEBAKER—'50 Champion Star Lite | $1,630; club coupe, $1,560. '49 4-dr 

FL Deluxe sedan, $1,315, $1,325, $1,- DODGE— 49 Wayfarer 2-dr., $1,200. (Market slightly lower with the excep- | ¢iyp coupe, $1,390*. ‘48 Champion conv., $1,375. °48 club coupe. $910. 

330; FL Special sedan, $1,260; SL Spe- | FORD—'50 %-ton pickup, $1,120, $1,085; | tion of ’47s and ’48s. Sold 77 units out of | $1,010. OLDSMOBILE—'51 (98) ote : $2,860. °50 

cial business coupe, $1,050; sedan, 2 at} Deluxe (8) 2-dr., $1,375, $1,455; CD|104 offerings.) g MISCELLANEOUS—'39 LaSalle club coupe,| (76) 4-dr., $1,825*; (88) 2-dr.. $1,700 

$1,175, $1,200; SL Deluxe conv.. $1,380; (8) 2-dr., $1,465, $1,495, $1,460, $1,430, | BUICK—'50 Special 4-dr., $1,725*. '49 RM $200. 48 (98) 4-dr.. $1,110. '47 (66) 2-dr 

sedan. $1,295, $1,235, $1,270, $1,275, 2 $1,330; conv., $1,580. '49 Custom (8) sedan, $1,560*, $1,550*; Super sedan, $900; (78) 4-dr $810 $900. '46 (76) 

at $1,285. "48 FM sedan, 2 at $935; busi- conv., $1,250; 2-dr., $1,225, $950; 4-dr., $1,625*, $1,530*, $1,460. ‘48 Super se- | DANVILLE VA eae. 3690 a6 (TS) juan $360 

ness coupe, $760; sedan, $910; FM sta- $1,075, $1,100; club coupe, $950. ‘48 dan, 2 at $1,200, $1,195. '47 Super sedan, 49 ° | PLYMOUTH—'51 conv.. $2,325. ‘50 SD 

tion wagon, $1,000; SM_ club coupe, po (8) 2-dr., $965; 2%-ton cab &] $1,010, $900, $890. '46 Super sedan, $900, (Danville Auto Auction. Sale every Wed-| 2-dr., $1,600. '49 SD 4-dr., $1,015; De- 

$950; FL aerosedan. $1,050, $1,075. chassis, $1,050. ‘47 V-8 SD (8) 2-dr.,| $865. : nesday. Prices are for sale of March 14.)| luxe station wagon, $1,300: club coupe 

FM station wagon, $930; SM club coupe, / $850; club coupe, $860, $855; station | CADILLAC—'47 (61) sedan. $1,525°. (Sold 52 units out of 70 offerings.) $925. '47 Deluxe 4-dr., $820 : 

$900, $830; sedan, $815. '46 SM _ sedan, wagon, $840; ‘s-ton panel, $500, 46 | CHEVROLET—'50 Bel-Air, $1,925; SL De- BUICK—’50 Super 2-dr., $1,850; Special | PONTIAC 50 Chieftain (8) Deluxe a-ar 

$780, $800; %-ton pickup, $510; FM se- SD (8) conv., $735, | $750; 4-dr.. $645. luxe sedan, $1,530; sedan delivery, $1,120. 4-dr., $1,610. '49 Super 4-dr., $1,465. '48| $1,825. "49 SL (6) 2-dr., $1,550*: SI 
dan, $755. "42 FL aerosedan, $475; sD 41 SD 2-dr., $170. '40 Standard 2-dr., 49 SL Deluxe sedan, $1,340, $1,320; sL Super 4-dr., $1,050. °47 station wagon, | (8) 4-dr., $1,440: Chieftain (8) 2-dr.. 
sedan, $380; club coupe, $320. "41 MD $300, : Special sedan, $1,285, $1,210, 48 FM $780; Super 4-dr., $860. $1,300 $i 480° 48 Torpedo (8) 2-dr 
club coupe, $350, $390; SD club coupe, KAISER— 49 Deluxe 4-dr., $760. sedan, $1,050, $1,045, $995. '47 FL aero- | canILLAC—'47 4-dr., $1,000. $1,170. "47 (8) conv. $825 - 
$505. "39 MD sedan, $75, $225. eee 49 Cosmopolitan 4-dr.. $1,500. | sedan, $940. > CHEVROLET—’50 Bel-Air, $1,700; SL De- | STUDEBAKER—'51 Champion 4-dr., $1 
CHRYSLER—'48 NY Town & , Country MERCURY—’51 4-dr., $2,100. ‘49 club CHRYSLER—'50 Windsor sedan, $2,125°. luxe 4-dr., $1,620°; FL Deluxe 4-dr..| 645. '50 Champion 2-dr., $1,240; eae 
conv., $1,100. "41 NY sedan, $275. 3 coupe, $1,375; 4-dr., $1,310, $1,360. 49 Windsor conv., $1,775*; sedan, $1,- $1,635*. ‘49 SL Deluxe 2-dr. $1,160. $1,900. ‘48 Land Oruloss'é-ar, $i.000 
DODGE—’49 Coronet sedan, $1,460. *48 OLDSMOBILE—'50 (88) club coupe, §$1,- 700*. ‘46 Windsor sedan, $700*. $1,150. ‘47 FL aerosedan, $915, $860:| WILLYS—'51 %-ton pickup, $1,085 47 

Deluxe sedan, $835. "40 sedan, $140. °39 800; 4-dr., $1,900*; (98) 2-dr., $1,950*. | DODGE — ‘50 station wagon, $2,025*; FM 2-dr., $630. '46 SM 2-dr.. $775. '41| station wagon, $690. ‘46 Jeep $100. 

sedan, $135. 49 (76) club coupe, $1,250. ‘48 (98) 4-] Coronet sedan, $1,880*. ‘49 Coronet se-| ciub coupe, $300. MISCELLANEOUS—'32 Marmon (125) 4 
FORD—’51 Custom (6) sedan, $1,835; dr., $1,265*; 2-dr., $1,075 dan, $1,520. "48 Custom sedan, $1,115; CHRYSLER—'48 Windsor 4-dr., $950, | dr.. $60 —— “ 

SR ie a bs a saris Seaan Gia as eae: | yg Btt ry 

, $1,475°; Deluxe (8) sedan. 91,- wk MOU -* eluxe 2-dr., $1,350, $1,- b eluxe sedan, $725. ° us- GE—'50 Wayfarer 2-dr., $1,360. 

315. $1,300; station wagon, $1,750. '49] 395; SD 2-dr., $1,475. '49 SD 4-dr., $1,-] tom sedan, $250. | FORD. 51 (8) ‘conv. $2150, "50 CD (8) | MANHEIM, PA. 

Custom (8) conv., $1,350, $1,195; sedan. | 300; Deluxe 4-dr., $1,150, $1,110, FORD—'49 Custom (8) sedan, $1,200, $1.-| 9-ar., $1,538, $1,495; 4-dr., $1,405. '49| (Manheim Auto Sales & Auctin. In 

$1,230, $1,150; Deluxe (8) sedan, $1,070; |PONTIAC—'50 SL 2-dr., $1,670, $1,650; 160, ‘48 station wagon, $1,050. '47 SD (8) station wagon, $1,090; Custom (8) | sale every Friday. Prices are for sale of 

Custom (6) sedan, $1,075. "70: De-| $1305; BL (8s ede $1,006*, "20 Sen: sg teaan, $675. "46 SD (8) club coupe, | 4-dr., $960, $1,015. ‘47 SD (8) 2-dr..| March 9.) a ; 
wagon. $820; SD (6) sedan, ; : .305; SL (8) 2-dr., .490*. '48 Tor- 90. : | 925. ‘46 SD (8) 2-dr., $575; conv., $840; | (Sold ° 
lute (8) sedan, $725 '46 Deluxe (8)| pedo 4-dr., $1,050; SL (8) 4-dr., $1,170, |KAISER—'49 Traveler, $975. ‘48 Special } oe-99 a: ds cues, Bee. ak OR acne Jel taeeeel Gd be beat "Os tes 
sedan, $640. '42 (6) club coupe. $270./ $1,180. ‘41 2-dr., $320. sedan, $690. station wagon, $250; 2-dr.. $260, ‘39 cial 4-dr., $1,990*, $1,500: Super 2-dr 
'41 club coupe. $450; sedan, $245. 9 | WILLYS—'50 Champion 2-dr., $1,450, '49 | LINCOLN—'49 Cosmopolitan sedan, $1,-| 2-ar., $85. $1,740. '48 Special sedanet, $1,010: RM 
FRAZER—'48 Manhattan sedan, $880°,/ %-ton pickup, $675; Champion club| 575°; sedan, $1,360. ‘47 Custom sedan. | KAISER—'51 Special 4-dr., $1,360. "47 4-| 4-ar., $925. 47 Super 4-dr.. $875 
$835°. coupe, $1,100. 48 1%-ton truck, $475. $690°. — ; dr., $450. CADILLAC 50 (62) 4-dr 2 at $3,625° 
MERCURY—'50 club coupe, $1,600, $1,650. | MISCELLANEOUS — '50 Willys 1%-ton | MERCURY—'51 sedan, $2,125. '49 sedan, | wERCURY—'49 2-dr., $1,305. | 49 (62) sedanet, $2,430. °47 (60) Spe 
49 club coupe, $1,060, $1,.160°, $975; ) panel. $850. ‘49 Willys station wagon, || 2 at $1,350. ‘48 sedan, $945, $900. | OLDSMOBILE—'50 (76) club coupe, $1,-| cial 4-dr., $1,360*; (62) 4-dr.. $1,330° 
station wagon, $1.400; sedan, $1,275°;| $1,000. NASH—-'47 (600) sedan, $770. “41 (600) | 425; (88) club coupe, $1.850*. '49 (98) |CHEVROLET—'51 FL Deluxe 2-dr.. $1.- 
conv., $1,210*. '47~«conv. $875. 46 eee sedan, $320. 10 Ambassador sedan, $250. | 4-dr., $1,580*. '48 (66) club coupe, $905.| 950" ‘50 Bel-Air. $1,850*: FI Deluxe 
conv., $790. *39 sedan, $175. DENVER OLDSMOBILE—'48 (78) sedan, $1,070°, | pPACKARD—'47 4-dr., $450. | 2-dr., $1,585, $1,555. "49 SL Deluxe 4 
NASH—’50 (600) sedan, $1,285. "48 (600) Sates tiie hein te _ ae $1,050. ‘47 7 (98) sedan, $1,070*; (78) | pLYMOUTH—’49 business coupe, $900. ‘48! ar., $1,320: SL Special club coupe, $1,250 
oe S770. ee ee ee Tuesday at Littleton Colo i, ‘are fer PACKARD "49 Super sedan, $1,155 ee 900 wet eal ort | 48 FL aerosedan, oe et FM ‘dr 
sedan, . ~ . R — : 7 Fy ‘ , 2Ave. P Deluxe club coupe, $690.. ‘34 4-dr., -| 930. 

OLDSMOBILE—'50 (98) sedan. $1,050°; Nias aces hone 161 enit PLYMOUTH—'49 SD_ sedan, $1,300. '48| pONTIAC—'49 SL (6) Deluxe 2-dr.. $1.- | CHRYSLER —'49 Windsor club coupe, $1 

(76) sedanet, $1700". rss, 48 (8) offerings.) unite out of S73) SD sedan, $1,000, $960. ‘47 SD sedan, | 500°. "46 (8) conv., $610. | 685; Saratoga club coupe, $1,600, ‘4S 

*: sedan. 575°. ‘ ‘ ; 860. STUDE " -dr.. - ’ ; > we aoe 
$1,500"; oa5e, $1.260°. °47 (98) sedan, BUICK—'50 Super sedan, $2.200°. "49 | PONTIAC—'50 Chieftain (8) sedan, $1,-| 439 eee Champion A-dr., $1.-| eer ie ee Oe 
$710*. "46 (76) sedan, $650. "41 (78) | Snber Stash dees $2,370, | $1,306°, ele tae en OF Ce | DeSOTO--'48 club coupe, $1,270 

, $340. °40 sedan, $100. , + One * * . . r se ° 490°, 470. ° . (8) sedan, $1,- ' Nar _’ ? , . = 

pACmARD Caper ete PTE g | Mal manne geass "etam OHO A Boe: OR” Sar AE, ce) peian, Sn ah AKRON | Ptarer rondeege ated S06 Sutens [2 
PLYMOUTH—'47 SD sedan. $815. "46 SD | - Cn aat a9 162 a iia net, $850. '46 SL (8) sedan, $890. | (H. C. Turney Auction Sales. Sale every| $1,435. '48 Custom 4-dr.. $1,175 

$450. 41 sedan, $355. '40 sedan, 32) sedan, $2,670*. '48 | STUDEBAKER—'50 Champion RD sedan, | , for sale of 8.) n—’ ‘9 RG ; 
sedan, (61) sedan, $2,125*; (62) sedan, $1,985* 0 $1.410 Thursday. Prices are for le March FORD—'51 Crestliner, $1,930. ‘50 Deluxe 
$60, $285. +49 | CHEVROLET—’51. %-ton. pickup 1.580. $1.430, $1,410, $1,390. (Market up on most models. Sold 65 (6) 2-dr., $1,310. °49 station wagon 

ey yee C6) coda aoe $1,600; 00 GL Delune estan Giaek’ f’see . units out of 84 offerings.) | $1,270; conv., $1,270; Custom (6) 2-dr 

SL, (8) sedanet. Siciefiain’ (8), sedan. | $1,480, $1,580, $1,635, $1,650: %-ton EBENSBURG, PA. BUICK—'50 Special sedan, $1,540. '49| $1,040. "48 4-dr., $700. ‘47 conv., $860 
sedan, $1, . O85*: se- pickup, $1,325. '49 FL Deluxe sedan (Ebensb . Super conv., $1,495; sedan, $1,475*, | OLDSMOBILE—'51 (98) 4-dr., $2,920° 

1.425%. '48 SL (8) sedan. $1, ; z > cbensburg Auto Auction Co. Sale every : ’ a 
t, $1,125, $1,250*%. '47 Torpedo (8) $1,230, $1,245, $1,305, $1,410, $1,325, | Thursday. Prices are for sale of March 15.) $1,435*. ‘47 RM sedan, $875, $820. ‘41 50 (98) 4-dr., $2,100*. '49 (98) sedanet 
danet, 3 75. BL, (6) sedanet. $965, '42| $1.330; FL’ Special sedan, $1,085, $1:175,| (Demand off and prices falling. Sold 49 | Special sedan, $290. $1,625°; | 4-dr.._ $1,550; (76) club coupe 
sedan. $ $250, $200, $205. °41 (6) se- $1,195, $1,205, $1,210, $1,225; %-ton | units out of 73 offerings.) py CHEVROLET—'50 SL Deluxe sedan, $1,- $1,220. °46 (66) club sedan, $670. 

(8) ssid, $470, $225; (8) sedan, $400.| Pickup, $885, $1,065. ‘48 FLL aerosedan, | BUICK—'50 Super 2-dr., $1,700*. ‘48 RM| 500*, $1,375, $1,365. '49 FL Deluxe se-|PACKARD—'50 (8) 4-dr., $1,435, $1,225 
fan. $10 dan, $125; (6) sedan, $275.| $1,000, $1,010, $1,020, $1,035, $1,075:| 4-dr., 2 at $1,100. "46 Super sedanet,| an. 2 at $1,250, $1,150, $1,140; %4-ton| | "49 (8) 4-dr., $1,250. 
oa tat ceaem. $180. $180. SM sedan, $820, $825, $870, $880, $910.| $800. °39 Special 2-ar.. $175. "| Panel, $775. '48 %-ton panel, $695. °47 | PLYMOUTH—-'50 2-dr., $1,400. '49 conv 

STODERARER..’50 Champion sedan, $1.-| $940, $995. '47 SM sedan, $725, $770, | CADILLAC—'46 (62) 4-dr., $1,225. gx F*.* Fah el 2 * EY 
$35. °48 Commander conv., $1,100*, °47|-———————— 5 s5 : $820. '46 SM_ sedan, $725, $630. ‘41 SD -dr., $920; station wagon, $590 

Land Cruiser, $930° club coupe, $200. '39 MD sedan, $215. PONTIAC— 49 (6) sedan coupe, $1,485 

WILLYS——'51 %-ton pickup. $1,000. '50| il ae DODGE—'49 Coronet club coupe, $1,400. 48 (6) sedanet, $1,280*; (6) conv., $1 
station wagon, $1,425. '49 station wagon, ‘ sin ance ROR, - '47 Custom sedan, $885, $855. '46 De-| 050. '47 SL (8) 4-dr., $895. 

mes , . er FS ty luxe sedan, $780. | STUDEBAKER—'50 Land Cruiser 4-dr 

MIsOeLLANEOUS 42 GMC %-ton pick- 5 wre FORD—’'50 Crestliner, $1,750; CD (8) se-| $1,690, $1.630. ‘49 Champion business 
"up, $280. '39 Diamond T wrecker, $215. = dan, $1,475, $1,415. '49 Custom (8) se-| coupe, $830. '48 Champion conv., $1,050 

e Austin touring car, $350 dan, 2 at $1,100, $980. '47 Deluxe sedan, | WILLYS—'50 (6) Jeepster, $1,140. 

us , : $675, $510. '46 SD (8) club coupe, $700. | 

DETROIT KAISER ‘bi Henry J sedan, si.io0. = | [JC : sae 
AISER—'5 enry sedan, 10 P F ] . 

(Aptco Auto Auction, Sale every Wed- MERCURY—'49 sedan, $1,425 | oe N\4e rice el ings 

nesday. Prices are for sale of March 14.) NASH—’'41 sedan, $205, $170. 

(Sold 53 units out of 86 offerings.) OLDSMOBILE—’'50 (98) sedan, $1,895; ‘Not Ex ected b 

BUICK—'49 Super 4-dr.. $1,355, $1.310. (88) sedan, $1,890*, $1,875*. ‘49 (98) | P VY 
'48 Super 4-dr., $950. '47 Syectal (s. sedan, aun, $1,480. °48 (66) club e 
. 2-dr., $740, 46 Suver 4-dr., $520. coupe, $1,180; (98) sedan, $1,175. ‘41 C d D ] 
CHEVROLET—'50 FL Deluxe 2-dr..$1,- (66) sedan, $375. ; uanaqaian eaters 
540°, $1,450, 2 at $1,400. "49 SL Deluxe PACKARD—’50 sedan, $1,615 
oar, $1185, 2 at $1,175. $1,170. "48 PLYMOUTH—'49 SD sedan, $1,225, '48| OTTAWA. — Used-car dealers in 

FL aerosedan, $1,000. '40 2-dr.. $175. ; SD sedan, gsro. '42 SD club coupe, $375. | Canada believe that there will bs 

DODGE—’'49 club coupe, $1,315; ‘4§ - ‘41 SD sedan, $300, $250. '40 sedan, $230. | ‘ ili : sd 
dr., $1,400 PONTIAC—'49 SL (8) Deluxe sedan, $1,-| "0 Price ae ow we prosad 
FORD—'50 Deluxe (6) 2-dr.. 3 at $1,210; 460. '47 SL (8) sedan, $900. '46 sL|C4rs Immediately, because it is gen 

Deluxe (8) 2-dr., $1,355. '49 Custom (8) | (8) sedan, $820, $750. erally felt that such controls woul 
4-dr., $1,070, $1,025. '47 2-dr., $775. '46) STUDEBAKER—'50 Commander _ sedan, | aj | 
2-dr., $570, $550. ? . $1.450; Champion club coupe, $1,345 “ = age a: the dé 

FRAZER—’'47 4-dr., $675. | : ‘48 Commander sedan, $1,080 velopment of a ack market, a 

HUDSON—'51 Hornet 5-ée $2,200 | survey of the dealers there indi 
4-dr., $860. '47 4-dr., $490 | on : J i. ae cated. 

KAISER—'49 4-dr., $950. | ALBANY, N. Y. One dent dmitt 

LINCOLN—'49 Cosmopolitan 4-dr.. $1,220*. (Tim Anspach’s Dealers Auto Auction. ne dealer admitted that some 

MERCURY—’49 club coupe. $1,250. . Sale every Monday. Prices are for sale of| Cars are probably commanding a 

NASH—’50 2-dr.. $1,130. '47 4-dr.. $670. March 12.) : 

OLDSMOBILE—'49 (98) 4-dr., $1,500*. | (Prices increased on all clean models. | —- ea or $200, but pointed 
46 4-dr., $635. Dealers staying under ceilings, Only six| OU at “customers are not rush- 

PACKARD—'48 4-dr., $1,010, $940, $920, ‘51s offered and all sold under ceiling! ing to offer cash payments over 
$825. : prices. Sold 109 units out of 134 offerings.) i ices a al 

PLYMOUTH—'48 4-dr., $875, $790. '47 4-| 5 © Serecet-5e Guner S-de.. 01.760; Gecete | list prices for so-called new-used 
dr., $760, $725, $630. '46 4-dr., $375. pom a Sees Sot Bee Si 4-dr., $1,600. '49 Super 2-dr.,' $1,510*: | cars. ; 

PONTIAC "49 oft, $1,385. °47 club ; , 4-dr.. $1,550*. '48 RM 4-dr.. $1,100. 47 Another dealer, speaking anony 
coupe, $835, $745. K- Super 2-dr.. $890. '46 RM 2-dr., $730. mously, stated: 

STUDEBAKER—'48 Champion 4-dr., $850. F Eastern Dealers Stage Record Driveaway— CADILLAC—'50_ (62) conv., $3,550". ‘49| “Price ceilings on used cars won 


Kaiser-Frazer eastern dealers set what is said to be a new industry record for a factory 
driveaway when they drove home in nearly 1,800 new Kaisers and Henry J's. The one-day 
program included talks by Edgar F. Kaiser, K-F president, and sales officials, and entertain- 
ment by Tommy Dorsey's orchestra. The driveaway cars occupied a !0-acre space on the 
apron of the Willow Run airport adjacent to the K-F hangar in which the program was held. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction, Sale every 
Friday. Prices are for sale of March 9.) 

(Sold 143 units out of 210 offerings.) 
BUICK—'50 Super conv., §2,400°; Spe- 





(62) 4-dr., $2,535, $2,485. '48 (62) conv., 
$2.410*; hw Bert 47 (62) 4-ar. | Serve much purpose at present, I’n 


$1,500. '46 (62) 4-dr., $1,090. ‘42 (75) | Sure, because there will always b 


4-dr., $685, $625. | dealers getting more if it is obtain 
CHEVROLET—'50 SL Deluxe 2-dr., $1,- 

450, $1,675*, $1,500, $1.650°: at st. able whether there are regulation 

740°, $1,560; FL Deluxe 2-dr., $1,560./or not. 
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wind eae | On the Financial Front eos 


Motor Stocks Offer 
Substantial Yields 


Loss into Profit 


An operating profit of $364,000 for 
150 is announced by Twin Coach. 
his is equivalent to 50 cents per 
hare. In 1949 the 
ompany lost 
905,000. Final 
juarter earnings 
for 1950 were 
$229,109, against 
$134,891 for the 
preceding three 
quarters, accord- 





ing to L. J. Fa- 
geol,_ president. 
This upward 


L. J. Fageol 


trend is expected 
to continue through 1951, Fageol | 
said. 

Sales in 1950 totaled $15,611,000 as | 
compared to $16,487,000 in 1949. The | ; 
company currently possesses a} 
backlog of approximately $70,000,- 
000 and expects to produce from 
$50,000,000 to $55,000,000 in aircraft 
assemblies and parts, civilian motor 
coaches, convertible coaches for 
U.S. Ordnance and service parts 
during 1951. The previous sales 
peak was baantd 000,000 in 1947. 


Purolator Puts 


Net at Peak 


Earnings of Purolator Products 
soared to an alltime peak in the} 


year ended Dec. 31, President | 
Ralph R. Layte| 
has announced. | 


Consolidated net} 
income during} 
the period totaled 
$1,250,862, equal to 
$3.33. Consolidat- 
ed sales in 1950 
totaled $16,281- 
956, an increase 
of 55 percent 
compared with 
1949 sales of $11,- 
117,001. Sales of 


Ralph R. Layte 
the Canadian subsidiary, Purolator 


(Canada), Ltd., were $843,477 in 
1950, compared with $689,759 in 
1949, and net earnings were 38,449 
compared with $17,918 in 1949. 

“Indicating the uptrend in orders | 
received during the latter part of | 
the year, the amount of unfilled 
orders at the year-end was $9,056,- 
250,” Layte reported, “largely made | 
up of original equipment for engine | 
manufacturers, scheduled for deliv- 
ery through 1951.’ 


Junction Takes Cadillac 


Justice Motors, Inc. (Pontiac), 
North Tonawanda, N. Y., has an- 
nounced that it will handle Cadil- | 
lacs in addition to Pontiacs. Justice | 
moved to North Tonawanda after| 
serving as a Chrysler-Plymouth | 
dealership in Buffalo for 25 years. 
Merle W. Anger is president and | 
Joseph J. Schlareth vice-president. | 


The 
COURIER-EXPRESS 


SELLE 


WESTERN NEW YORK 
Because WESTERN N. Y. 
1S SOLD ON THE 
COURIER-EXPRESS 





ONE REASON is that in addition to 
outstanding news coverage, this 
fine paper carries a choice selec- 
tion of nationally known feature 
writers and leading comics. 


THE PROOF is found in the fact that 
the circulation of the Sunday 
Courier-Express* is the largest in 
the eight Western New York 
counties which constitute the 
Buffalo market ...and that the 
morning Courier-Express is wide- 
ly recognized as the best key to 
sales to those families with the 
most money to spend. 

*290,348 ABC Audit, 9/30/50 

COLOR for Greater Selling Power. 
Full color (two, three or four) 
available weekdays... black plus 
one color, Sundays. 


BUFFALO | 
COURIER-EXPRESS 


Western New York's Only Morning | 
ond Sunday Newspaper | 


REPRESENTATIVES: 
OSBORN, SCOLARO, MEEKER & SCOTT 


By George Deery 
Associate Editor 
- SAMPLING of 30 stocks listed 
on the New York stock ex- 
change shows that five motor is- 
sues yield substantially more than 
representative stocks of aircraft, 
chemical, oil, merchandising and 


steel companies. 


The Big Board’s publication, The 


Exchange, comparing yields at Feb. | 
indicates | were: Gulf, 4.4 percent against 3.2; 


|8 this year with 1946, 


Chrysler yielding 12.6 percent on| Socony-Vacuum, 


the recent date against 2.1 percent 
1946; General Motors, 11.6 


\i 


Iv 


urheree IN ALL KINDS OF STORES 


sual Fron 


against 2.8; Hudson, 13.9 against 
Lele 

Nash’s 13 percent compares 
with 2 four years ago, and 


Studebaker is listed for a yield 
of 10.1 against 1.3. The Dow- 
Jones industrial average closed 
at 253.34 Feb. 8. Its high in 1946 
was 212.50. 

Comparative yields for the oils| 
4.9 against 4.1; 
Standard Oil of New Jersey, 4.9 
versus 3.9; Standard Oil of Ohio, 5.4 | 





Auto Stocks 
Mar. 19 Mar. 12 


Chrysler .. 18% 78% 
2 a eee 4% 4% 
General Motors 52 52% 
ee 18% 18% 
Kaiser-Frazer 1% 1% 
Nash-Kelvinator .. 20% 21% 
Packard ......... 634 6% 
Studebaker . 82% 33% 
er -10 -10 
Willys-Overland . 

Average for 

10 Stocks 22.01 23.22 





compared with 3.3, and Texas Co., 


| 7.1 against 3.7, the publication | 
states. | 
* * * 
Earnings 


ACF-Brill Motors—For 1950: Net 
| loss $124,414 on net sales of $12,571,- 
|757, contrasted with a loss of $2,-| 
117, 601 on sales of $13,510,399 
1949. 
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AUTOMOTIVE News 






ibn 
“Instead of sitting there grip- 
ing about taxes, Hoskins, why 


don’t you go out and call on a 
few prospects. Last time I heard, 
there was no tax on initiative!” 







are building store traffic 


When more people can see in, more come in to buy... 


What would your storefront need to make it a live- 


wire traffic builder? What 


answer. 
work. 
tions and local codes. 


his help. 


of the crowd? 


For a modern VISUALE 
front see your nearest 


LIBBEY: OWENS: FORD 


GLASS DISTRIBUTOR 


would it 
questions your Libbey-Owens:Ford Glass Distributor can 
He knows storefront needs, materials and costs. 
He knows architects and contractors who do storefront 
He’s a local businessman who knows local condi- 
It won’t cost anything to ask for 
So, why not find out what he can do for you 
and what it would cost to put your storefront out ahead 





cost? These are 


this complete, 


plete line of storefront materials 
Glass, Golden Plate to reduce fading of displays, Thermo- 
pane* insulating glass to reduce steaming and frosting, 
Tuf -flex* 


ing to beautify exterior surfaces. 


Visual Fronts book and for the 
names 
Distributors who can give 


Your L:-O-F Distributor has the 


Send the coupon for our 


L-O-F 


you 


of your nearest 


helpful service. 


Libbey-Owens-Ford Glass Co. 
6131 Nicholas Building, Toledo 3, Ohio 


best and most com- 


L-O-F Polished Plate 


doors to open up entrances, Vitrolite* glass panel- 


/ 





Send me your book on Visual Fronts and the names of the nearest 


L-O-F Distributors. 


Name___ ae al . a 
Print Plainly 

Address 

City__ — = Zone 


_ State 
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Automotive News 


Alma Nac Advertising 
for ‘51 ‘& 


on 


Set to Reach New Heights Ce 


UP AND UP goes the annual Automotive News. 
Almanac in the estimation of the automotive field’s 
media buyers. They’re realizing its potency for year- 
round selling to the Decision Men of America’s 
No. 1 industry. 


| Almane? 
yee se 


HERE ARE THREE GOOD REASONS: 


ALMANAC is the standard source of complete, 
authentic industry information. 


ALMANAC is referred to all year long for sta- 
tistics, charts, graphs, and historical data. 


ALMANAC is a buyer’s guide. 


More and more media buyers are relying on the 
ALMANAC to do a year-round selling job to the more 
than 39,000 men who make the buying decisions in 
the factories and dealerships. 


| AUTOMOTIVE NEWS ALMANAC FOR ‘51 
issued April 30, 1951 
LAST FORMS CLOSE APRIL 6 


THE WEEKLY NEWSPAPER OF AMERICA'S NO. 1 INDUSTRY 


Automottue News 


Member = cae j|]_ —_— }___ Member 
ENGINEERING yay yFACTURNS ya nOISNG| gau0INE [= @ 


@ 


PENOBSCOT BUILDING «6 





DETROIT 26, MICHIGAN 


ADVERTISING OFFICES: 

NEW YORK: Edward Kruspak, 51 East 42nd Street, Murray Hill 7-687] 
LOS ANGELES: R. H. Deibler, 2506 West 8th Street, Dunkirk 3-0303 
CHICAGO: J. Goldstein, 360 North Michigan, State 2-6273 
DETROIT: Dick Webber, Penobscot Bldg., WO. 3-0495 





& 1950 } 








Dealers Enlisting 
In Mobilization 


For Civil Defense 


WASHINGTON. Auto dealers 
and dealer associations throughout 
the country are preparing to help 
during civil defense emergencies, 
R. D. McKay, NADA president, 
pointed out last week. 

In a letter to Millard F. Caldwell, 
director of civil defense, McKay 


said: “Retail new-car dealers may | 


be counted on to render whatever 


aid possible, and the great re-| 
sources of the nation’s automobile | 
dealers will be at the command of | 


the Civil Defense Agency in time 
of need.” 

In time of catastrophe, McKay 
said, the only means of transporta- 
tion in some localities would be 
motor vehicles. 


A copy of the NADA resolution | 


adopted at the recent convention 
in Miami Beach, Fla., was enclosed 
with the letter. The _ resolution 
states that vehicles, buildings and 
other facilities of auto dealers 
would be invaluable in preserving 
life and property if an attack or 
other catastrophe strikes. 

In response to the_ resolution, 


McKay told Caldwell, many dealers | 


and associations have adopted pro- 
grams for action. 


‘Nash Shuffles 
‘Service Staff; 
Five Appointed 


DETROIT. — Announcement of | 
|five service appointments is made | 


by W. A. Cook, national service 
manager for Nash, 

Appointed are F. W. Ohms, to 
|assistant service manager, eastern 
| division; J. G. Slater, to assistant 
| service manager, western division; 


|J. F. McFarlin, to Chicago zone) 


|service manager; A. E. Young, to 


|assistant service manager super-| 


|vising fleet and Canadian service 


sales promotion, and R. L. Rasch, | 
| assistant technical manager at El | 


| Segundo, Calif. 

| Ohms, formerly Chicago zone 
|service manager, joined Nash in 
| 1947, after holding various posi- 


|tions with Buick, Chevrolet, Plym- | 
|outh and Chrysler dealerships, Sla- | 


ter, promoted from eastern region- 
|al service manager, joined Nash in 
| 1945 as service manager in Minne- 
‘apolis. He previously was with 
Bendix Aviation Corp., Dodge, and 
Simplex Piston Ring Co. 

McFarlin, formerly regional serv- 
|ice manager, joined Nash in 1946. 
Prior to joining Nash, he was Dal- 
las service manager for the Buda 
Engine & Equipment Co. 

Young, formerly central regional 
|service manager, joined Nash in 

1946. From 1943 until 1945 he served 
|with General Motors Overseas in 
|service layout abroad. He also 


{worked for Chrysler, Fiat (Italy) | 


|and Rickenbacker Motor Co. 


Rasch joined Nash in 1946 at the} 
| Milwaukee parts division and three | 
|}years later was named technical | 


|instructor. Later he was appointed 
| western regional service represen- 
tative. 


K-F Appoints 
Output Chiefs 


| WILLOW RUN.—Appointment of 
|John H. Tacke as Kaiser-Frazer 
| operations manager was announced 


last week by John | 


Hallett, K-F exec- 
utive vice - presi- 
dent. Tacke, 
former works 
manager, will su- 
pervise both auto 
and military air- 
craft production. 

Hallett also an- 
nounced the ap- 





io ro 
John H. Tacke 


|charge of automobile production, 
‘and of Harvey Smith as works 


manager in charge of aircraft} 


manufacturing. 
Tacke has been associated with 
|Kaiser enterprises since 1931. He 


|joined K-F in 1946 as production | 


| Manager at the Long Beach (Calif.) 
}in 1946 as chief engineer at Long 
Beach. Smith joined the firm in 
1947 as Willow Run plant superin- 
| tendent. 


pointments| 
of John Banks as | 
works manager in | 


plant. Banks joined Kaiser-Frazer | 
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MR. DEALER 
| START A “BANK’ 


in your Service Department an 
Increase Gross Profits and 
Shop Efficiency 


* sop WECHANICS sam L 5 
a t 







e997 

SVAN 8D es 
>» eres 

OyFF S9598 S254 5% 
SP FIFIVIAWD & O545 
S9PVIIIETD «= O94 


SVVIWVWIWAWNG 
@rvsF950% 








a. 


THE 
“SHOP MECHANIC'S BANK" 
Is a Simple and Effective 


PARTS AND LABOR SALES 
Stimulator that WILL Produce 


PLUS PROFITS 
FOR YOU 


While It Stimulates Your 
Organization to Greater Efficiency, 
| Greater Job Interest and Enthusiasm 
in their efforts to BETTER SERVE 
YOUR CUSTOMERS 


MANY 

| Dealers started the Bank in their dealerships 
|since our ad appeared in the Automotive 
| News, Feb. 26 issue. 


MORE 


Fine comments about the excellent results 
obtained from the Banks are coming in. 


SATISFIED 

| Indiana dealer says: ‘Please deliver 3 more 

‘Shop Mechanic's Banks.’ As you know we 

| have used several of these banks in our six 

| dealerships and can say, that our experience 

with them has been most satisfactory." 
(Chevrolet) 





DEALERS 

Handling nearly all makes of cars say: 
"Our Bank produced $2,610.35 in PLUS parts 
j}and labor sales. The mechanics were en 
thusiastic about the program and we are now 
starting an organization-wide contest using 
the ‘Shop Machanic's Bank.’ " 

(Ford Dealer—Michigan) 


"We are more than pleased with results of 
the ‘Bank' and enclose our order for an- 
other." (Pontiac Dealer—Ohio) 
| "Enclosed please find check for $30.00. Please 
send airmail 2 more Mechanic's Banks. The 
one we have is going good." 

(Olds Dealer—Colorado) 
“Sold $7,674.01 PLUS parts and labor with 
|5 Banks."' 


(Chrysler-Plymouth Dealer—Indiana) 


"We do not hesitate to recommend this 
unique and inexpensive plan to any dealer 
who would like something new and different 
as a stimulant for his shop, that actually does 
the business." 

(Chrysler-Plymouth Dealer—Chicago) 


OTHER DEALERS SAY: 
"Took in $5,501.52 from four Banks." 


"We have started another Bank today 
and have three sales already." 


“A real profit producer for the shop."' 
“A valuable business getter." 
"Something new and different." 




















| These—.and many, many more dealers’ let- 
| ters in our files testify to the merits of this 
| unique and inexpensive parts and labor sales 
| stimulator .. . 


| Another nice thing about this Bank is— 
= will tie in with any program you may have 

going now, and help put it over in a big way 
IF YOUR SHOP NEEDS A LITTLE 


“SHOT IN THE ARM" 


| and you would like some 
| ADDITIONAL GROSS PROFIT 
Out of your 


PARTS AND SERVICE DEPARTMENT— 
| ————— CUT OUT — — — 
THE COUPON BELOW 
AND MAIL IT IN TODAY 


WITH $15.00 
WE BELIEVE... 
YOU TOO WILL SAY: 


| It's the most unique, inexpensive and sure 
profit producer you have ever used. 


E. THONER AND ASSOCIATES 
| CULVER, INDIANA 


We enclose our check for $15.00 for which 
| send one "SHOP MECHANIC'S BANK" with 
instructions for its operation. 





Firm Name 


Signature Titie 


Street Address 





| City State 


| 
| 





| 
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survey of States’ Legislation Shows... 


Wage-Hour Tightening Falters 


NEW YORK.—Measures propos- | 
ng more stringent regulation of 
wages and hours have been widely | 
introduced in state legislatures | 
throughout the country this year, | 
with negative results thus far, a 
survey reveals. 

Proposals for new state wage- | 
hour laws patterned after the Fed- | 
eral Fair Labor Standards act had | 
been rejected by legislatures of | 
Idaho, Indiana, North Carolina and | 
Wyoming. In Maine, the state leg- 
islative research committee, follow- 
ing an interim study of the issue, | 
advised against the measure. 


Bills proposing new or broad- | 
ened regulation of the wages and | 
hours of both men and women in 
intrastate employment were pend- 
ing in a number of states, includ- 
ing Colorado, Connecticut, Dela- 
ware, Iowa, Massachusetts, Mich- 
igan, New Jersey, New Mexico, | 
Pennsylvania, Rhode Island, Ten- | 
nessee and Wisconsin. 

The bill rejected in Idaho would | 
have established a 60-cent-an-hour | 
minimum wage, an eight-hour day | 
and a 48-hour week. The Indiana| 
bill called for a 75 cent wage and | 
a 44-hour week. An unsuccessful | 
Wyoming bill would have required | 
a 75-cent minimum wage. A North 
Carolina bill, calling for a 75-cent 
minimum wage and a 40-hour week | 
was iced, despite advocacy of Gov. 
Scott. 

A bill introduced in Colorado | 
would set a minimum wage of $1} 
an hour. Connecticut heard a bill | 
to establish a 75-cent intrastate | 
minimum wage. A Delaware bill 
calls for an initial minimum wage | 
of 75 cents which would increase 
to $1 per hour in two years, with 
time and a half for overtime after | 
40 hours of work in any week. En- 
actment of a state minimum wage 
law, “in line with and to supple- 
ment the federal minimum wage 
law,” was urged by Gov. Carvel. 

An Iowa bill calls for a 75-cent 
minimum wage and a 40-hour week. 
A similar measure was introduced 
in New Mexico. Legislation calling 
for a 75 cent minimum wage and | 
a 44 hour week was introduced in 
Pennsylvania. A Wisconsin bill | 
would make the minimum wage 65 | 
cents after the first year, 70 cents | 
the second year and 75 cents in the | 
third, with the work week estab- | 
lished at 40 hours. | 

Gov. Dever, Massachusetts, re- | 
iterated his recommendation of a | 
year ago for enactment of a state 
minimum wage of 75 cents an | 
hour. Massachusetts now has a 
minimum wage of 65 cents an 
hour, but special state wage 
boards may set lower rates, 

Broadening of New  Jersey’s 
minimum wage law is again being 
sought. Under a bill, the law cov- 
erage would be extended to include 
men as well as women and minors. 
The measure also would provide | 
what administration spokesmen 
called “a streamlined procedure” | 
for determination of wage orders | 
by a board named to study the}! 
question of minimum pay in a spec- | 
ified occupation or trade. 

Gov. Roberts urged Rhode Island 
legislation providing for a 75-cent | 
minimum wage for intrastate work- 
ers. A bill pending in the Rhode} 
Island lawmill now would estab-| 
lish such a minimum, increasing | 
in two steps to 85 cents after two 
years, with a 40-hour work week. 

Despite widespread introduction 
of bills for new and stronger state | 
laws governing wages and hours, 
with their strong backing in a) 
number of states, actual enactments 
thus far this year in this field of 
legislation have been toward lib- 
eralization rather than tightening 
of such laws. 

Gov. Schricker signed an In- 
diana bill continuing until March 
15, 19538, for a wartime suspen- 
sion of laws regulating women’s 
working hours. Women will be 
able to continue working the 10 
p. m, to 6 a. m. shift in indus- 
try which, before the war, was 
forbidden in Indiana. 

Easing of curbs on women’s 
working hours during the current 
emergency also was suggested in 
Ohio by Gov. Lausche. 

A bill given final passage by the 
New York legislature would permit 
women to work in restaurants and 


grills between midnight and 6 a. m., | 
| 


| shire would include employes of 


| cabins” in the coverage of the | 
| state’s 


provided a permit were obtained pending in Minnesota, with guber- 
from the state industrial commis- | natorial backing. One of the meas- 
sioner. jures seeks to increase the mini- 
Pending in California is a bill to|mum age for child labor from 14 
raise the state minimum wage for|to 16 
women to 80 cents an hour. The|hours for 16 and 17-year-olds to 
proposal is backed by the state de-|eight hours a day. 
partment of industrial relations, | Rejected by the Arkansas legis- 
which said it recently completed a/| lature were a series of amendments 
survey showing a single working|to tighten the state’s basic wom- 
girl could get by on a minimum of | en’s labor law. One of the proposals 
$2,003.98 late in 1950. With women| would have raised from $1.25 to $4 
restricted to a 40-hour week, this|}a day the minimum eight-hour 
would require a payment of 80|daily wage for a woman employe 
cents an hour instead of the pres-| with six months’ experience in her 
ent 65 cents an hour. | job. Also defeated in the Arkansas 
A bill introduced in New Hamp- | legislature was a bill which would 
|have raised the minimum wage for 
|children working in most occupa- 
tions from 14 to 16. 
Unsuccessfully introduced in the 
| West Virginia legislature was a 
bill to establish minimum standards 
of wages and hours for women in 
| employment not covered by the fed- 
eral wage-hour act. 
| Meanwhile, despite the slow prog- 
| ress of legislative progress of legis- 


“hotels, restaurants, inns and 


new 50-cent minimum 
wage law. Such employes were 
specifically excluded from New | 
Hampshire’s minimum wage law 
at the time of its enactment two 


years ago. 
Several bills relating to employ- 
ment of women and children were 


Truck operators who do most or all of 
their driving on poor roads find Eaton 
2-Speed Axles almost indispensable. 
They need extra pulling power under 
PTS eli eer Mtb: (hot MD me ce) 
them by doubling the conventional 
number of gear ratios. When roads are 
bad, when climbing stiff grades, or 
when starting under full load, drivers 
use “low low”. When highballing, they 
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Division 


neato 
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years and limits the work | | 
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At Pearson's Opening in Houston— 

The winner in the old car contest at the opening of Raymond Pearson's Ford Square in 
Houston was the 1900, one-cylinder Sears. Here, Pearson poses in his ‘‘duster’’ with Mrs. 
E. T. Pabst, wife or the owner of the car. More than 15,000 persons attended the opening. 
Winners of the oldest Ford and oldest other make of car received all-expense vacation tours 
for two to Mexico. 


lative efforts to set up tighter state |quirements through the adoption 
regulation of wages and hours, the|of new wage orders under the ad- 
trend of recent years is continuing | ministrative procedures of existing 
toward higher minimum wage re-|state laws. 


make better time because they can shift 
into “high high’. Between these two 
extremes, drivers have a choice of 
several ratios to meet the demands of 
Pett Mil Mt ee 

And Eaton 2-Speed Axles last for the 
life of the truck, because of exclusive 
planetary gearing, positive lubrication, 
and other features which your truck 
ett aim tome: tk ae oe 


EATON MANUFACTURING COMPANY 


CLEVELAND, OHIO 


rf 
(a SODIUM COOLED, POPPET, AND FREE VALVES e TAPPETS e HYDRAULIC VALVE LIFTERS © VALVE SEAT INSERTS ¢ JET ENGINE 


PARTS e ROTOR PUMPS e MOTOR TR K AXLES e 


PRINGTITES e SPRING WASHERS e D DRAWN 


PERMANENT MOLD 
STEEL @ STAMPINGS e LEAF AND 


HEATER-DEFROSTER UNITS e¢ SNAP RING 


DRIVES, BRAKES 


GRAY IRON CASTINGS e 


COIL SPRINGS e [ DYNAMOMETERS 
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| mud-and-sand-or-snow” complai. ts a) 
| rose a little. _— 
Breakdowns Break Mark nfs, usual, some 1,522,000 abse it 
minded motorists found themsel: es 
‘ ° . out of gas on the highway, and ; n- 
AAA Estimates 25 Pet. More Car Calls in 1950; other 772,000 either mislaid th ir 
Batteries Replace Tires as No. I Ill keys or locked themselves out of 
080,000 lis f their cars, the AAA stated. 
WASHINGTON.—Breakdowns on, with in te oa sae } | Estimates of the number of ‘ 
the road last year reached an all- Sddea va . a high in ( | breakdowns reported, listed by tye ‘ 
time high, with American motorists e *f 40,556,000 "hunioiaanens if jot difficulty, follow: " 
calling for repairs and emergency 1948 0 z ; a aes a | Pet. of en 
road service 25 percent more times The tremendous increase in the | | 1950 Tot: | 1] 
than in 1949, the American Auto-| number of vehicles in use last year | |Battery ........ 10,830,000 24.55 irg 
mobile Assn. reports. could rena for about half | Tire ........... 10,054,000 22.79 1) 
‘ i jump in use of garage service, e| ‘ PRET Novecssicces Qe 9.25 
cane ee y yey motor organization said, while the| Star Buick Salesmen Arrive— Ignition _...... 3,918,000 8.8 une 
list of headaches to the motorist large proportion of old cars on the | Their prize was a free trip to Flint and they are shown as they arrived at Bishop airport. | Carburetor "**"  5'593'000 5.7 pal 
the AAA added. In all previous road was another factor. They toured General Motors Institute, Buick and Fisher Body plants. |. A L. Jordan, Cleveland ania 2'210,000 50: cal 
years, flat tires or blowouts had Battery breakdowns, which were | zone manager, and Ernest Keller, district manager, brought the group to Flint. |Wrecker ....... 1,862,000 4.2: i h 
been the number one nuisance. reported an —_ er | ae ma ena iia err eee ata | z | Out of gas...... 1,522,000 3.4 a 
> 18,000 times throug out the coun ry, | i , ‘ 7 f t of the other t es of serv- | Starter Smaweece 1,006,000 2.28 ‘- : 
Projecting reports - me | nosed out tire troubles as the driv-| Clectrically operated on postwar | for most \ a oe .p | Lock and key... 722,000 1.75 »y 
garages under contract to render ‘ers’ top woe by a clear margin of| ¢@FS; the AAA explained, “and (ice remained fairly constant OVEF | Seaken 701000 1 Be to 
emery TOA eatimated at 44. |almost 800,000 calls, the AAA went | that older cars might have poorer | 1949 reports, the AAA added, with |Gae"Tin.””''''’ — gog'o00 Las 
ne ae ar tien ase- | On. | electrical connections, so that bat- ignition calls and serious break-/Tisnts ||| 476,000 1.08 T 
torists over the nation called for | “This may be due to the fact | teries were heavily drained.” . se 0 asap, Rotate a me. (ae others ...... 3,551,000 8.05 . 
ar. This compares | that there were more gadgets | The percentage of garage calls|ers dropping slightly. uck-in-tne- — = 
So a ee omens Se ——— Total ........ 44,115,000 100.00 ove 
1949 Tota! bet 
Battery ..... 7,859,000 22.43 
‘i. LT r ee  , 23.17 
Tow , 3,714,000 10.60 ri 
Ignition .. ... 8,315,000 9.46 e% 
Carburetor .... 2,018,000 5.76 la 
Stuck .......... 1,433,000 4.09 2, 
Wrecker ....... 1,734,000 4.95 7 
| Out of gas...... 1,265,000 3.61 y 
Starter ...... 844,000 2.41 a 
Lock and key . 578,000 1.65 bane 
Brakes ........ 536,000 1.53 oo 
Gas line........ 512,000 1.46 = 
Lights ......... 382,000 1.09 — 
All others ...... 2,730,000 7.79 . 
Si VE (es bowen 35,039,000 100.00 sio 
: wh 
« * in 
Truckin cor 
(Continued from Page 31) a 
Joe Fields in many ways. My A 
grandfather never had a good word 
for me but was continually prais- cal 
jing me to his friends who he gre 
|thought wouldn’t tell me. the 
Joe was a lot like that. He had the 
a terrific ambition to get ahead has 
| and be a big automotive execu- as 
tive. He felt that to do this job 
he had to be tough—and, glory, se 
how tough he could be at times. th 
It seems that his spleen as a b 
batchelor—he didn’t marry until . 
€ he retired from Chrysler in 1943 hs 
—was equal to that of a frus- al 
trated old maid. so 
But Joe had a heart as big as C 
all outdoors. I continually heard me 
stories of how he helped out many all 
people with whom he had no direct be 
|contact. As a kid I used to bark wit 
right back at Joe when he would ome 
|throw some gravel at me. And 
Lee Counselman and Harry Ford D 
used to get a great chuckle out of 
my brashness. I didn’t have to O 
worry about my job in those days, 
‘and as that was the only way I \ 
jcould get along with my grand- thr 
father, I tried the same tactics on | ale 
Joe—and it worked. 
, | When Fields moved over to Hupp 
The performance of the car you build and sell today may very ‘and then to Liberty, I still had 
- adi ens 10bile sale. |to contact him from time to time 
well be the deciding factor in some future automobile sa sad % saver tad tae taeeile Gah 
It is just good business, therefore, to choose your engine /him. We always would throw a 
components on the basis of long-range economy. In carbu- fos sal So oo a 
retors, the name Stromberg is famous for better performance \thing would be normal, I always 
ee ee oe at S m r . s s ver. jadmired Joe Fields. He not only 
it is also a fact that Stromberg Carburetors last long |was a good sales executive but he 
Judge value as your customers will and you will agree— 'was honest and fair in every con- 
* : ce |tact I ever had with him all down 
Stromberg* Carburetors are the logical choice. ee through the years, Ja 
cao 100 
pees a ae FB 
Ss 
ECLIPSE MACHINE DIVISION OF ’ Ford Plans Depot a 
e Standard Equipment Sales: Elmira, N. Y. = bre 
e Service Sales: South Bend, Ind. AVIATION CORPORATION |Near Chicago eye 
Export Sales: Bendix International Division, 72 Fifth Avenue, New York 11, N. Y. | CHICAGO.—Ford Motor Co. last . 
' | week announced the purchase of 14 1g! 
|acres of land in suburban Melrose Oru 


Park for construction of a service 
parts depot to house the Chicago 
district and midwest regional sales 
offices of the Ford and Lincoln- 
Mercury divisions. 

Earl G. Ward, manager of the 
parts and accessories operations of 
|Ford division, said that work will 
|begin as soon as possible on the 
inew building, which will contain 
|approximately 200,000 square feet. 
|The one-story warehouse will be 
1560 by 300 feet, and the two-story 
| sales offices will be 300 by 52 feet. 


Completion is set for next fall. 
The parts depot will serve 618 Ford 
land 70 Lincoln-Mercury dealers in 
parts of five states, including IIlli- 
nois, Indiana, Wisconsin, Iowa and 
upper Michigan. About 300 persons 
will be employed. 


file 
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(n Eve of Expected Spring Upsurge . . . 
Sales 


e Car Sales Soften a Little ss ale ale Hy 


he expects business to continue at, ported as softer, but most new-car|| 9%e month, plus 13 states for 
February: 





How Trucks Are Faring 


Output 


Truck production 
through March 17: 


for 19651, 


of (Continued from Page 1) 

















age of new cars will tend to keep oo |dealers appeared unworried. The | 1951 Pos, Make 1950 Pos. 
of amend high Some areas have been affected by | used-car situation in the Motor 1951 Pos. Make ; 1950 Pos 1— 95,689 Chev. 94,161— 1 
yoe ‘ a | production cutbacks, and reposses- City has been very slow for most 1— 33,666 Chev. 26,107— 1 2— 69,693 Ford 74,526— 2 
Those disputing this outlook con-| gions in such places have increased. of the cold-weather season. 2— 28,912 Ford 20,393— % 3— 40,291 Inter’l 22,065— 4 
. of end the recent decline in sales is|[n Akron, for instance, rubber _ 4 3— 12,189 Dodge 9,385— 4— 33,878 Dodge 8,733— 6 
te | . portent of things to come. Their| plant workers are working shorter |'T7HE WHOLESALE market was 4— 10,206 GMC 5,812— 5— 29,381 GMC 23,678— 3 
55 irguments usually contend that: | hours because of the slash in allo- perhaps best exemplified by a 9,492 Inter’! 6,899— 6— 16,765 Willys 3,868— 7 
79 1) The market has been oversold,| cations of rubber for civilian use. report from Tim Anspach, who op- 3,549 Stude. 3,930— 7i— 8,928 Stude. 11,417— 5 
25 nd the apeing demand at resend a ae erates an auction at Albany, N. Y. an wane — a oaes aa 8 
=e ‘ ‘ Y i y ’ ’ e 2g f ac 9 
7 partially filled already; (2) Used-| REPOSSESSIONS in that city are 1 "AnsDach sald: “The market 1,187 Mack 891— 8 10— 3,659 Reo 2 
01 car dealers are overstocked; (3) | fuperres oe Se Signer ae © Ee showed a break in prices of from 520 Diam. T 508—10 l1i— 2,468 Diam. T 
9: The public is not convinced that sult. New-car sales in Akron have 5 to 10 percent on all models 468 Divco 311—11 12— 1,080 Diveo 
4 new-car production will decline,|been strong, but used-car sales in Dealers were unable to agree on 448 Reo 278—12 13— 422 Federal 
28 ind (4) Reports that repossessions — 2 a a ee weather, slow 125 Federal 108—13 14— 205 Crosley 
7 by finance companies have started level. ; . retail and large stocks on hand 1,061 Misc. 833 2,889 Misc. 2,035 
50 to increase. . oe & Dealers in Cleveland also re- had some bearing on the matter Total All Makes Total All Makes 
38 | meets of 8 price ont by te 100,923 77,806 312,987 248,343 
08 T IS true that wholesale used-car| and used-car sales,” but they OPS on used units in the guide- 
05 prices have been slipping. Auto-; blamed credit restrictions and the — pooks for the second quarter was 
otive News’ index shows that the| income-tax deadline for the de- another theory.” Textileather Organizes leather Corp., Toledo, manufacturer 
00 overall average price of wholesale cline. In other areas, many dealers . 8 % f | of coated fabrics and vinyl sheet- 
of used cars declined $4 last week] One Cleveland dealer reported noted a decline in war scare-in-| War Production Group ing. 
al = was exactly steady the week!/that in the week ended March 16 spired ordering. The quieter inter-- TOLEDO. A war production! Jules D. Lippman, president of 
3 before. he had returned more deposits than national situation, with its promise : ; f ; | Textileather, said that management 
17 The wholesale index had been he had in any other seven-day of “peace,” was seen as another CO™Mmittee organized to function at! recognized the need for a special- 
60) rising for most of this year, but | Period in over two years. factor in quelling demand for auto- both executive and administrative jzed organization to develop and 
46 ever since the ceiling price regu- In Detroit, the market was re-, mobiles. levels, has been created by Texti- service future war production. 
76 lations became effective March : 
“4 2, the market has been weak. ntentihniinionnnees 
31 This is attributed in some quar- 
11 ters to dealers’ apprehension over 
35, the slow retail market for used cars 
53 and to the fact that many dealers 
16 have built up large stocks of used 
19 ears in anticipation of a booming 
19 | spring demand. 


As for an increase in reposses- 
0 sions, there is considerable doubt 
whether this has happened except 
in a few areas. A check of finance 
companies reveals the repossession 
situation is generally “normal.” 
* * + 


iy LL OF the companies queried 
rd admitted that the number of 
is- ears repossessed in recent weeks is 
he greater than it was last year at 

the same time, but they pointed out 
d that the percentage of repossessions 

has been about the same this year 
I- as it was last year. 

None of them thought repos- 
ys sessions were “out of line,” and 
rm the consensus was that, although 
4 
1 both new and used-car business 


has declined recently, it will prob- 
i ably bounce right up again as 
soon as the weather improves. 


as One finance company official did 
rd mention that he thought dealers in 
ny all but the low-priced lines would 
ct be forced to get out and sell cars 
rk within the next 30 days, but even 
ld Sn 

id 

rd Dealers Warned 


to On Auto Thief 


Ss, 










I WASHINGTON. — Auto dealers 
d- throughout the nation are being 
on | alerted by the Federal Bureau of 
| investigation 
yp i about Jay Paul 
id Shelton, described 
1e as one of the 
+h , “most cunning 
a and active auto- 
1- mobile thieves 
y- Presently at 
7s large.” The FBI 
ly warns that he is 
le reported to be 
1- armed and dan- 
” Jay Paul Shelton — He has 
ohh sisi denne —_— fr: cing New REO GOLD COMET E-22 Series Tractor Unit. 
FBI believes. 
Shelton is 33, white, weighs 152 
pounds and is six feet tall, has dark p 
brown straight hair and brown A REO GOLD COMET truck owner can carry from 495 lbs. to 1455 Ibs. more 
eyes, may wear rimless or horn rim 
t glasses. His complexion is medium : " r eo - 
{ light. He is slender with a stooped payload per trip than the owners of 5 widely used competitive trucks, and still 






posture and may wear a mustache. 
His nose is long, prominent in pro- 


be within legal State weight-load limitations.* This means you can put up to 







$2160 more per year in your pocket for every 


truck you replace with a REO. Don’t delay! 






BUY a REO TODAY! 







*42,000 lbs. total Tractor Semitrailer gross weight. 






Installs and adjusts in a jiffy. 


; © COMPASS BUILDERS FOR 
» DINSMORE INSTRUMENT CO. 
107 88 STReet FLINT, MICHIC 


TRUCKS AND BUSES 


See Fe oe. 





REO MOTORS, INC., LANSING 20, MICHIGAN 
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Down-trodden DP's in Detroit— 

Shown talking (about California, no doubt) are four members of Detroit's newest union, 
the D.P.I.E.F.C.A.O.P.C.S. It stands for Displaced Persons in Exile from California and Other 
Pacific Coast States. On hand for the charter meeting were (left to right): E. E. Potter, of 
Young & Rubicam; LeRoy Spencer, executive vice-president of Packard; Tod Reed, of Ruth- 
rauff & Ryan, and Henry Jackson, of J. Walter Thompson. 


Coast ‘Exiles’ 


in Detroit 


Form Club; Sling Bull 


DETROIT.—It was a_ blustery, 
bone-chilling (who said “typical 
California”) day, Michigan roads 


and streets were breaking up after 
one of the worst winters in the 
state’s history, and a mild flu epi- 
demic gripped the city. 

This was the setting for the 
first luncheon meeting of the 
newly organized DPIEFCAOPCS 
—Displaced Persons in Exile from 
California and Other Pacific 


Reinhold Samwell 
Chief Officer 
Of Road Builders 


MILWAUKEE.—Paul B. Rein- 
hold, Pittsburgh, president of Atlas 


Equipment Co., was named to the | 


presidency of the American Road 
Builders Assn. at the annual con- 
vention here. He succeeds Enoch 
A. Needles, a consulting engineer 
of New York City. 

A. J. Thelen, of Madison, Wis., 
was elected president of the county 
and local roads division, and Jo- 
seph Boness, of Milwaukee, will 
head the contractors’ division. 

Other officers named were W. A. 
Roberts, Milwaukee, central dis- 
trict vice-president; R. W. Gamble, 
Milwaukee, director of central di- 
vision of ARBA, and Jukien R. 
Steelman, Milwaukee, president of 
the Construction Industry Manu- 
facturer’s Assn. Joseph F. Heil, 


the board. 


YOU can SELL 
MORE NEW 


and USED 
TRUCK CHASSIS 


HUSKY, 


then display 


as demonstrators 


Coast States—at Detroit’s Recess 
club in the Fisher building. 


Seventeen “displaced persons’ 
turned out for the meeting in re- 
sponse to an invitation from “ex- 
iles” LeRoy Spencer of Packard 
Motor Car Co., Tod Reed of Ruth- 
rauff & Ryan, and John D. Burke 
of Hearst Advertising Service. They 
had molded the idea one blizzard- 
ous day at the Detroit Athletic club. 


In view of the short notice, the 
attendance was considered good 
and it also proved, in the opinion 
of the DPIEFCAOPCS, that the 
“exiles” are a hardy lot physically 
and expert at steering around 
chuck holes—which has become one 
of the most challenging of Michi- 
gan winter sports. 

The “exiles” reminisced, wal- 
lowed in nostalgia, ribbed certain 
individuals who had vowed they 
would never leave the West Coast 
(but oh that filthy lucre); elect- 
ed Reed president and Burke 
secretary, decided to have an- 
other get-together some time in 
April, probably at one of the golf 
clubs. 


DP’s who attended the first 
jluncheon, in addition to Reed, 
Burke and Spencer, included: C. F. 
Taylor, Hearst Advertising Service; 
Wells Brown and Henry Jackson, 
J. Walter Thompson Co.; J. W. 
Southworth, Shell Oil Co.; Burton 
Durkee, Hal Babbitt, Ralph Bach- 
man, Kaiser-Frazer; E. J. Chap- 
man, Pontiac; E. E. Potter, Young 
& Rubicam, Inc.; LeRoy Cowles, 
General Motors; P. K. Coe, Good- 
year Tire & Rubber; Stephen Rog- 





'Co. 
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Reg. W Change Held Unlikely .. . 


Fight on Excise Boost Gains 


(Continued from Page 1) 


request, the board has considered 
whether the need for such an 


amendment on the grounds pre-| 


sented would justify the sacrifice 
that it would involve in the effec- 
tiveness of the regulation. In view 


| cided against amending the regu- | 
lation at this time to provide | 

| longer maximum maturities 

| either for automobiles generally 

| or in areas where prices are 

| higher because of freight costs.” 

| 


| Under the new regime at FRB, 


of the present strong inflationary | With McCabe out as chairman and) 


pressures, the board feels it would 
not be appropriate to relax the 
provisions of the regulation at this 
time.” 
. * + 

7. with the Feb. 9 plea 

of the western dealers, Sher- 
man wrote: 

“The board has also carefully 
considered the request that Mr. 
Haller and your West Coast asso- 
ciates presented in our meeting on 
Feb. 9, 1951, and in Mr. Haller’s 
letter of Feb. 14, for an amendment 
to Regulation W which would pro- 
vide longer maximum maturities on 
the basis of freight cost differen- 
tials. 

“Such an amendment, it seems to 
the Board, would not only have 
the undesirable effect of relaxing 
the regulation at a time when 
strong credit controls are needed 
but it would also place an excessive 
administrative burden on the Fed- 
eral Reserve System and on the 
trade. 

“The board has accordingly de- 


Montreal Show 
Attracts 25,000 


MONTREAL.—The four-day ex- 
hibition of British cars and trucks 
drew an estimated crowd of 25,000 
persons here, and dealers reported 
that inquiries reached an alltime 
high. About 50 autos and trucks 
were displayed, from the smaller 
makes to a mahogany-panelled 
Rolls-Royce Silver Wraith. 

Much of the interest, however, 
was centered on the British Ford 
Consul, which made its first Cana- 
dian appearance. The Consul] will 
go on sale soon, and is listed at 
about $1,800. 


Northwest Parts Assn. 


Elects Pouliot President 


MINNEAPOLIS.—Aime E. Pou- 
liot, of Nationa! Bushing & Parts, 
Minneapolis, has been elected pres- 
ident of the Northwest Automotive 
Parts Wholesalers Assn. 

Other officers are Harry B. Eck, 
Motor Service Co., Minot, N. D., 
vice-president; W. E. Lahr jr., W. 
E. Lahr Co., Minneapolis, secretary, 
and Herman Wolters, Wolters Auto 


ers, Ford; Jack Donahue, NBC, | Supply, St. Paul, treasurer. Pouliot | @vailable at either the various Post 
Milwaukee, was made a member of | and Charles Currie, Currie Pontiac | succeeds Cy Johnson, Automotive | Offices or at the terminals of the 
‘Supply, Mitchell, S. D. 





MORRISON CARRY-ALL 
MODEL B-910 WITH 
CANVAS CARAVAN TOP 


SERVICE BODIES! 


them on your floor — use them 
and ask your Carry-All 





distributor for the complete Carry-All sales 
promotion program ! 


Carry-All Body Division 


MORRISON STEEL 


631 AMHERST ST. * 


PRODUCTS, Inc. 


BUFFALO 7, N. Y. 








If you want to move half, three-quarter and one-ton truck chassis, here’s a 
promotion idea that’s doing the job for dealers from coast to coast. 


Mount your chassis with the MORRISON Corry All 
THE ALL-PURPOSE, ALL-INDUSTRY, ALL- STEEL 


Strategically located from 
coast to coast, an Or ganiza- 
tion of 60 established truck 
equipment distributors js 
Prepared to show you how to 


sell more Carry-All 
and utility bodies 
Write us for the 
distributor in your 


Service 
profitably! 
name o f 
territory. 


lof the Federal 
| Kansas City. 


William Martin, a strong Truman- | 
Snyder man in, the Administra-| 
tion is likely to dominate the situ- 
ation more than ever. And the 
President always has been for 
jtough consumer credit terms. So 
the outlook in that direction is not 
rosy at the moment. 

On the same date NADA ap- 
peared before the FRB—Jan. 18— 
NUCDA also petitioned the board 
for relief for the used-car dealers, 
and was accorded considerable 
time for oral argument, A check-up 
in Washington failed to reveal 
whether NUCDA had received a 
reply from FRB. Such a reply very 
likely would go to NUCDA Presi- 
dent Walter Wilson in Dallas. 

* * * 


rMHOUGH the harsh automotive 

excise tax proposals came from 
the Administration, the situation on 
Capitol Hill is quite different than 
at the Federal Reserve Board. 


Even though the 82nd is a Demo- 
cratic Congress, it is doubtful that 
house Members would vote such a 
program as put forth by Treasury 
Secretary John Snyder, even if the 
Ways and Means committee sent 
it to the floor. 

Aside from the political impli- 
cations, many members honestly 
believe it downright unjust. 
Therein lie the hopes of the auto- 
motive group. 

A broad, general manufacturers’ 
sales tax seems to be in favor at 
the moment. 

Secretary of Commerce Sawyer 
got on the Administration band- 
wagon last week for further re- 
striction of consumer credit. 

Sawyer said credit restrictions al- 
ready imposed by the government 
have had no marked effect as yet. 








Trucking of Mail | 
‘Rises; Post Office | 
‘Seeks Docks 


WASHINGTON. — Trucking of 
mail between cities by contract 
|carriers is increasing by leaps and 
| bounds. 

As a result, the Post Office is 
conducting surveys in major cities) 
to determine if truck dock space is 


| 


| hauling companies. If the truckers 
| provide the space they will receive 
|additional compensation. 

Thirteen cities are being checked. 
They are: New York, Philadelphia, 
San Francisco, Detroit, Indianapo- 





|lis, Cincinnati, Seattle, Memphis, 
| Kansas City, Pittsburgh, Harris- 
burg, Pa., Birmingham, Ala., and 


New Haven, Conn. 

Assistant Postmaster - General 
John M. Redding said acquisition 
;of truck terminal sites poses the 
most serious problem in the shift 
of short-haul mail transportation 
from railroads to trucks. 


Nebraska 


(Continued from Page 1) 


fighting senator from Wisconsin, 
who talked to an audience which 
forced him to continue his speech 
| twice as long as was scheduled. Al- 
{though Sen. McCarthy devoted 
most of his time to his favorite 
subject—anti-Communism—he com- | 
mented on the price control pro-| 
gram, terming it “an awful mess.” 
Retiring President Noyes C. Rog- 
ers reported practically all of Ne- 
braska’s dealers are running from 
|60 to 90 days behind on deliveries 
of new cars. Indications point to! 
|the situation becoming even worse 
before fall, he added. 
The annual distinguished serv- | 

ice award was presented to Ed | 
Nielsen, of Columbus, Neb. 
The afternoon session featured a| 
forum on wage and price controls} 
| presented by Steven J. Millett, re- 
| gional enforcement officer of OPS, 
and D. W. Woolley, vice-president | 
Reserve Bank of | 








“We must tighten up a li tle 
more,” he added. 

Sawyer made his statement afer 
a day spent with his business :.d- 
visory council, made up of seve-a] 
score of the country’s top busin: ss 
executives. 

* * > 
\ EANTIME, in a second ame1.d- 
4 ment to SR 5, the OPS added 
to its list of “approved” guidebooxs. 
Certified for use in establishing 
ceiling prices were the following 
publications: 

American Auto Appraisal, 153rd 
edition; Official Automobile Guide, 
price edition, published by Record- 
ing & Statistical Corp.; Official 
Used Car Survey for Nebraska, and 
Official Automobile Guide, pub- 
lished by National Research, Inc. 

The OPS has now certified 11 
guidebooks for use with its ceiling 
price regulations. 

Also, at press time OPS had 
failed to come up with official con- 
firmation of a chief of the automo- 
tive branch. 

W. Leroy Jordan, recently with 
General Motors at Rochester, N. Y., 
is acting chief, while Ralph Orr is 
handling the new car section and 
Burdette Williams and Tom Brown 
jr. are presiding temporarily over 
the used-car department. 


Advertisement, 





“Extra Zing 
for the Work 
This Spring” 


Farm Journal’s ‘‘Keep ’Em 
Rolling’? features have not 
only proved to be very popular 
among readers, but also won 
the enthusiastic support of 
the automotive and farm im- 
plement industries. 


Clayton Armitage, Detroit man- 
ager of Farm 
Journal, offers a 
good explana- 
tion of this pop- 
ularity. ‘“““Keep 
’Em Rolling,’”’ 
says Armitage, 
“fis good busi- 
ness for agricul- 
ture, and good 
business for the 
men who sell and service the 
cars, trucks and tractors that 
keep agriculture prosperous. 


“Extra Zing for the Work 
this Spring,’ the ‘Keep "Em 
Rolling’ feature in the April 
Farm Journal, really covers the 
works. It’s packed with a lot 
of good suggestions which will 
make money both for farmers 
and their service dealers. 





‘Farmers these days are run- 

ning a big business. A major 
part of their considerable capi- 
tal investment is in mechanized 
and motorized equipment. 
Farm Journal readers will be 
thinking of their 614 million 
motor vehicles when they read 
phrases like ‘see your repair 
shop’—‘it’s time to invite a 
mechanic in’—‘better have 
your repairmen fix it.’ 


‘Rural prosperity is at an 
unprecedented high. We at 
Farm Journal certainly know 
that! During the period 1947 
to 1949 we found that over 
600,000 of our families had 
bought new cars. Over 5,000 of 
these families bought Cadillacs.” 


Reprints of the April ‘‘Keep 
"Em Rolling’’ editorial are 
available to dealers and distrib- 
utors who want them. They’re 
good looking and good reading. 
Chock-full of good hints, they 
make a honey of a window dis- 
play. You can get yours by 
writing to Dealer Service De- 
partment, Farm Journal, Phila- 
delphia 5, Pa. 
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Field Hearings 
Scheduled for 


Small Business 























































WASHINGTON. — Field hear- 
ings on “Problems of Small Busi- 
ness Related to the National 


Emergency” have been scheduled 
by the House Small Business com- 
mittee, Rep. Wright Patman, chair- 
man, announced last week. 

The sessions, planned to occupy 
six weeks time, will be held in 20 
states. 

Other action included unanimous 
passage of a motion requesting the 
House Banking and Currency com- 
mittee to hold hearings at an early 
date on H. R. 1600, the Small Busi- 
ness Defense Plants act of 1951. 
This legislation would establish a 
Small Defense Plants Corp. similar 
to the Smaller War Plants Corp. 
of World War II. 

The schedule of hearings follows: 

March 26, Lynchburg, Va.; March 
27-28, Nashville; March 29, Atlanta; 
March 30, Raleigh, N. C.; Apr. 2, 
Charleston, W. Va.; Apr. 3, Coving- 
ton, Ky. and Cincinnati; Apr. 4, 
Indianapolis; Apr. 5, LaFayette, 
Ind.; Apr. 9, Toledo; Apr. 10, Rock 
Island, Ill. and Davenport, Ia.; Apr. 
11, St. Louis; Apr. 12, Louisville. 

Apr. 16, Harrisburg, Pa.; Apr. 17, 
Syracuse; Apr. 18, Brooklyn, N. Y.; 
Apr. 19, Paterson, N. J.; Apr. 23, 
Hartford, Conn.; Apr. 24, Provi- 
dence; Apr. 25, Worcester, Mass.; 
Apr. 26, Manchester, N. H.; Apr. 
30, Little Rock, Ark.; May 1, Dal- 
las; May 2, Houston; May 3, New 
Orleans, or Jackson, Miss. 

The hearings will be held in San 
Francisco Apr. 2-3; in Los Angeles, 
Apr. 4-5, and in San Diego, Apr. 6. 





Obituaries 


John J. Wallbillich, 64, 


Executive of GM’s Opel 

RUSSELSHEIM, Germany.—John 
J. Wallbillich, 64, manager of plan- 
ning and development for Adam 
Opel, A. G., German operations of 
General Motors Overseas division, 
died here March 13, Funeral serv- 
ices were held last week in Detroit. 

Mr. Wallbillich joined the auto 
industry in 1910 as a tool and die 
maker for Chalmers Motor Co. He 
later worked for Cadillac and 
Fisher Body. He was appointed 
manager of Fisher’s fabrication 
plants in January, 1945. Three years 
later he went to Germany as an 
Opel executive. 





* * 


Robert C. Lee, 60, 


White Executive 

CLEVELAND.—Robert C. Lee, 
60, White Motor Co. executive, died 
recently of a heart attack. He had 
served as treasurer of the company 
until his retirement, and had re- 
mained active as vice-president un- 
til his death. 

Before coming to White, he was 
in the banking business. 

* * * 


Thomas C. Fassitt 

EASTON, Pa.—Thomas C. Fassitt, 69, 
pioneer automobile dealer here, died re- 
cently. He started in the automobile busi- 
ness in 1904. Mr. Fassitt was a_ vice- 
president and director of the Northampton 
county motor club, an organization with 
which he had been associated since it was 
formed in 1912. 

* * * 
Henry J. Zimmerman 

PORTLAND, Ore. — Henry J. Zimmer- 
man, 68, retired truck sales manager for 
International Harvester Co, in Portland, 
died of a heart attack March 16. He was 
a native of Elizabeth, Minn. He worked 
for International Harvester in Duluth, 
Minn., before coming to Portland. His 
total length of service with the company, 
at the time he retired about four years 
ago, was 31 years, 


* * * 
Nels C. Nelson 
UTICA, N. Y¥.—Nels C. Nelson, 65, one 


of the founders of the Utica Oldsmobile 
Corp., died after a brief illness. He began 
his career in the automobile business in 
1913 with Utica Motor Car Co. Later he 
was an organizer and president of Utica 
Automotive Corp 

* * 


* 
Howard W. Below 
LOUISVILLE.—Howard W. Below, 47, 
for 10 years manager of the new-car 
department of Falls City Pontiac Co., died 
March 18 at his home here. 
* * 


* 
Norman V. Faught 
PARIS, Tex.—Norman V. Faught, 49, 
who retired last August as manager of 
Hugh Palmer Motor Co. because of poor 
health, died March 12. 
* * * 


J. Roger White 
CINCINNATI.—J. Roger White, 61, viee- | 
president in charge of sales and advertis- | 
ing for Formica Co., Cincinnati, died March 
18 at Christ hospital after an illness of | 
four months. | 
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NADA's Business Management 


Discussing dealership problems, left to right, 


Business Management department; Ernest Burwell (Chevrolet), Spartansburg, S. C.; Martin ‘1 
Johnson (Nash), Atlanta; L. M. Stewart (Chrysler), committee chairman, St. Louis; Edmund | 
A. Bogert (Chevrolet), vice-chairman, Pocatello, Ida.; George H. Fones (Ford), Corpus | 
Christi, Tex., and H. E. Majer (Ford), Spokane. 


33 Schools Spearhead 
Ford Service Plans 





DETROIT. — Setting up of 33] 
schools across the nation as part} 
of a greatly expanded Ford service 
training program has been an- 
nounced by Carl 
T. Doman, Ford 
service manager. 

Doman said the 
expanded pro- 
gram is aimed at 
helping to keep 
the nation’s 47,- 
000,000 cars and 
trucks rolling and 
to conserve man-| 
power and ma- 
terials. 

The schools will | 
assist thousands of mechanics in 
Ford’s 6,400 dealerships in keep-| 
ing up to date on maintaining 
quality service, he said. 

“It is vital to the nation’s de- | 
fense that we keep our trans- 
portation system in good order,” 
Doman said, “We must conserve 
manpower and critical materials 
by telling the people how to make 
their cars and trucks last longer. 

“Rapid growth in the vehicle 
population dictated our service ex- 
pansion. There are about 16,000,000 
more vehicles of all makes to keep 
in service than there were 10 years 
ago. They are older, and dealers 
have a much bigger job to do. 


“The number of Ford cars and | 
trucks has increased from less 
than 8,500,000 at the start of 1941 
to nearly 10,000,000 today. The | 
number of Ford units per dealer 
is up 21 percent from the end of | 
1940. 

“In view of the vehicle popula- 





Cari T. Doman 





Mass. Dealers 
Form Committee 


| personnel. 





On Legislation 


BOSTON.—A new “watchdog” 
legislative committee has been or- 





ganized by the Massachusetts Auto- 
mobile Dealers Association, Inc., | 
which now numbers 940 new-car 
dealers. William A. Plunkett, vice- 
president and general manager, is 
also serving as liaison between the 
association and the new regional | 
office of OPS, and is keeping the 
rembership supplied with answers | 
to OPS regulations. 

A public cooperation program has | 
been launched and social get-to-| 
gethers will be more numerous! 
than in the past. Plunkett, who 
worked for the association during 
the war years, is issuing bulletins 
for the membership designed to} 
help them with the new emergency | 
regulations. 


Ford Buys Land 
For N.4J. Depot 


NEW YORK.—Ford Motor Co.| 
has announced the purchase of 22 


acres of land in the Bergen county 


industrial terminal in Teterboro, | 
N. J., for construction of a service | 
parts depot and sales offices. 

Ford plans construction of a 
one-story structure with 379,680 


| square feet of floor space, accord- 


ing to Earl G. Ward, manager of 
parts and accessories operations for | 
the Ford division. The facilities) 


will also include a building 80 by! 


480 feet for office space. | 


McCoy Elected .. . 





new government’ controls and 
warned dealers to think 
about the way they meet the regu- 
lations. “Whatever pay pattern you 
adopt now to meet the emergency 
|will haunt you when that emerg- 
ency is passed,” Moscowitz said. 
M. R. Darlington jr., managing 
director of the Inter-Industry 
Highway Safety Committee, out- 
lined the “Father-Son” and “Dad- 
Daughter” good driving agree- 
_| ments and the May Safety Month 
campaign. He urged universal 
support of both programs. 
Speaking of high school driver- 
‘education programs, Darlington 
|told the Iowa dealers: “This driv- 
jing a car of a certain make as an 
|instruction car influences the fam- 


tion and its increasing age, we | ily car purchase. 

must be prepared for the job ahead | Al Cohen (Chevrolet), Des Moines, 
as the tempo of defense mobiliza-|told the county directors meeting 
tion and production steadily rises. | Tuesday afternoon that Iowa auto- 
That is the purpose of our ex- | Mobile dealers now are furnishing 
panded program.” 258 cars for high school driving 


Doman said each of the service | ©°UTS¢S. 
training schools has a permanent|__ Frank Collard (Dodge-Plymouth), 


staff trained to conduct classes for | Waterloo, Iowa’s NADA director, 
mechanics in the complete servic-|told the convention that “we must 
ing of Ford cars and trucks. accept our job in this national 

There are 33 instructors special- | °™¢T8ency and preserve the vital 


izing on Fordomatic drive. In addi- a ax a oe ran ane 


tion, 38 others regularly teach me- | : 
chanics all oe’ smunee ‘a Ford | going + ~ ee eee 

: 7 _|things bu e casualty lists in 
service, All 71 instructors are fac Korea should be constant remind- 


ae instructers are lers that we can’t expect business 
; ? jto go on without some inconven- 


scheduled to complete the trans- |. : : ” 

mission phase rg mechanics by |'€nces and disruptions. 

mid-April. At least one mechanic Alfred W. Kahl, association sec- 

from each of the Ford dealer- | Tetary-manager, said that state 

ships then will have received a | records show 1,981 new car and 
| truck dealers in the state. The 


40-hour training course. ‘ati h ian 
— | association now has 1, mem- 
The other regular service instruc- | bers, he added. 


Group— 


are: Clark D. Moody, director of the Dealer's | 








tors will help dealers work out} : 
their own service training pro-| | The county directors approved 
'grams. In addition, mobile units for election the following 33 county 


will go on the road to conduct | directors: 


“in-dealer” training and will be Monona, Earl Barry; Monroe, 


manned by district service training|Roy F. Raub; Montgomery, Don 
Gell; Muscatine, C. A. Henderson; 








lowa Dealers Attack 
Reg. W, Discount Cut 


(Continued from Page 3) 


| O’Brien, 
twice|R. H. Harton; 


Fred Veschoor; Osceola, 
Page, James Ahl- 
gren. 

Palo Alto, C. A. Dinges; Plym- 
outh, A. T. Peters; Pocahontas, Mar- 
cell Maritz; Polk, Charles Betts: 


| Pottawattamie, F. B. Hughes, Pow- 
|eshiek, Frank Mitchell; 


Ringgold, 
E. E. Carr; Sac, J. C. Lewis; Scott, 
Vern Trevellyn; Shelby, Frank L. 
Wirth. 

Sioux, to be chosen later; Story, 
Art Skie; Tama, Richard G. Conier: 
Taylor, C. E. Dixon; Union, Ed 


| Bray; Van Buren, W. R. Davidson; 


Wapello, William Cramblit; Wash- 


| ington, G. E. Mace; Warren, R. M. 


Hale; Wayne, L. K. Doze; Webster, 

Jake Hughlin; Winnebago, Allen 

Stenseth; Winneshiek, R. W. Klink- 

er; Woodbury, O. A. Swartz; Worth, 

A. T. Huso; Wright, Burt Samson. 
* + + 


Trade Committee 


Formed in Iowa 


_ DES MOINES.—An Iowa-NADA 
industry relations committee has 
been organized. 


Members are: Howard Sole 
(Buick), Des Moines; Charles H. 
Betts (Cadillac), Des Moines; Dale 
Norton (Chevrolet), Spencer; Fred 
Akerman (Chrysler-Plymouth), Ot- 
tumwa; Oliver J. Swab (DeSoto- 
Plymouth), Cedar Rapids; Frank 
Collord (Dodge-Plymouth), chair- 
man, Waterloo; Paul Pritchard 
(Ford), Mason City; O. A. Swartz 
(Hudson), Sioux City. 

Max Holmes (Kaiser-Frazer) Des 
Moines; S. E. Allbee (Lincoln-Mer- 
cury), Council Bluffs; Lee Thomas 
(Nash), Burlington; Vincent J. Neu 
(Oldsmobile), Davenport; Paul Buol 
(Packard), Dubuque; Russell Mann 
(Pontiac), Iowa City; Byron C. 
Hawn (Studebaker), Waterloo; 
Jack Archer (Willys), Burlington, 
and S. Frank Green (trucks), Des 
Moines. 
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COIL SPRING 
SPACERS 


Made of high quality 
aluminum alloy in 4 
types for all models. 
Fits top or bottom of 
Coil Springs to com- 
pensate for spring 
“sag,” which creates 
insecure steering, 
premature tire wear, 
eventual destruction 


"AXLE SHIMS 


Tested 
compensating for 
leaf spring “sag” or 


pensate for caster rear axle drive shaft 
variations alignment. Pre- 
for correct wheel cision cast from 
alignment, Available Aluminum Alloy in 
in 1/16” to *%” thick- wide ranges of sizes, 
nesses, degrees. 





















shock absorbers. 


method of 


Introducing a brand new, high quality line under trade 
name, U. S. “MOWECO.” If not superior to any known 
competitive line just return shipment collect. 
profit margins. Write for full information, prices today! 
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Roundup Shows Tax Bills Predominate .. . Dealers Spark Safety Drive 
States Hunt More Road Funds 
NEW YORK. — Despite uncer-| highway revenue for the next two|ting the rate back to six cents a 


gallon. 

A one-cent “emergency” gasoline 
tax addition adopted by Georgia in| 
|the summer of 1949 will expire 
July 1, as a result of this year’s 
| state legislative session there. More 
| road money is expected to be avail- 
able in Georgia, however, from part 
of the proceeds of a new state 
|3 percent general sales tax. 

The Georgia lawmakers also ap-| 
|proved a state constitutional 


tainty as to the future availability| years. It also appropriated $5,- 
of steel and other materials for! 000,000 from the state general fund 
highway construction purposes,|for highways, in addition to cus- 
continuance of the trend toward! tomary sources of road money, 
increased state highway-user taxes| The South Dakota gasoline tax 
to provide additional revenue for! was increased from four to five 
highway modernization programs is! cents per gallon, to raise an esti- 
indicated by developments thus far) mated $1,500,000 in additional an- 
this year in state legislative ses-| nual highway revenue. In addi- 
sions throughout the country. tion, the South Dakota lawmak- 

Analysis of reports from the vari-| ers transferred $1,500,000 a year 
ous state capitals reveals that gas-| from general funds to the high- | 
oline tax increases had been en-| way department. |} amendment dedicating all gasoline | 
acted in North Dakota, South Da-| Wyoming’s gasoline tax rate was|and vehicle tax revenue to high-| 
kota and Wyoming, with such} also raised from four to five cents| way construction and maintenance 
measures pending in many other| a gallon to produce additional reve- | uses exclusively. 





= a 


states, including California, Colo-|nue for farm-to-market road im- Idaho’s legislature enacted a : : 

ee gee, aes tee | Dreille ing i Utah li now ton-auite tax Cestgned to pro- "2 ce eG tee ee ee oa awards to, left to right: R. 0 
setts, Michigan, Missouri, Nebraska, ills increasin ah’s gasoline ce 000,000 additi a e i i wards to, © right: 

set Michigan, M | s du $1, ’ in ditional an McKay, NADA president, who accepted the trophy for the Automobile Dealers Assn. of 


New Hampshire, North Carolina, 
Ohio, Oklahoma, Utah, Vermont 
and West Virginia. 

Gasoline tax boost proposals were 
rejected in Arkansas and Indiana, 
while bills providing for gasoline 
tax reductions were adopted in 
Georgia and New Mexico. 

New or increased truck taxes | 
were enacted in Idaho, Montana 
and New York, with similar 
measures pending in many other 


states, including Colorado, Mli- | 
nois, Michigan, Missouri, Ne- 


braska, Ohio, Oregon, Tennessee, 
Utah, Vermont and West Vir- 
ginia. 

Measures proposing new or 
broadened authority for the issu- 
ance of highway bonds have been 
enacted in Tennessee and West} 
Virginia, and were pending in Cali- | 
fornia, Delaware, Maine, New 
Hampshire, Oregon, Pennsylvania 
and Washington. 

North Dakota’s legislature raised | 
the state gasoline tax rate from | 
four to five cents per gallon, to 
bring in $2,850,000 in additional 


When You Specify 











DRIVER 


When you sell new equip- 
ment, be sure you improve 
driver efficiency as well as 
mechanical efficiency. Bear in 
mind that nothing contributes 
more to driver fatigue than 
poor seating. Recommend 
Bostrom hydraulic seats that 
reduce fatigue, promote safety, 
and cost less in the long run. 


\ 
| 
| 
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Leading 
Manufacturers 
Offer Bostrom 
Hydraulic Seats 
“Factory Installed” 


International Harvester 
Co.: No. 1656 * GMC: No. 


2233268 * Diamond T: No. jolts 
P-1378 * Federal: No. 56- acco 
D-3201 * Reo: No. 734-R6X and 
* Four Wheel Drive: No. 

56B8-47 * Oshkosh: No. ings 


1957G °* Sterling: No. 


Wi OVERLOOK 
OER CAPACITY 


Shock absorber and suspension mech- 
anism of Bostrom seats soak up 


eliminate repairs. Snap-on seat cover- 


/and diesel fuel taxes from four to 


five cents per gallon are in the 
final stages of enactment. Propos- 
als for motor fuel tax boosts also 
have strong backing in several of 
the other states in which they are 
pending. 

New Mexico, however, which two 


years ago boosted its gasoline tax | 
rate from five to seven cents a 


gallon, this year enacted a bill cut- 


NPA Picks Lucas 
As Trailer Chief 


LOUISVILLE. 
pointed E. J. Lucas, sales manager 
of Kingham Trailer Co., as chief 
of the trailer division. Lucas’ job 
will be to help makers of trailers 
for civilian use get enough material 
to make essential units. 

“In short,” Lucas explained, “the 
job will be to see that enough 
trailers can be made to _ keep 
freight moving.” He has been with 
Kingham since 1932. 


Truck Capacity 





















and jars. Fore and aft adjuster 
mmodatesall drivers. Steel frame 
mechanism outlast the truck; 


can be replaced in 10 minutes; 


eliminate upholstery jobs. 


NPA has ap-| 


nual revenue from truck and bus 
operators. Patterned after the 
Oregon ton-mile tax, the measure 
provides for mileage tax rates 
varying with the gross loads of 
vehicles over 26,000 pounds gross. 
Vehicles of gross weight from 
34,000 to 36,000 pounds will carry 
the top mileage rate of 25.7. 

Montana expects to collect $1,- 
334,000 a year in added highway 
revenue from a new gross weight 
tax on commercial trucks and 
trailers. The levy ranges from $14 
;on trucks weighing 8,000 pounds 
| and less to $320 on those over 40,000 
pounds. 

The new commercial trailer tax 
in Montana ranges from $10.50 on 
;those 8,000 pounds and under to 
$240 on those weighing more than 
40,000 pounds. It was estimated 
that livestock and logging trucks 
and “lowboys” will pay 60 percent 
of the commercial truck rate. 

The new highway revenue pro- 
|gram enacted in Montana also in- 
cludes a tax on itinerant trucks, 
expected to yield $225,000. This will 

e at a rate of $5 for each trip 
of 400 miles or less, $10 for each 
trip of more than 400 miles. 

Another part of the Montana 
program expects to raise $120,000 


from a tax on farm trucks and} 


trailers. 


NPA Receives 
*51 Needs for 


| Transportation 


WASHINGTON. — The Defense 
Transport Administration an- 
nounced last week that it had for- 
| warded to the National Production 
| Authority programs covering 1951 
domestic civilian requirements for 
new trucks and truck tractors, 
truck trailers, automotive replace- 
ment parts, city and _ inter-city| 
buses, subway cars, trolley cars, 
coaches, and school bus bodies and | 
chassis, | 

The submission of these _ pro- 
grams, it was said, follows comple- 
tion of intensive studies into the 
numbers of the various kinds of 
transportation equipment now in 
operation. 

Also covered in the studies were 
average ages of vehicles, obsoles- 


cence, and prospective increases in| 
traffic resulting from expansion of 
\fen civilian economy and the de- 





fense mobilization program. 





| Portland (Ore.); Jack Rose, Detroit DeSoto dealer and chairman of the Michigan Inter 
| Industry Highway Safety committee; Frank R. Broadway, executive vice-president of the Auto 
| mobile Dealers Assn. of Alabama, who accepted for his association; W. F. Hufstader, Genera 
| Motors vice-president, and Vance C. Hall, president of the Akron Automobile Dealers Assn 
who accepted for his association. The Inter-Industry Highway Safety committee and Kari 1 
| Goeppert (Dodge), Oakland, Calif., also received awards. Goeppert is chairman of the 


Northern California Inter-Industry Highway Safety committee. 
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IHSC Honored— 

James J. Newman (right), chairman of the 
Inter-Industry Highway Safety committee and 
vice-president of B. F. Goodrich Co., accepts 
a safety award from Dr. John W. Studebaker, 
chairman of the National Committee for 
Traffic Safety. Six of the II citations pre- 


sented by NCTS went to organizations or men | 
of the auto industry. 


Eighty-six national or- 
ganizations were considered for the awards. 


Flint Dealers Pick 
Summerfield Jr. 


FLINT.—Arthur E. Summerfield | 


jr.. assistant general manager of 
Summerfield Chevrolet Co., has 
been elected president of the Flint 
Auto Dealers Assn. He_ succeeds 
Max H. Graff, vice-president of 
Otto P. Graff, Inc. 

H. Leonard Lippincott, president 
and general manager of Lippincott 
Motor Sales, was named vice-presi- 
dent, to succeed Russell L. Berry, 
of Genesee Motors. Laverne P. 
Marshall was named _= secretary- 
treasurer for his 23rd consecutive 
term. 





ccs 
| Warning Issued 


» Against Exploiting 
§ Awards in Ads 


| NEW YORK.—A warning against 
the increasing use in advertising 
|of awards of honor bestowed upon 
jadvertisers has been sounded by 
the National Better Business Bu- 
reau, 


General Manager Edward L 
Greene explained the bureau has 
|no objection to the use of honor 
|awards per se, but it opposes any 
use of such awards in advertising 
that tends to deceive the public or 
lead to unfair competition. 


“We think,” Greene added, “an 
|award is a cheap and contemptible 
‘gimmick’ that is unworthy of 
American business if it is awarded 
with the tacit understanding that 
recipients will contribute, donate. 
buy, join, support or otherwise pro- 
mote the financial welfare of the 
sponsor, directly or indirectly. 


“We think that when but one 
award is given in a field, and all 
|}competition is not considered, the 
award is meaningless; its accept- 
ance unworthy of American busi- 
ness, and any use of it in advertis- 
{ing which implies that it was won 
in competition deceives the public 
and is unfair to competition.” 

Greene said the bureau would 
welcome hearing of members’ ex- 
periences in recent years in either 
accepting or rejecting awards. 


| Gabriel Co. Acquires 


Workshop Associates 


CLEVELAND.—Workshop Asso- 
ciates, Needham, Mass., has become 
a wholly-owned subsidiary of Ga- 
briel Co., Cleveland, according to 
Presidents John H. Briggs of Ga- 


briel and Gardiner G. Greene of 
Workshop. 
The announcement states that 


Workshop personnel will continue 
as in the past, specializing in re- 
search, development and produc- 
tion of high frequency antennas 
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Ford Honors 18 Southern Dealers— 








4UB1416-3 * Walter: No. 
AD-904 * Peterbilt: Stand- 
ard Equipment * Available, 
Coleman, Dart, Duplex, 
Hendrickson, Kenworth: 
Bostrom No. 20601 
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Ford's Four-Letter plaque for 1950 was presented to |8 dealerships from Louisiana, Mississippi and Alabama by C. H. Weigand, distri 
sales manager, and E. S. Davidson, assistant district sales manager. Left to right: R. V. Stewart, Haynesville, La.; Stein Antley, Tallulah, Le 
| Nar Osborne, Tallulah, La.; Warren J. Bordelon, Opelousas, La.; Preston Hardage, Shreveport, La.; A. G. Lee, Oil City, La.; W. M. Sca 
equipment orders. brough, Meadville, Miss.; W. H. Keller, Oak Grove, La.; B. A. Fortier, Lafayette, La. 

Clark Honea, Tylertown, Miss.; Weigand; Ralph Anderson, Laurel, Miss.; O. F. Kimmons, Waynesboro, Miss.; J. E. Walker, Arcadia, La 
J. R. Macgregor, White Castle, La.; J. T. Powers jr., Moundville, Ala.; E. P. Terry, Moundville, Ala.; J. A. Branch, Springhill, La.; J 
Branch jr., Springhill, La.; J. B. Branch, Springhill, La.; Robert B. LeBlanc, New Iberia, La.; A. E. Lehmann, Fayette, Miss.; R. T. Andres 


| 
BOSTROM MFG. CO. | . 
Shreveport, La.; Davidson. Back row: E. P. Chisholm, manager, business management department, Kansas City, and R. H. Dossat, manage 


Milwaukee 4, Wiscomsé 8 | business management department, New Orleans branch. 


Recommend “factory installed’’ | 
Bostrom hydraulic seats on all new 


| 
| 
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Pontiae Lands Rocket Job .. . 


Studebaker, Willys Get 


Air Foree Orders 


‘Continued from Page 2) 





one-story plant in Flint to “house 
a portion of the manufacturing op- 
erations for the Wright J-65 Sap- 
phire jet engine.” 

| Buick was recently granted a 


order for military Jeeps” recently 
received by the company. 

Willys revealed that it had ac- 
quired a 13-acre former Chevrolet 
plant at Anderson, Ind. and 
would start immediately on a (contract to build the Sapphire jet 
$7,000,000 tooling program. j}engine by the Air Force. At the 
About 1,200 people are expected | time, the company described the 
to be employed at the Anderson|28Teement as “the biggest single 
plant in turning out “major com- defense order Buick ever had re- 
ponents for the General Electric Ceived. 





contain about 580,000 square feet 
of floor space. 


The company said it will do the) 


bulk of the manufacturing of the 
J-65 in Flint, but the engine will 
be assembled at “a location yet to 


be selected.” 
* * 


* 

UDD CO. also revealed last week 

that it had been awarded de- 
fense contracts aggregating more 

| than $110,000,000 to date. 

The contracts call for the pro- 
duction of a variety of items, 
President Edward G. Budd jr., 
said, including parts for tanks 
and jet engines, ammunition com- 
ponents, Army truck cabs, cargo 
bodies, wheels, hubs and drums. 
Noting that additional contracts 


are in the process of negotiations, | 


Budd added that “1951 will be 
largely a year of preparation 
| preparation of facilities, tools and 





J-47 jet engine,” Willys said. 
This is the same engine for which 


The new plant will be built on | sources of materials. Not until 1952 
a recently-acquired 16-acre site will our company be in substan- 


| 





Cs 


| Chevrolets Headed for Military Use— 

Part of a typical day's delivery of olive drab Chevrolet sedans destined for use by the 
Army, Navy and Air Force. These cars are part of a recent Munitions Board order for 13,495 
Chevrolets, an order which the company said was the largest of its kind received by Chevro- 
let in recent years. This picture was taken at the company's Flint shipping lot. 





AUTOMOTIVE NEWS WANT ADS have been proven the quickest, least expensive 


Packard recently received a prime 
contract. The Packard contract is 
believed to involve several hundred 
million dollars. 
oS * * 
ILLYS officials said the J-47 
engine order “will greatly in- 
crease the company’s present back- 
log of more than $175,000,000 of un- | 
filled civilian and military orders.” | 
Also in the defense limelight | 
last week was an announcement | 
that the Detroit Ordnance Tank- | 

Automotive Center will construct 

a multimillion dollar Army Tank 

research and development labo- | 

ratory in Center Line, Mich. 

The laboratory, a project long! 
urged by auto makers, will be lo- 
cated next to the Detroit Tank 
Arsenal and very close to the Gen- 
eral Motors Technical Center. 

The new laboratory will be com- 
manded by Brig.-Gen. David J. 
Crawford, who is also in command 
of the Ordnance Tank-Automotive 
Center and the Arsenal, 

* * * 


(CONSTRUCTION news was also i 
4 forthcoming from Buick. The i 
company revealed that it plans to { 
begin building immediately a large i 


— = | 


Forum 


(Continued from Page 4) 


program providing good publicity 
tor the dealers; and 

6. Sponsor safety programs for 
the benefit of the public. 

* * * 
V ANY dealer associations are 
now administering group in- 
surance plans; they also act as a 
clearing house for employment and 
constantly relay information for| 
better employer-employe relations. 

In most cases, the state associa- 
tion’s dues are nominal, and the! 
services rendered are a bargain at | 
the price. 

Dealers who do not belong to 
their local associations are cer- 
tainly missing a bet. The chance | 
to fraternize with their neighbors 
and their competitors is afforded | 
at this level and pays dividends | 
in acquaintance with, and a bet- 
ter understanding of, fellow deal- 
ers as well as of local problems. 

The services rendered by your 
local associations, whether large or 
small, are important because the 
problems are so close to the dealer. 
At this level, the dealer can usually 
have a definite part in their solu- 
tion. 

It is my firm belief that, if more 
dealers will complete the triangle 
by belonging to all three associa- 
tions, they will have a better un- 
derstanding of the laws and regu- 
lations which have been and are| 
being forced on this great industry; 
they will prevent many other ob- 
noxious regulations from _ being 
imposed, and they will be even 
more successful in their business. 

More important, they will receive | 
immeasurable compensation in per- 
sonal satisfaction by supporting 
and taking part in association work 
and contributing of their talents 
to our industry. 

Borstad Elected to Head 
Becker Dealers Assn. 

The Becker County Automobile | 
Assn, has been formed in Minne- 
sota, and Harris Borstad of Gray- 
stone Motor Co. (Ford) was named 
president. Other officers are F, A. 
Squires, vice-president; Lawrence 
Schram, director, and M. L. Agrell, 
secretary-treasurer. 

It is expected that all 18 dealers 
in the county will join the associa- | 
tion, the president said. | 


adjacent to Buick’s main manu- 
facturing facility in Flint. It will 








tial production under some of these 
contracts.” 
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m Power Brakes are so ne : 
-hieved entirely 
designing and engineering that they have achie Se 
a als of power brake operation. Their — vo 
en “convincingly proved in operation on ran 
3 : ions. 
wid all kinds of highways—under all condit g i 
. structed—to give bet- 
Midland Power Brakes are ruggedly agg ane see . bata 
ter service—greater safety—longer oats - oe) — 
kits to meet your needs. Backed by Midland’s 


Rebuilt Exchange Plan.” 


Midland Air and Vacuu 


0 cu. ft. capacities. 


: in 7.3 and 1 
_ available in 7.3 an | in Midland 


COMPRESSOR . - de safe, sure contro 


Powerful and efficient. Provi 
Air Brakes. 

ydraulic in its simplest form. 
ing system 
parts. Less 


... air-over-h 
ges over any other brak 


brake control. Fewer 


AIR HY-POWER 
Offers numerous advanta 
of this type. Lightning fast 


i ici ness. 
weight. New simplicity and compact 


oe — 

kably efficient, economica 

HY-POWER ...aremar ; - 

en Proved in years of service. Direct applie 
raki ; 


power Sealed against all weather conditions. 


“ViIDLAND 


STEEL PRODUCTS COMPANY 
6660 Mt. Elliott Ave. . Detroit 11, Mich. 


Export Deportment 38 Pearl Street, New York, NY 





World's Largest Manufacturer of 
| AUTOMOBILE and TRUCK FRAMES 3¢ 


Air and Vacuum 
POWER BRAKES 


ND Power Brakes 


| Cover Every Typ 
TRUCK ° TRACTOR - BUS ° TRAILER | 


e of 


method of reaching the men who want what you have or have what you want! See 
the back pages of this issue. 






MIDLAND | 
AIR COMPRESSOR 


MIDLAND 
AIR , 
HY-POWER | 


MIDLAND 
VACUUM 





Air and 
Electro-Pneumatic | 
DOOR CONTROLS 
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Traffic Laws, 


ALBANY.—Twenty-five bills, in- 
cluding amendments to the New 
| York vehicle and traffic law and 
|others directly affecting auto deal- 
ers in the state, are under consid- 
eration here. 

Local dealers particularly took 
note of an opinion expressed by 
the state attorney-general, that 

operation for pleasure is a per- 

| mitted use of dealers’ license 
plates, This is reported to be the 
first clarification that has been 
offered in the long-standing de- 
bate between law enforcement 
agencies, dealers and public offi- 
cials in interpreting the proper 
use of dealer plates. 

Both houses have passed a meas- 
ure which defines new-car dealers, 
second-hand car dealers and sec- 
ond-hand vehicles. This brings the 
measure up to the governor for 
signature. 

Other bills which have passed 
lboth houses and await action of 





| 
Dealer Skier— 

Skiing is the favorite sport of S. J. Grabiak, 
Chevrolet dealer at New Alexandria and 
Slickville, Pa., pictured here racing down one 
of the slopes at Sun Valley, Id. After just a 
few years of the sport, Grabiak has become a 
polished performer and is now teaching his 
two sons the tricks of the speed boards. 
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Thirty-three years ago PERFECTION Steel Dump 
Bodies and Hydraulic Hoists were in the pio- 
neering stage — and being carefully job-engi- 
neered to the new but comparatively light 
requirements of that period. But modern tre- 
mendous job requirements are a far cry from 
those pioneering days. To keep pace with 
modern demands, PERFECTION applies 33 
years of specialized job-engineering experience 
to every detail. In selling this combination, 
Dealers know it's one that's also engineered 
to build repeat business. 


~ 
Photo shows a modern 
PERFECTION No. 354 
Special “inside braced” 
Dump Body with Iso- 
Draulic ROLL-A-LIFT 
Cen be mode in various 
sizes. 


THE PERFECTION STEEL BODY COMPANY 
GALION, OHIO, U.S.A. 
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New York Vehicle Bills 


25 Measures in Legislative Process Affect 
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Auto Dealers 


|Gov. Dewey included measures: 
Requiring that driver-training 
| courses be set up in high school or 
junior high school for minors of 17, 
land that the courses be approved 
by the state education department 
|and the vehicle commissioner. 

Prohibiting issuance of vehicle 
registration certificates to per- 
sons less than 18. 

Requiring the vehicle commis- 
|sioner to suspend junior operator’s | 
| license upon withdrawal of consent | 
| by the parents, or until the licensee 
| becomes 18. 

Prohibiting operation of vehicles | 
after Jan. 1, 1954, unless equipped 
with windshield defroster approved 
by the vehicle commissioner. 

Prohibiting operation of vehicles | 
|after Jan. 1, 1954, unless equipped | 
with at least one polarized viewer | 
enabling operator to decrease light | 
from headlamps of oncoming ve- 
hicles, and two polarized headlamps 
supplemented by two auxiliary non- | 
| polarized passing lamps. 

Providing that operators’ and | 
chauffers’ license applications | 
| may contain statement of blood 

type of applicant, and if given, 
license shall contain information. 

Requiring that drivers of school 
buses shall keep signal lamps light- | 
ed for a distance of at least 100) 
feet before stopping to discharge | 
or receive passengers and during | 
lentire time thereof. 

Permitting municipalities for} 
jrental or leasing of advertising | 
space on parking meters. | 

Providing that when a person is | 
|relieved from furnishing proof of | 
| financial responsibility for opera- | 
jtion of a vehicle, insurance policy 
shall no longer be deemed a motor | 
liability policy unless subject to! 
financial responsibility provisions. | 
Providing for issuing perman- 
| ent vehicle number plate with a 

removable date tag subject to 
discretion of the vehicle commis- 
sioner. 

Increasing from four to. six! 
months period for which learner's | 
| permit may be issued. 
| Making it unlawful to operate ve- 
hicles on the public highway equip- | 
ped with television receiving set | 
visible to driver. 
| Increasing the amount from $5.,- | 
| 000 to $10,000 as necessary to satisfy | 
proof of financial responsibility for | 
jowner of vehicles for bodily in-| 

jury to, or death of, one person, and 
|from $10,000 to $20,000 amount for | 
|two or more persons as the result | 
of one accident. 

Providing that junior operator’s | 
| license shall not entitle licensee 
to operate vehicles during hours 
| of darkness other than going to 
and from school unless accom- 
panied by duly licensed operator 
who has reached 18, or by his 
| parent, guardian, or person with 
whom he resides, 

Requiring that number plates on 
| vehicles manufactured after Jan. 
1, 1953, shall be securely mounted 
and rear plate illuminated in re- 
sponse to closing of ignition and 
light switches. 

Prohibiting operation on public 
highways or state of trucks or) 
trailers manufactured or assembled 


Like Gibraltar 


Ford Foundation Assets 


Total $492,678,255 
DETROIT. — Net assets of the 
Ford Foundation at the end of | 
1950 totaled $492,678,255, the greater | 
part of which consisted of 3,089,908 
shares of Ford Motor Co. Class A 


| 








non-voting stock, Henry Ford II,} 
chairman of the foundation, re- 
ported last week. 

The foundation carries Ford 


stock on its books at $135 a share, | 
or $417,137,580, the value placed on 
it by tax officials when settling the 
late Henry Ford's estate. 

More than $87,000,000 of the foun- 
dation’s total assets was comprised 
of cash and the value of govern- 
ment securities at cost. 


Sales at Trailer Show 
Put at $47 Million 


CHICAGO.—Officials of the Na- 
tional Trailer Coach Assn. estimat- 
ed that sales of trailers and equip- 
ment during the show here at the 
International amphitheater totaled 
$47,000,000, 





hereafter, 
covered by splash guards. 


Prohibiting operation of vehicles 
equipped | 
| with material or object which would 
distinct 


upon public highways 


‘obstruct clear vision or 


visibility. 
Provides illuminated signs on 
school buses shall be required 


only when transporting pupils 
and teachers to school, or on ex- 
tra curricular school activities, 
and may be used only when lights 
should be used. 


Exempts from restrictions as to 
overall width of vehicles on pub- 
lic highways such vehicles for snow 
removal owned or operated by mu- 
nicipalities and used for winter 
highway maintenance. 

Requires that trucks transport- 
ing logs on public highways after 
July 1, 1951, shall be equipped with 
not less than two bunks, one front 
and one rear with woed core and 
covered with iron side plates, with 
pockets of pipe held in place by 
chains, and with lapping chains 
crosswise over entire load. 

Makes it unlawful to transport 
by vehicle on public highways 
flammable and other dangerous ar- 
ticles, except explosives, unless ve- 
hicle is marked to so indicate. 


Contract Laws 
Summary Is Published 


By Commercial Credit 


BALTIMORE.—Commercial Cred- 
it Corp., 14 Light St., Baltimore 2, 
has announced publication of a re- 
sume of laws relating to filing and 
recording of retail installment sales 
contracts in the U. S. 


The company has been publishing 
the resume for many years, it 
states, and believes 
only publication of its kind in the 
U. S. 


Special requirements are noted 
for the states where automotive 
purchases differ from other con- 
tracts. 






\ 


unless rear wheels are 


it to be the) 


Cars Recovered 
12 Cadillacs Are Found 


In Miami Theft Ring 


MIAMI.—Twelve late-model cais 
| stolen by a Cadillac-snatching ring 
have been recovered by police. 
| Earl Hennis, 25, South Boston, 
|Mass., and John Lund, 36, Bos- 
ton, admitted they had been sellinz 
| the stolen cars for an average cf 
$5,500. 

Six were recovered with their 
arrest before they had time to sei! 
them. The other six were found in 
Ft. Lauderdale, Hollywood, Tampa 
Jacksonville, St. Petersburg an 
| Miami. 

The stolen cars were equipped 
with New Jersey or Ohio licens« 
plates and fake title registrations 
Engine numbers were altered. 


Police Lt. O. H. Knight said Hen- 
nis and Lund were the remnants of 
a ring that plagued Massachusetts 
police last year. Lt. Knight reported 
that Lund told him he left the 
Boston area when police began to 
ask questions about him in connec- 
tion with the stolen cars. He said 
he drove one of them to Miami. 


Hennis and Lund were arraigned 
before U. S. Commissioner Roger E 
Davis and held on $15,000 bond 
each. They will be returned to Bos- 
ton for trial. 


L-M Institutes 


Service Council 


DETROIT.—Formation of a Na- 
| tional Council of Dealers’ Service 
| Managers has been announced by 
E. D. Longenecker, national service 
manager of Lincoln-Mercury. 
| Two representatives from dealer- 
ships in each of the five L-M sales 
and service regions in the U.S. will 
be elected to serve on the council, 
Longenecker said. The group will 
| hold its first annual meeting here 
Apr. 16-18. 
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Positive up and down control by worm driven winches; 
rear body control levers. Two body designs and choice 


of four crane constructions. 


Write for illustrated booklet 


WELD-BUILT BODY CO. 


RALPH & FOSTER AVENUES, BROOKLYN 24, N. Y. 





pte. ... ORIGINAL 
EQUIPMENT 


Vt She 


PARTS REQUISITIONS | 
COMFORT FORM 45 | 
| 


Blocked 100 in pad, printed 
black on bond. Minimum 
quantity, 1000. Order direct 
or ask for sample. 


ORDER 
DIRECT FROM 








They're Universal! 
They FIT ALL CARS— 
old and new! 


One piece plastic with Vinyl 
leather covered sponge rub- 
ber cushion. Maroon. Brown, 
Blue, Green or Grey. Sheet 
metal screws .provided for 
simple, easy attachment to 
all car doors. 


Write For Catalog 


Cash in on this EXCLUSIVE 
EXTRA - PROFIT - PRODUCER. 


SPECIAL SALE 


PRICES PER 1000, F.O.B. ST. LOUIS 


COMFORT SPECIALTY CO. 


200 South 7th St. 


St. Louis 2, Mo. 
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Canadian Police Arrest 


Six Car Smugglers 


MONTREAL.—The Royal Ca- 
nadian Mounted Police, which 
made six arrests in an automo- 
bile smuggling ring, last week 
said the scope of its operations 
is larger than was first figured. 

The ring, which smuggled cars 
stolen from Detroit used-car lots 
into Canada, operated on a 
coast-to-coast basis, the police 
said. So far, 32 stolen cars have 
been located in Ontario, Winni- 
peg, Alberta and Saskatchewan. 
There may still be others in 
western Canada cities, It is be- 
lieved headquarters of the ring 
was in Hamilton, Ont. 
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In the Letterbox 





(Continued from Page 4) 


feat to crawl under the steering 
wheel at 55 miles an hour and 
light a cigaret. Once I didn’t 
quite make it and the car 
bounced off the road and through 
a fence. But, after all, we can’t 
be perfect all the time. 
I wrote a friendly little note to 


| 


the accelerator would be placed 
under the rear seat so that a man 
would have to sit backwards to 
drive. I felt that would be almost 
as sporting as crawling under the 
steering wheel to light a cigaret. 
But the next year, the cigaret| 
lighter was out in plain sight. So 


‘a , Pe 








the manufacturer to congratulate|I bought another make of car be- 
the company for reviving the old|cause I felt the company was, in 
American tradition of living like ajeffect, dubbing me a sissy. 

lion. Only a sissy would want the; 7 too, has been at work on the 
|cigaret lighter in a place where it| problem of what to do with the left 
| can be reached easily and naturally |foot, For the first three weeks I 
| while rolling along. I was hoping | owned an automatic drive, the left 
|that in the following year’s model | foo9q was no problem. I went ahead 
using the clutch the same as ever. 
It was easy for me because now and 





Jap Legislators Visit Studebaker— 

Members of the legislative service of the Japanese Diet, now on a tour of the U. S. under 
| the sponsorship of the Economic Cooperation Administration, visited the Studebaker plants 
in South Bend to see how American autos and trucks are built. Photo shows six of the delega- 
tion as they watched cars roll off the final line in Studebaker's main car plant. Left to right: 
Yoshikatsu Kono, house of councillors; Toshio Irie, house of representatives; Tetsushiro 
| Nishizawa, house of representatives: Kenichi Okuno, house of councillors; Shiro Sumikura, 
chief of research and legislative department, national Diet library, and Harold Hanaumi, 
interpreter. 








then when I forget my wrist watch| pit or brick bat on the right side 
I glance at my wrist and start|/of the road, a motorist doesn’t 
hurrying along in fear I am late|have time to look rearward before 
for an appointment. Sometimes I|\he swerves slightly to avoid the 
tell exact time all day long and|obstacle. By the time he does 
never discover until evening that| swerve slightly, some unannounced 
my wrist watch is still lying on the|nut has decided to sweep past at 
bureau where I had placed it the| that moment. 
night before. The big advantage, of course, 
If the engineers move the brake | for the horn button on the floor 
to the left, I shall leave for the | is to eliminate the deluxe steer- 
African jungles. I certainly don’t | ing wheel rim which enables the 
want to be on the highways dur- | horn to be blown from any point 
ing the educational period of re- | on it. That contraption has got 
orienting the American public. An | me in more trouble than any 
alternative would be to have such | gadget on the car. 


F erguson Plans 


Research Lab 


DETROIT. — Building contracts 
for a $500,000 engineering and re- 
search laboratory for Harry Fergu- 
son, Inc., tractor manufacturer, 
have been signed, it was announced 
last week by Horace D'Angelo, 
executive vice-president. 

Construction of the _ building, 
which will be located at Ferguson 
Park on Southfield Rd. here, will 
begin immediately. 


*@ heavy channel shaped uprights ® beveled tailgate extension 
© rachet holds at any position® tailgate closes flush to truck 


cars painted a bright yellow to 
warn all motorists a mile ahead 
to pull into the fields when one of 
these left-brake buggies ap- 
proach. 






Let’s put the horn button on the 
floor. But if engineers persist in 
putting the brake on the left, the 
least they can do is to give me a 
year’s warning. I estimate it will 





Front Wheels Equipped 
With Knobbed Chains 


MON TREAL.— Provincial 


tailgate loader” 


....for %, %, 1 ton trucks 


Yes, the one-man VENCO loader means easier, more economical, more efficient 


delivery. It has a 600 Ib. capacity, is simple to install and operate. VENCO can 


build business, can prevent injury to personnel or damage to merchandise, so | right. 


don’t suffer any longer with old fashioned loading methods — order VENCO today! 


puts the “pickup” in your pickup truck 


at half the cost of comparable loading equipment. 





@ For FREE literature and name of nearest truck equipment dealer write: | passing on the highways. As it is 


2832 NEWELL ST., Dept. A 
LOS ANGELES 39, CALIF. 


The VEN corp. 


JAGUAR— 


MORE DEALERS than ever before are realizing the value of a 
JAGUAR and V-W DEALERSHIP 


12 popular models in wide price range. 


Limited dealerships are available in all 
States East of the Mississippi. 


THE HOFFMAN MOTOR CAR COMPANY, INC. 


Sole Eastern U. S. Distributor 


487 Park Avenue, New York 22, N. Y. 
Plaza 9-7034 





REGISTRATIONS 
PROVE “BIG 4” 
ARE SELLING LIKE 


“CARS IN EVERY 
PRICE CLASS” 


NEVER BEFORE! | 





ay 


DEALERSHIPS STILL 
OPEN FOR MEN 
OF ACTION IN: 


ILLINOIS — MICHIGAN 
INDIANA — WISCONSIN 
OHIO—MINNESOTA—IOWA 


WRITE, WIRE OR PHONE TODAY 


S. H. ARNOLT, INC. 


DISTRIBUTOR 


415 EAST ERIE ST. ¢ CHICAGO 11, ILL 


I thought at first that a dual/take me that long to find a safe 
accelerator might be the answer to| hiding place.—- Wa.ter STeiGLEMAN, 
preventing one leg from becoming | Box 695, Iowa City, Ia. 
shorter or from withering away 
\from disuse. But I promptly dis- 
missed that idea because I know 
most motorists would forget and 
keep feeding gas with their left 
foot while they brake with their F 


Panama City (Fla.) Assn. 
Picks Harrison President 
PANAMA CITY, Fla. — William 
Harrison jr. has been elected 
president of the Panama City Auto- 
mobile Dealers Assn. 
Rayford Lloyd was chosen vice- 





After trial and error, I suygest 
the horn button be placed on the 
floor to be operated by the left 
foot. That would give the left foot 
much more cmeneien than the clutch | lected secretary-treasurer. | 
did. And it would encourage motor- 
lists to sound their horn before 








now, cars shoot past without any | 
|warning. If there is a dog or rab- 


NADA to Expand | 
Car-Essentiality | 
Book Distribution | 


WASHINGTON. — Expansion of) 
its information program to develop, 
on the part of the entire nation, | 
more serious appreciation of the) 
essentiality of the automobile, was | 
announced last week by NADA’s| 
Public Affairs committee, of which 
Charles C. Freed, of Salt Lake City, 
is chairman. 

“Response to the first mailing of 
our booklet ‘Do You Need Your | 
Car?’ has been tremendous,” said | 
Freed. “So many dealers have 
asked us to allow them to purchase 
the booklet in quantities for mail-| 
ing to their customer lists that the | 
committee is making arrangements 
to distribute the booklets on a cost) j 
of production basis to all dealers 
who wish to use them locally.” 

Members of the 1951 Public | 
Affairs committee are Alton M.| 
Costley, Fred H. Deaton, Carl| 
Fribley, H. Mead Norton and/| 
Walter J. Wilkins, | 
Austin Official Cites 

9 
Supply as ’51 Worry 

NEW YORK.—In view of the 50) 
|percent rise in sales of the British | 
|Austin in the U. S., Joseph Dudley, 
vice-president of Austin Motor Co., 
|Ltd., said that the company’s chief 
| worry for 1951 was ability to sup-| 
|ply the demand in this country for | 
| Austins. 

“Only three short years ago,” 
Dudley recalled, “people were under 
the impression that they could not 
get Austin parts and service. Since 
then, they have realized that we 
have more than 700 dealer organi- 
zations in North America, and a 
dealer list which compares favor- 
ably with many American cars.” 


Wylie Buys Deal 
Bradley - Harlow Motor Co., 
Chandler, Okla., has been purchased 
by Wylie Motor Co. 


} 
| 
| 
| 


president, and Robert L. Sala was | 


Transport Co, has equipped its 
buses with special chains on left 
front wheels, as well as regular 
chains on rear wheels, 

The special chain has steel 
knobs on each link to give bet- 
ter traction in steering. It is 
stated that on glare ice, buses 
do not tend to veer. The same 
principle can be applied to auto- 
mobiles, according to Allen Har- 
vey, mechanical superintendent 
of Provincial Transport. 














Truck Production Estimates 
By Automotive News 


(U. S. PRODUCTION ONLY) 





Week Week Jan. 1 
Ended Same Ended March, to 
March 24, Week, March 17, 1951 March 25, 
1951 1950 1951 to Date 1950* 
CHEVROLET 9,330 10,767 9,015 30,623 104,928 
CROSLEY ........ 24 6 20 67 83 
DIAMOND T 175 94 173 614 1,194 
DIVOCO ....... 94 61 93 302 860 
DODGE ........ 3,122 3,104 10,842 8,733 
FEDERAL 50 21 22 129 312 
FORD 7,834 7,236 8,260 26,750 $1,762 
GMC .......... in 2,712 2,726 2,990 9,430 26,404 
INTERNATIONAL 3,690 1,743 3,800 12,732 23,808 
MACK ........... 330 210 378 1,259 2,810 
REO ...... deahiiinia hve 300 59 306 1,014 654 
STUDEBAKER . 360 1,072 872 2,924 12,489 
WHITE ........ os 350 274 345 1,240 2,672 
WILLYS-OVERLAND 1,908 1,565 1,788 6,137 5,433 
MISCELLANEOUS 268 160 268 911 2,195 
Total Trucks, U. S. 31,097 25,994 31,434 104,974 274,337 
Total Cars, Trucks 7 
SN cae ddschetssertonniievosen 173,327 134,167 167,945 572,603 1,515,884 
Total Cars, Trucks a 
ae 10,290 6,236 10,633 36,041 $4,049 
Grand Total aoa 
Cars and Trucks 
U. S. and Canada ......183,617 140,453) 178,578 608,644 1,599,933 


*Revised. Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, on 


Drive, Sterling, Nash, etc. 
(Car table on page one) 


1,988,000 Vehicles Due .. . 





Record First Quarter “gx wrs7, ers 
Sure for Auto Output 


(Continued from Page 1) 


terials they could get under a 
non-essential rating. 

Some auto makers feel that ma- 
terial curbs already ordered by 
NPA have had the effect of cre- 
ating chaotic supply problems with- 
out justification as far as defense 
planning is concerned. For ex- 
ample, they point out, enough steel 
was set aside in February for the 
production of 10,000 freight cars 
but only 5,600 were built. 

In other words, the steel for the 
production of 4,400 freight cars is 
just lying around some place when 
it might be used for civilian pro- 


defense effort. 
* 
UTO makers 


* * 


true 
cating programs. 
quarter of 1951 even thou 


be able to achieve them. 
“It is impossible,” 





Pessimism that prevailed 


_ Denver Dealers 
_ Top 1949 Sales 
)} By 5,505 Cars 


DENVER.—New passenger car 
dealers in Denver during 1950 sold 
18,899 cars, as compared with 13,- 
394 in 1949, according to Tom Bra- 
den, executive secretary of the Den- 
ver Automobile Dealers Assn. 


! There was also an increase in new 

i truck sales. In 1950 Denver dealers 
sold 2,619 new trucks, 796 more than 
in 1949, 


; A breakdown by makes of the 
1950 car sales is as follows: 


Chevrolet 3,959, Ford 3,372, Buick 
1,937, Plymouth 1,476, Oldsmobile 
1,120, Mercury 994, Nash 988, Pon- 
tiac 974, Dodge 900, Hudson 859, 
Studebaker 525, Chrysler 493, Cadil- 
lac 318, DeSoto 294, Packard 182, 
Kaiser 168, Lincoln 142, Willys 106, 
: Crosley 45, Henry J 27, Frazer 18, 
| MG one, Austin one. 


reason to believe that the 


tend to emphasize more th 


feat during World War 
pointed out, “was 
built most of 
years before actually going 
When U. §. capacity to t 
war goods 


outmoded equipment.” 
* 


A 


promises the 


a total of 705,000 
April. 


vehicles 


hold steady in General 


Truck sales during 1950 were: 


Chevrolet 1,203, Ford 577, Dodge 

; 214, GMC 176, International 152, 
i Studebaker 102, Willys 51, Divco 39, 
Marmon-Herr 13, Crosley 12, Reo 


achievements. 
That is the April outlook 


duction at no expense at all to the t 


; feel that the same 
kind of situation probably holds | 
for other government allo- 


Meanwhile, U. S. plants have set 
up their schedules for the second 


have no idea of whether they will 


plant official, “to forsee at this 
time to what extent we may have 
to lower our civilian output from 
the levels which we obtained dur- 
ing 1950, Clearly, however, the 


months ago is unwarranted now.” 
He said there was a g00d deal of 


ment's program for building up the 
nation’s defense may in the future 


lishment of capacity rather than 
allout production of war goods. 
A prime factor in Germany’s de- 


the fact that she 
her war weapons 10 


really got underway, 
Germany found herself burdened 
with a lot of frozen designs and 


* * 
SURVEY of automotive plants 


production 
575,000 cars and 130,000 trucks for 


April schedules are expected to 
plants, to decline slightly at Ford 
and to show a slight increase at 


Chrysler. Most of the independents 
hope at least to equal their March 


the time May rolls around many 
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CLASSIFIED WANT AD DEPARTMENT: 




















Reaching an estimated 90,000 readers engaged in all branches of the automotive industry from Maine te California. low 
—" Rates: EIGHTEEN CENTS (18c) PER WORD for each insertion. Cash in advance. Position Wanted Ads accepted at half 
—e rates to encourage this classification for the benefit of our employing readers. Count initials and groups of numbers 
105,125 as one word. Ads may be signed with your full name and address at regular rates, but if signed Box No Ta) 
pl 
225 care of Automotive News, Detroit 26, Mich add One Dollor ($1) per insertion for address and extra service as 
2,626 replies are forwarded, unopened, the same day received ertt lh MEE $9.80 per inch, per insertion 
sien WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, MICH 
oes 
464 FARES 
78,279 
32,426 | ae - a Sata 
43,979 | ——— — ——— POSITION WANTED ; DEALERSHIP AVAILABLE 
4,245 | ° SALES OR GENERAL MANAGER, 30|AGENCY, now handling Hudson, in nort! 
4,155 | Kindly Acknowledge years old, married, family, Presently ern New Jersey (population over a mil- 
9,300 : ili h I f thi employed as used car manager for large lion) now available, After 10° os 
“10! Advertisers availing themselves o ~ volume dealership, doing districts number lucrative years, ill health forces sale of 
4,172} Want Ad Section are requested to ad- one job in city of over 500,000 popula- Hudson ee ee aoe a . 
5 i i i tion. Extensive experience in buying and cars per year. ; ) 
‘| om ere = sae Sen See all phases of new and used car merchan- hand. Located in fashionable suburb, in 
3,157 | wants have been fulfilled. A post-card dising, advertising, etc. Can accept full low rental building of 13,000 square feet, 
———|_ will do and your courtesy will help responsibility. No future advancement| including attractive showroom. _Large 
345,353 | intain th t hich d | possible with present employer. Would| service department, paint and body shop 
—| _ ee ‘gh regard | like salary and profit sharing plan. Also used car lot available. Will sell 


both as package or new car dealership 


| which this department enjoys. 
alone. Excellent opportunity, If interes:- 


| 
AAA-1 references from present employer 




















2 ; V 894, c/o Auto- 

oe AUTOMOTIVE NEWS semana ‘theme, ae : ed, write Box 4890, c/o Automotive 

GENERAL MANAGER. Thoroughly experi- | _News, Detroit 26. a = 
114,115 ‘ en enced all phases retail dealership. Pre-| FOR SALE. Dealership in Michigan, now 
a HELP WANTED maf fer volume operation. 25 years’ experi. | handling Hudson. Want to sell a ac 
| Da 3 TAGE VANTE Ss ence retail, wholesale, and dealership; count of other business interest. A going 
Pe imouthy Wieslon’ “Renuine settled ge. | management engineering. Married, 50| concern, have handled Hudson for man) 
1,928,836 | gressive man with extensive truck ‘parts years of age, sober. Excellent character./ years. New and used cars, service and 
experience, able to take full charge of Personality and appearance. Now em- parts. Sales volume last year over 670,- 
department, buy and stock on sound and| Ployed. Top references. Available imme-| 00, Good location with lease, proper 
adequate basis, exploit market to full diately, If you require modern, mature, party can buy without too = tl 
extent of potential, Living conditions stable, progressive and profit-making vestment. Box 4888, c/o Automotive 

ideal in this outstanding Florida east merchandising know-how, kindly write | News, Detroit 26. — 
coast city. This ts a strong well estab- Box 4867, c/o Automotive News, De- | DEALERSHIP AVAILABLE, Exclusive 
lished Dodge dealership. Write, giving | _troit 26. | Packard dealer, well established in same 
qualifications, experience, age and sal- | GENERAL or SALES MANAGER. Experi- location for years. Excellent shop equip- 


ary expected. Joe Blank Motor Co., 2602} ence: general manager, Chevrolet dealer- ment and modern tools, Adjacent to per 
Ten years military reservation in 


S. Dixie, West Palm Beach, Fla ship; also Ford experience. | s 
; manent U. S&S. . 

with national finance company in branch) fansas town of 30,000 population, For 

A manager position. Presently employed a8/ <aje reasonable—reason, health, Wil 


auto finance executive, Qualified operat- lease building, Box 4854, c/o Automotive 












































facturers. Expanding our sales program ing manager, well versed in depart- News, Detroit 26. 
and advertising. Many territories open. | mental functions, procedures, new and — — - 
We need more regional managers. Sub-| used car merchandising. Interested in| FOR SALE. Dealership, handling inde 
stantial earnings plus expenses. Experi- returning to retail field with dealer in pendent line. Located in county seat 
ence contacting new car dealers essen- Chicago or suburbs on profit basis; can northeastern Ohio. Diversified market 
tial. Must own car. Give age, references invest. Box 4896, c/o Automotive News, agriculture and small industry. Good 
and territory. Good future with advance- Detroit 26. background of owners. _Maccitont tnett 
ment. Box 4883, c/o Automotive News, | S\iES MANAGER - GENERAL MAN-| ties. This profitable dealership being sold 
_Detroit 2600 7 | AGER. Hull-Dobbs_ sales’ experience. oe eT se oe 4903, c/o Aute 
ISED CAR MANAGER. Desire the best, | Also Chevrolet and Plymouth retail) "°°" "= _____—_ 
| sober, aggressive, qualified, used car| training. Can operate both new and| ovgER $6,000 EARNED by popular GM car 
| Manager; capable of directing and train- used car departments. Three years re- agency January Ist to February 28th 
| ing good used car salesmen. Must be cent independent car management at Not a big, cumbersome operation, but a 
thoroughly experienced in used car re- profit. Prewar factory work in sales! profitable one. Located in a prosperous 
| conditioning and present day values and promotion. Mature, reliable, health ex- eastern community. Healthful climate 
capable of operating used car operation cellent. Available immediately. Box Price $20,000, including parts and shop 
—merchandising 100 to 150 used cars| 4898, c/o Automotive News, Detroit 26./ equipment. Reasonable rent, Box 4907, 
monthly. ne midwestern city, 500,- | SERVICE MANAGER, 25 years’ Oldsmo- c/o Automotive News, Detroit 26. cs 
000 population. Write, giving experience | bile experience. 15 years as service man- |; cane do ee . 
and compensation desired. Box 4882, ager with one dealer, where labor grew | 29° cue boot gua AO ee eS eet 
gh they| ¢/ Automotive News, Detroit 26 from $4,000 to $28.950—the monthly av- | —, yulation, Good money maker 
| ae eee erage in 1950, Complete service record,| % Be ss Box 4853, c/o Automotive 
PARTS MANAGER. Outstanding oppor-| zone and factory references on request. Books open. ae 
| tunity for experienced parts manager,| 45 years old, married, good health. Box News, Detroit 26. _ a 
said one familiar with Ford system, desiring to 4899, c/o Automotive News, Detroit 26. | DEALERSHIP, one of ‘Big Three.”’ North 
improve his position. Dealership now do- | 7SERIENCED WOMAN office manager,| central Ohio, 100 unit quota. Brick 
ing monthly parts and accessories busi- capabl f i ll ibility in| building leased. Valid reason for selling 
ness of $12,000. Has a potential of bet- RDAINO OF ASSIS Bt Fespons , x ve News. De- 
t : automobile dealership. Expert at all Box 4874, c/o Automotive News, 
er than $18,000. Applicant must be| : : - ss = it 26 
capable of supervising the complete oper- phases including accounting, payroll, re-|  troi . eee ethene 
ation of parts department. All replies porting, processing new and used oar ONE OF LEADING INDEPENDENT deal- 
confidential. Box 4893, c/o Automotive | Sales and financing. Pleasant, attractive. | “co oning central Virginia. Sell at inven- 
News, Detroit 26 : best of references. Desire work with | tory ‘Building for sale or rent. Box 
a few M Lees REPRE SENTATIVE | pos sel egy 3 — anette eee 4875, c/o Automotive News, Detroit 26 
MAD 4 cR'S SSENT? JE | oved, D 897, c/ f fe T vs, E a ae nae 
ana parts aoe =. wanted » | __ Detroit 26. | ; , DEALERSHIP WANTED 
ake on additiona ne soliciting sales |QFFICE MANAGER-ACCOUNTANT, auto- | =sqmp nic Three dealership in Ca 
govern-| for a new type of service. Only those | mobile man and wide varied experience. Weer 2, ae an eave super 
contacting Ford, Lincoln-Mercury and) Middle age, fifty weekly and percentage. TT an SraiR. Ca qualify with your 
Ford tractor dealers need apply. Possi-| Can invest one thousand (more later),| @mce anc on ‘Mes held in strictest con- 
ee inesensing from $50 to $100. | well established General Motors dealer ja Will pay cash. Please reply. 
e estab- a = c/o Automotive News, De-| within seventy miles. Lud Schwartz, 5119 | Box. 4871, c/o Automotive News, De- 
FOI 20. | North Tenth Street, Philadelphia 41, Pa. troit 26 











SE MA? : ’ ship | PARTS MANAGER or parts salesmanager, ; = 
ERVICE MANAGER. Chevrolet dealership parts & | DEALERSHIP WANTED in southern part 





—Panhandle of Texas. Must be from} capable of taking full charge of parts b 4 a 
southwestern U. S. Experienced, capable | operation. Southern MoPar wholesaler| of the United States. Ford or Chevro' et 

II,” he} of handling complete shop operation.| preferred. Any large operation will be preferred. Would consider Oldsmobile- 
Good climate. Good proposition for right considered. Box 4870, c/o Automotive Cadillac dual or Buick, Lincoln-Mercury 
man. Write Box 4881, c/o Automotive | News, Detroit 26. Prefer 200-300 car — eae, 
News, Detrott_ 26. ; EXPERIENCED SERVICE MANAGER.| With factory. Box 4900, c/o Au 





Desires to make change 
Salary and per- 
Box 


to war. 
urn out 


Now employed. 


ASSISTANT PARTS MANAGER. Experi- 
ISTANT PARTS MANAGER Experi for position with future. 


enced Chevrolet parts man to assist parts 





manager in old established dealership. centage basis preferred. Age 33. 
Good opportunity. ‘hex 4892, ry a | 4866, c/o Automotive News, Detroit 26. DEALERSHIPS WANTED 
| Ford Dealer Wants to Expand. Highest Cash 


thd ten Met ll DEALERSHIP AVAILABLE 

STENOGRAPHER - BOOKKEEPER. Large | DEALERSHIP AVAILABLE, now handling | 
midwestern dealer. Write giving qualiti-| kKaiser-Frazer. Modern, up-to-date build- 
cations, experience, age and salary ex- ing, service department with latest equip- 
pected. Box 4856, c/o Automotive News, ment, located in North New Jersey, in 
Detroit 26. the heart of heavily populated suburbs. 


A Din SAS CUERT) EDA Bertten . aes Agency is showing nice fat profit, but | 
EXPERIENCED PARTS ROOM MAN, ca-| 2fen%)'8 Sry I'm tired of looking at | 


Price for Ford or Lincoln Mercury Dealerships 
in Cities of 50,000 and up. Quick Confidentia! 
Treatment of Your Reply. 
Write or Wire 
Box 4862 
c/o Automotive News, Detroit 26 








of 




























j pable of instituting parts and mainten- “ ’ Mori ’ 
during ance department for large European car| 4S. I’m going to Florida. Large used | a ead i ~ 
distributor, Write O. Pollard. J. 8. In- car lot adjacent to building for sale also. | FORD DEALERSHIP. Experienced auto 
skip, Inc., 304 East 64th St.,) New York Entire property can be bought or leased. dealer would like to purchase transfer 
M 21, N. ¥._ i q I'm ready to do business immediately. | rable assets of Ford dealership in Mich 
Chore | 22 mali What about you? Write Box 4889, c/o; gan or Ohio, handling 300 to 600 cars 
SALESMEN-—-Ideal sideline—Sell tow bars | Automotive News, Detroit 26. | per year. All replies strictly confidentia 
and transmission jacks. Big field. De- | 34-YBAR-OLD ESTABLISHED business in Box A886, c/o Automotive News, De 
rn —. = a Tow one of the largest dairy sections in|_‘rolt ©6. di ae 
ae . inton St., Chicago. Michigan, now handling International | Nsw CAR DEALERSHIP, G.M. or Chrys 
farm equipment. Excellent franchises in- ler, Buy whole or half interest. North 
POSITION WANTED | cluding Hudson Motor Car Co. Present/ jersey or New York suburb preferred 
, but by|| Te encourage this classification for the || building with 6,600 square feet on U. S. Automobile background. Replies strict) 
benefit of our employing readers, Position || trunkline available for sale or lease. | ¢ontidential. Box 4800, c/o Automotive 
i Gross sales in excess of $150,000. Own- | News, Detroit 26. 





Wanted ads are accepted at half regular 








ers forced to retire by ill health. Address 


plants fear they will have a good 


nine, Kenworth nine, Federal four, 
deal of trouble getting their 80 per- 


t FWD 2, Austin one, Nash one, 
| Cadillac (hearse) one and miscel-|cent share of steel. Ford, in par- 
; laneous, 24. ticular, expects a_ steel 
i ED, ss then. 

Ironically, Ford’s problem will 


 Fead Buys L.R.C.’s | emanate trom the tact that it 


EeicleWeld Unis | in dere. bs So 


allot certain portions of its steel 
DETROIT.—The Cycle-Weld di-| 0Utput to the railroad and petro- 
vision of L.R.C. Co. owned by 


leum industry programs. 
- : And, the fact that Ford i 
Louis Rose Co. (DeSoto-Plymouth), |; ’ i 
*}independent steel producer pre- 
has been taken over by the newly|cjudes th ‘ 
>s m 
formed George Fead Sales Co., 2360 “ y eee See gong 
{ W. Jefferson Ave. 


any preferential treatment on de- 
livery from other steel companies. 
; George Fead was manager of the} So, May and June production in 
} L.R.C. Co. until he set up his own|U. S. plants is speculative, How- 
) firm, He now will handle manufac-|jever, it appears likely that output 
i turing and sales of Cycle-Weld for|in this country during the first half 
! the entire U. S. Fead also will|of 1951 will include the record pro- 
f handle sales of Safe-T-Weld bonded 
' brake shoes for the eastern half 


duction of more than 3,000,000 pas- 
of the nation. 


senger cars and more than 750,000 
trucks. 





QUALIFIED BY 21 years’ 
manage General Motors dealership 
sire management small dealership, 
small town preferred. Would 
assume active management or 
to owner in  sales-manager 
Willing to invest substantial 
business. Age 47, good references. Have 
been active in service department and 
body shop, used car management and 
have been leader in new car sales for 
last ten years. Have been with present 


experience to 
De- 
good 


assistant 
capacity. 
amount in 


firm 21 years. Will be available after 
April ist. Box 4895, c/o Automotive 
News, Detroit 26. 


GENERAL OR SALES MANAGER. Age 33, 
sober, honest, very conscientious. Famil- 
iar with modern merchandising. Com- 
plete understanding in personal training 
and development. Background includes 
experience as a mechanic, service man- 
ager, sales manager and general man- 
ager with Ford and General Motors 
products. Welcome strict investigation. 
Box 4905, c/o Automotive News, De- 
troit 26. 







want to/| 


| 








dealership at inventory and lease or sell 


near new modern fireproof building, 9,000 


square feet. Will take approximately 
$75,000 capital to handle dealership. Shop 
well equipped and employing 14 at pres- 
ent time. Box 4904, c/o 
News, Detroit 26 











COMPLETE “EXPOSURE” 


| AUTOMOTIVE NEWS Classified Advertise- | 
ments reach an estimated 100,000 readers, | 


engaged in every branch of the automo- 
tive industry from Maine to California. 
The place to start advertising for help, 
positions, dealerships, lines, used cars or 
trucks, parts and shop equipment is in 
the classified want ad columns of Auto- 
motive News. 
See Above for Full Advertising Rates 


ee 
ra 





Automotive | 


| WANTED. All or part of any make dealer 


rates, namely: 9 cents per word for each |) om Bac ace 
insertion. Cash in advance. (Half-rate — =" c/o Automotive News, De- ship. Eastern Pennsylvania, easter: 
Gees 0? apple % Gaples oh & Ch Il... eee ee Maryland, Jersey, Delaware. Age 34 
section.) | AGENCY IN MISSOURI CITY, population; Aggressive, experienced, capable mar 
problem 75,000, handling independent make, do-| ‘cer. Cash, confidential. Box 4901, c 
ing % million gross annually, Will sell Automotive News, Detroit 26. 


|GMC DEALERSHIP WANTED, 250 ca 
minimum in Maryland, District of Colum 
bia or Virginia. Capitol, experience an 
personal qualifications meet all factor 
| requirements. Replies strictly confiden 
| tial. Box 4851, c/o Automotive News 
| Detroit 26. 
| DEALERSHIP WANTED—Pontiac, Olds < 
Buick. Experienced auto dealer wants t: 
purchase a 200 to 500 car dealership i 
central states area. Ample capital. Re 
plies strictly confidential. Box 4885, c/: 
Automotive News, Detroit 26. 


FORMER DEALER wants to. purchast 
small dealership located in east or scuti 
Texas. Big 3 dealer franchise preferred 
All information held in strict confidence 
Box 4872, c/o Automotive News, De 
troit 26. 

GENERAL MOTORS, Ford or Mercury- 
150 cars minimum. Warm climate o 





southern east coast preferred. Successfu 
used car dealer, clean cut, young, aggres 


sive, confidential. Box 4845, c/o Auto 





motive News, Detroit 26. 
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AUTOMOTIVE NEWS, MARCH 26, 1951 


USED CARS FOR SALE USED CARS FOR SALE BUSES FOR SALE 


_DEALERSHIP WANTED ‘ ‘ Fe a MISCELLANEOUS | 
BUSES FOR SALE. 1942 Reo-Wayne, 60 







































































AN TO ‘0 RETIRE? General manager, age | | 
P 35. Background, finance, factory whole- - sy | passenger. 1945 Reo transit, 31 passen- 
sale and ownership. Prefer G. M. in mid-| | ger. 1946 Ford, 48 passenger. 1948 Chev- 
west. Box. 1906, c/o Automotive News, | Philadelphia's | —mAUTO— rolet, 4s. passenger, 1950, Ford, 36 pass, FORD, LINCOLN-MERCURY 
Detroit 26. wo 1950 International-Harvester, 
- | Yayne, 61 passenger. 1950 Federal, 60 
vgazersiap wavtep ie Te Sex| BIG DEALER AUCTIONS AUCTION || patsetier' 1850 "international etre, 18, = 
: " c passenger. 1950 Ford, 48 passenger. 1948 | 
or without property. | Factory eek. | Reo to passenger Nationat mer 198 FORD TRACTOR DEALERS 
motive News, Detroit “26. an ’ TUESDAY THURSDAY on ee | Co., 101 N. 33rd St.. Philadelphia 4, | 
— Pa. Phone BA 2-7605. LIQUIDATE YOUR SURPLUS 
BUSINESS OPPORTUNITIES woe SHOP EQUIPMENT FOR SALE AND OBSOLETE PARTS BY 
.UTO SALES-SERVICE AGENCY. Sales HORSEHEADS, NEW YORK ; sear eeenderereieeietibeenieeetalia miei 
350,000 year. 20% service, fast selling; GILBERT — ROBINSON FOR SALE—One set Kent Moore wheel 
Shio City; attractive brick building, bile Aveti EVERY FRIDAY > py heads. Excellent condition, $125. SUBSCRIPTION TO 
5,000 square feet; modern equipped; Automobile Auctioneers O'Neil Auto Sales, 6014 Calumet Avenue, 
complete service; sales room; sold 90 new 6600 N. B d St Phil Pp | Hammond, Ind NATIONAL PARTS 
cars; low rent; price $50,000, includes . broa . la, a. | = 
large inventory. Apple Company, Brokers, PLENTY OF CARS AND BUYERS | SHOP EQUIPMENT WANTED CLEARING HOUSE SERVICE 
Cleveland. Onie__________ _ WEEKLY PRICES MAILED ON REQUEST WANTED Showroom turntable. Write or 
"4 FOR SALE—Controlling stock in cerpora- DANVILLE, PENNA. phone Cope and Dunham Auto Sales, 126/ w. ore g centralized procurement bureau 
tion, Chrysler-Plymouth dealer. New Tel. Livingstone 8-3000 E. Lockwood, Webster Grove, Mo. Re- © are @ Ce ec Pp 
ae building, modern equipment. Good terri- : EVERY WEDNESDAY public 5591 for automotive and tractor parts which are 
ort'i- tery located in North Carolina. Reason iia aa aan : : 
mil- for selling, other interests. Box 4841, c/o | ‘ __ MISCELLANEOUS not readily available through regular 
me'y Automotive News, Detroit 26. || You will always find real action at ENGINE REBUILDING Crankshaft | sources 
le of be ——— | both these cuctions. grinding and metalizing. John P. Hughes | , 
300 DEALER SERVICES THE TUESDAY SALE—11:30 A. M. Motor Co., Inc., 800 Commerce St., | — 
, on R. D. WEST Prop Lynchburg. Virginia | We have listings of parts needed by ex- 
» on « . -— ; 
feet, INVENTORY SERVICE FORT WAYNE : y FOR SALE. Bus seats. Slightly used re.| PO agents and automobile dealers. 
arge los. E. Johnson ex Rickard cliner mohair and genuine leather sta- 
shop PARTS—ACCESSORIES AUTO AUCTION Awctionests tionary head rest seats. C. B. Moore, For complete details 
= SHOP and OFFICE EQUIPMENT Inc., Blue Mound, Il. 
Pship WRITE to 
resi- COAST to COAST —DEALERS ONLY— 
tive @ Accurate Two A 
© Confidential (1n the Heart of the Nation) ere NATIONAL PARTS 
iad © Sousted by Gapert Partemen SHELDON OLDS 60-Inch Sperry With Generators 
™ @ Accepted by Government Phones: fe -1254 8421 Michigan, Detroit | Throws beam 10 miles, used by us successfully CLEARING HOUSE SERVICE 
othe @ Counted in One Day © & .5209 Always a selection of good used cars. ad advertising. Same as used at Hollywoo 
g : : . remiers. 
1an) 7 ee ee, Open all night, Monday night _ Wholesale ' Dept. AN, 166 Larch 
i Stoek Control System $2,500 for the pair, F. O. B. 
70. @ Priced With Authorized Publications No Reservations Write wire or telephone ' 
70, > ane berton Seoletios P. E. QUINLAN UNIVERSITY MOTORS, 29th and REMINGTON Teaneck, New Jersey 
"i © Quality at Low Cost WEBSTER-MARKER MOTORS, INC. Used Car Manager BALTIMORE 11, MARYLAND 
tive Talbot's Automobile Dealers 324 W. Main St Ft. Wayne, Ind. ifany 6-4800 
- Inventory Service 
sive 4690 Newport—Detroit 13, Michigan 
ame ; ‘ AUTO AUCTION 
Midwest 4-5355 
uip- 
a? AUTOMOBILE TIM ANSPACH FORD 
in = 
ins 1175 Washington Ave. an Ga ers 
a INVENTORY SERVICE AUCTION aaa ace 
tive Parts and Accessories Depts. 28 Miles from Chicago Loop ie. i 
Full-time experts. No pickup, part-time help; /, Mile East of Illinois State Line on Route 30 (For Dealers Only) COMPLETE DEALER MANAGEMENT SERVICE AVAILABLE TO You! 
ie confidential and unbiased. Certified reports. EVERY FRIDAY—11 A.M. EVERY MONDAY... 12 NOON 
“a pron ol ee en, 7 ne 200 Cars Average Member of WUCDA. end WAAPA. Bring to your dealership the profitable benefits of our National experience. 
: : booklet on Parts Department operation sent 75% Actually Selling WwW : i. : ; 
aii on request. Call or write for service details. Cars guaranteed against cracked blocks, - kaae Gan Gee e supply experienced volume operating manager and supervise your 
sold | Automotive Inventory Service Co. | ad transmissions and differentials. _ cea eae entire operation. 
ito | 9900 Freeland, Detroit 27, Mich. WE 3-6449) STRICTLY WHOLESALE | DODGE ARMY TRUCK AXLES, For 11'4- ; ; ; 
= Dealers Buy - - - Dealers Sell ton 4x . Sete — a a Our staff is composed of experienced merchandisers capable of producing 
- part numbers 598424 and 598425. Allie . . 
car a ee es George Lawson and Bud Fennema Sales, Inc., Houlton, Maine, Dial 2294. maximum revenue in all departments. 
sth ‘USED CARS ‘FOR SALE OWNERS anenantatan 
— —— Automobile Auctioneers CHE SVROLET PARTS -_ — om Now rendering management service to Ford and Lincoln-Mercury Dealers in 
ous 2rompt service souis Chevrolet, omp- 
DYER AUTO AUCTION ; many principal Cities Coast to Coast. 


Conn 


sonville, 


Phone 2361 & 4051—Dyer, Ind. 
Res. Lansing, Ill. 730 & 107R 


sep ATTENTION 
ige USED CAR BUYERS | PONTIAC 
“ea We currently have for sale a nice ‘elec:| ATTENTION DEALERS !! PARTS 


tion of low mileage 1949 and 1950 Chev- | 





INQUIRIES INVITED 


CENTRAL SERVICES, Inc. 











rth rolels, Fords and Plymouths in coupe:,| THE R. A. COMPANY Most complete stack tn Midwost (Principals @ BERL BERRY @ RUDY FICK e C. V. NICHOLS) 
icK 
3. ae ae Sa ee SPECIALIZING IN THE SALE OF SHIPPED ANYWHERE—SAME DAY 1221 BALTIMORE @ KANSAS CITY 6, MISSOURI 
- | ROBINSON AUTO RENTAL, INC. Ts Write—Phone—Wire References: 
ai ; 
in - : . : Y, MO. 
> 4200 Sansom Street, Philadelphia 4, Pa. HAVE MOVED TO LARGER QUARTERS FRANKLIN-WEBER PONTIAC FORD MOTOR CO and CITY NAT'L BANK & TRUST CO., KANSAS CITY, MO 
; R VAR 
. € tk ed So oe. | 54TH AND ae — ARD 6101-25 N. Clark St. 
i ifelew Weemens Avenee Chicago 26, Illinois wails 
PHILADELPHIA 43, PENNSYLVANIA 








Direct Phone Ambassador 2-7117 





HYDRA-MATIC TRANSMISSIONS 


Oldsmobile, Pontiac, Nash, Lincoln, Kaiser-Frazer and Cadillac 


| Any Model $ 85.00 exchance 
| 


ur MORRIS FREEDMAN, MGR. 


y. 1948 PLYMOUTHS SARATOGA 7-2300 SHERWOOD 7-1700| 
rt 4-DOOR SEDANS 











OLDSMOBILE 
PARTS 





KEN SCHAEFER’ S 
IMMEDIATE SHIPMENT IMMEDIATE SHIPMENT 





y. GOOD CONDITION THROUGHOUT | an Ps -— My a 
. > 
ef PRICED LOW j os eines Mannan Deen 100 Completely rebuilt and guaranteed 90 days or 4,000 ane ‘ 
EVERY THURSDAY Write - Phone - Wire If you wish shipment of an exchange transmission before you ship old unit, 
_ FORMERLY USED AS TAXICABS Dealers Meet at the Cross-Roads of America serd 4-6618 a charge of $50 will be added to your invoice. 
INDIANAPOLIS, INDIANA orcan 4- To avoid C.O.D. charge—send $135 with order. 
, DISNEY MOTOR SALES, INC.) Dutch Stuart, Auctionee” - Upon receipt of your unit the deposit will be refunded immediately. 
h 1915 N. Ulinois St. Phone Lincoin 5383 : : oe as 
a - | GAGE and DRUMMY, INC. Freight F.O.B. Detroit. Additional charge for cracked cases or missing parts 
j 13607 St. Clair Ave. | i issi i 
; wees Bate 906) Lanceie Cobttnental otn- C1966 ‘Minadeied hue. We have a complete line of transmissions, rear ends, gears, bearings for alli 
CLEVELAND, OHIO vertible, completely equipped, only 23,000 makes of cars and trucks. 
miles. Call, write or phone Lexington DETROIT 20, MICHIGAN Write, wire or phone for information 


Lexington, Ky. 


Lincoln-Mercury, 


AUTOMOTIVE TRANSMISSION CO., INC. 
DETROIT'S ONLY 100% TRANSMISSION AND REAR END SHOP 
| 14000-10 Linwood Avenue TO 8-6242 Detroit 6, Michigan 





24 Hours Service on Shipments 














| 





RELEASED TO DEALERS 


In Its Completeness For The First Time 


The most sensational Used Car and Truck Sales Contest ever devised. 


BUICK PARTS 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS" 


| Wholesalers: We are Quantity 
Shippers of All General Motors’ 
Parts. . Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


| 
| “EDGE OF THE LOOP" 






This plan has been built up by years of actual trial, and today it reaches a 
stage of close to perfection, otherwise dealers would not have the privilege 
of availing themselves with its many advantages. 






Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [_] 
for which check is attached [_] or send bill [[] 






This plan will definitely help to sell more Used Cars and Trucks quicker, easier 
and at greater profit. 





Salesmen like this plan. It keeps them busy every hour of the day, never a 
dull moment. It makes more sales for the salesmen and more money for both 
the salesmen and dealer. 













1000 S. Wabash Avenue 
KL. 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH, 





It is so designed as to enable Dealers to move Trucks and hard to move CHICAGO 5, 












































Cars more easily and quicker than ever before. With Used Car and Truck All Phones WAbash 2-1030 Os) es i oe a 
conditions as they are today, now is the time to start using this contest. You'll ee 
use it over and over as long as you are in the used car and truck business. 
Less than two bucks and thirty minutes of your time puts this plan to work Be en Te ie ee er eng rt i a Oe Cee Se tani ea a ee 
in any size dealership, large or small. FORD PARTS ON ee Se RP eo 
Order your plan today. It comes to you with printed instructions, large photo- Shipped Anywhere 
static copy of actual sale which shows at a glance just how to use this con- Call Write = Phone Street Address............ 0... ecesee eee eee eeeeeees Zone No.......... 
test. How and why it works . .. You'll marvel at its simplicity and wonder why | TRANTER-WILLIAMS MOTORS, INC. | | 
you have had to do without it so long. Order today. Use your own letterhead, 4016 Allston Avenue | SMa basaned oats 60 xhG aed dices kb ane eae Ore hac s BOD sonic oss ah gaan 
just say “Send Sales Contest." Enclose check for $12.50 and contest will be CINCINNATI 9, OHIO | 
shipped postpaid. Examine it thoroughly and read the instructions very care- MElrose 7275 } TRADE CONNECTION: | 
fully. If you yr Sy think this plan is worth many, many times its cost, oe ethene Car Dealer [) Truck Dealer [] Manufacturer [] | 
return contest and get your money back by return mail . . . Order Now!  ereen—aaeee ane a | Jobber [J Insurance [J Financial [1 Supplier (J 
—1946- ebaker pickup cab 
BOX 4908, c/o Automotive News, Detroit 26 | with instruments. Give best price, de-|| OF......--scesecccscscccccrccccccssses: sestenceces ! 
scription. Don Pierson (Dodge-Plymouth' 3-26-51 | 
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Comanche, Texas. 
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that says someone's in luck! 


In these uncertain times the word “International” on a 
truck is a good luck omen not only for the man who 
buys the truck but also for the man who sells it. 


It assures the International Truck buyer of the 
right truck backed by the right service setup. It assures 
the International Truck Dealer of a more satisfied 
customer now and more business in the future. 


Both owner and dealer are in luck 
because Internationals are built right 
International Trucks are heavy-duty engineered with 
the traditional stamina that has kept Internationals 

first in heavy-duty sales for 19 straight years. 


This means that the International Truck owner ben- 
efits because he gets a truck that will last longer 


and cost less to keep on the job. The International 
Truck Dealer benefits because he has a more satisfied 
customer whose good will can help build a more pros- 
perous dealership in the future. 


Both owner and dealer are in luck 
because Internationals are serviced right 


When an International Truck owner wants quick, con- 
venient, complete service, all he has to do is drive to 
his International Truck Dealer’s. As a member of 
America’s largest exclusive truck service organization, 
the dealer has factory-trained mechanics, complete 
equipment, and a stock of precision-engineered parts. 


The International Truck owner benefits because he 
can get the service he needs when and where he needs 


NEW INTERNATIONAL 


Every model heavy-duty engineered for the long haul 


it to keep his truck operating at a profit. The Interna- 
tional Truck Dealer benefits because, regardless of 
what the future may bring, he has a service setup that 
can keep business coming into his place. 


Get the facts about 
the International Truck franchise 


Find out what the International Truck franchise can 
mean to you now and in the future. For complete de- 
tails, write the International Harvester Company, 180 
N. Michigan Ave., Chicago 1, Illinois. 


ee 
International Harvester Builds McCormick Farm Equipment and Farmall 
Tractors... Motor Trucks... Industrial Power. ..Refrigerators and Freezers 


International Harvester Company + Chicago 
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